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The same old earth, and work to be done. 


A New Year here! — but the same old folks, 
.The same old gush, and the same old jokes. 





A New Year here! — but the same old grind, 








gan e The same old thoughts in the same old mind. 
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ves A New Year here! —and a chance to die, 
ich. = What’s the use to dig and to try? 
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as : The Optimist’s 


A New Year here! —and the brightest sun, 








* The earth still turns and there’s work to be done. 
— A New Year here! —and the finest folks, | 
. Good-natured gush, and corking jokes. : 


A New Year here! —and the will to grind, 
And the chance to think with my good old mind. 





om A New Year here! —and a chance to be 
A bigger and better and truer me! 
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You Can Rely Upon 


One way to obtain the best quality 
Cypress lumber and dependable service, 
is to deal with a company which devotes 
its entire time and facilities to that one 
wood. 


You will appreciate this fact more after 
you have tried our yard and shed stock. 
We can furnish everything you require in 
Cypress lumber. 


Send us a trial order today. 


Gregertsen Brothers Co. 
332 So. Michigan Ave, CHICAGO 


Yards and Planing Mills: CAIRO, ILL. 





use of your attic 
Catalog “tree 


MARSCHKE COMPANY | 
551-F UniversityAv. StPaul Minn 
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END-MATCHED 
FLOORING 


Symbol of The Criterion in 
flooring value, embodying su- 
preme slow growth, dense Long 
Leaf Yellow Pine and the ad- 
vanced economic feature of— 


End-Matching 


Marketed according to length 
classifications which assure 
rapid turnover including the 
famous fast selling 


LOCKHART 


Bungalow 


For quotations ask your nearest dealer — 
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JACKSON LUMBER CO. 
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The Exponent of the American Lumber Industry . 
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In Its Fifty-fourth Year | 
Collection Data May Also Have Sales Value 


OST LUMBER merchants recognize the necessity of keeping value of personal data concerning a “prospect’s” habits and handi- ‘ 
an accurate record, in some form, of the dates on which caps, his likes and dislikes. : 
customers have promised to make payments on account; of Information concerning any customer that might be helpful in d 

statements mailed, calls made, extensions granted etc. Such data strengthening friendly personal relations with him should not be 
may be termed the “irreducible minimum” of information required allowed to slip through the fingers or the memories of those who \ 











for any effective follow-up of accounts. should benefit thereby, as soon as the primary purpose of collecting 
But why stop with merely recording data bearing upon past a past-due account has been accomplished. Useful information i 
transactions? Whatever form of card or sheet is used to record picked up by collectors, as well as by salesmen and drivers, should } 








strictly collection information may as well also carry notations be permanently recorded in a form that will make it readily avail- 4 
concerning the customer’s environment and personality that will able as a future sales aid. A form used by an Illinois retailer 
be helpful not only in getting the cash for the last sale made to that embodies this idea, and might well be given wider usefulness, 
him, but in selling him again. Successful salesmen well know the’ is shown on another page. 











28 AMERICAN LUMBERMAN 


DECEMBER 31, 1927 





es 


Basis Laid for Permanent and Prosperous Industry 


USTOM HAS DECREED that at each year’s end business 
‘bes shall pause a moment, take stock of the situation, look 
back over the twelve months just passed, survey recent 
experience, and by this means get its bearings in order that the 
course for the ensuing twelve months may be wisely charted. What 
has been done is the beginning and the foundation for what 
remains to be done, and the lumber industry in its present situation 
ought not to check the momentum of the numerous movements 
and forces that have been started and that are being coérdinated 
with the design of putting lumbering in the United States upon a 
permanent and prosperous basis. 
>” * ” 

During the last year forestry from the lumberman’s viewpoint 
has reached a most promising stage. Without ceasing in any true 
sense to be scientific, forestry has become practical. It no longer 
means to anybody merely forests withheld from commercial use; 
it no longer means compulsory tree growing. On the other side, 
lumbering no longer means denudation without thought of regrowth. 
Forestry as a science has moved a long way toward industry, and 
industry has moved just as far toward practical forestry. If the 
public welfare has demanded that lumbermen shall use more of the 
tree and leave the land in condition for regrowth, lumbermen have 
demanded that the public shall make regrowth practical by fire 
protection and profitable by tax exemption. Also in working out 
a practical method of reforestation lumbermen have been impelled 
to change methods of cutting and conversion. 

* + * 

Closely related to the subject of tree growing is wood utilization, 
a term that comprehends both the conversion of the tree and the 
use in a commercial way of all the products and byproducts of 
such conversion. Incidental, therefore, and not to be divorced from 
the problem of reforestation, is the use of short and odd lengths. 
As means of effecting such use their specification in house plans, 
the production of dimension sizes and patterns at the sawmill and 
the end matching of flooring, ceiling, siding, shiplap and other fin- 
ished products and their use are well on the way toward becoming 
general practices in the lumber, the construction and the wood- 
using industries. 

. + * 

Standardization as originally conceived possibly did not go much 
beyond sizes and grades of yard and construction lumber, but 
experience has indicated almost limitless opportunities in the field, 
most of them to the advantage of the lumber industry. Not only 
have yard lumber sizes been standardized, but already efforts have 
been well advanced toward standardization of sizes among consum- 
ing industries, and there is sound basis for the prediction that 
because of this standardization small dimension will be more 
largely produced at the sawmill, thus offering splendid opportunities 
for using trimmings, edgings, slabs and other so-called waste mate- 
rial. Grade marking and trade marking as well as kiln-drying to 
a specified moisture content are aspects of standardization that if 
they make more exacting demands upon lumber producers also offer 


greater opportunities for retaining and extending the markets 
for wood. 
* * - 


Most of the developments and trends already mentioned have a 
very definite relationship to the marketing of lumber, for all are 
but means to an end, that end being the selling of lumber at a 
profit. At the same time that forestry has given assurance of a 
permanent supply of timber, and while methods of manufacture 
have been devised to make the products of the tree more salable, 
there have been important developments in the field of salesman- 
ship itself. No longer is lumber just lumber and no longer is it 
merely offered as a raw material to be converted into useful articles 


and structures. 
- - . 


Lumber selling already has reached a stage at which the requi- 
sites of the salesman are something more than a stock sheet and 
a price list. Lumber manufacturers and wholesalers are studying 
wood and its adaptabilities and uses. The word research has found 
an acceptable place in the producers’ and distributers’ vocabularies. 


Science has been linked up with both manufacturing and selling, 
and the trend toward scientific salesmanship has so definitely set 
in that the industry can count upon its selling forces as a potent 
aid in expanding all markets for the products of the forest. 

If the selling of lumber at wholesale has assumed a more enlight- 
ened character, fully as much may be said of lumber selling at 
retail. Lumber is still sold as lumber by the retailer, but as much 
of the lumber distributed at retail enters into dwelling construc. 
tion, the dealer is making the home rather than the thousand feet 
board measure his unit of sale. More and more house plans are 
being utilized by the retailer in enlarging his sales of lumber. The 
miniature house, the window display, the demonstration home and 
the home building idea generally now are agencies in promoting 
the sale and use of lumber. 

*~ ” a 

Stressing the completed structure has logically led to more care- 
ful consideration on the part of both producer and distributer of 
the proper use of lumber. Not only have they sought to get lumber 
used in home building, but they have sought by instructive litera- 
ture and by actual demonstration to secure proper use of lumber 
for the purpose. The demonstration home has been used by lumber 
manufacturers and retail distributers in all sections of the country 
to show the cheapness, the beauty, the adaptability and the dura- 
bility of the wood home. An incidental development in the selling 
of the complete home has been the matter of financing, which has 
received much consideration already, but is destined to receive 
more from lumbermen. As proper financing of construction implies 
security in quality and permanence, not only the details of framing 
enter into the question, but protection from decay by the use of 
preservative becomes a factor. Insulation also as a means of 
enhancing comfort and minimizing fuel bills bids fair to. receive 
consideration in the planning and construction of every dwelling. 

* * > 

With the change in viewpoint of lumbermen regarding the 
mechanical properties of their product has come a better apprecia- 
tion of its esthetic or artistic properties. Lumbermen have come 
to appreciate the beauty of wood and with this appreciation has 
come a desire to enhance and bring out figure and grain by means 
of finish and color stain. Paint and stain are no new things as 
applied to wood, but as a means to be used by lumber manufacturer 
and distributer in enlarging the sale and use of lumber it is some- 
thing of a novelty. Color, however, is a potent factor in modern 
life and it offers vast opportunities in lumber selling that are sure 
to be taken advantage of hereafter. Not only have the usual lumber 
products been refined and adapted with a view to increasing their 
use, but some new lumber products, such as plywood and synthetic 
lumber and wood fiber, have been added to the stocks of the 
retailer and put into practical use with advantage to both user 


and seller. 
- * s 


All of the developments mentioned and many others have prac- 
tical interest to lumbermen in all branches of the industry. They 
are not completed. Some have been just begun. Others have gone 
only far enough to hint at their possibilities. All suggest the abun- 
dance of opportunities opened to the intelligent, the wideawake, 
the enterprising, the industrious and the persistent. A survey of 
them may serve as a means of self-examination and as a stimulus 


to further enterprise. 
. * = 


As affecting the lumber industry in its entirety, probably the most 
momentous development has been that with respect to the method 
of purchasing brought about by improved transportation facilities. 
Quick delivery permits postponed purchasing and a consequent 
reduction of reserve stocks in distributers’ hands. Reduced retail 
stocks and less lumber in transit imply that if the manufacturers 
have not correspondingly enlarged their stocks at mills the total 
reserve stocks of the industry are much below those of any former 
period. Whether this revolution in methods of supplying the lumber 
needs of the country is all for the best nobody can say with posi- 
tiveness at this time. In view, however, of the tremendous drive 
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py a united industry for extending the use of wood, it will be the 
part of wisdom to make sure of adequate stocks everywhere for 
quick delivery into the hands of purchasers and users. 
* ¢ ¢ 

Viewed as a whole, the lumber industry at the year’s end pre- 
sents a situation that if it is not altogether satisfactory to all 
factors in the trade, is at least full of promise of early, substantial 
and permanent betterment. The industry for the first time in its 


history is organized and financed for trade promotion on an ade- 
quate national scale and in a manner that is designed to benefit 
all lumbermen and all branches of the industry. It is to be expected 
that when the campaign is well under way steady and substantial 
betterment will set in. There will never be a time, however, when 
the individual lumberman can hope to win success without the 
exercise of initiative and enterprise. For men of initiative and 
enterprise the present situation is rich with promise. 


Look Out for “Old Man Overhead” 


ator of the middle West, while not intended for publication, 
contains some observations upon the farming situation as 
related to the retail lumber business, as well as other factors affect- 
ing the lumber trade, that are worth pondering as the year 1927 
passes into history and a new year peeps over the horizon. This 
lumberman is a hard-headed realist, whose early years were spent 
on a farm, and who entered the retail lumber business as an 
employee, then as owner of a single yard, developing the business 
until now he controls an important chain of yards which are oper- 
ated with marked efficiency and success. This bit of background 
will perhaps lend added force to the comments which he makes: 
“The principal trouble with the ‘farm situation’ is that the farmer 
is too much ‘farmed’ by the newspaper, the politician, and the ‘city 
feller.” The chief trouble with him is the same that applies to a 
lot of business concerns that are trying to operate now with the 
game overhead that they carried during war times. There are a lot 
of farmers sitting around who are trying to work their way out of 
heavy indebtedness; and when they are in that position they are 
sitting wrong; but if they will go back to first principles and 
operate as they did when they laid the foundations for their for- 
tunes they will find conditions more favorable now than they did 
when they sold corn for 30 cents a bushel. Most of these farmers 
made their money on 30-cent corn, 3- to 5-cent pork, and other 


Y LETTER JUST received by the editor from a line-yard oper- 


items in proportion. But in those days they stayed at home and 
attended to business. They did not try to farm from an automo- 
bile, or from the corner drug store. Neither did they move to 
town, build nice homes, send their boys and girls to college, and 
try to farm that way. Right now our State university has about 
ten thousand students and the majority of them are farm boys and 
girls. Thirty years ago the student body didn’t exceed two thou- 
sand, and the boys who went there didn’t live in ‘frat’ houses. Our 
State has one of the finest crops of fraternity and sorority houses 
that you will find anywhere, and there are mortgages on them of 
from $50,000 up.” 

Having paid his respects to the “down-trodden American farmer” 
who—if some of the politicians and radical publications are to be 
believed—is on the verge of slipping into the peasant class, this 
lumberman becomes more specific, and introspective, with regard 
to the retail lumber business, saying: 

“There is nothing the matter with business now, except that a 
lot of fellows cannot see that the war is over. We have all the 
volume we ever had previous to the war, and we have all the vol- 
ume we are likely to have for years to come. The only thing to do 
is to reconstruct our operating machinery to fit the amount of busi- 
ness that it is now possible to develop. The fellows that do that 
are going to succeed, and those that do not are going to be eaten 
up by Old Man Overhead.” 








Holiday Relaxation in Lumber Trade 
[Special telegram to AMERICAN LUMBERMAN] 

Wasurincton, D. C., Dec. 29.—The usual 
holiday relaxation and suspension of opera- 
tions for semi-annual repairs resulted in a 
heavy falling off in lumber production last 
week, as compared with the week before, says 
the National Lumber Manufacturers’ Associa- 
tion. Shipments held up relatively well, but or- 
ders fell off quite noticeably. The number of 
reporting mills was 110 less than the week be- 
fore, and this makes comparison somewhat un- 
certain. As compared with a year ago, 75 
fewer mills reported a larger production and 
likewise with shipments and orders, so that it 
appears that the holiday recession in the lum- 
ber industry was less than usual. In the soft- 
wood industry, there were notable increases in 
production and new business and shipments 
were about the same last week as for the im- 
mediately preceding week, when 56 more mills 
reported. In comparison with the same period 
a year ago, there were increases in all three 
factors, especially in new business. 

The number of hardwood mills reporting 
last week is so much less than usual that it is 
dificult to draw any conclusions for this wing 
of the industry, but it is apparent that there is 
a heavy seasonal curtailment, and that this cur- 
tailment is not so great as last year, there be- 
ing apparent increases in shipments and new 
usiness. 

The unfilled orders of 210 southern pine and 
West Coast mills at the end of last week 
amounted to 520,285,393 feet, as against 560,- 
717,427 feet for 214 mills the previous week. 

he 97 identical southern pine mills in the 
group showed unfilled orders of 188,620,192 feet 
last week, as against 192,714,816 feet for the 
week before. For the 113 West Coast mills, 
the unfilled orders were 331,665,201 feet, as 


against 368,002,611 feet for 117 mills a week 
earlier. 

Altogether the 279 comparable reporting soft- 
wood mills had shipments 104 percent, and or- 
ders 96 percent, of actual production. For the 
southern pine mills, these percentages were re- 
spectively 98 and 91; and for the West Coast 
mills, 101 and 86. Of the reporting mills, the 
279 with an established normal production for 
the week of 197,901,608 feet, gave actual pro- 
duction 87 percent, shipments 91 percent, and 
orders 83 percent thereof. 

The softwood figures of six associations 
(redwood not received) for last week, the 
week before (revised), and the same week last 
year, follow: Production—172,792,000 feet, 
against 218,768,000 feet the week before, and 
162,389,000 feet last year. Shipments—180,050,- 
000 feet, against 182,531,000 feet the week be- 
fore, and 151,575,000 feet last year. Orders— 
165,064,000 feet, against 197,050,000 feet the 
week before, and 129,981,000 feet last year. 

The hardwood figures for last week, the week 
before and the same week last year, follow: 
Production—8,270,000 feet, against 18,024,000 
feet the week before and 9,496,000 feet last 
year. Shipments—9,189,000 feet, against 16,165,- 
000 feet the week before, and 8,814,000 feet 
last year. Orders—13,716,000 feet, against 19,- 
229,000 feet the week before, and 9,143,000 feet 
last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing fig- 
ures nor in the regional tabulation below. 
Twelve of these mills, representing 32 percent 
of the cut of the California pine region, gave 
their production for the week as 5,286,000 feet; 


shipments, 8,910,000 feet, and new business, 
7,784,000 feet. Last week’s report from 18 
mills, representing 52 percent of the cut, was: 
Production, 10,567,000 feet; shipments, 13,737,- 
000 feet, and new business, 11,246,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 113 mills re- 
porting for the week ended Dec. 24 was 14 
percent below production, and shipments were 
1 percent above production. Of all new busi- 
ness taken during the week, 46 percent was for 
future water delivery, amounting to 36,895,767 
feet, of which 26,506,583 feet was for domestic 
cargo delivery, and 10,389,184 feet export. New 
business by rail amounted to 39,401,610 feet, or 
49 percent of the week’s new business. Fifty- 
five percent of the week’s shipments moved by 
water, amounting to 51,089,223 feet, of which 
31,199,668 feet moved coastwise and _ inter- 
coastal, and 19,889,555 feet export. Rail ship- 
ments totaled 38,805,757 feet, or 41 percent of 
the week’s shipments, and local deliveries, 3,- 
946,261 feet. Unshipped domestic cargo orders 
totaled 110,394,437 feet; foreign, 109,555,606 
feet, and rail trade, 111,715,158 feet. 

The lumber industry of the Pacific North- 
west is at a holiday standstill, according to the 
4L employment service. Shutdowns will vary 
from three days to two months, with the av- 
erage camp shutdown at three weeks and mill 
shutdown at ten days. Logs are short in some 
districts. There is evidently little relief for the 
general unemployment situation until February. 

The Western Pine Manufacturers’ Associa- 
tion, with five more mills reporting, shows a 
notable decrease in production, shipments about 
the same, and new business well in advance of 
that reported for the precéding week. 

The California Redwood Association did not 
report this week. 

(Continued on page 55) 
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Measuring Diameter in Scaling 

In scaling logs with the Doyle and Scribner 
log rules should the logs be measured the 
small way if the log isn’t round, or should 
it be measured the small and large way and 
divided? For example, if a log is 18 inches 
in diameter one way and 20 inches the other, 
should it be called a 19-inch log?—Inquiry 
No. 2,068, 

[This inquiry comes from Kentucky. Cus- 
toms vary somewhat in the measurement of 
log diameters. In Scribner’s “Lumber and 
Log Book” which now contains the Doyle 
log rule, appears the following statement with 
regard to this practice: 

It is customary in measuring logs to take 
the diameter in the middle of the log, inside 
the bark. This is obtained by taking the 
diameter at each end of the log, adding them 
together and dividing by two. It is usual to 
allow on account of the bark, for oak 1/10 
or 1/12 part of the circumference; for beech, 
ash etc. less should be allowed. 

The Doyle rule has been adopted by the 
Lumbermen’s Club of Memphis, which has 
published a booklet giving general instruc- 
tions for measuring and grading logs. In 
these instructions appears the following para- 
graph: 

All logs must be measured at the small end, 
the narrow way, inside the bark, and all frac- 
tions of an inch must be called back to the 
next lowest figure. Deductions must be made 
from the above measurements for certain de- 
fects as hereinafter stated. 

In his book. “A Manual for Northern 
Woodsmen,” Austin Cary, logging engineer, 
United States Forest Service says: 

The diameter measure for any board rule is 
obtained at the small end of the log and inside 
the bark. It is important in large and val- 
uable timber that an average diameter be 
taken. In dealing with fractional inches, there 
is a variety of practice. Some scalers read 
uniformly from the inch nearest the exact 
diameter; some disregard all fractional inches 
and take the next inch below; some vary the 
practice according to length and taper of the 
individual log. Probably, the most just prac- 
tice to follow, as a general rule, is to throw 
off all fractions of inches up to and including 
%-inch, and to read fractions over %4-inch as 
of the inch above. This practice, in logs 
under 16 inches in diameter, gives results from 
7 to 10 percent greater than if all fractions 
of inches are thrown out. 

On “Scaling Practice, based on measurement 
of diameter at small end of logs,” Chapman 
in his work, “Forest Mensuration,” says: 

The advantages of measurement of the log 
at a small end, which have made this custom 
practically universal in scaling, are that the 
scaling diameter inside the bark can be directly 
measured without guessing at the bark thick- 
ness and, no matter how high a skidway or 
rollway is piled, the ends of the logs are 
usually visable for scaling. By contrast, logs 
to be calipered at the middle point can be 
measured only when lying separately, or before 
being placed on the rollway and the bark 
thickness is usually guessed at. 

With respect to practice in certain regions, 
Chapman says that in the central hardwood 
region where the Doyle and the Doyle-Scribner 
rules are used commonly the smallest diameter 
inside of the bark is taken, but in the case 
of rafted logs they are measured in the middle 
with an allowance of 2 inches for the bark. 
Perhaps this is as nearly specific regarding 
the region from which this inquiry comes as 
anything that can be found. Under the cir- 
cumstances, however, it would likely be wise 
to include in a contract for the sale of logs a 
provision regarding the method of measuring 
the diameter. 4 

There are few practices connected with the 
lumber industry that vary more widely than 
those with respect to the scaling of logs. No 
matter, therefore, what may be said with re- 
gard to a practice in a particular region, it 


will likely be found that in that region as 
well as in others there are variations from 
it—Ebiror. ] 


Air Seasoning vs. Kiln Drying 

Please advise if air-dried lumber is as good 
as kiln-dried for cabinets or furniture manu- 
facturing. We have five circular sawmills and 
from choice butt logs can select some very fine 
cuts. We stick all lumber ninety days. Would 
it be practicable to end-dry at thé end of ninety 
days such lumber as selected for those pur- 
poses in an inclosed building or under shed? 
Our production is red and white oak, walnut, 
ash, sycamore, cottonwood, elm, hackberry, 
hickory, cherry and locust. 

We will thank you for any assistance you 
can give us in handling this production.—In- 
quiry No. 2,071. 


[This inquiry comes from Kansas. With 
regard to the relative values of air dried and 
kiln dried lumber for cabinet work, it is be- 
lieved that, provided the drying is as well done 
one way as another, there is no difference in 
the quality of the lumber after drying. Un- 
der modern conditions, however, it is practic- 
able to control drying in a dry kiln at every 
stage of the process and to guarantee a certain 
moisture content on removal from the kiln. 
Air drying, of course, varies with the locality 
and the seasons as well as with the kind of 
lumber itself, and these are factors that the 
lumberman cannot control. 

The only hardwood known to be air dried in 
end piles has been yellow poplar at a few 
mills in the South. In the West and in some 
pine mills it is the custom to end-pile finished 
lumber that has gone through the dry kiln, the 


lumber being end-piled in sheds. 





It is un- 


derstood that in the case of the hardwood 
mentioned some difficulty is*encountered with 


staining. 


_ In air-seasoning in a dry climate rapid dry- 
ing may cause serious checking and therefore 


considerable loss. 


The expert kiln operator 


with a good dry-kiln is able to reduce the de- 
grade to a minimum. 

Numerous articles have appeared in the 
AMERICAN LUMBERMAN from time to time on 
methods of piling to insure satisfactory sea- 
soning. One excellent article by J. W. Martin, 
of the Long-Bell Lumber Co., appeared on the 
front page of Dec. 31, 1921, and was reprinted, 
However, all the copies of that issue of the 
paper and of the reprint have been exhausted, 

It seems likely that this inquirer would be 
interested in having Koehler and Thelen’s 
book, “Kiln Drying of Lumber,” which con- 
tains a great deal of information about dry- 
ing in general as well as about kiln drying, 
It is supplied by the American LUMBERMAN 
at the publisher’s price, $3 a copy, delivered. 
There is another book with practically the 
same title by Tiemann, which is somewhat 
more comprehensive and is supplied at the pub- 
lisher’s price, $5 a copy, delivered. 

There has hardly been a subject connected 
with lumber manufacture that has received 
more consideration during the last decade than 
has drying. Most of the information that has 
been developed as the result of experiments 


has, been embodied in these books. 


The sub- 


ject is of so great importance to the lumber 
manufacturer that it deserves careful study— 


Eprtor. | 








NEWS AND VIEWS OF 


50 YEARS AGO 


From the AMERICAN LUMBERMAN 








In Aristook, Me., the weather | as 1,750 pounds. 


The work in 


has been unfavorable for the |the woods is very severe and it 


lumbermen, and is telling se- 
verely on teams where there is 
rmouch low land. There is going 
to be more than the usual 
amount of lumbering in this 
vicinity this winter and wages 
will average full $4 per month 
for men, and from $6 to $10 a 
month for teams more than last 
winter, which is quite an item 
for the laborer. 
* 6 & 


Advices from St. Johns, 
N. B., state that lumbering is 
likely to be prosecuted on a 
more extensive scale this winter 
than it has been for years. A 
few more steam mills on the 
Restigouche are wanted, how- 
ever, for there is any quan- 
tity of logs there. It is destined 
to become one of the great lum- 
bering regions of the Province 
yet. 

* 8 *® 

Three Saginaw (Mich.) firms 
have already sold 935 horses 
this season for use in the lum- 
ber woods and the number will 
undoubtedly be doubled before 
the season is over. Among them 
have been some magnificent 
specimens of horseflesh, includ- 
ing animals weighing as high 





seems a pity to see such noble 
animals worn out in such man- 
ner, yet if proper care is taken 
they stand it well. The aver- 
age price paid for horses in this 
market is $325 per span. 

* 8 @ 

The Manistee (Mich.) Advo- 
cate, speaking of the immense 
quantities of beef, pork and 
other supplies consumed at the 
lumber camps along the river 
every season, says: “The Man- 
istee lumbermen will yet see 
the necessity of building an up- 
river railroad, the same as 
Muskegon did two or three 
years ago, which would enaole 
them to supply their camps 
from this city. It would be 
worth thousands of dollars to 
this city yearly if such a rail- 
road were built.” 

o:.2 * 

Lumber orders are pouring 
in rapidly to Chicago yards 
from near and remote points, 
and the stock of dry lumber 
is already very low. Those for- 
tunate dealers who have taken 
time by the forelock and have 
a yard full of that now desir- 
able commodity control a bo- 
nanza on a small scale. It 





would be infinitely better for 
all dealers in this staple if they 
would learn that the time is 
past when green stocks can be 
shipped and palmed off upon 
railroads and customer as a 
merchantable article of traffic; 
for the man who puts his stock 
in the best shape is the one that 
gets the trade. 
* 8 & 


“It is reported that three 
times as much lumber will be 
cut on the Wolf River this sea- 
son as in any season before for 
six years. 

* 8 ® 


Among the most extensive 
improvements contemplated on 
the Menominee River, Michi- 
gan, will be a substantial dam 
across the river from Dr. Hall’s 
old place, above Isaac Stephen- 
sons place, which will have 
some 12 to 15 feet fall and will 
make a splendid water power. 
This dam will be built by all 
the prominent mill companies. 
The object of this dam will be 
to flood the river back 
make a “monstrous log pocket” 
for the security of the immense 
number of logs coming down, 
as well as to afford a sure, 
safe waterpower of flouring 
mills ete. 
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Southern Pine Market Prospects Are Encouraging 


The southern pine market has taken on a better tone dur- 
ing the last week or so. Volume of bookings has been well 
sustained during the holidays, and there is an encouraging 
inquiry from both industrial consumers and retail yards. 
Recent large placements of orders for railroad cars are ex- 
pected to have an important influence on the market during 
the early part of the year. Retailers generally expect a good 
year’s business and have only small stocks, so that they will 
soon be buying for future needs. They find present prices 
attractive, and it is unlikely that current quotations will 
long remain in effect, as returns are very unsatisfactory to 
the mills. While-stocks are still a little heavy, some items 
are scarce and becoming strong. It is interesting to specu- 
late on the adequacy of present mill holdings should Fed- 
eral appropriations result in bringing the Mississippi Valley 
flooded territory into the market for normal amounts. 

Inland Empire Movement Fair for This Season 

There is not much doing in the Inland Empire market, but 
the mills are encouraged over the outlook. A good many of 
the millwork manufacturers have been inquiring in regard 
to stocks, as it is usual for them to place some large orders 
about this time of year. Retailers are not buying much, but 
they also are making inquiries. Those in the Northwest 
grain States believe prospects good for spring trade, and it 
is expected that they will enter the market soon. In the 
eastern and middlewestern States, trade is fair for this sea- 
son, and stocks of buyers are considered unusually low. Mill 
output is greatly curtailed, and stocks are none too plenti- 
ful, as shipments so far this. year have exceeded production 
by three percent, therefore a strengthening of quotations 
may be looked for. 


Some Items of California Pines Becoming Scarce 

California pine production is now at a low point, and 
heavy snows in the higher altitudes may prevent early re- 
sumption of logging. Stocks are already rather low, as 
shipments to date this year have been about a hundred mil- 

u feet in excess of the production. As a rule the mills 
are taking a firmer stand in regard to prices, for returns 
Stocks of California buyers, and 
of those in the Middle West and East, have been kept to 
the minimum, so that there are a good many inquiries in the 
market, especially from millwork plants and industrial con- 
sumers. Some items are scarce and should be the first to 
advance, while the list as a whole may be expected to firm 
up as spring stocking begins. 

West Coast Mills Find Market Outlook Brighter 

Perhaps the most important development in the fir mar- 
ket this week was the announcement of intercoastal con- 
ference steamship lines that for January loading the rates 
would be reduced from $14 to $12 a thousand. This reduc- 
tion will undoubtedly result in an expansion of the move- 
ment. An offsetting factor, however, is the increase in log 
prices, with further advances in prospect. It is unlikely, 
however, that log prices will remain at present levels for 
long when the melting of the present snow blanket permits 
resumption of operations. Prospects are fair in the Atlantic 
coast trade, for even small takings for current needs are 
preventing accumulations in the harbor. Trade in Cali- 
fornia is somewhat slow over the year end, but returns 
from a large fruit crop are reviving business there. Yards 
have small stocks and expect good business, while whole- 
sale stocks are so far from burdensome that mill curtailment 
brought a strengthening in prices. Rail trade is well main- 
tained, it being reported that line yards have placed some 
large orders, and railroad car builders are also buying. The 


Lumber Statistics Appear on Pages 46 and 47; 





shortage of logs has resulted in a larger proportion of cut- 
ting in lower grades, so that there has been a tightening in 
supplies of upper grade lumber items. 


Dry Eastern Spruce Stocks Are Scarce and Firm 


Eastern spruce dimension mills are said to have good 
order files, though business has recently been quiet. Few 
large plants are operating, and stocks of dry lumber are 
about cleaned up. Base on dimension is firm at $42, but this 
has been shaded a little by mills that operate in winter and 
expect to start up soon, and have some stock ready for ship- 
ment about Feb. 1. In Provincial random dimension, little 
dry stock is available, and recent advances are maintained, 
and the same is true of boards. An active demand is ex- 
pected during spring months, as rehabilitation of flooded dis- 
tricts in New England has had to be postponed till then. 


Arkansas Soft Pine Prices Holding Fairly Steady 


Arkansas soft pine mills find business. rather inactive. 
For a few months, new business has been running a little 
behind output at the larger mills, but stocks can hardly be 
called excessive, as the small mills have been inactive. Man- 
ufacturers are confident that the new year will bring an in- 
crease in business, and are disinclined to force sales now, 
although they have disposed of occasional surplus items by 
offering concessions. They have fair files of orders for ship- 
ment after the first of the year, these calling mostly for 
dimension and boards, for finish and workings like flooring 
have been slow, especially in the upper grades. Factory 
items have been selling fairly well, but very little railroad 
material has moved recently. 


Northern Hardwood Mills Book Large Volume of Orders 


The northern hardwood mills booked a quite heavy vol- 
ume of business during the week ended Dec. 17, which is 
unusual for this time.of year. The consumers, however, are 
all looking forward to increased activity early in the new 
year, and are replenishing stocks that had run down to a 
low point. The list has been reported firm, but southern 
competition has continued severe, and some say that the price 
situation is not altogether satisfactory. Undoubtedly, how- 
ever, the hardwood market as a whole has a much stronger 
tone, because there is every prospect of enlarged consump- 
tion by the principal industrial consumers. Automobile fac- 
tories are preparing for a banner year, and furniture men 
are optimistic: in regard to business following the January 
shows. Flooring plants find trade rather inactive, but trade 
promotion plans are calculated to win them a larger share 
in the big building program predicted for next year 


Strengthening of Southern Hardwoods Is Probable 


Southern hardwood production has been at a low point 
over the holidays, while in some sections rains have proved 
such a hindrance to logging that it is predicted there will be 
considerable curtailment of output during spring. This is 
one good reason for believing that the market has reached a 
turning point toward greater strength, and another is the 
prospect for increased consumption by the principal wood 
consuming industries. Wholesalers have been making in- 
quiry in regard to stocks. The automobile plants are ex- 
pected to come in for large quantities early in the new year, 
but their current needs are small. Furniture plants have 
been rather good buyers, but will probably defer stock pur- 
chases until after January shows. While oak flooring fac- 
tories find business light, they evidently feel that the mar- 
ket has touched bottom, and have been providing to some 
extent for future needs. There is probably a surplus of 
stock in overseas markets, but contracts are being placed be- 
cause of the expectation of higher prices. 


Market Prices and Reports on Pages 70 to 76 
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Better Tone Bodes Good 
for Future 


ALBUQUERQUE, N. M., Dec. 27.—“There ain’t 
no Santa Claus for the lumber industry,” but 
the lumbermen themselves are the dictators of 
its destinies, is a characteristically apt remark 
by Arthur A. Hood, president of the South- 
west Lumber Sales Corp., and vice president of 
the Cady Lumber Corp., in a letter sent just 
before Christmas to the sales representatives 
of the Southwest concern. After extending 
the compliments of the season, Mr. Hood’s let- 
ter continues: 


The past month has been the most success- 
ful we have experienced from a volume view- 
point. Prices are by no means satisfactory, 
but this business has been booked at prices 
at which it was impossible to secure orders 
thirty days ago. There is a decidedly stronger 
tone to the Pondosa market; and it is our 
prediction that, in the early weeks of the 
new year, this strength will be reflected in 
price advances. 

The great lumber trade extension campaign, 
already showing results, will achieve still 
greater force in 1928. There never has been 
the interest in lumber and forestry problems 
on the part of our citizens that there is today 
and the trade extension campaign will turn 
that interest into increased consumption. 

The farm situation is more favorable than 
it has been for a number of years. The 
farmer is normally our largest per capita 
consumer of lumber. His long deferred build- 
ing program should get under way this com- 
ing year. 


Cutting According to Market Needs 


The utter waste of resources and effort, in 
cutting timber, manufacturing it into lum- 
ber, and then selling it at a loss, is becom- 
ing more and more evident to lumber manu- 
facturers. 

The ablest of our manufacturers are budget- 
ing their next year’s cut on a basis of “How 


much can we sell?’ rather than “How much 
can we cut?” 

For those manufacturers who have not 
learned this lesson, the economics of red ink 
are running their bitter but effectual course. 

Advances in price which will yield a profit 
on softwood lumber in the coming year are 
the direct responsibility of the numerically 
few manufacturers who are able to cater to 
the hand to mouth buying of the distributers. 

Hand to mouth buying necessitates a multi- 
tude of specifications in & single order. Widely 
diversified specifications for a single car can 
be handled by but a few lumber manufactur- 
ers. The conviction is growing on the part 
of these manufacturers that this extra serv- 
ice should be paid for. 

Faced with the necessity of paying a pre- 
mium for hand to mouth buying, the retailer 
will stock more lumber. Stocks in the hands 
of distributers will approach normal under 
this policy and a gradual increase in price 
will result. 


Lumbermen Must Put Shoulder to Wheel 


This is a good time of the year for all 
lumbermen to awaken to the fact that “there 
ain’t no Santa Claus” for the lumber industry. 

No kindly spirit is going to wave a magic 
wand and bring an extraordinary demand for 
iumber. A greater demand for lumber must 
be created by the lumbermen themselves and 
every factor of the industry must put his 
shoulder to the wheel. 

No hypnotic force is going to influence the 
minds of manufacturers to simultaneously re- 
duce the output of lumber. Curtailment is a 
matter of collective common sense and co- 
operative effort. 

No divine philanthropist is going to create 
a living profit for the various factors of the 
iumber business. In the final anaylsis we 
lumbermen are dictators of our own profits. 

Shall we not all resolve that lumber shall 
have a forward and upward movement and 
act to that end? 


THE STAR salesman is most often a quiet, un- 
obtrusive fellow, with, however, a keen look in 
his eye. 





GENERAL 


to 868,162 cars. 


6 percent for last year at holiday time. 


STEEL 


FUELS 





Business in Brief 

While conditions at the year-end are “denormalized” by considerations of inventory, holi- 
days and a rather general distraction from trade promotion, yet it is practicable to look 
through these current influences at present and discern fundamental ac- 
tivities and forces that indicate a general trend that continues undisturbed. 
Despite the hand-to-mouth buying that has prevailed for many months and 
the policy of reducing stocks to the minimum at inventory time, there has been some forward 
buying that is encouraging. Nobody looks for marked expansion, but conditions all appear 
to be favorable for good business during the early months of 1928. Loadings of revenue 


freight have declined considerably below the million mark, which was held for many months, 
but they are still high compared with years past. 


During the latest week Dun’s price index showed 29 advances and 24 declines, standing at 
$193.342 compared to $187.746 for the corresponding pericd of 1926. 
index for the week ended Dec. 21 declined to 141.8 from 143.2 for the week 

PRICES ended Dec. 14. Holiday purchases, annual settlements and other year-end 
influences commonly affect the money rate, and therefore the slight advance 

that has taken place is “normal” for the season; but it stood at 4/2 percent, compared with 


For some months, despite the low level of production in the steel industry, there have been 
signs of strength and evidences of improvement either immediate or m early prospect. 
During late weeks betterment has assumed a more positive character, 
being evidenced by purchases for future requirements and of a kind to sug- 
gest considerable expansion during the early months of 1928. Automobile 
manufacturers have increased their purchases of pig iron and railroads have come into the 
market for cars that require considerable quantities of steel in their construction. 


Without the stimulus of more severe weather than has prevailed recently over the more 
populous areas of the country fuel production could hardly be expected to reach a high level. 
The total output of bituminous coal, as estimated by the bureau of mines, 
for the week ended Dec. 17 was 9,806,000 net tons, including coal coked 
at the mines as well as lignite. 
week was 1,281,000 tons. The average daily production of crude oil for the same week was 
2,456,959 barrels, and for the week ended Dec. 24 it was estimated at 2,432,200 barrels. 


For the week ended Dec. 17 they amounted 


Harvard University’s price 


The output of anthracite for the same 








Sees Better Business Year 
Ahead 


MILWAUKEE, Wis., Dec. 27.—“Lumber rep- 
resents one of the basic industries and as such 
serves as a barometer of conditions in business 
generally. Generally speaking, business through- 
out the first half of 1927 was spotty,” F, J, 
Schroeder, president of the John Schroeder 
Lumber Co., Milwaukee, comments in his an- 
nual review of the lumber market. “Better 
business and improvement always appeared to 
be just around the corner, but at all times was 
most elusive. Real improvement was scarcely 
apparent until the very close of the year. Lack 
of adjustment between production and con- 
sumption, with resultant unsatisfactory price 
levels and a disastrous competitive condition, 
characterized all activities for the year 1927.” 
Mr. Schroeder in his review continues: 


We ended the year 1926 expectantly. How- 
ever, the expected revival was slow in getting 
under way. Plenty of easy money encouraged 
building, and due to low yard stocks there wag 
a gradual awakening. .In general, residence 
building continued low, but greater activity in 
public and industrial building was evident. In- 
dustrial plants and automobile manufacturers 
began to buy, but demand from furniture fac- 
tories was low. Railroads also came into the 
market for lumber toward the close of the first 
quarter. Business in general showed improve- 
ment and in mercantile lines there was greater 
activity, due to a more general introduction 
of installment selling. During this period, 
lumber production was 14.9 percent less than 
in 1926 for the same period, and lumber orders 
fell off 14 percent. 


Building Program Is Main Factor 


Good weather and introduction of sounder 
financing of building carried the building pro- 
gram “on high” far into the second quarter. 
Building construction representing 50 percent 
of the total lumber consumption, the heavy 
building program throughout the country 
helped considerably to offset inactivity in other 
quarters. Furniture and flooring factories came 
into the market and railroads bought heavily. 
It appeared that the peak was reached earlier 
than usual, and we find it tapering down to- 
ward the latter weeks of the period in antici- 
pation of the midsummer lull. In general, 
notwithstanding an apparent healthy activity 
and demand, both retail yards and industrial 
users bought from hand-to-mouth and competi- 
tion continued keen. 

It was during the second quarter of the year 
that the South experienced the floods of the 
Mississippi, and lumber production in the 
South was cut tremendously. The effect of 
these floods was to increase production in 
western and northern lumber producing cen- 
ters, which proved somewhat of a disturbing 
factor due to the quick recovery in the South. 


Hesitation Marks Year’s Last Half 


The usual summer quiét characterized the 
business during July, August and September. 
During this period, business took on a most 
unsatisfactory tone. There was some trading, 
but quantities were small and “hand-to-mouth” 
buying continued. Practically the only demand 
apparent during this period came from build- 
ing activities. With renewed activity in auto- 
mobile and furniture manufacturing toward 
the end of the period, things began to look up. 
The reported good crops also provided a cheer- 
ful factor and we entered the last quarter full 
of anticipation. Again, however, buying for 
immediate needs only held down activity. The 
West reported some coastal trading and coast- 
wise shipments. The railroads practically dis- 
continued buying. Building contracts con- 
tinued heavy and the active building program 
again saved the day. Toward the close of the 
year, a slight decline in building permits was 
evident. 

Business in general, and the lumber business 
in particular, certainly faced most unusual 
conditions during this year. With fluctuating 
demands and highly competitive markets for 
practically all commodities, it was a year 
which required conservation and utmost ap- 
plication. However, the close of the year 
registers improvement. General business is 
looking up and several factors combine to 
promise better and more stable conditions for 
1928—they are the increase in farm incomes 
and the low stocks of lumber in both lumber 
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yards and general industries. We look for 
active business from all lumber consuming 
channels immediately. 

The year 1927 has taught the lumberman 
that a nicer adjustment between demand and 
supply is necessary. He has awakened to the 
fact also that overproduction at the producing 
centers is not the sole problem. This year 
marked the first realization of the necessity to 
approach the problem from the demand side. 
The result is the campaign of the National 
Lumber Manufacturers’ Association to spend 
a fund of $5,000,000 in creating new markets, 
regaining old ones and developing new uses 
for lumber. 


Railroads Place Big Freight 
Car Orders 


Although the last few weeks have witnessed 
a slowing up in the demand for lumber, there 
is concrete evidence that the new year will 
see a much more active consumption of the 
products of the forest. This is borne out 
by the fact that within the last week there 
have been placed by several of the important 
transportation companies some large orders for 





freight cars and equipment, notably by the 
Atchison, Topeka & Santa Fe Railway Co. for 
3,850 cars; Louisville & Nashville, 2,200 cars; 
Chicago & North Western, 1,000 cars; South- 
ern, 6,950 cars. In addition to these orders, 
the Chesapeake & Ohio Railway Co. and the 
St. Louis & San Francisco Railway Co. are 
expected in the market soon for 10,000 and 
4,000 cars, respectively. 

According to late advices, the Pacific Fruit 
Express Co. is about to purchase 2,000 new 
refrigerator cars to provide for increased vol- 
ume of business originating on the rails of 
its contract lines and short line connections, 
the Southern Pacific and the Union Pacific 
systems. The cars-will conform with the com- 
pany’s present standards of equipment as ap- 
proved by the Government, being heavily in- 
sulated throughout and equipped with floor 
racks and basket tanks. This number of addi- 
tional units will make available for the 1928 
season 40,311 refrigerator cars of the Pacific 
Fruit Express Co. The purchase means an 
investment of about $6,000,000. 

The Santa Fe order includes box, automobile, 
gondola, refrigerator, stock, flat and ballast 
cars, and will call for approximately 15,000,000 


feet of lumber. The order has been placed with 
the following car builders: American Car & 
Foundry Co., 500 gondolas, 300 flat, 100 bal- 
last; Pennsylvania Tank Car Co., 500 single 
deck stock, and 250 double deck stock cars; 
General American Tank Car Corporation, 500 
box cars; Mt. Vernon Car Manufacturing Co., 
500 box cars; Pullman Car & Manufacturing 
Corporation, 500 box and 500 refrigerators; 
Rodger Ballast Car Co., 200 ballast cars. 

Of the Louisville & Nashville order, the 

Pressed Steel Car Co. got 1,250 gondolas, and 
the Mt. Vernon Car Manufacturing Co. 250 
gondolas, 200 stock, 200 automobile and 300 
box cars. It is estimated that about 2,000,000 
feet of yellow pine will be needed to fill these 
orders. 
’ The Chicago & North Western order was 
placed with the Pullman Car & Manufacturing 
Corporation and the American Car & Foundry 
Co., the former getting 500 hoppers, and the 
latter 500 flat cars. 

The Southern Railway order was divided be- 
tween the Standard Steel Car Co., 2,000 hop- 
pers; Mt. Vernon Car Manufacturing Co., 750 
hoppers, and the American Car & Foundry Co., 
2,200 box and 2,000 ballast cars. 











How the Men at the Helm View the Future 


Herbert Hoover 


Secretary, Department of Commerce: 


The principal economic forces dominating the busi- 
ness situation are favorable. There is ample supply 
of credits at low rates; stocks are being reduced; there 
is no consequential speculation in commodities; crops 
have been abundant; wages are 
high; we are recovering from 
some partial unemployment, espe- 
cially in the automobile industry. 
There is peace in most labor sec- 
tions except bituminous coal; 
there is more international peace 
than at any time since the World 
War; the foreign world is recov- 
ering its economic strength and 
buying power; therefore, our for- 
eign trade is steadily increasing. 

During the last year there have 
been important shifts in our own 
economic world bearing strongly 
upon the future. The average price 
of non-agricultural products has 
fallen from about 60 percent 
above pre-war to 51 percent above 
pre-war, while the average of 
agricultural products at central markets has risen from 
about 35 percent above pre-war to about 53 percent 
above pre-war. 

Manufacture and distribution have by savings and 
diminished profits accommodated themselves to de- 
creasing prices without reduction in average wages and 
therefore in national buying power. The great extent 
to which industry has accommodated itself to lower 
prices by decreased costs makes for a sounder condi- 
tion. Despite decreasing prices, production and con- 
sumption of manufactured commodities have been 
maintained upon a high level. 

Agriculture, textiles, bituminous coal and some met- 
als still lag behind other industries. Contracts let for 
future construction are at as high a level as at this 
time a year ago. 

Taken in a broad sense we enter the new year with 
the forces of stability dominant in the business world. 





John L. Kaul 


President, National Lumber Manufacturers’ Association 


The lumber industry is one of the great industries of 
the country that are in a period of painful transition. 
This period has already lasted several years, and if 
there is any change in 1928 it surely must be for the 
better. 

The price tendency has been 
discouraging throughout 1927 and 
will probably not change much in 
the next few months. However, 
the lessened production which 
necessity has enforced may have 
some temporary effect; but in 
such a widely distributed and de- 
centralized industry, the least en- 
couragement in the way of rea- 
sonable prices leads almost imme- 
diately to over-production. 

‘One way out of the lumber in- 
dustry’s troubles would be con- 
solidation, especially of the opera- 
tions whose financial necessities 
compel production without due 
regard to the market. 

I am sure it is only a question 
of time until economic pressure will rehabilitate the 
industry. Steps in that direction are being taken by 
the national lumber trade extension campaign, a codp- 
erative effort which will be in full swing in 1928. 

Last year was notable for increased activity in com- 
mercial reforestation. Many large interests have made 
encouraging advances in growing trees, that the source 
of their raw material may be perpetuated. State co- 
operation has promoted this activiiy. 

Considerable progress has been made toward more 
economical use of quality lumber through greater pub- 
lic appreciation of American Standard Lumber. The 
industry has made notable headway in popularizing 
close utilization in consumption and elimination of 
waste in manufacture. 

These activities, together with notable improvement 
in the trend of business generally, give basis for the 
belief that 1928 will be a better lumber year. 





| 
| 
| 
| 
| 
| 
| 



































34 AMERICAN LUMBERMAN DeceMBER 31, 1927 








DECEME 
—— ——_ 
[EPL OLLI, DDD OLD PPD DDD DDI DI DIDI PDD DDD DDD DDD PYVD LPL PLDLO LILY LOL PLD DIPLO LALA LALO LOLS 















7a 7@\ 7a) \7@\ 78. 7a /e\ 


An address [abridged] deliv- 
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Sunday Evening Club, Chicago, 
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KA One of the notable developments in modern American Is it possible to gain this capacity for sustained growth? | 5 
KS life is the growth of high schools, colleges, and universi- Suppose we confess frankly that the problem is compli- ° 
: ties. There was a time when higher education was the cated by uncontrollable inheritance factors. Some people °| 
3 prerogative of a favored few. It is now within the reach were blessed at birth with a mind and a set of abilities | 
5 of anyone who really wants it. In the last thirty-five years capable of almost indefinite expansion. Other people, on | 4 
5 our population has increased 78 percent. But our college the contrary, were saddled at birth with a mental and spir- 3 





wv 


enrollment has grown 445 percent, and the enrollment in  itual equipment that seems to reach its maximum growth 
our secondary schools 951 percent. As American life is within twenty years. We must admit the reality of un- 
organized today, higher education is an enormous asset in pleasant facts like these. Yet when all is said we human 
any career. One of the surest ways to increase any boy’s beings have at least some control over the extent of our 
chances of success is to give him a well-rounded training. development. Our physical mechanism is capable of al- 
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| | But a fine technical training is only one factor in a suc- most indefinite modification. Thousands of men have : Z 
cessful career. Many people who have such a training found, as Theodore Roosevelt found, that they can coun- S KN 
eventually fail. Many who do not have it eventually suc- teract the inheritance factors making for a puny physique, ie es 
Fy ceed. Granted that a college education counts, and counts and actually build for themselves a robust body and nerves ie R 
| immensely. There is something else that counts, too. like steel. Some such development is possible in the mental i 5 
. and spiritual world. Suppose you made it a practice to K Fy 
2) HAT is this second element in success? Some read books that would force you to think, and think hard. ig ° 
2 years ago the Carnegie Foundation published this Suppose you deliberately exposed yourself to the most 3 | 
RY significant statement. “An inquiry was recently stimulating and inspiring influences in your community. ie z 
zi sent to a group of successful engineers. They were asked Suppose you determined to learn the new ideas and meth- y 2 
° this question: ‘In determining probable success or failure 0ds now tried by other men in your business or profession. - ® 
°| in your profession what factors do you count most impor- Suppose you welcomed criticism—good, bad, or indifferent C ® 
2) tant?’ About fifteen hundred replies were received. To —and tried to profit by it. Do you know what would i Bs 
FS everyone's surprise the factor of technical training was happen? You would begin to grow again. A year hence i 2 
Fy voted to be relatively unimportant. The factor of charac’ you would be appreciably wiser, better, more effective ie R 
5! ter received seven times as many votes. In the effort to than you are today. We can keep on growing, down to C RY 
5| analyze this feeling more closely a second questionnaire the very end of the years. Ie 5 
: pr submitted to some thirty thousand members of the Let me grow lovely, growing old, s 5 
2 our major engineering societies. Six groups of qualities So many fine things do— e =| 
= were listed—character, judgment, efficiency, understanding Laces and ivory and gold . 4 
3 of men, knowledge of life, and technical skill. Which And silk nel “ % KN 
z counted most in sizing up young men for employment or a ee ey i Ky 
= promotion? Some seven thousand engineers replied. There is healing in old trees, iC 5 
S| Ninety-four percent of them put character at the top of the iN IAPS K 5 
5! list. By an equally decisive majority technical skill was g ‘ ie Fy 
| put at the bottom.” All of us would do well to ponder Why may not I as well as these ie 5 
those sentences deeply. In modern schools and colleges Grow lovely, growing old? ig 


Nii 


we are giving our children a technical training and a de- 





tailed knowledge which are unparalleled in history. But A SECOND character-trait we need if we covet suc- : ®) 
; there is a factor in success which is even more important cess is the ability to sacrifice the present for the ie 2 
than this superb education. Our children must have those future. If you will study human lives carefully K 
familiar but priceless qualities of mind and spirit which we you will discover that this trait of character is responsible i ES 
sum up in the great word “character.” for the achievements of hundreds of successful men. In | 3 
One ability we certainly must gain if we hope for suc- 1914 a travelling salesman opened a small savings account Fy 


cess is the ability to keep growing. Unless you and I have in one of our local banks. His first deposit was only $10. 
the power to keep growing—the power to absorb new Every week or two this man’s travels brought him through 
ideas, gain new powers, develop new refinements of tech- Springfield, and on every visit he appeared at the bank 
nique—disappointment and disaster are inevitable. The with some deposit—usually $5 or $10. Of course that 
job we are in—whether it is preaching, selling bonds, or relatively small sum might have been used in more agree- 
manufacturing paper—is always growing. Unless we can able ways. It would undoubtedly have made the differ- 
keep pace with its advance, the job will move beyond us ence between a hard and somewhat austere life, and a 
and leave us distanced and forgotten. life that contained at least a few of the current distractions. 
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To borrow a phrase from economics, those few dollars right. But they do their work to the best of their ability 
each week represented this man’s “margin of income”— in any case. 
the small sum not required for sheer living, and available So far we have been speaking of qualities that affect 
for either spending or saving. Fortunately for his business primarily our own lives—the ability to keep growing, 
future this man had the ability to sacrifice the present for the ability to sacrifice the present for the future, the 
the future, and gradually his savings bank-balance grew. ability to work without the help most people have to 
What finally happened? In the confused days after the have. But you and I do not live and work in a vacuum. 
War this man had an unexpected opportunity to buy fora Our lives are forever in touch with the lives of others. 
small sum a promising business that had slipped into tem- Perhaps the quality that will help us most as we strive 
porary difficulties. Immediately he gathered his entire cash for success is the ability to see any given situation 
reserve, and applied for a loan at the bank—a loan he was_ through the other person’s eyes. This is undoubtedly 
able to secure because of his years of steady saving. He the trait that distinguishes a good salesman from a poor 
purchased the business, and in 1921—only seven years after one. Show me a young man who has no gift of imagi- 
he began his habit of thrift—he found himself with a store native understanding and sympathy, no ability to sense 
of his own, credit at all our local banks, and a cash reserve the other man’s feelings and interests, and I will show 
in one bank of $14,000. What was the character-trait you a young man who never ought to try to sell any- 
that was responsible for his success? After making due thing—either bonds, gas-stoves, insurance, or ideas. Show 
allowance for his shrewdness, his initiative, and his obvious me a young man who has the power to look at a situation 
good fortune, we find ourselves face to face with the first through his own eyes and then through the eyes of 
homely virtue of thrift. And what is thrift? It is the the other person, and I will show you a young man who 
ability to sacrifice the present for the future, in the realm will never lack for customers—whether they buy his bonds 
of finances. or come to his church. Listen, for example, to the advice 
Building this power into one’s character is a hard but one of the most successful sales managers in the country 
a perfectly possible task. It calls for incessant practice, gives to the members of his staff. “When you want to 
innumerable victories over one’s self on the obscure and get aboard a street car which is in motion, you never try 
uninspiring battlefields of daily life. A man who never to run at it from a right angle and make the platform in 
practices self-control in little things finds it impossible to one wild leap. If you do, you find yourself either on the 
exhibit self-mastery in more important matters. A man _ floor or on the pavement. What you do is run along 
who has never learned to say “No!” to the advertisements, beside the car, increasing your own speed until you are 
the displays in the store windows, and the sleek salesmen moving at the same rate as the car. Then you can step 
who whisper, “Buy now and pay next year,” will never be aboard with perfect ease. The minds of busy people are 
able to build up through years of thrift the cash reserve always in motion, just as that street car is. They are 
which may suddenly put success within his reach. It is thinking of something very different from the idea you 
above small and unseen foundation-stones like these that intend to present. You can’t jump directly at them and 
the impressive structure of unfaltering self-mastery is finally make a landing. You must put yourself in the other man’s 
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5 built. And when that structure is completed, success in place, imagine what he is thinking, get your ideas in step S 
. one’s career—whatever that career may be—is likely to with his. Presently your mind and his will reach an - 
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prove surprisingly near. identity of movement and a point where they can join 
without conflict.” 
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UT the value of this trait of character is not limited 
to the world of business and the professions. Did 
you ever realize what it would mean for the hap- 
piness of your home if you developed this ability to see 


THIRD trait of character which will increase greatly 

a man’s chances of success is the ability to work 
without the helps the average man has to have. 

What are the stimuli the average man needs? He obvi- 
ously needs success. When things go well, when orders 
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K “ol k situations through the other person’s eyes? And how ie 
$ pour in and p rofits multiply, the (iwi: = i misunderstandings that arise between us and ie 
G remarkable showing. When business slows down, his h 1 ld be healed i sensi 
e ; f the those we love wou ealed in an hour if we could only iS 
. courage and his efficiency a ually sow down too. If the see the situation as the other person sees it! We would ig 
ig average man is to reach his maximum of power he needs sanltien nce (iki 15 eli aa na him pg Bee ie 
: the stimulus of success. In many cases he also needs praise. to us. We would see he is ready and willing to forgive ‘ 
e It is curious to note how many men and women can do and start again, 9 we will only tanks tie Gest satee ie 
2 | their best work only when they are buoyed up and pushed S : F ie 
¢ 5 0 we meet again after the years, ie 
- along by the expressed approval of those about them. iS 
ig Rf 8 bY Ss : The long, unhappy years! e 
K 3 But occasionally we meet individuals who can do their So we mect again. < 
\¢ RY work without these familiar stimuli. Success? Time Laughing such stilted laughter - 
ig 3| and again they have shown that they are quite as effective Saying such silly words ' ie 
iS °) when things are going wrong as when things are going About books, travels, old friends. le 
% tight. As a matter of fact they may be more effective. So we meet again and part, is 
- ‘They meet the downward thrust of disaster with the up- After the long, unhappy years . . 
i RY ward thrust of their own indomitable will. In Emerson’s If you would hold your hands out to me 3 
g 5 splendid phrase, “they rise refreshed when they hear a I should cry and come back to you, % 
ig | threat.” Praise? These men and women can get along We could forget and love again, ie 
= .| without it. If it comes, all right. If it does not come, all Like children after a quarrel! e 
iS 8) e 
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Big Task Faces Judges in Slogan Contest 


National Trade Extension Experts Bring to the Attention of Large Consumers 
Innate Qualities of Wood for Many Purposes 


Progress in Judging Slogans 
[Special telegram to AMERICAN LuMBERMAN] 

Wasuincton, D. C., Dec. 28.—The first 
group of preliminary judges in the $15,000 
trade extension slogan contest of the National 
Lumber Manufacturers’ Association has now 
passed upon more than 15,000 of the 36,000 
slogans entered in the competition. The first 
and second groups of judges, numbering 55 
persons,. expect to finish all preliminary judg- 
ing by Jan. 15. The progress made to date 
indicates they will be able to do so. Slogans 
considered eligible by the second group of 
judges will then be passed upon by a third 
group, which will probably include a number 
of Washington newspaper correspondents. It 
is expected that by Feb. 1 the slogans which 
get by all three groups will be ready for final 
scrutiny by the trade extension committee. 
Headquarters hopes to make public the names 
of the winners by the middle of February. 

Wilsoti Compton, secretary-manager of the 
National association, is back on the job fol- 
lowing his hasty trip to Stockholm, Sweden, 
where King Gustaf V bestowed upon his 
younger brother, Prof. Arthur Compton, of 
the University of Chicago, a part of the Nobel 
award in physics. The Compton party had no 
time whatever for sightseeing. The brilliant 
ceremony at which the king presented the vari- 
ous Nobel awards occurred the day of arrival, 
and the party left Stockholm the following 
morning for Bremen to board the steamer 
President Harding for New York. Mr. Comp- 
ton found the rather hasty trip restful, despite 
rough wintry seas, and had an opportunity 
while at sea to devote much thought and study 
to trade extension and other problems facing 
the association. 


Utilization Experts Busy 


Wasuincton, D. C., Dec. 27.—Reuben W. 
Smith, of the western division of the trade 
extension department, National Lumber Manu- 
facturers’ Association, is making a survey of 
outdoor advertisers. He recently interviewed 
the manager of the Foster Kleiser Co. of San 
Francisco, discussing the lumber requirements 
of that concern. This company maintains in 
San Francisco alone more than 6,000 outdoor 
advertising signs and uses more than 1,000,000 
feet of high grade lumber annually. It also 
maintains signs in other parts of California, 
Oregon, Washington and Arizona. In San 
Francisco the company has a fully equipped 
lumber yard and mill.* About 250,000 redwood 
posts are required for the signs maintained 
in San Francisco. In connection with the 
outdoor sign industry, Mr. Smith found that 
the process of manufacture shows closer util- 
ization of short lengths. The field is an im- 
portant one from a lumber standpoint, and this 
fact is emphasized by the efforts of the steel 
folks to corral the market. Tests of all steel 
signs and supports are under way. 

Mr. Smith recently visited a Berkeley archi- 
tect of prominence to discuss steel vs. wood 
sash. The architect suggested the importance 
of stressing wood technology in technical 
schools and colleges. He spoke of a lack of 
technical books on the properties of wood, 
which architects find a drawback. 

Earl E. Bowe, of the western division, ad- 
dressed the December meeting of the Central 
California Lumbermen’s Club at Modesto, out- 
lining trade extension activities. The Califor- 
nia retailers showed keen interest. Mr. Bowe, 
among other things, urged them to scrutinize 
the uniform building code published by the 
Pacific Coast Building Officials Conference. 
Mr. Bowe pointed out various ways in which 


the retailers could assist in promoting lumber 
trade extension. He distributed salesmen’s 
portfolios and is sending additional trade ex- 
tension literature. 

A. C. Horner, manager of the western divi- 
sion, who returned to San Francisco just 
before Christmas, following a trip to the East, 
conferences at headquarters here, and a swing 
through the northern part of his district, re- 
ports that he established many contacts with 
lumbermen in the Pacific Northwest. 

The Los Angeles district office is to be 
opened in the immediate future. The San 
Francisco office will be reorganized somewhat 
in order more effectively to carry out the 1928 
program. 

In the $150,000 fire at the Western Tallow 
Works, San Francisco, in which a building was 
completely burned, a standard double wood 
window frame and sash were left in good 
condition, although both glass and screen were 
entirely burned out. Mr. Smith, who reported 
the incident, took photographs which show in 
what good condition the wood sash remained. 

C. B. Green, of the central division, is mak- 
ing a preliminary survey of the territory to 
be served by the Kansas City district office, to 
which it is expected he will be assigned. Mr. 
Green has been making an investigation or 
survey of the refrigerator industry. He con- 
ferred with officers of one company in St. Paul 
that uses about 4,000,000 feet of lumber annu- 
ally. He finds a tendency toward increasing 
the proportion of metal used in refrigerator 
construction in this important field. He has 
gone over the splendid properties of wood for 
this use with representatives of various com- 
panies and this line of activity will be con- 
tinued by trade extension specialists. 

William E. Griffee, of the central division, 
will make a survey of the lumber requirements 
of shipbuilding plants. In this work he will 
be assisted by R. D. Waddell and Donald 
Brewster. 

C. E. Close, of the central division, reports 
that a Chicago architect whom he recently 
interviewed stated that he much prefers the 
use of wood for paneling and wainscoting to 
ornamental plaster walls and cornices. He will 
use wood for these purposes in a new apart- 
ment hotel which he is designing. 


Steel vs. Wood Furniture 


In his study of wood vs. steel] furniture, 
Donald Brewster ran across an incident in 
which records were preserved from fire al- 
though enclosed in a wood filing case. In a 
fire whi.h last year burned to the ground the 
offices of a lumber company a _ four-drawer 
vertical filing case of white oak containing 
valuable correspondence and sales records pro- 
tected its contents. The outside of the case 
was completely charred but the case was not 
burned all the way through because of the 
insulating properties of wood. The records 
were completely preserved. Steel cabinets per- 
mitted heat to pass through to such an extent 
that the papers inside were turned almost 
black, destroying their strength and useful- 
ness. 

The president of a desk manufacturing firm 
told Mr. Brewster that competition from steel 
desks has been mostly on large orders placed 
with steel people by railroads, insurance com- 
panies and other large users. Individual users 
continue to purchase wood desks to a large 
extent, he said. 

Mr. Brewster reports that in his many inter- 
views he runs across lumbermen who are not 
familiar with all of the services offered by 
the trade extension department. For example, 
he has 


interviewed a number of men who. 


expressed surprise and pleasure over the sery- 
ices offered by the engineering department. 

C. F. Miller, of the central division, reports 
that J. F. Bryan, secretary of the Illinois Lum- 
ber & Material Dealers’ Association, whom he 
interviewed recently, expressed the belief that 
the lumber industry should have a farm build- 
ings department to give specific service when 
necessary, in order to compete with other in- 
dustries. 

Edward J. Fisher, of the Minneapolis dis- 
trict office, reports that the Finishing Lime 
Association, of Toledo, Ohio, in a letter to the 
Northern Pine Manufacturers’ Association 
states that the association is ready to codperate 
and combat propaganda within the construction 
industry that the cause of cracking in plaster 
is due to the use of wood lath. 


Grade-Marking Subcommittee 


[Special telegram to AMERICAN LuMBERMAN] 

Wasuincton, D. C., Dec. 29.—Secretary of 
Commerce Herbert Hoover announces the ap- 
pointment of C. C. Hieatt, of Louisville, Ky,, 
president of the National Association of Real 
Estate Boards, as chairman of the new lumber 
grade-marking subcommittee of the National 
Committee on Wood Utilization. 

In accepting the appointment, Mr. Hieatt 
said: “The grade marking of lumber is, in my 
opinion, one of the most important steps which 
the National Committee on Wood Utilization 
could possibly take in aiding the consumers, 
The grade marking of other building materials 
has been an unqualified success from every 
point of view. It is surprising that the lumber 
industry should not have adopted it long ago.” 

Twenty other members of the subcommittee 
represent the large lumber consuming groups 
of the country. Axel H. Oxholm, director of 
the national committee, said that it has not been 
until recently that some of the more pro- 
gressive lumber producers’ organizations insti- 
tuted grade-marking for the protection of their 
customers. It is evident, he said, that lumber 
manufacturers will be slow to go to the extra 
expense and trouble involved in grade-marking 
unless consumers demand this form of protec- 
tion. In other words, a consumer demand must 
be created, and the subcommittee will soon 
publish a bulletin outlining the advantage of 
the system to lumber buyers. 

Other members of the committee announced 


today are: 
Richard H. Aishton, president, American 
Railway Association; William F. Chew, Na- 


tional Association of Builders, Baltimore; F. 
E. Colesworthy, National Association of Pur- 
chasing Agents; C. C. Cook, maintenance engi- 
neer, Baltimore & Ohio Railroad; Henry D. 
Dewell, construction engineer, San Francisco; 
Prof. F. O. Dufour, American Society of Civil 
Engineers; John Foley, assistant to purchas- 
ing agent, Pennsylvania Railroad; Dr. John 
M. Gries, chief division of building and hous- 
ing, Department of Commerce; Irving B. Hiett, 
the Irving B. Hiett Co., Toledo, Ohio; Ray M. 
Hudson, assistant director, commercial stand- 
ards, Department of Commerce; J. Hampton 
Hoult, secretary-treasurer, Luce Furniture 
Co., Grand Rapids; Robert Jemison, jr., presi- 
dent, Jemison & Co., Birmingham, Ala.; LeRoy 
E. Kern, technical secretary, scientific research 
department, American Institute of Architects; 
Gen. R. C. Marshall, jr., general secretary, 
Associated General Contractors of America; 
L. A. McDowell, Murray Corporation of Amer- 
ica, Detroit; F. P. Palen, vice president, New- 
port News Shipbuilding Dry Dock Co.; William 
S. Quinter, United States League of Building 
& Loan Associations, Washington, D. C.; Louis 
J. Taber, master of the National Grange; 
William Braid White, consulting engineer, 
Chicago; Col. F. W. Willard, Western Elec- 
trie Co. 
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Suggestions on Advertising for the Retailer 


The Realm Digresses From Stories ‘About Retail Yards to Outline 
Publicity Methods That Will Produce More Business 


A good many retailers who are working 
out their advertising methods in an experi- 
mental way are making use of the little 
news and trade promotion sheets gotten 
out for their benefit by manufacturers. 
These are usually pretty good stuff. If 
any objection could be made to them it 
would be that they lean a little too heavily 
upon the one line produced by the manu- 
facturer in question. But after all, it’s 
pretty hard to quarrel with them on that 
score. What do we expect a manufacturer 
to do when he foots the bill? If a dealer 
wants to use a paper of this kind that 
doesn’t bear down upon one line of goods 
he can find such publications devoted to 
the general interests of yard trade and that 
cost him very little. This isn’t an adver- 
tisement for the AMERICAN LUMBERMAN’S ef- 
forts, but we feel it will be a real service to 
such dealers to mention the “Home Maker.” 
If you’re not familiar with this cheerful 
little sheet, we suggest that you write the 
office and ask for sample copies. 

One of the manufacturers’ papers has 
come to us, not because we are connected 
with the AMERICAN LUMBERMAN’S editorial 
staff but because we are a customer of a 
local lumber yard. In it we notice a good 
many ideas promoted by the American LuM- 
BERMAN. This publication is glad to be of 
service in this way. May we suggest mod- 
estly that the same ideas. seized upon by 
these professional advertisers to use in 
their retail copy to be sent out under deal- 
ers’ names can be used directly by the 
dealers in preparing their own local ad- 
vertising? 


Using a Yard Newspaper 


The little newspaper lying on our table 
as we write has an article headed, “Where 
Lumber Comes In.” It mentions some of 
the uses of lumber, indicating how exten- 
sively this material is employed in daily 
life. If we may mention another publica- 
tion gotten out by the American LUMBER- 
MAN, we'd like to call your attention to the 
booklet called, “Touch Wood’; a booklet 
that tells the story of lumber charmingly. 
We understand that some of our dealer 
friends are making up lists of local young- 
sters whom they hope to get started in the 
way they should go and are sending each a 
copy. But we were talking about the ar- 
ticle in this trade-promotion sheet. Fol- 
lowing an introductory paragraph that men- 
tions the uses of wood, it continues in this 
way: 

“An article in such constant and general 
usage and which comes in so many grades 
and kinds is apt to be misused unless the 
builder knows just what kind of wood is 
best fitted for the part being built. Anyone 
wishing to add to his knowledge of lumber, 
just where certain kinds should be used 


and so forth, is cordially invited to pay our 
sales rooms a visit. There is no obligation. 
Bring your building problems to us.” 

And on the same page is another article 
headed, “Ask Us.” 

“Ask us! 

“What? 

“To give you the benefit of our experience 
in the building field. 

“Why? 

“Because, no matter what you may wish 
to build, repair, renew, we can make sug- 
gestions that will save you money and add 
to your satisfaction.” 

Now this is interesting, and we’re sure it’ll 
bring inquiries to the dealers sending this 








If Some People 
Knew 


how Cheap Good Lumber is, when 
the value of a home or building is 
figured in dollars and cents, the 
thought of cheap lumber to be used 
in building would never cross their 
minds. 


Why not inspect 


ARROLL 
QUALITY 
LUMBER 


and then let us make an estimate 
on the Building Materials for your 
home or building? 


It will be a pleasure for us and 
no obligation to you. 


The Carroll Lumber Co. 


PHONE 804 
Washington Street Near Railroad Crossing 




















This lumber company (of Alexandria, La.) 
offers the very kind of advice that the Realm 
suggests when it says “If your advice will save 
money for your customers and will add to their 
satisfaction, tell them you're ready to give it” 


material out to their customers. It’s one 
of those things that may bring forth sales 
immediately or that may lie dormant for 
months or even years. “John,” says Mary 
to her faithful but. hard-to-move spouse, 
“I’ve been wanting some sort of a porch at 
the kitchen door ever since we’ve lived in 
this house. I’m going to have it before 
you join that country club. Before you 
learn golf language I’m going to unlearn 
some of my kitchen language. I’ve got 
half a dozen ideas. Just now I’m thinking 
of a striped awning and a red tile floor. 


Stop looking as though I was pulling your 
front teeth and pay attention; because now 
is the time for all good men and true to 
come to the aid of the kitchen.” John real- 
izes that the era of putting off is past. He 
tries to think and achieves nothing but a 
dull red pain in the back of his head. 
“Mary,” he says, “I read somewhere that 
the 'Buildum Lumber Company knows all 
about that stuff. Let’s go down and see 
Buildum.” 


Brings Forth Fruit in Sale 


This is the critical point for the local 
lumberman. Has he let that promise ot 
information go out with nothing to back 
it up? Mary will know within a quarter 
of an hour after she begins to talk with 
him. If he’s a broken reed, Mary will go 
away in a huff and will broadcast to the 
town that he’s a dumb bunny and that the 
truth is not in him. And the last state of 
the Buildum Lumber Company will be many 
rods worse than the first. But Buildum 
knows his construction. He listens care 
fully to the idea of the awning and says 
it’s good, modern stuff, much used by the 
smart architects and decorators. That 
makes Mary feel good. Her ideas are hot 
stuff; right up to the minute. But Buildum 
then explains that these new ideas have 
to be used with care; that they’re suitable 
only for certain types of houses. He adds 
that after careful consideration he believes 
a kitchen porch that repeats the lines of 
the roof would be the class for Mary’s house 
and would look as though it had been in- 
cluded in the original design. He’ll send 
aman up to get measurements of the house 
and with these figures he can get the pro- 
portions exactly right. Of course he makes 
the sale, Mary is happy, and the advertising 
seed that has lain dormant in John’s mind 
for a couple of years has sprouted and 
borne sales fruit. 

Of course this department of uplift must 
have its moral. Here’s a double-headed one. 
First, cast thine advertising upon the sales 
waters, and after many days, if it’s good 
stuff, it’ll bring in the sheaves of orders. 
Second, if you say it, mean it. If you can’t 
make suggestions good, don’t make them at 
all. If your advice will save money for 
your customers and will add to their sat- 
isfaction, tell them you’re ready to give it. 
Otherwise keep profoundly silent about the 
whole matter. We could name a dealer or 
two who have needlessly hurt their sales by 
rousing resentment through promises they 
couldn’t fulfill. 

The other day the genial postmaster of 
our village invited this department into @ 
local soft drink emporium to have a malted 
milk; a temptation a fat man should re- 
sist in these arid and emaciated days. But 
we yielded; and as we stood with our feet 
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on the Volstead substitute for the brass rail 
the postmaster asked us about our work 
and finally inquired if we were building 
a house what kind we would choose. The 
Realm endorsed the frame house and met- 
‘joned a number of reasons. We were 
asked particularly about the lasting quali- 
ties of frame as compared with masonry. 
Wouldn’t you know it! That idea of wood 














en 


It’s No Gamble 


A house built with good materials is 


You know it will endure 
It's no gamble if you use 
cheap materials, skimp specifications. 
You'll save nnies and spend dollars 
for repairs. et a good house need not 
be high priced. Long experience has 
taught us much about economical use 
of good materials. Feel free to consult 


” THE CURTIS 
LUMBER CO. 


“THE COVERED YARD” 
336 Moxahala Ave. Phone 270-R 


no gamble. 
generations. 























This ad, prepared by the Curtis Lumber Co., of 

Zanesville, Ohio, well illustrates one of the 

points the Realm has tried to bring out in this 
article 


construction being a temporary makeshift 
fs one of the hardest of the ideas in the 
back of the public mind for the lumber 
industry to dislodge. It’s partly though not 
wholly our fault. It may have gotten its 
start when the local magnate in each town, 
wanting -to knock the local eye out with 
splendor, selected masonry construction as 
something different from what his neighbors 
built. Such a man was out to build a good 
house and was ready to spend the money 
to do it. With that idea pushing him on 
he probably could have built a sod house 
that would have had lasting qualities. Cer- 
tainly he could have achieved permanence 
with lumber. But he selected masonry, 
spent a hatful of money, achieved a re- 
sult which he valued and took infinitely 
good care of the result. Adequate work- 
manship and subsequent care will produce 
long life for a house built of any standard 
material. But in too many cases these 
things, at least in the old days, were the 
perquisites of masonry construction. Hence 
a part at least of the general idea that ma- 
sonry is permanent and frame is not. 


The Industry Has Black Eye 


We mentioned some of these things to the 
postmaster, named over a hundred of fa- 
mous frame houses that have stood for gen- 
erations and stated positively that just as 
good lumber and workmanship are available 
now. as were available in the old days. 

Our boon companion seemed interested 
and partly convinced; but he asked hesitat- 
ingly about the reports of new frame houses, 
especially in the suburbs of big cities and 


in rapidly growing industrial towns, that 
are going rapidly to _ pieces. Again, 
wouldn’t you know it! This is the second 
reason why a fair sized settion of the pub- 
lic gets its idea of the permanence of ma- 
sonry. We explained that these shotgun 
houses represent but a rather small per- 
centage of the frame houses of the coun- 
try and that they are the products of un- 
usual conditions that can be avoided by any 
householder who takes a little care. You 
and I must take our share of the blame 
for this black eye that has been hung on 
our industry. And we may as well face 
the fact that this eye of the lumber in- 
dustry does have a pale purple ring around 
it and begin applying the poultice of sound 
service to heal it up. 


Must Boost for Quality 


We flatter ourself that we did rather con- 
vince our fellow devotee of malted milk that 
the construction of frame houses can easily 
be good and that building with assurance is 
easily possible. We mentioned the per- 
sistent campaign for sound construction that 
is being waged by the AMERICAN LUMBER- 
MAN. A day or two later we received from 
the postmaster a note including a clipping 
of a prose poem written by J. Edward Tufft, 
the “Rhyming Farmer,” and sent out by the 
Associated Press. It begins thusly: “The 
shacks I built in early days had many weak 
and weary ways, they were not built for 
keeps; the roof of my first barn, I know, let 
in a sead of drifting snow that loafed around 
in heaps.” After running the gamut from 
leaky roof to wobbly running gears, the 
Rhyming Farmer continues: “I’ve grown 
beyond that ancient day; now each founda- 
tion that I lay is meant to stay in place; 
1 build for keeps and sort of plan that 
neither wind nor wave nor man can move 
it or efface. . . But more than that, I feel, 
by jing, more like a man, more like a king, 
to know my works are strong, to know that 
these old buildings here will weather time 
withuut a fear, though winds and years are 
long.” 


This responsibility for sound building is 
not a very precise re- 


were. If we depended upon just the pur- 
chases the public had to make to keep them- 
zelves alive, a lot of us would have to go 
out of business. Time was, on the frontier, 
when a family with ten children could live 
in a sod house, sixteen by twenty, with two 
rooms. They managed to keep alive, and 
they consumed mighty little lumber. Doubt- 
less such a family wouldn’t get along with 
that sort of a house now; but there are few 
people who could not, under the pressure of 
necessity, get along with smaller and poorer 
living quarters than they now occupy. They 
don’t want to, and we don’t want them to. 
But the point is that building larger houses 
and better ones, like improving the scale 
of living in any other way, is not wholly a 
matter of necessity. Many a family that 
can get along with what it has, could af- 
ford and would be happier with a better 
one. But it will hardly build the better 
house until someone makes it seem attrac- 
tive and easy to get. This is one place in 
which these extra aids and assurances of 
quality are appreciated. Sometimes these 
things involve new departments and expan- 
sions of the staff. Sometimes they involve 
nothing more than an infelligent friendli- 
ness. 


Earning Remunerative Prices 


None of us has complete control over the 
prices we charge. There’s a sort of zone 
of prices, set by competitors and by general 
buying habits; and if we get outside that 
zone we’re in trouble. If we go above the 
upper limit we begin losing trade. If we 
go below the lower limit we begin losing 
money. Efficiency and economy help us to 
increase net profits by turning leaks into 
gain. Aggressive salesmanship of various 
kinds helps to increase volume. Service of 
the kind mentioned above is a department 
of salesmanship that helps to swell volume, 
and it also helps keep our prices in the 
upper brackets of the price zone without 
creating resentment. It’s that added some- 
thing for which many customers are quite 
ready to pay a reasonable extra price. When 
Mary gets just the porch she has been 





sponsibility for the 
dealer if he doesn’t 
engage in contracting. ' 
That is, it is not the 4 
sort of thing an ag- 
grieved customer 
could take to court. 
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In Buying Lumber 


Select It as Carefully as You Would a New Pair of Shoes 
This Policy Will Pay in Durability and Appearance. 


Johnstown Lumber and Builders ay Co. offers vie facility 
i 


Ask for an estimate on the complete cost of the materials that 
will be needed for your new building, or a remodeling or repair- 


Feel free to make this request as it is part of our service which 
we gladly render, without any obligation on your part to buy. 


Johnstown Lumber & Builders Supply Co. 


Our Motto—Good Service and Lowest Prices. 
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ters where his advice 
isn’t asked or wanted. 
It’s not our job to dry 
nurse our customers 
against their will. 
But that doesn’t tell the whole story. A 
good many of our friends do want friendly 
advice; and a readiness and capacity to give 
it when it is wanted and a friendly and 
unpresumptuous anxiety to save customers 
from serious mistakes will create an at- 
mosphere favorable to selling. 
Merchandising conditions are not as they 


attract. 


With changed conditions in lumber merchandising, the modern lumber 
dealer must place his message before the public in terms aimed to 
This advertisement by a Johnstown (Ohio) retailer is convinc- 


ing and to the point 


dreaming about, John isn’t likely to ques- 
tion very sharply the lump-sum price asked 
for it, unless of course it runs far beyond 
all due bounds. 

An advertising booklet or catalog issued 
by a famous Chicago store has just come 
to our house. We happened to notice a sim- 
ple little piece of nursery furniture made 
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of softwood that any carpenter could make 
in an hour. A bench worker in a shop, pre- 
pared to turn them out in quantity, doubt- 
less could make one every fifteen or twenty 
minutes. Each piece contains probably a 
dozen feet of lumber. The store asks, and 
gets, six or eight times the finished cost of 
the article. Do people complain? They 
do not. They could buy the material and 
hire a carpenter to make it for them. But 
that would be a lot of bother, and they 
woudn’t be sure of getting that intangible 
touch of genius that makes the design ex- 
actly right. They are quite willing to pay 
a wide margin of profit to be saved this 
bother and to be assured of finished quality. 
You and I can hardly add any such margin 


| 








Cliffe house before remodeling 





of profit to our sales merely by giving ex- 
pert advice; but the principle is the same. 
Whether it’s a house or a shelf, prices usu- 
ally can be maintained in the upper brackets 
if to the material we add some assurance 
of satisfaction to the finished product. 


Remodeling Adds Much to Value 

Syracuse, Itt., Dec. 27.—The accompanying 
pictures show the old homestead of Thomas 
Cliffe, situated on Center Cross street, this 
city, which has recently been remodeled into 
a fine, modern home. The photographs show 
the house before and after remodeling. 

The materials were furnished and the job 
supervised by the Charles Harbaugh Lumber 
Co., which concern, after completion of the 
work, made it the basis of an appeal for other 
remodeling jobs, by 
getting out a circular 
with cuts showing the 
house before and 
after remodeling, and 
asking the pertinent 
question: “What shall 
be done with these 
sturdy old dwellings; 
junk them, sell them 
for a song, sacrifice 
all the sentimental at- 
tachments of the old 
home? Certainly not; 
do as Mr. Cliffe did. 
Old homes built of 
wood can easily be 
remodeled and made 
valuable, beautiful 
and livable. We are 
able to help you plan 
the changes and to 








put you in touch with a responsible builder, 
giving you a price complete on the proposed 
improvements.” 

In modernizing this old house the exterior 
walls were covered with 24-inch stained shin- 
gles. The interior trim is of southern pine, 
stained dark. The floors are of %-inch oak 
laid over a sub-floor. A large cupboard was 
installed at one side of the kitchen. This 
house has a living room, front porch and din- 
ing room, downstairs; with three bedrooms, 
hall and bath on the second floor. 

It happens that Ralph E. Wells, local man- 
ager for the Harbaugh company, lives just 
across the street and his comment is: “Mr. 
Cliffe now has a very nice home, whereas be- 
fore it was an eyesore to the street. The re- 
modeling has increased the value of my prop- 
erty very materially.” 





Cliffe house after remodeling 


Many Benefits From Delivery Record 


There is reproduced on this page, consider- 
ably reduced, a form for office record of de- 
liveries which a Wisconsin retail lumber firm 
has found productive of very satisfactory re- 
sults. Indeed, so thoroughly sold on the use 
of this form are C. Starkweather & Son, 


Beaver Dam—the firm referred to—that Mr. 
Starkweather does not hesitate to say, “We 
have found this record of tremendous help in 
many instances.” He has kindly authorized 
reproduction of the form, which in the orig- 
inal is 11 inches wide by 9% inches deep, and 
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This form keeps tab on truck time for each haul,and furnishes a permanent record of all deliveries 


has also supplied the following detailed in- 
formation and comments regarding its use: 

“In the first place, the numerals 7, 8, 9, etc., 
indicate the hours of the day, and the smaller 
figures under these numerals indicate the 
quarter-hours. Our delivery trucks start out 
at 7 a.m. Let us follow through the first 
entry on the form for this particular day. In 
the first column appears the name of the 
customer to whom the material is charged 
—Emil Groose. The second column gives 
the distance, the third the size of the load, 
and the fourth the kind of material, which is 
indicated by letters or figures in accordance 
with ‘key’ printed at top of form. 

“Between 7 and 7:15 the truck is being 
loaded, this space of time being indicated by 
the rising oblique line. It leaves the yard 
at 7:15 and gets back at 7:45, this space of 
time being shown by the downward oblique 
line. Immediately the driver starts putting 
on another load, for Ed. Hessling, and leaves 
the yard about 8 a. m., getting back about 
8:30. The record shows that the truck then 
left for the freight depot, and got back at 
9:15. It was then found necessary to send 
the truck to the garage for slight repairs, 
getting back to yard at 9:45. Then another 
order was loaded and the truck left about 10 
o’clock on a long trip, returning at 11:15, 
when another load was put on, leaving the 
yard at 1 p. m., from which trip it returned 
at 1:30, and then hauled on a contract job 
which took the balance of the afternoon. All 
of these details are plainly shown on the 
chart or graph part of the form. 

“There are a number of advantages from 
this record. A customer may dispute delivery, 
but the driver and order clerk both signed 
the tickets and by looking back we can ascer- 
tain the day and the hour, which definite evi- 
dence frequently Saves unpleasantness. At 
the end of each day the clerk checks up the 
amount of time spent in delivering various 
commodities in the different departments 
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into which we segregate our business, such 
as building materials, coal, wood, sand and 
gravel etc. Thus at the end of the year we 
not only know the profits from the sales, but 
also the cost of handling, both as a whole and 
per average ton, or we can get the average 
cost on any particular job. 


“In checking up the garage bill at the end 


of the month, we know whether or not the - 


amount of time charged is correct. On con- 
tract work we have an accurate record of 
when the truck left the yard and when it got 
back. In several instances where we have 
been obliged to bring our books into court 


this delivery record has been accepted as 
conclusive proof. 

“Of course it takes time. Sometimes our 
order clerk thinks that it requires too much 
detail work, but we believe that the benefits 
more than offset the necessary time and 
effort.” 


Keeping “Tab” on Customers ay omard £. Leach 
Paying Habits and History 


How do you keep track of what your cus- 
tomer tells you as to when he will pay you? 
Do you remember whether, when he paid you 
the account he had with you a couple of years 
ago, he paid by check, or at your office, or did 
your collector have to chase him and threaten 
to file a lien? 

When your collector was there a couple of 
weeks ago where did he note down that the 
man is out of work, or paying his taxes this 
month, or has broken his leg, or will pay on 
the 25th, or has a bad dog on the back porch, 
or has a good job with the gas company, or 
that the place to see him is where he works, 
or that his wife pays the bills? 

Where do you write down that you happen 
to know that there is a judgment against him, 
or that he has a had habit of complaining 
about the material 
and always wants an 


We use a printed form which is exactly the 
size of our invoices but of a different color. 
In our case it is green and while it is officially 
labeled “Private Memorandum Sheet” it is al- 
ways called the “Green Sheet.” Our bills are 
posted daily and are always in the file. In the 
same file and in front of each bill is the “Green 
Sheet” for that particular customer. When he 
pays his bill the green sheet is removed from 
that file and placed in another file of green 
sheets only, ready for quick and valuable ref- 
erence. When the customer contracts another 
bill his green sheet comes back to the first file 
immediately in front of his bill. 


Benefits of the “Green Sheets” 


When we go through our bills on the first 
of each month we know at a glance which ones 


LEACH BROTHERS PRIVATE MEMORANDUM SHEET 


Leach Bros., Joliet, Ill. 


bookkeeper has placed with each green sheet 
a statement of the account—same sized sheet. 
We know at a glance what bills to hand to the 
collector. The collector takes the green sheets 
along with the bills, each green sheet on top 
of its accompanying bill. He routes them be- 
fore he starts. He makes his memorandum of 
payment on the green sheet. If he receives no 
payment he makes a memorandum of what the 
debtor says about the account; or that there 
was no one home and he left a card. 

We have used this system of green sheets 
for fourteen years with great satisfaction. It 
entails very little work, and gives us au accu- 
rate insight into the habits and history of each 
customer, so that when he proposes a purchase 
we can handle him intelligently. 

And when he owes us we know just how to 

go about it to get the 





allowance? Where do 
you make a memo that 





he always pays at the 





office promptly, and 
that a collector’s call 
will offend him; or aa lie 
that your firm wrote ———— : 





PAYMENT 








him some dunning 


money. We know 
whether or not he 
keeps his promises. 


We have a record of 
when and how often 
we mailed bills. We 
know what we told 
him, and when it was. 





We know many other 





letters three years 
ago? Where do you 











things about him if 
they were worth while 











write down that he 
has no driveway, or 
that you can not get 
to his house when it is muddy, or that two 
chutes are necessary to put in his coal? 

We solved this problem to our own satisfac- 
tion, but we know of no one else who uses a 
system similar to ours. 


Valuable 


To the Pacific Lumber Co. of Illinois goes 
the distinction of having prepared what will 
be generally conceded as the most valuable 
dealer help that has been brought out during 
the year now drawing to a close. “No more 
need for guessing freight costs to your sta- 
tion.” That is the opening sentence in a cir- 
cular that has been sent out to the trade intro- 
ducing a “Net freight rate zone guide for LCL 
shipments from Chicago” and which is de- 
signed to save time studying weights, freight 
rates and classifications. This is an ingenious 
arrangement that makes it easy for any buyer 
of redwood to tell at a glance just what various 
items will cost delivered at his station. 

First there is a zone map divided into zones 
A, B, C, D and E and covering a territory 
within a radius of 250 miles of Chicago. Then 
there is a list of the towns in that territory, 
showing the zone in which each is located. 
Then there is a schedule showing the amount 
to be added to the company’s warehouse list 
to cover delivery charges on various items in 
each of the zones. For example, if a buyer 
in Kankakee (Ill.) desires to place an order 
for less than a carload of % 6-inch 3 to 20 
feet clear redwood siding, he would first look 
at the schedule and find that his town is lo- 
cated in zone B. The charge for delivering 
1,000 feet of this item from the Chicago ware- 





The full-size sheet is 10x10 inches and has 25 lines for 


to take out for mailing. The green sheets that 
are with them are taken out and a notation of 
mailing is made on them. Then they go back 
into the active file, and when we go through 
the bills again on the 11th of the month cur 





noting down. We 
know whether to hold 
; his account down or 
to sell him everything he wants. We know 
whether to let the time for a lien pass, or to 
see to it that it does not. We do not have 
to rely on the memories of every one in the 
office. We have a record. 


“Notes” 


Zone Guide for Dealers 


house to any point in zone B is $2.35. Then, 
by turning to the price list showing the f. o. b. 
Chicago wholesale price and adding to that 
the delivery charge to zone B, he gets the ap- 
proximate delivered price of this item. 

These prices are worked out on a number 
of the items that are most generally called for 
in less than carload lots and with the aid of 
this guide a purchaser can be absolutely as- 
sured of knowing just what his lumber is go- 
ing to cost when delivered at his station. There 
long has been a need for some such simple 
guide as this, and in preparing this zone map 
and freight rate guide, the Pacific Lumber Co. 
has rendered a distinct service to all buyers 
of redwood lumber within what is generally 
termed Chicago territory. Another valuable 
feature of this freight rate zone guide is that 
it carries a number of illustrations showing 
various uses for redwood that should be a 
valuable sales help to every dealer. 

While this zone guide has been designed 
and compiled by the Pacific Lumber Co. of 
Illinois, F. R. Adams, sales manager, says that 
it is not copyrighted and anyone who desires 
to do so is welcome to make use of it. Dealers 
who have not secured this freight rate zone 
guide may have copies without charge, by 
writing to the Pacific Lumber Co. of Illinois 
at Chicago for it. 


Another valuable piece of literature that has 
been prepared by this company is entitled “A 
Little Journey to Our Chicago Quick Service 
Warehouse.” This embodies photographs and 
brief descriptions of a number of items such 
as redwood finish, bevel siding, moldings, 
frames, bungalow siding etc., and gives the 
dealer a pretty fair idea of the service available 
to him out of the Chicago warehouse of this 
company. On the back page of this leaflet 
is a very beautiful poem, “Song of the Giant 
Redwood,” written by J. M. Leaver just a 
short time before his death. Mr. Leaver was 
connected with this company for many years. 

“WINTER has come, but it is not too late to 
do thuse repair jobs.” Thus runs the caption 
of a newspaper advertisement whereby the 
Equity Lumber Co., Painesville, Ohio, seeks 
to “line up” those belated repair jobs that 
really are so numerous. It is in human nature 
to procrastinate, and jobs that should have 
been attended to in November are easily al- 
lowed to slip over into January, hence the 
value of a reminder such as the one quoted. A 
little special sales effort devoted to storm sash 
and doors, storm entrances, insulation, weather- 
stripping etc. just at this time should produce 
good results when the sharp “nips” of winter 
may be counted on to reinforce the appeal, 
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News and Business Ideas for Retailers 


Many Inspect Enlarged Store 

Newcast Le, Det., Dec. 27.—The retail lum- 
ber firm of J. T. & L. E. Eliason (Inc.) held 
a “housewarming” last Thursday at its store, 
which with its new addition, represents a de- 
parture in suburban lumber yards. Several 
hundred fellow dealers, salesmen, wholesalers 
and customers in the Philadelphia district were 
treated royally. 

The addition to the already spacious store 
nearly doubles the available floor space, and 
the combined fronts present a very imposing 
appearance. Tapestry glass, a comparatively 
recent product, has been employed for the tops 
of the new show windows, and each parti- 
tion is inscribed with the Eliason trademark. 

On the opening day the visitor was con- 
fronted with a complete and almost bewilder- 
ing number of displays, covering every line 
carried by the firm. Some of the nationally 
advertised lines were demonstrated by repre- 
sentatives who obligingly demonstrated and 
explained their various products. 

Retail lumber merchandising becomes fas- 
cinating as practiced by the Eliason concern. 
Ranged along the wall of the spacious show 


fitting up an ordinary cabinet with grooves, 
both top and bottom, into which the different 
types of doors, equipped with rollers, also at 
top and bottom, would fit, so that it would 
be a simple matter to pull out any desired 
door for inspection and just as easily roll it 
back in again and proceed to another. 





Dealer’s “Ads” Feature Bargains 


Jerrerson City, Mo., Dec. 27.—Louis L. Ott, 
local retail lumberman, and widely known as 
the “lumber doctor,” follows a plan of news- 
paper advertising that-is bringing him good 
results. 

This plan is to offer in each “ad” a special 
bargain in some item of lumber or building 
material. One “ad” may feature No. 2 boards, 
another cedar shingles; while succeeding of- 
ferings may be galvanized roofing, plumbing 
goods, nails, composition roofing or other 
staple items. Moreover, these are real bar- 
gains, not merely a scheme to work off old 
stuff. The items offered are all goods that 
are used every day in the building line. While 
the various items are being thus featured in 





other dealers similarly situated: 





This Week’s Timely Tip 
Cuts Scraps Into Crating Lumber 


A retailer situated in one of the smaller industrial cities of the 
middle West contributes the following tip, which may be useful to 


“We have a number of shops here and they use a great deal of 
crating lumber. Our cut-off saw, when used with scraps and shorts, 
gives us the edge on this class of business and makes a nice profit 
at the competitor’s cost if necessary.” 

He also adds this practical hint, with regard to profitable use of 
the cut-off saw, which is applicable to dealers everywhere: 

“And it is well to remember that by judicious use of the cross cut 
saw even very poor lumber cut into short lengths, thereby eliminat- 
ing the worst defects, may be raised several grades, with cor- 
responding increase in the dealer’s profit. And what cannot be 
otherwise used finds ready sale for kindling. Finally, we find ready 
sale for our sawdust at the meat markets and grocery stores.” 


Watch for Next Week’s 


“Tip” 








room are attractive displays of woodwork, 
each type neatly and separately framed. Along 
one side was erected a series of partitions that 
attracts the feminine prospects. In the first, 
the visitors gazed on a perfected type of 
built-in ironing board; a built-in wall seat that 
folds up flush with the wall to save space, and 
a fine example of kitchen cabinet. The sec- 
ond booth contained a wall telephone cabinet, 
which, beautifully finished and embellished 
with a colonial ornament at the top, was flush 
with the wall surface, and was provided with 
a compartment for the directory. This exhibit 
also contained an example of the colonial cor- 
ner cupboard that has become so popular with 
the builders of small houses. 

One display in a corner of the store illus- 
trated the various types of staircases. Next 
to this was a door cabinet designed by J. T. 
Eliason to meet the needs of the retailer who 
wishes to show stock doors easily and quickly. 
Since the main drawback in showing doors is 
their bulk, Mr. Eliason evetved the idea of 


the newspaper “ads” they are on display in 
the show windows. The advertisements appear 
three times a week. 

“Tt was an uphill business at first,” says 
“Dr.” Ott, “but now folks watch for my ‘ads.’ 
They not only have an immediate effect, but I 
get a lot of indirect business because of them.” 





Yard Extends Its Facilities 

SoutH ZANESVILLE, On10, Dec. 27.—The 
local yard of the Southern Pine Lumber Co. is 
planning improvements and extensions that will 
not only greatly increase its facilities, but pro- 
vide for the storage of all material under 
cover. A complete line of building materials 
will be added to the stock of lumber heretofore 
carried, according to statement of D. A. Davis- 
son, the local manager. The headquarters of 
the Southern Pine Lumber Co. are at Clarks- 
burg, W. Va. The local yard was opened about 
three years ago, since which time its business 

grown rapidly. 


Increasing Sales of “Built-ins” 

Boston, Mass., Dec. 27.—Many lumber 
dealers now sell built-in furniture. There is 
a popular demand for this equipment in the 
building of a new home. That there is a wide 
field here that has hardly been touched is the 
opinion of Jeremiah Downey, executive sec- 
retary of the Lumber Credit & Research Bu- 
reau (Inc.) of Boston. He urges for the 
profitable consideration of retail lumber dealers 
that in every home not of recent construction 
there is a possible purchaser of built-in furni- 
ture. So far this field has not been properly 
approached, it is suggested. This sort of equip- 
ment is usually shown by the lumber dealer 
knocked down, or if already assembled it is 
generally without the added attraction of suit- 
able finish, “Why not employ style appeal 
in selling these goods?” suggests Mr. Downey 
in a bulletin to members of the bureau. “When 
finished in attractive colors with a proper set- 
ting the prospective buyer is unable to resist 
its compelling appeal.” 


(BREEZE H: 


Makes Good on “Service” Slogan 


NortH CamprincE, Mass., Dec. 27.—A good 
slogan is an important asset for a retail lum- 
ber yard, but it must be featured in perform- 
ance as well as in the advertising publicity, ac- 
cording to U. M. Carlton of the Dix Lumber 
Co. On a recent morning fire broke out in 
the Congregational Church at High and All- 
ston streets, West Medford. An emergency 
order for lumber to be used for partitioning 
off the damaged sections of the church build- 
ing was telephoned by J. E. Clark to the Dix 
company’s North Cambridge yard. Delivery 
of this lumber was made by the company’s 
fast truck while the firemen were still at work 
at the scene of the conflagration. This is a 
typical instance of what the Dix Lumber Co. 
means by its widely advertised slogan of “Sud- 
den Service,” according to Mr. Carlton. 


Name of Iowa Retail Yard Changed 


Heprick, Iowa, Dec. 27.—Announcement is 
made of the change in firm name of the Broad- 
well Lumber & Grain Co., of this place, to 
Jamison Lumber & Grain Co. The change 
is in name only as the business has been owned 
and operated by R. L. and Mary S. Jamison 
for the last fifteen years, and will be con- 
tinued along the same lines as formerly. 


Private Room for Contractors 


Woop River, ILt., Dec. 27.—“The old year 
is about ended, and we would like to tell our 
readers about some of the things you have 
done during 1927 to increase sales or to get 
something done in a better way than hereto- 
fore,” said the AMERICAN LUMBERMAN repre- 
sentative to Val E. Reis, of the Wood River 
Lumber & Supply Co. 

“Well,” replied Mr. Reis, “we don’t want 
to appear to boast, but if it will help anybody 
we are willing to mention some of the things 
we have ‘hatched’ during the last twelve 
months that have proved beneficial to us, any- 
way. 

“For one thing, we have set apart a private 
room for the use of our local contractors in 
conferring with their prospects, talking over 
plans and completing sales. This being a new 
feature with us, we can not as yet give any 
definite information as to its success, although 
we feel confident from what our contractor 
friends have said to us that this accommoda- 
tion will be of great benefit. 

“During the year we have from time to time 
cleaned wp our store and office rooms, enlarg- 
ing them somewhat and repainting the walls 
and shelving. We have installed a complete 
set of counter high show cases in order to 
make a neater and more effective display of 
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our hardware and other specialty items, and 
as a result have noticed an increase in sales 
far above our expectations. 

“During the last year we also have installed 
a system of daily invoicing, which. we have 
found advantageous, and conducive to prompt- 
ness in the payment of accounts.” 


Dealers Promote Winter Building 


Boston, Mass., Dec. 27.—Leading. retail 
lumber dealers are making an aggressive effort 
to provide more work in the season which is 
usually a slack period for the building in- 
dustry. 

Recent investigations have clearly shown 
that construction work can be carried on dur- 
ing the winter months without the losses that 
have been generally supposed must occur on 
all work undertaken at this time of the year. 
With this fact in mind the next step, the lum- 
ber dealers believe, is to acquaint the public 
with the facts and overcome this sales-resis- 
tance. 

Here is an opportunity for the retail lumber 
dealer to help himself, as well as the building 
trades, urge those promoting the campaign for 
uniform all-the-year-around construction. Gen- 
erally speaking, the cost of construction is 
lower in the winter than during the rest of 
the year. The lumber dealers are being urged 
to bring. this fact home to their customers in 
a more definite way than ever before. 

The ideas on the winter-building campaign 
being broadcast among local lumber yards may 
be stated substantially as follows: 

“Canvass your list of prospective home- 
builders, point out to them the savings in dol- 
lars and cents that can be effected by building 
now. Let them see that you are in a position 
at this time of the year to give more personal 
attention to their personal needs. Make them 
realize that the old notion that a house can not 
be built in the winter has been discarded, along 
with the idea that we must wear. heavy flannels 
in winter to preserve our health.” 


Wood Shingles Lasted 65 Years 


CrysTaAL LAKE, Iti. Dec. 28—One day 
toward the end of September last John 
H. Gracy, a farmer living north of Crystal 
Lake, came into the office of the Alexander 
Lumber Co. of this point to confer with the 
local manager, J. N. Brannah, regarding re- 
roofing his farmhouse. 


loads of rough material will be handled daily. 
The Missouri Pacific Railroad has extended a 
spur track to the mill, over which shipments 
will be made and received. 

The office and plant has been made attractive 
with concrete walkways and driveways, and 
considerable landscape work has been done to 





Mr. Brannah advised 
the use of red cedar 
shingles, which recom- 
mendation was adopted, 
and the job has just 
been completed, as 
shown by accompanying 
photograph supplied by 
courtesy of Mr. Bran- 
nah. 

The interesting thing 
about this proposition 
is that this house was 
built in 1865, and the 
roof which has just 
been replaced was the 





original one, with a 
record of sixty-two 
years good service, 


which is a pretty good 
endorsement of the 
longevity of wood- 











shingled roofs. 

‘The original shingles 
were of white pine, 
hand shaved and fastened with wrought iron 
nails to white pine roofing boards. Needless 
to say, this made a splendid roof, as shown 
by the long period of service. For many 
years no repair work was required, but dur- 
ing the last few years a few of the original 
shingles have been replaced—but only a few, 
the roof as a whole being of the original white 
pine shingles, until they were ripped off to 
make the way for the new covering. Inci- 
dentally, the strength and soundness of these 
old shingles was such that the carpenters had 
to use spades and crow 











bars to pry them loose. 

Mr. Gracy, who is 75 
years old and distinctly 
remembers when the 
original roof was laid, 
says: “If you want a 
durable, satisfactory 
roof use wood shin- 


ae 
New Yard Opened 


LittLE Rock, ArkK., 
Dec. 27.—Work on the 
new plant of the Ark- 
mo Lumber Yards has 
been completed and a 
public opening or 
“house-warming” was 
recently held, with sou- 
venirs, flowers and 
music during the eve- 





A big tall pine 
Of a North woods group 
.: 2 = 


Quick his duty 
He’s taught to do; 





ning. 

The plant will begin 
operating in this city 
with an initial invest- 





Gave up timber 
For this kiddy coop; 
o..6.@ 
Just one of thousands 
Of monarch trees 
ae” 


Cut and sawed 
The kids to please. 
ae 
In wintry sunshine 
We see this boy 
Sa ae 
Finding his coop 
Much more than a toy. 
* > 
And a big black fellow 
Close beside— 


* * * 


Should any harm 
The boy betide, 


More awesome sights 
Are mighty few. 
* * * 
The boy and the dog 
And the pinewood coop 
* 8 ® 
Interest folks 
Who pass this stoop; 


‘ * 


For boyish joy 


And canine sense 
se * 


Are in and about 
This tiny fence; 
* x * 
Much of which, 
You all must see 
aa *” a 
Came out of the trunk 
Of the piney tree. 


ment of approximately 
$150,000. This will be 
the largest of the twen- 
ty-three plants operated 
by the Arkmo Lumber 
Yards in the South. It 
will be the main dis- 
tributing plant and 
yard. Besides. doing a 
wholesale business the 
company will engage in 


the retail trade. Doors, : 


windows, molding and 
interior trimmings will 
be made at the local 
plant. 

Raw material will be 
received in carloads 
and shipments will be 
made in the same man- 
ner. About three car- 


New roof that replaced one sixty-two years old 


make the grounds beautiful. Flowers and 
shrubbery have been planted in abundance. 


Dealer Conducts Home Essay Contest 


VERSAILLES, Mo., Dec. 27.—Several weeks 
ago W. A. Dromgold, of the local retail lum- 
ber concern bearing his name, offered two 
prizes, one of $15 and the other of $10, to 
the school boy or girl who would write the 
best essay on: “Why We Should Own Our 
Own Home.” 

A number of boys and girls over the county 
entered the contest. Mr. Dromgold ran a big 
advertisement in the local paper, for three 
weeks, telling about this contest. 

The examining board says that the essays 
submitted were all good and creditable to those 
who wrote them. The board awarded the 
first prize to Miss Juanita Hunter, while the 
second prize was won by Miss Marie Woolery. 
Following is Miss Hunter’s essay: 

“Home, sweet, sweet home! Be it ever so 
humble, there’s no place like home.” 

To the highly intellectual and understand- 
ing mind enough is said in these immortal 
words of John Howard Payne to convince that 
home owning is an absolute necessity to true 
happiness. If only we could realize the satis- 
faction and real joy that exists in human 
hearts on account of the one little word 
“Home”’—and how much sorrow, despair, mis- 
ery and oft times sin on account of the ab- 
sence of this word in many belated lives! 

Did you ever stop to think, my friend, that 
if you do not tarry long enough in one spot 
to make a home, as you are journeying through 
life, that somebody following in your footsteps 
may fail also to build a home? This is a 
danger signal. The home is the cornerstone 
of the nation! Without homes your nation 
must sooner or later fall. 

Then, too, with a home of your own your 
health and the health of your family is more 
easily safeguarded; and, home owning is more 
economical. 

Lastly, what pleasures “home” flowers and 
fruits bring! How blue “home” skies! How 
sure God’s face smiles down on “home.” 





PosTAL RECEIPTS in 50 selected cities during 
November aggregated $32,799,258.72, compared 
with $31,868,452.56 for November, 1926, an in- 
crease of $930,806.16, or 2.92 percent. Mem- 
phis, Tenn., reported the largest percentage in- 
crease, with 34.84. Jersey City, N. J., was sec- 
ond with a gain of 17.38 percent and Milwau- 
kee, Wis., third with 10.81 percent. Receipts 
of the 50 industrial cities for November totaled 
$3,330,862.35, compared with $3,223,464.97 a 
year ago, an increase of $107,397.38, or 3.33 
percent. 
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Highlights of News From South 


To Increase Output During 1928 


ALamocorpo, N. M., Dec. 27.—Preparations 
are being made by the lumber companies oper- 
ating in the Sacramento Mountains of New 
Mexico to increase their output during 1928. 
The Breece Lumber Co.’s plant, which consists 
of saw and planing mills, is in constant oper- 
ation and the company plans to begin more ex- 
tensive logging operations on the Mescalfro 
reservation the first of the year, running its 
mill to full capacity. 

The Tularosa Tie & Lumber Co., also oper- 
ating on the reservation, is adding two saw- 
mills and is logging at the rate of 100,000 feet 
a day. Its new sawmill and planer at Tularosa 
will be in operation by the first of the year. 

The Cloudcroft Lumber & Land Co. has 
purthased 1,500,000 feet of Government-owned 
timber adjoining its field of operation in Water 
Cafion. It has recently completed several miles 
of railroad there and is shipping 25,000 feet of 
jogs daily to the Southwest company sawmill 

ere. 

The Southwest company is manufactuirng 
about 100,000 feet of lumber daily, a part of 
the logs being supplied by its own logging 
forces in Penasco and Wills cafions. Large 
quantities of finished lumber are being shipped 
from the plant here. 


Florida Forestry Board Perfected 


JACKSONVILLE, FLA., Dec. 27.—The first meet- 
ing of the State board of forestry, created by 
the 1927 Florida legislature, was held in Talla- 
hassee recently, when the organization of the 
board was perfected and definite steps taken 
toward the conservation of Florida’s timber 
resources. .With all members of the board 
present, the following were elected officers: S. 
Bryan Jennings, Jacksonville, president; E. 
W. Thorpe, DeFuniak Springs, vice president 
and Simon F. Williams, Jacksonville, secretary. 
The other members of the board are N 
Wicker, Coleman, and A. A. Payne, Panama 
City. 

Addresses by prominent persons were heard 
and after a session lasting nearly all day it 
was decided to meet again in this city early in 
February, the exact date to be set later. At 
the Jacksonville meeting the State foresters of 
Georgia, Alabama and Louisiana and represen- 
tatives of the American Forestry Association 
and the Federal Forest Service will be heard 
regarding the best methods of timber conserva- 
tion. A State forester, provided for in the 
act, will be appointed at that time. 


Shows Cut Prices Not Profitable 


LAKELAND, Fra., Dec. 26.—One of the things 
that the leaders of the retail lumber interests 
of Florida will try to do in 1928 will be to 
stop a too wide spread disposition to cut prices. 
With a view of showing how far from a sensi- 
ble policy price cutting is the officers of the 
Florida Lumber & Millwork Association have 
had a set of figures worked out by James B. 
Moore, the official accountant of the associa- 
tion. “By some weird method of reasoning 
they figure that reduced prices will stimulate 
demand,” says Secretary J. P. Williams, “but 
this does not prove out; it simply means that 
the same amount of merchandise is bought, but 
at the lower price.” 

It is pointed out that for each dollar a thou- 
sand cut off the price the volume must be 
increased 40 percent to keep up a given profit. 
For instance, take 1,000 feet at $35; cost $24, 
plus $7.50 handling charges, total $31.50. The 
profit is $3.50. If 1,400 feet is sold for $47.60, 
and the cost is $44.10, the profit is still $3.50. 
The profit is no more, but the same, if 2,333 
feet is sold for $33 a thousand, and also the 
same if 7,000 feet is sold for $32 a thousand. 
If the reduction is $2 a thousand the volume 
must be increased 133 percent, and if it is $3 


there must be more in volume by 600 percent. 

Mr. Moore comments: “There is also to be 
taken into consideration the possible losses by 
bad debts, as it is easily seen that with a $3 
cut a thousand, six times the amount of money 
is involved and consequently the possibility of 
losses through bad debts is increased in like 
amount.” 

Secretary Williams says: “Study these fig- 
ures carefully and then decide for yourself 
whether or not price cutting is the remedy for 
poor volume. Cut prices if you want to, but 
be sure you know what you are doing when 
you do it.” 


Hear About “Endless Lumber” 


BIRMINGHAM, ALA., Dec. 27.—Local lumber- 
men, including retailers, wholesalers and sales- 
men for various mills and manufacturers gath- 
ered at the Southern Club last Friday to hear 
J. F. Carter, field representative of the South- 
ern Pine Association, expound the doctrine of 
endless lumber, made so by the process of end- 
matching. Every conceivable kind of objection 
to the product was presented, and in each in- 
stance Mr. Carter proved equal to the occa- 
sion. Retailers were anxious to know about 
the objections that might be made by con- 
tractors as to under standard or short lengths, 
as well as the question of the bucking of lum- 
ber on roofs if exposed to the weather before 
putting on shingles or other roofing. 

Retailers were eager to get these items ad- 
justed in their minds since an increasing num- 
ber of calls for this stock are being received, 
and when a contractor actually uses the stock, 
the rule has been that he is actually sold on 
“endless” lumber. 


SSSA ZEEaES) 


Furniture Company Installs Kilns 


Lenorr, N. C., Dec. 27.—The Jonas Furniture 
Co., of this city, formerly known as the Star 
Furniture Company, is installing two auto- 
matically controlled Moore moist air dry kilns. 
These kilns will have a holding capacity of 
50,000 feet and will be operated by the “charge” 
method. They will be used for drying hard- 
wood for manufacturing high grade furniture. 


Company Elects Officers 

3ALTIMORE, Mp., Dec. 27.—Richard N. Jack- 
son, of the E. E. Jackson Lumber Co., which 
operates a large plant at Riderwood, Ala., and 
of the Jackson Lumber Co., running a mill 
at Lockhart, Ala., is back from the latter 
place, where he attended the annual meeting 
of the Jackson Lumber Co. on Dec. 13. The 
officers elected, who were mostly ¢ontinued in 
the positions they have held, were: President, 
. W. Watson; vice presidents, E. C. Cros- 
sett, E. E. Jackson, jr., J. W. Watson and 
Clifford C. Gates; secretary, Richard N. Jack- 
son; assistant secretary, J. W. LeMaistre; 
treasurer, C. W. Gates; assistant secretary, C. 
M. Neal; board of directors, J. W. Watson, 
J. W. Watson, jr., E. E. Jackson, jr., E. C. 
Crossett, Richard N. Jackson, C. W. Gates, J. 
W. LeMaistre, and Clifford C. Gates. The 
annual reports showed the business of the 
company to have been fair. An inspection of 
the plant was made. 

Moves Offices to Memphis 

Mempuis, TENN., Dec. 27.—The Philip A. 
Ryan Lumber Co., which has been located at 
Lufkin, Tex., for a number of years, has 
moved its office to Memphis and will engage 
extensively in the wholesaling of southern 
hardwoods. Fred W. Schaefer will represent 
the company at Lufkin, handling Texas hard- 
woods, but stocks from Alabama, Mississippi, 
Arkansas and Louisiana will be handled from 
the Memphis office. Miss M. E. McCafferty 
continues as secretary and sales manager of 
the company. 


New Location for General Office 


BIRMINGHAM, ALA., Dec. 27.—It is an- 
nounced that on Jan. 1, the Stringfellow Lum- 
ber Co. will move its general office from Tus- 
caloosa, Ala., to Birmingham, having already 
contracted for offices at 107 North Twenty- 
first Street. Birmingham is a more central 
location for its operations at North Port, 
Jericho, Active, Maplesville and Stanton, Ala., 
from which points it ships large quantities of 
yellow pine. The North Port and Maplesville 
plants are so equipped as to enable the owners 
to offer their retail trade a unique service in 
the direct shipment of complete house bills, 
including all items of lumber. This enables 
the retailers who are taking advantage of the 
service offered an opportunity to avoid expen- 
sive handling charges, and in many cases reach 
out to a territory too far to haul the stock 
from their yard. E. D. Stringfellow continues 
as general manager, and R. J. Thornton as 
sales manager. 


Distributing Concern Is Organized 


Macon, Ga., Dec. 27.—Announcement is 
made here of the organization of the Heath- 
Walker Lumber Co., by Herman H. Heath, 
formerly of the E. B. Smith Lumber Co., of 
this city, and W. W. Walker, jr., president of 
the Walker Lumber Co., Sandersville, Ga. The 
new concern will handle the entire output of 
the Walker Lumber Co. Mr. Walker will here- 


after give his undivided attention to the manu- ~ 


facturing operations of the lattern concern, 
while Mr. Heath, as manager of the Heath- 
Walker company, will devote himself to the 
distribution end. 

The Heath-Walker Lumber Co. will handle 
practically everything in southern hardwoods, 
cypress and air and kiln dried shortleaf yellow 
pine. It will be in position to furnish kiln 
dried hardwoods and hardwoods, cypress and 
pine surfaced two or four sides. 


New Construction in Southern States 


Attanta, Ga., Dec. 27.—That the lumber, 
furniture, millwork and kindred woodworking 
industries made a remarkable record during 
1927 in new plant construction is shown in 
figures for the year compiled recently, and 
emanating from reliable sources. 

In the lumber field exclusive of furniture 
manufacturers and including all branches of 
the business there were approximately 300 new 
companies organized and incorporated in the 
sixteen southern States during 1927, while in 
the furniture field alone there were approxi- 
mately 60 new companies organized and incor- 
porated. 

The best record made, however, was in new 
plant construction, with approximately 250 
projects carried out by lumber concerns dur- 
ing the year, not including furniture, and about 
90 such projects in the furniture field. While 
it is impossible to present definite figures con- 
cerning the costs of all the enterprises, figures 
are at hand as to the cost of 35 of the projects 
in the lumber field exclusive of furniture, and 
taking these figures as a basis it may be con- 
servatively estimated that the total cost reached 
more than $10,000,000, and possibly as high as 
$15,000,000 or more. Incidentally, several of 
these projects amounted to $100,000 or more, 
while a few exceeded $200,000. It might also 
be added that the projects include construction 
of entirely new plants by newly formed or 
existing lumber concerns, and construction of 
additional units by existing concerns, improve- 
ment or enlargement of plants etc, of any 
important nature. In the furniture field alone 
the total cost may be conservatively estimated 
at around $5,000,000, these projects including 
principally entirely new plants. Hence the 
lumber and woodworking ‘industries in the 
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South invested between $15,000,000 and $20,- 
000,000 in new construction during 1927, esti- 
mated conservatively, exceeding last year’s 
totals by a considerable sum, and very likely 
establishing the largest record in the history 
of the industry in the South in this respect. 





Elected Secretary of Company 


St. Louis, Mo., Dec. 27.—C. E. Eberle, gen- 
eral auditor of the Chicago Lumber & Coal 
Co., has also been elected secretary of the com- 
pany at a meeting of the board of directors, to 
fill the vacancy in that office caused by the 
death of Charles W. Reighard. Mr. Eberle 
also has been elected assistant secretary of the 
Gulf Lumber Co., which position was held by 
Mr. Reighard. The new secretary of the com- 
pany has been with the organization as general 
auditor since February, 1926. 


Enthusiastic Over Outlook 


MINNEAPOLIS, Minn., Dec. 20.—Karl De- 
Laittre, vice president of the Bovey-DeLaittre 
Lumber Co., of Minneapolis, is enthusiastic 
over Northwest business conditions and pros- 
pects for the future. He has prepared a fore- 
cast for Nation’s Business for January in 
which he says: 

The Northwest is enjoying a recovery pe- 
riod which almost borders on the spectacular. 
The outlook is for a continued period of sound 
conditions. This section of the country very 


largely has passed out of the one-crop class 


and no longer is concerned with oOne-crop de- 


pression. Farm diversification has proceeded 
to a point which indicates a buying power for 
the Northwest section of a substantial and 
fixed amount, with possible chances for bet- 
terment, 


Construction already is responding to the 


improved conditions and the outlook is for a 
decidedly active year in 1928, although the 
activity already has set in in the smaller com- 
munities where the crop money first makes 
itself available, 


Resigns to Establish Own Business 


Gary, Inpv., Dec. 27.—J. L. Davis, manager 
of the Soo Lumber Co., Glidden, Wis., re- 
signed that position effective Dec. 1 last, and 
has entered the wholesale and commission lum- 
ber business here, opening offices in the First 
National Bank Building. Mr. Davis is a lum- 
berman of considerable experience. Before 
becoming connected with the Soo Lumber Co. 
he was assistant manager of the Kneeland- 
McLurg Lumber Co., Phillips, Wis. He will 
handle both southern and western lumber and 
forest products. 


A Summer Cottage in the Woods 














This is one of a series of 
photographs of attractive 
summer cottages of various 
types that will appear in the 
AMERICAN LUMBERMAN dur- 
ing the next few months. 
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They are presented as inter- 
esting examples of lake and 
resort cottages, rather than 
as complete working designs, 
although in each case an ac- 
companying sketch will sug- 
gest a practical layout for 
the interior. 


Dissecting Anti-Shingle Propaganda 


Discussing the continued efforts to legislate 
the wood shingle out of existence, R. S. Whit- 
ing, secretary-manager of the Red Cedar 
Shingle Bureau, points to the result of a ques- 
tionnaire recently sent out and says: 

In the 1926 edition of a publication entitled 
“Prohibition of Wood Shingles,” issued by the 
National Board of Fire Underwriters’ Commit- 
tee on Buildings, there are 168 cities and towns 
listed as having anti-shingle ordinances cov- 
ering the entire city. Out of approximately 
10,000 cities and towns in the United States, 
it will be noted that less than 2 percent have 
seen fit to legislate against the wood shingle. 

The Red Cedar Shingle Bureau recently sent 
questionnaires to each of these municipalities 
asking questions which, when answered, gave 
accurate information as to whether the cities 
have benefited by the passage of such ordi- 
nances or not. 

Of the total sent out, 83 percent were re- 
turned filled out, and of this total 18 percent 
reported ordinances covering only the fire lim- 
its and not the entire city. 

Of the 83 percent having ordinances cover- 
ing the entire city, 44 percent could not answer 
whether the passage of this ordinance had 


affected their insurance rates or not, while 56 
percent reported it had reduced insurance rates 
only insofar as individual property was con- 
cerned and in no city had it affected the city’s 
basic rate. 

Insurance interests promulgate much propa- 
ganda, which tends to mislead the unsuspect- 
ing public through its exaggeration, but when 
facts are viewed microscopically they are 
found void of foundation and without cause. 
An argument largely used by insurance com- 
panies to interest lawmaking bodies is “the 
need of an anti-shingle ordinance so that a 
general reduction in insurance rates will fol- 
low,” intended to convey the thought that the 
ordinance will lower the basic rate. It has 
not, however, affected the basic rates and has 
left the situation entirely unchanged, as the 
questionnaire clearly indicates. 

s Much stress is evidenced in featuring the 
conflagration possibilities and their conse- 
quences in an effort to stampede city authori- 
ties into passing anti-shingle ordinances, but 
this possibility is not viewed so alarmingly by 
the insurance companies—otherwise they would 
levy heavier penalization than 38 points out 
of 5,000 when rating a city from a fire hazard 
standpoint. Conflagration records show there 


is about one in the United States each year; 
therefore there is about one chance in ten 
thousand that any one city will be the next 
to be visited. It has developed that cities 
having anti-shingle ordinances for years have 
had conflagrations, yet this did not save them 
from a result which malicious propaganda 
would have us believe can be caused only by 
the wood shingle. 

Of the 98 percent of the cities in the country 
which have no anti-shingle ordinances, it is 
reasonable to suppose that a large majority 
of the law-making bodies of these cities have 
had before them at one time or another the 
consideration of such legislation—yet have 
not deemed it wise to use their office for the 
encouragement of legislation which would tend 
to promote monopoly and deprive citizens of 
their right to choose a roof covering. 

A GOLD RING imbedded in a maple log for 
about 50 to 60 years was revealed in one of 
the mills at Antigo, Wis., here when it was 
going through the veneer cutters and one of the 
knives struck it. The ring was about four 
inches into the tree from the bark in the butt 
end of the log 18 inches in diameter. 
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National Production, Shipments and Orders 


Wasuincton, D. C., Dec. 27.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 








Softwoods: Production Shipments Orders 
Week ended: 1927, Dec. 17; 1926, Dec. 18— 1927 1926 1927 i 1926 1927 1926 
Southern Pine Association ip Sieh ent Pens h rhe od eee wees ° 65,689,520 67,096,653 60,140,925 52,567,056 60,120,364 50,123,040 
West Coast Lumbermen’s Association...............+e+ee008 116,318,897 89,805,329 84,116,013 84,082,066 97,184,885 87,373,066 
Western Pine Manufacturers’ Association.............+.ee0. 14,607,000 15,336,000 18,249, 21,120,000 19,393,000 23,304,000 
 -Cn (TE, occ dacs ececceeevceccesees 7,874,000 6,881,000 7,536,000 4,881,000 5,714,000 6,039,000 
en Sr See Sn. vcccneceeecccsecrscoiees ees 6,474,554 6,779,341 5,803,963 6,809,645 10,170,000 4,497,166 
Northern Pine Manufacturers’ Association......ccsccessscece 5,335,000 4,072,000 4,642,200 3,743,600 919,0 4,859,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 1,996,000 1,986,000 1,460,000 1,322,000 807,000 1,419,000 
ns SO. Ce WR pcccceccadesboccccveesgecees 21 7 7 
California White & Sugar Pine Manufacturers’ Association... 1s BeToeo ate aac TiiveT'oo0 ST4055, 06: ase 000 109,614,008 
Pifty weeks ended above dates— , 
Southern Pine ASSOCIATION... .. 0... ee eee cece ececceeeeeeeeees - 3,347,176,680 3,663,330,880 3,279,041,816 .3,710,828,537 3,288,854,003 3,656,591,748 
West Coast Lumbermen’s Association ER ree ar ee Pe 4,710,412,130 5,265,842,219 4,529 5,239,818,457 4,574,529,874  5,222,876,55% 
Western Pine Manufacturers’ Association.................00 1,451,185,000 1,595,302,000 1,501,172,000 1,635,845,000 1,492,670,000 1,674,994,000 
errr ere ; x 386,337,000 11,262, 371,536,000 419,560,000 386,469,000 
North Carolina Pine Association OE TO eee re CP ee 358,663,387 384,998,297 357,375,833 392,990,939 309,588,574 327,467,570 
Northern Pine Manufacturers’ Association..... wesc cee seseees 432,230,300 397,031,100 393, 450,437,900 374,760,100 432,827,000 
Northern Hemlock & Hardwood Manufacturers’ Association. . 157,532, 164,651,000 182,086,000 162,628,000 161,683,000 144,159,000 
en, rs ee Se vee abe Oa dees chen e ele 7 654,483 
California White & Sugar Pine Manufacturers’ Association... ies ereore death 1980877199 0s asia RKTT Sey 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 2,892,000 2.382.000 2,704,000 2.729.000 4,237,000 2,051,000 
a Layo te OMRON EE BORER Ore 229,138,000 211,853,000 219,136,000 215,196,000 207,071,000 202,147,000 
Hardwood Manufacturers’ Institute— == = ~~ "°°" " 
OME WEEK. oe eee eceecccerecccrereeeeereeeceeeeeceerenes 15,132,000 17,048,048 13,461,000 16,646,096 14,992,000 15,665,325 
Se «bath ees det eke 66640 G06 408 ORO Oo 8s OER OR0 & Sale a 1,230,472,000 1,262,241,933 1,258,614,000 1,266,707,606 1,281,104,000 1,302,143,509 





National Analysis 


Wasuinoton, D. C., Dec. 26.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Dec. 
17—orders and shipments being shown as per- 
centages of produttion: 


One Week 50 Weeks 

No. of Ship- Or- Ship- Or- 

ASSOCIATION mills ments ders ments ders 
(n) South. Pine. .105 92 92 98 98 


(n) West Coast..117 72 84 96 97 
(n) Western Pine. 34 125 133 103 103 

Calif. Pines*. 18 130 106 108 103 
(n) Calif, Redwd. 16 96 73 105 107 
(n) N. Car. Pine.. 31 90 157 100 86 


Northern Pine 9 87 55 91 87 
N.Hem.&Hdw. 16 73 40 


All softwds.346 86 91 99 98 


N.Hem.&Hdw. .. 93 147 96 90 
Hdw. Mfrs.’ 
(ee 1138 89 99 102 104 
All hardwds... 90 107 101 102 
All woods... .. 86 92 99 99 
*Fifty-two percent of cut in region. 
*Units of production, each representing | 


normal daily output of 28,000 feet. 





The five softwood manufacturing associa- | 
tions marked “(n)” have a standard for nor- | 


mal production, and for the week 328 of their 
members gave actual production as 99 per- 
cent; shipments, 82 percent, and orders, 89 
percent. of normal production. Figures for 
normal last year included reports of 295 mem- 
ber mills of the above associations and showed 
production 88 percent; shipments 81 percent, 
and orders, 81 percent of normal. 


Only the Hardwood Manufacturers’ Institute, 
whose figures for 1926 included six-sevenths 
of the total reported hardwood production, 
has a standard for normal production of hard- 
woods, and for the week it gave actual produc- 
tion as 80.3 percent of normal, against 87.7 
percent for the corresponding week of last 
year. 





Southern Pine Barometer 


New Or.eans, La., Dec. 27.—For the week 
ended Dec. 23, Friday, 97 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Cars* Feet Output Output 
Normal ..... 4P 67,378,617 aac ata 
CS” Ss ...- 56,900,556 84.45 or 

Shipments* .... 2,706 55,678,656 82.64 97.85 

Orders— 

Received* .... 2,507 51,584,032 76.56 90.66 
On hand end 
WEES ccses 9,167 188,620,192 


*Orders were 92.65 percent of shipments. 
tOrders on hand showed a decrease of 2.12 
percent, or 4,094,624 feet, during the week. 


+Basis of car loadings is November average, 
20,576 feet. 


Ninety-four mills reported the following 
deviations from the standard operating time, 
which is a single-shift week of sixty hours: 
Twenty-seven ran exactly on time; eighteen 
mills ran 451 hours overtime, and forty-nine 
ran 723 hours undertime—net undertime being 
272 hours, which means that operations were 
=) Sasts of 95.18 percent of full time single- 
s . 


North Carolina Pine 


_ Norrotx, VA., Dec. 26.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from twenty-five mills for 
the week ended Dec. 17: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
oo 7,890,000 as oe ee 
ME adwasds'e 6,154,185 78 oe 

Shipments ....... 5,948,374 75 97 oe 

i ee 10,912,000 138 177 187 


As compared with preceding week, there is 
an increase in orders of 1.43 percent; though 
that week thirty-six mills reported. 

**‘Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. ’ 





West Coast Review 


SEATTLE, WasH., Dec. 24.—For the week 
ended Dec. 17, 117 mills report as follows to 
the West Coast Lumbermen’s Association : 





Production 116,318,897 
| Shipments. 84,116,013 28% below production 
| Orders 97,184,885 16% below production 
Shipments— 
Water delivery: Feet Feet 
ee a 28,289,677 
a ee ae 13,042,635 
Total Mg |) Fe ar 41,332,312 
NED Ni aisle cael ol nie ee ace Maree 39,400,773 
Po od hace a harm © d'efore Wola 3,382,928 
OGRE SIURONES: 66 cc ciwcdcccce 84,116,013 
New Business— 
Water delivery: 
Domestic ..... error Fe ae 
SEED tak wotoe wt omees 13,896,949 
eens Water C47E) cciccccccecss 45,857,821 
6 ee eee ey 47,944,136 
ft. 7 ee a ee 3.382,928 
Total new business............ 97,184,885 
Unfilled Orders— 
Water delivery: 
Domestic cargo ....122,745,893 
EE Guscacsaescace 128,337,349 
ee WN. kh kin wine Wave barn e a és 251,083,242 
OE ks hehe wewainhtawabacktis.ckh os 116,919,369 
Total unfilled orders........... 368,002,611 





Hardwood Barometer 


MempHis, TENN., Dec. 27.—The hardwood 
Manufacturers’ Institute barometer for the 
week ended Dec. 17—which is made from re- 
ports of 164 units, each representing 28,000 
feet daily capacity—is as follows: 


Percent of—— 
Normal Actual Ship- 
output output ments 





Production *— 
Normal (iden- 


Feet 


tical units) 27,552,000 ae ewe 
la 22, ,000 80.3 ia i 
Shipmentst -- 19,751,000 71.7 89.7 
Orders— 
PY sctaces 20,687,000 75.1 93.5 104.7 
On hand end 
OG | aes «a 148,204,000 ae 


*Based on mill log scale. 

tLumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 





Southern Pine Stocks 


New Orteans, La., Dec. 27.—The Southern 
Pine Association has compiled the following 
statistics : 


November Reports from 131 Subscriber 
Mills 


Percent 
Percent Pro- 
Feet Normal* duction 
Stocks Nov. 1.... 864,675,701 94.27 


ee tee 


We, GME cicaces 318,943,518 90.85 ..... 
1,183,619,219 

Nov. shipments 321,194,521 91.50 100.71 

Stocks Dec. 1.... 862,424,698 94.61 ..... 

Orders (121 mills) 295,394,450 90.15 97.89 


*Normal is the amount reported by sub- 
scribers for the first six months of 1916. 

Stocks on hand decreased 0.26 percent, or 
2,251,003 feet, during November. 

Of the above 117 mills, 11 did not report on 
running time, and 3 were not operating. Of 
the 103 reporting on running time, 22 oper- 
ated full time, and 16 worked overtime equal 
to a gain in capacity of 32,790,000 feet, while 
51 lost time equal to a capacity of 19,062,000 
feet—net gain being 13,728,000 feet. 


Comparative Reports of 124 Identical Mills 


A statement of 124 identical mills compares 
operations for November, 1927, with those for 





November, 1926: 1927 as 

percentage 

1927 1926 of 1926 

Stocks Nov. 1 848,381,983 735,224,357 115.39 

Nov. cut 311,298,584 314,344,755 99.03 
1,159,680,567 1,049,569,112 

Nov. shpmts. 312,723,994 290,748,979 107.56 


Stocks Dec. 1 846,956,575 758,820,188 111.61 
Eleven Months Reports of 109 Same Mills 


Comparative figures for production and ship- 
ments reported by 109 identical mills for the 
first eleven months of 1927, 1926 and 1925 are 
as follows: 


Shipments as 
percentage of 


Produetion Shipments production 
1927 ....38,224,447,979 3,204,384,180 99.38 
1926 ....3,306,632,796 3,342,628,095 101.09 
1925 ....3,461,447,740 3,397,806,626 98.16 


November Exports Through Southern Ports 


Exports through southern ports for Novem- 
ber, October and the third quarter of 1927 were 
as follows: 


November, October, July 1 to 

Southern pine— 1927 1927 Sept. 30 
Lumber ..30,933,401 34,462,841 146,589,867 
Timber ...10,305,635 14,329,767 34,030,588 
Other kinds.14,273,928 15,536,555 45,119,532 





Total ....55,512,964 64,329,163 225,739,987 

November exports were 13.7 less than Octo- 
ber, but 42.3 percent larger than those for 
November, 1926. 

Grand total exports for the first eleven 
— of the year amounted to 767,692,915 
eet. 


The percentages of kinds making up the ex- 
port totals were as follows: 


“November, October, July 1 to 
Southern pine— 1927 1927 Sept. 30 
aes 55.7 53.6 64.9 
rr 18.6 22.3 15.1 
Other kinds .. 25.7 24.1 20.0 
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California Redwood 


San Francisco, Carir., Dec. 26.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Dec. 17: 





wood. White- 
No. of Percent of wood 
mills Feet —— Feet 
Production .. 16 7,874,000 100. 3,410,000 
Shipments .. 16 7,536, 000 94, 2,252,000 
Orders re- 
ceived .... 16 5,714,000 72.5 1,757,000 
Orders on 
ee eer 14 30,321,000 sai 2,832,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California*... 2,366,000 2,152,000 
Southern California*®... 1,797,000 1,216,000 
OEE sicsertvecionns naawee 20,000 
eee ee 1,208,000 1,202,000 
EL, cone és bane coma 2,165,000 1 '124,000 
a Re rere 7,536,000 5,714,000 


*North and south of line running through 

San Luis Obispo and Bakersfield. 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Western Pine Summary 


PorTLAND, OreE., Dec. 24—The Western Pine 
Manufacturers’ Association summarizes as fol- 


lows reports for the week ended Dec. 17, from 
34 member mills: Per- 
cent 


Percent Ship- 


Production— Carst Feet of cut ments 
Normal? . ose. coe See )«=—soweée aon 
EE” Sb obarw-s . 14,607,000 

Shipments (car). 672 17,472,000 
Local deliveries 777,000 


Total shipments . 18,249,000 124.93 


Orders— 
CBMOSISE scccce 11 236,000 
Booked (car) bits 18,616,000 
EGOS ccvcocce ‘ 777,000 .. sae 
Total orders... 19,393,000 132,77 106.27 
On hand end 
week 3 .2,571 66,846,000 


Bookings sor “the week by thirty- tour sen 
tical mills were 101.13 percent of those for 





Northern Hemlock and Hardwood 


OsukosH, Wis., Dec. 27.—The following figures were supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about 


one-half the total monthly shipments : 
HARDWOOD 


Firms Cut Shipments Orders 

Weekly average— 

Sept. .... .. 2,742,000 4,618,000 3,877,000 

= 2; 886, 000 4,609,000 3,899,000 

a 2°774,000 3,936,000 3,023,000 
Weekly average, year to date— 

Tee «es ve ,598,000 4,398,000 4,172,000 

i Pee 4,208,000 4,285,000 3,992,000 
Weekly report— 

Dec. - 26 38,750,000 3,997,000 2,779,000 

Dec. 10...25 2,862,000 2,665,000 3,429,000 

Dec. 17.. 22 3,247,000 3,283,000 5,627,000 


HEMLOCK 
Firms Cut Shipments Orders 
Weekly average— 
RINE SE: poe: 3,317,000 3,657,000 3,104,000 
Se? Vs¥ss wens 2,112,000 3,562,000 3,158,000 


Nov, .... .- 2,304,000 3,263,000 


wey average, year to date— 


2,556,000 
3,654,000 3,249,000 
2,8 


ED aigin- ote. a0 3, 277, 000 3,233,000 53,000 
bet ag wper rt— 
Dec 26 2,583,000 6,000 5,000 


2,63 1,19 
Des. io: 25 2,632,000 1,552,000 1,759,000 
Dec. 17... 22 2:470,000 1,98 1,47 





To Stimulate Insulation Sales 


CLogueT, Minn., Dec. 27.—At the fifth an- 
nual sales convention of salesmen and officials 
of the Wood Conversion Co., held here three 
days last week and mention of which was 
made on page 43 of the Dec. 24 issue of the 
AMERICAN LUMBERMAN, Howard Simmons, 
sales manager, reported heavy increases in 
Balsam-Wool sales during the last year and 
that it had been necessary to maintain day 
and night shifts for this entire period in order 
to meet the demand for the product. New in- 
dustrial uses as well as greatly increased dealer 
demand taxed the capacity of the present plant 
to the extent that the completion of new pro- 
duction units is being hurried as much as possi- 
ble. The policy of marketing Balsam-Wool 
and Nu-Wood exclusively through the retail 
lumber dealer will be rigidly maintained. 

C. L. Hamilton, advertising manager of the 
Weyerhaeuser companies and affiliated organi- 
zations, announced that the program for 1928 
includes a campaign in national magazines of 
interest to home owners and home builders in 


superintendent, and R. E. Backstrom, engineer. 
R. F. Norris, chief engineer of the C. F. Bur- 
gess Laboratories, Madison, Wis., delivered an 
address on acoustical correction; L. P. Gra- 
ham and H. A. Rick, of Chicago, representing 
the George L. Dyer Co.” spoke on advertising ; 
G. V. MacMillan covered the subject of farm 
incomes and R. E. Saberson talked on retailing. 

The annual banquet, held at the Masonic 
Temple, was also attended by many of the of- 
ficials of the Cloquet companies and followed 
the annual initiation of new salesmen into the 
Ancient and Blue Order of Royal Banners, an 
organization of the sales force. “Paul Bunyan” 
acted as master of ceremonies and E. W. Davis 
as toastmaster. Speakers included Howard 
Simmons, R. M. Weyerhaeuser, ‘Clarence Kim- 
ball, R. W. Howard, and R. E. Saberson. Mo- 
tion pictures were shown of building activities 
requiring large quantities of Balsam-Wool, in- 
cluding Mills & Sons’ home building project in 
Chicago, in which Balsam-Wool is prominently 
advertised as a selling feature in a building 
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Salesmen and officials of Wood Conversion Co. in fifth annual sales convention at Cloquet, Minn., Dec. 19-21, 1927. 


the previous week, 
208,000 feet. 


tCar basis is 26,000 feet. 

*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 41 percent 
of normal; shipments, 57 percent of normal, 
and orders 60 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 60 percent; ship- 
ments, 76 percent, and orders, 76 percent of 
normal. 

Production is so seasonable that, during 
two winter months, actual production amounted 
to only 53 percent of normal, while during 
two peak summer months the production in- 
creased to 114 percent of norma. 


showing an increase of 


addition to the usual schedule in contractor, 
real estate, agricultural and trade publications. 
H. D. Bates, his assistant, explained the pro- 
gram in detail and pointed out that Balsam- 
Wool advertising will regularly appear in pub- 
lications with total circulation of over five 
million. A new feature announced in connec- 
tion with the advertising is a farm campaign 
conducted throughout the Northwest in which 
the uses of Balsam-Wool and Nu-Wood will 


be featured as prominent factors in helping to . 


increase farm income by providing warmer 

buildings and eliminating economic wastes. 
Program discussions were led by Paul Ward, 

assistant sales manager; A. L. Spafford, plant 


program of more than 1,500 homes. The ban- 
quet program was broadcast over WEBC radio 
station at Duluth. 


Loc APPROACHES to an old bridge which was 
used in the days of corduroy roads, were un- 
covered at Indian Falls, twelve miles west of 
Batavia, N. Y., when excavations were~ being 
made for the foundations of a new bridge 
to span Tonawanda Creek. The timbers, which 
were eight or nine inches in diameter and 
twelve to fifteen feet long, were found to be 
in perfect condition. The log road was in 
use up to about fifty-two years ago. 
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Coast Mill Employees Boost Wood— 


Employees to Boost Utilization 


Loncview, Wasu., Dec. 24.—A group of em- 
ployees of the Long-Bell Lumber Co. met here 
on the afternoon of Dec. 17 and completed an 
organization for the purpose of making an 
intensive campaign for the promotion of the 
use of wood, cooperating with the West Coast 
Lumber Bureau and other organizations having 
as their object the promotion of the use of 
wood. The committee selected R. M. Malone, a 
sawyer employed at the Long-Bell mills, as 
chairman and delegated the secretarial and 
publicity work to W. B. Pate and E. E. Hayes. 
Other members of the committee are Tom 
Shannon, F. C. Goodwin, D. P. Clouse and W. 
H. Bottorf. 

It was concluded to follow a suggestion made 
by J. D. Tennant, president of the West Coast 
Lumber Bureau, and have each member of the 
committee map out a certain local area and 
select ten or more lieutenants to assist him in 
carrying the gospel of wood straight home to 
every person in the community. An essay con- 
test in the city schools is contemplated, with 
prizes to be offered to the students writing 
the best paper on “Why We Should Buy Goods 
Shipped in Wood Containers” and “Why We 
Should Build with Wood.” 

Meetings will be held weekly for the time 
being until the campaign gets into full swing. 


SRSSSZSASZEEaE 


Red Cedar Campaign Resultful 


Seattte, WasH., Dec. 24.—“It’s already 
bringing good results,” said Will C. McMaster, 
manager of the John McMaster Shingle Co. 
and president of the Red Cedar Lumber Manu 
facturers’ Association, in speaking of the ad- 
vertising and field work done in the interests 
of western red cedar by the West Coast Lum- 
ber Bureau, which only last fall took over 
this phase of the work formerly done by the 
cedar manufacturers’ association. Mr. Mc- 
Master further expressed himself as highly 
pleased with the plans made for the ensuing 
year, which were adopted by the cedar manu- 
facturers at a meeting held here today, and 
which was attended by practically every cedar 
lumber manufacturer of the Northwest. 


Selecting Site for Door Plant 


San Francisco, Cautr., Dec. 24.—One of the 
outstanding developments in the lumber indus- 
try of the Pacific coast was announced this 
week through J. V. Wulff, chief forester of the 
Pickering lumber interests, who is in Stockton 
with D. H. Steinmetz, general manager of 
Pickering’s western interests, selecting a site 
for a proposed factory, presumably to be de- 
voted to sash and doors and other wood by- 
products. 

Mr. Wulff explained that the Pickering 
Lumber Co. has perfected plans in its labora- 
tories for utilization of its waste timber prod- 
ucts, both in the forest and at the mills and 
has secured a number of patents. 

We are not in a position at this time to 
divulge the exact nature of this new by- 
product, Mr. Wulff explained, but we are as- 
sured that we have developed something 
which is very different from anything else 
on the market. It will become an important 
industry. We desire a site which will enable 
us to handle economically the byproducts of 
our lumbering operations both in Sonora and 
in the northern part of the State. 

Then we have another consideration. Our 
sash and door factory at Sonora is failing to 
produce the capacity the company must have 
and it has been found desirable to move it. 
We desire to locate this in the same city 
where our new byproducts factory is located. 
To this sash and door factory we would ship 
lumber from Modoc and Tuolumne mills 
under the “milling-in-transit” freight rate. 
The new mills, combined, will employ about 
eight hundred men. 


Mr. Steinmetz is now searching for available 
sites for the proposed factory. He will be 
met here shortly after the first of the year by 
Mr. Pickering for the final decision as to the 
location of the new plant. 

The Pickering company already has a large 
warehouse at Antioch, on the Sacramento 
River, which might be utilized in the new 
plans, affording the factory site deep-water fa- 
cilities which would be of benefit in inter- 
coastal shipping. 

The Pickering interests have approximately 
340,000 acres of timber in California; 115,000 
acres in the Tuolumne district; 100,000 acres 
in Siskiyou and 125,000 in Modoc County. They 
have two mills operating in the Tuolumne dis- 
trict; one at Tuolumne and the other at Stand- 
ard City, producing yearly about 150,000,000 
feet of lumber. No mills are yet in operation 
in Modoc or Siskiyou. 


New Company Incorporated 


Banpon, Ore., Dec. 24.—The W. J. Sweet 
Timber Co., this city, has filed articles of in- 
corporation for a new company, with a capital 
stock of $150,000. The incorporators are W. 
J. Sweet, Frank Lytle and J. B. Bedingfield, 
all of Bandon. Mr. Sweet, president of the 
new company, is a banker of this city. The 
new company owns a tract of timber on both 
sides of the middle fork of the Coquille River, 
and has taken over the assets of the Mountain 
States Timber Co., the latter company having 
been dissolved. 


Northwest Mills Close Briefly 


SEATTLE, WasH., Dec. 24.—With a few ex- 
ceptions there will be no prolonged close- 
down of the lumber mills of the Northwest 
during the holiday season. In many instances 
work will be suspended only for Christmas 
day and New Year’s day, while the majority of 
mills will be down for periods of from three 
to ten days only. 

Several mills have chosen this season to 
make their annual repairs. The McKenna 
Lumber Co., McKenna, Wash., went down last 
night and expects to resume Feb. 1; the Clark- 
Nickerson Lumber Co., Everett, has been down 
some time and will start Jan. 10, while the 
Canyon Lumber Co., Everett, will begin cutting 
about Feb. 1. The Grays Harbor Lumber 
Co., Hoquiam, which cut 190,000,000 feet during 
1927, is down and is not expected to resume 
for several weeks. 

There is one factor, however, that may cur- 
tail lumber production, and that is a shortage 
of logs that is in the immediate offing. There 
has been no surplus for months, and snow in 
the higher altitudes has now closed many 
camps that would normally be producing at 
this season. Logs are scarce in British Colum- 
bia, on Puget Sound, Grays Harbor, and the 
Columbia River, and while the holiday respite 
will be brief in the camps, it is likely that 
snow will postpone resumption of work in 
many of them. 

All grades of logs advanced $1 about two 
weeks ago, and while lumber manufacturers 
say the present lumber market does not justify 
the higher figure, the mills that want to operate 
are bidding for the rafts available; hence the 
price not only seems likely to hold, but the 
competitive buying may force it higher. 


Incorporate Shingle Company 


Everett, Wasn., Dec. 24.—Fred W. Tilley, 
Fred F. Faller, Fred W. Faller and M. J. 
Willett have incorporated the Super Shingle 
Co. to take over and operate the old cargo 
mill on the Fourteenth Street dock. The plant 
has nine machines. The new organization ex- 
pects to start operation soon after Jan. 1. 


West Coast Woods’ Display Booths 


LonGvIEw, Wasu., Dec. 24.—Twenty large 
exhibition booths made up of Northwest 
forest products are being constructed by the 
West Coast Lumber Bureau for display in va- 
rious parts of the country. The booths will 
be used primarily for registration purposes at 
regional conventions of retail lumber dealers. 

The display consists of a large variety of 
forest products, ranging from sections of logs 
to narrow moldings and Douglas fir pane 
with fine sand-etched designs. The booths 
are being made in two lengths, 32 feet and 
24 feet, and are 10 feet high. Slabs of lum- 
ber, 3 inches thick, as they were sliced from 
Douglas fir logs, with the bark remaining on 
both edges, serve as the registration table. 
pe slabs rest on short upright sections of 
ogs. 

The booth has five columns. The sides of 
each column are composed of samples of va- 
rious lumber items, including siding made 
from Douglas fir, West Coast hemlock, west- 
ern red cedar and Sitka spruce, panels of the 
same woods, molding and flooring and dimen- 
sion. 

The five columns support a western red 
cedar shingle roof, the roof being broken 
up into twelve sections. Each section is given 
over to a different style of shingle or different 
shingle staining effect. One section illustrates 
the recently developed reroofing practice of 
oo new shingles over the old shingles of a 
roof. 

The booths will be donated to the associa- 
tions which use them to serve as permanent ex- 
hibits and constant reminders of the beautiful 
effects obtainable by using the principal com- 
mercial softwoods of the Pacific Northwest in 
the construction of homes. 


Expects to Increase Output 


Vancouver, WaSH., Dec. 24.—B. F. Mackall, 
head of Mackall Paine Veneer Co., has been 
spending several days at the plant here, which 
is producing 60,000 feet daily, and expects to 
increase this materially in a short time. The 
company also turns out a carload of boxes 
each day. David Crocket is manger of this 
factory. Mr. Mackall is also a heavy stock- 
— in four box factories located in Cali- 
ornia. 


wauaaenanaae 


Northwest Shippers Survey Prospects 

PorTLAND, OreE., Dec. 24.—A glimpse of 
what may be expected in the lumber business 
of the Pacific Northwest during the first three 
months of the new year was obtained here 
at the eighth regular meeting of the Paci- 
fic Northwest railroad advisory board, held 
at the Multnomah Hotel, with A. W. Cooper, 
secretary-manager of the Western Pine Manu- 
facturers’ Association, presiding. Mr. Cooper 
is general chairman of the board, which has 
its headquarters at Seattle. About four hun- 
dred producers, shippers and railroad men 
attended. 

One of the principal speakers was William 
Sproule, president Southern Pacific Railroad, 
who said he was pleased to state that a stage 
in American business has been reached where 
foresight is taking the place of hindsight, and 
that business interests and the railroads now 
solve their mutual problems before damage 
has been inflicted. 

Ernest Dolge, chairman, and H. N. Proeb- 
stel, vice chairman, of the fir division of the 
committee on lumber and forest products, re- 
ported that while current conditions do not 
seem to warrant the prediction of more busi- 
ness than during the corresponding period a 
year ago, they do lead to the conviction that 
business will be no less than it was a year 
ago. This committee urged railroads to sup- 
port the work of the American Railway. Asso- 
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ciation by revising their grades and specifica- 
tions as rapidly as possible, to conform with 
the now recognized American Lumber Stand- 
ards. Only one railroad, it was said, is actu- 
ally buying on American Lumber Standard 
grades, and is winning much favorable notice 
as a result. 

H. A. Gillis, chairman of the pine division, 
reported that Inland Empire business was far 
from healthy during the last year, shipments 
being less than for 1926, which was considered 
below normal compared with prior years, and 
that production is being curtailed throughout 
the district. 

The next regular meeting will be held in 
June. An intermediate meeting may be held 
in Roseburg, Ore., earlier in the year. 


Puts New Panel Product on Market 


WeEstwoop, Ca.ir., Dec. 24.—Three years 
ago the Red River Lumber Co. began opera- 
tion of its veneer plant and the first Paul Bun- 
yan panels were made up. The next thing to 
do was to find a market and this seemed a bit 
perplexing at first, but the products of those 
big California white pine and sugar pine logs 
of the Westwood district, when turned into 


- limitless. 


els are desirable, and in the Red River panels 
one piece faces up to 5x10 feet are available, 
which give the designer something new in the 
handling of large wall surfaces. 


The Red River panel is finished at the Red 
River factory and requires no further decora- 
tion or treatment on the job. When nailed to 
the wall installation is complete. Battens, 
moldings and framing may be finished at the 
factory rough, sanded or sand blasted as pre- 
ferred. 


Color combinations and effects are almost 
In Red River panels there is some- 
thing attractive for the decorator as well as 
the consumer. There are startling effects for 
theaters, restaurants and specialty shops, soft 
antique effects for homes and closets, and a 
wide range of novelties for show window 
backs and displays. 


The Red River Lumber Co. has been a pro- 
ducer of white pine for more than half a cen- 
tury, and is the largest pine operator in Cali- 
fornia. This company has always carried on 
forest conservation in its manufacturing poli- 
cies, making lumber with thin saws and utiliz- 
ing every part of the tree that is possible. In 
its manufacture of plywood the company has 











“Paul Bunyan’s” white pine logs to be cut into panels 


rotary-cut veneer and built up into beautiful 
panels, only needed a slight introduction among 
lumber dealers throughout the country, until 
the demand became much in excess of the sup- 
ply. The first year rolled away and it was 
easily seen that the plant capacity was not 
great enough. A new dryer was added, ‘the 
factory buildings extended, and the capacity 
of the plant doubled. Still the clamor for 
Paul Bunyan pine panels was greater than the 
plant could supply, and again it was enlarged, 
until today it has three times the capacity of 
the original plant. 

“Quality starts with the trees” is one of the 
pertinent headings in the Red River Lumber 
Co.’s booklet describing plywood panels of 
California pine. Certainly the illustration 
showing the wonderful big logs the company 
uses for peelers would indicate that in the 
trees it has the quality. 

Not content with furnishing plain rotary- 
cut panels of pine, as other manufacturers 
have done, the Red River Lumber Co. has de- 
veloped a new product known as the “Red 
River Panel.” The Red River panel is a new 
material for decorative wall treatment. It is 
made by a combination of sand blast and 
color application on California pine plywood 
panes of selected grain figures. This is a new 
process for which patents are pending. The 
result is a richness in depth and texture never 
attained before in a limitless range of colors 
and color combinations. Sometimes huge pan- 


pushed the conservation of wood another step 
forward. Fruit and vegetable boxes and lugs 
consume a large footage of small pieces of 
cheap veneer. Also it has machines whereby 
the knots are cut out of the sheets of veneer 
by an ingenious process and circular patches 
matched in. When sanded the patched sheets 
have an unbroken, sound face. The heart of 
the log which is not utilized for veneer is 
sawed into railroad ties and the bark, saw- 
dust and scrap are ground up in the hog and 
taken by high pressure pneumatic tube a quar- 
ter of a mile to the power house where they 
are utilized for fuel. 


The Red River Lumber Co. has mill, fac- 
tories and sales offices at Westwood, Calif., 
with distributing yards in Chicago, Minneapo- 
lis and Los Angeles, and sales offices in San 
Francisco, Minneapolis, Chicago and Los An- 
geles. 


Acquires Match Company’s Timber 


SpoKANE, WAsH., Dec. 24.—The Clearwater 
Timber Co. announces that it has purchased 
the mill and holdings of the Federal Match 
Co. at and near Weippe, Idaho, for a reported 
consideration of $4,500,000, and that in turn 
the latter company has contracted to purchase 
white pine lumber during the next ten years 
of a minimum value of $3,500,000. The match 
company’s timber totals 160,000,000 feet, of 
which 70,000,000 feet is white pine. The mill 


Promotional Campaigns Considered 


was built by E. T. Chapin and has a daily 
capacity of 60,000 feet. It was purchased last 
year by the match company from the Chapin 
estate. Although the mill was new, consider- 
able work has been done this last year under 
the direction of Paul G. Oettel, manager of 
the Spokane plant of the Federal Match Co., to 
improve it. The deal just consummated is 
the result of six months negotiations between 
Mr. Oettel and J. P. Weyerhaeuser, jr., man- 
ager of the Clearwater Timber Co. at Lewis- 
ton, Idaho. It assures the match company of 
a steady supply of white pine lumber for its 
matches for many years and relieves it of the 
detail work of doing its own logging and mill- 


ing. See eeaeaeaaea 


New Wholesale Firm Organized 


SEATTLE, WasH., Dec. 24.—The Morton 
Lumber Co., a new wholesale concern, has 
established offices in the White-Henry-Stuart 
Building—the headquarters of many lumber- 
men in Seattle. Frank, Morton has long been 
identified with the lumber industry of the 
Northwest, his most recent connection being 
with the Foster Morgan Lumber Co., of this 
city. R. P. Arkley succeeds him with the last 
named concern. ee ees 


Tree Expresses Christmas Spirit 


SEATTLE, WasuH., Dec. 24.—Inevitably, in a 
lumber country, the Christmas tree is univer- 
sally the medium for the expression of the 
Yuletide spirit. This is particularly true in 
the Pacific Northwest where the vast abun- 
dance of conifers and their easy accessibility 
make it possible for every household to have 
its tree, large or small, at an inconsiderable 
cost. 

With a growing appreciation of the beauty 
of our trees, and a desire for conservation, 
there is becoming more and more general each 
year a custom of utilizing for this purpose a 
growing tree. Throughout the Northwest each 
succeeding Christmas witnesses an increase in 
the number of these growing, and beautifully 
decorated trees, standing alike in the yards of 
homes, apartment house lawns, in patks, and 
in community centers. To further this custom 
one Seattle daily newspaper this year awarded 
prizes aggregating several hundred dollars for 
the best decorated tree in several classes, and 
including both growing and cut trees. 

Notable among the cut trees entered by an 
organization was that of the Metropolitan 
Building Co. on its 10-acre tract of downtown 
business buildings in the heart of the city. The 
tree was erected on a platform in the parking 
which marks the center of the metropolitan 
district, and rose to a height of some 60 feet, 
its tip being on a level with the top of the 
4-story Metropolitan Theater Building. It 
was elaborately trimmed, its boughs being 
sprayed with silver paint from tip to base, and 
hung with more than 500 colored electric lights, 
a myriad of colored ornaments and festoons 
of decorative rope and tinsel. The decorations 
were such as to withstand the weather, and 
the tree stood for two weeks and more, bril- 
liantly illuminated from the noon hour to 
late night, a mecca for visitors from all parts 
of the city, and a notable feature in the Christ- 
mas decorations of the city, many streets of 
which were attractively decorated with the 
green, fragrant boughs of fir or cedar. 

In .keeping with the fact that the buildings 
of the Metropolitan group—and particularly 
the White-Henry-Stuart Building—house the 
office headquarters of a great many lumber- 
men, the giant tree stood out as an emblem, 
not only of the major industry of this part 
of the United.States, but of the local center 
from which it is administered. The huge tree, 
a symmetrical and thickly branched specimen 
of Douglas fir, was secured within fifteen 
miles of the heart of this metropolitan city of 
half a million souls. 
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Items of Interest From Hardwood Centers 


Foreign Claims Too Numerous 


Battimore, Mp., Dec. 27.—Harvey M. Dick- 
son, secretary National Lumber Exporters’ As- 
sociation, in discussing overseas conditions said 
that he was aware of statements in some for- 
eign lumber journals, and of efforts of brokers 
on the other side, to represent the situation in 
the United Kingdom and elsewhere as not un- 
promising, but he also was in a position to 
know that such favorable representations did 
not coincide with the facts as they had come 
to his knowledge, among them the unusually 
large number of claims for allowances made by 
foreign buyers. Mr. Dickson’s view of the sit- 
uation abroad is largely based upon the great 
number of such claims, which are creating a 
state of affairs that calls urgently for a remedy. 

When a Soviet Russian shipment of some 
millions of feet from Archangel arrived at 
Buenos Aires, Argentina, it was found that 
the grades were not at all equal to those of 
similar stocks manufactured in the United 
States and that, moreover, the sizes and lengths 
were unsuited to requirements of that country. 
Much of the lumber is said to have been short, 
or otherwise cut in a way to cause much waste, 
while the quality was decidedly inferior. 

S. Robb Eccles was stricken ill rather sud- 
denly last Thursday and later removed to the 
Church Home & Infirmary. An operation was 
regarded as necessary. 

F. S. Spruill, general counsel North Carolina 
Pine Association, Rocky Mount, N. C., has 
been a patient at the Johns Hopkins Hospital 
here for some time, but will be able to return 
home in a few days. 


Begins Operation of New Plant 


TAZEWELL, Va., Dec. 27.—The Virginia 
Hardwood Lumber Co., composed largely of 
Tazewell capital and whose general office is 
located here, has begun operation of a new 
plant near Bastian, Bland County, on the 
60,000-acre tract of virgin timber acquired 
from the Price & Heald interests. This is 
said to be the largest and one of the best 
tracts of timber now standing in southwestern 
Virginia. In order to log this boundary about 
25 miles of railway will be built. 


Trade Is Optimistic 

Loursvitte, Ky., Dec. 27.—The hardwood 
market has been very steady. Inquiries have 
continued fair and the hardwood trade is op- 
timistic. It is believed that conditions in the 
automotive industries are better, and that there 
will be a continuation of activity in building. 
with fair business in the radio, talking ma- 
chine and furniture industries. The hardwood 
flooring trade has been fairly active, and buy- 
ing quite well at low prices. It is contended 
that consumers’ stocks are below normal. Wal- 
nut, plain oak, gum items, cottonwood, sound 
wormy chestnut and oak as well as low grade 
gum for core stock, and various other items, 
have been in inquiry. Black gum has been in 
better demand than for a long time. Poplar 
continues good. Prices of inch stocks, at 
Louisville: Walnut, FAS, $230@240; selects, 
$155@165; No. 1, $85@95; No. 2, $40@45. 
Poplar, FAS, $85@95; selects, $60@70, No. 1, 
$47@52; quartered white oak, FAS, $120@ 
125; common, $65@75; plain red oak, FAS, 
$70@85; common, $53@58; plain white oak, 
FAS, $85@90; common, $60@63. Ash, $80 and 
$50. Cottonwood, $55 and $37. Quartered red 
gum, $100 and $57; plain red, $100 and $50; 
quartered sap, $60 and $48; plain sap, $55 and 
$40 


J. S. Thompson, manager of the Louisville 
office of the Southern Hardwood Traffic As- 


sociation, stated that a date would be announced 
in a few days for the annual meeting of the 
Louisville division, which would probably be 
held on either Jan. 10 or 17, in advance of the 
Memphis meeting on Jan. 19. 

The weekly meeting of the Louisville Hard- 
wood Club set for Dec. 20 was called off, and 
indications are that the meeting of Dec. 27 
will also be abandoned. , 

J. N. White, of the Louisville Cooperage Co., 
Louisville, reported that on account of over- 
production and unsatisfactory markets, he had 
closed down all of his eastern Kentucky stave 
and heading mill operations until spring, but 
was operating all of the plants in Louisiana. 


Inquiries Begin to Come In 

Mempuis, TENN., Dec. 27.—Except for a 
few inquiries from automobile manufacturers, 
the southern hardwood market is exception- 
ally quiet. Production is off considerably, as 
mills have closed down for the holiday season 
and for repairs, and production is not ex- 
pected to be resumed again an a normal basis 
until well after the first of the year. South- 
ern manufacturers are exceedingly optimistic 
for the new year. Most manufacturers see a 
revival of general business, a better demand 


HE “Two New Years” printed on 
© front page of this issue was 
written by Norman C. Schlich- 

ter, author of “Anthony Wayne,” who 
also wrote the story “The Trees That 
Volunteered,” printed in the Dec. 10 
issue. Mr. Schlichter is known to many 
of the lumber manufacturers, both in 
the West and South, through his work 
as an industrial Y. M. C. A. secretary. 
In this connection Mr. Schlichter made 
an enviable record. As poet and author 
he has become well known and popular. 














for all goods, and a particularly good automo- 
bile year. This will mean a better demand for 
hardwoods and should result in some heavy 
sales. The demand at present is very slow. It 
is said that some flooring manufacturers are 
beginning to look ahead and are getting prices 
on oak. The furniture demand is exception- 
ally quiet and will remain so until after the 
January shows. Weather is excellent and 
there are plenty of logs available. Due to the 
general closing down of mills, there is very 
little demand for logs. Log prices are sta- 
tionary. 


Small Output Exceeds Demand 


Atianta, Ga., Dec. 27.—Though there has 
been a seasonal decline in demand for southern 
hardwoods, mills in this district have not cur- 
tailed output in the same ratio, and production, 
which is only about 20 to 25 percent less than 
normal, is therefore well in excess of orders 
and shipments. Output is larger than during 
the holiday period last year, as mills are re- 
ceiving many inquiries which promise decided 
improvement in bookings early in the new year. 
With few exceptions orders are scattered and 
for current needs only, with prompt shipment 
wanted. Prices as a whole are weak. Larger 
furniture plants in the Southeast are placing 
a few orders for their first quarter needs. 
Primary takings are of FAS gum, at excep- 
tionally low prices. A few orders are being 
booked by box and crate makers for Nos. 1 
and 2 common gum. In the automotive field 
the inquiry is very good, but comparatively few 


orders are being booked. Lack of building 
is adversely affecting demand for oak flooring, 
and flooring plants are therefore accumulating 
sizable stocks. Retailers are keeping their 
stocks as low as possible. Oak flooring. prices 
are the lowest in several months. A few 
orders for maple flooring are reported. Export 
volume is reported proportionately larger than 
domestic, due to low prices. 


Notes of Buffalo Trade 

Burra.o, N. Y., Dec. 28.—About fifty of the 
lumber retailers and a number of dealers in 
building supplies were in attendance at the 
annual Christmas dinner of the Buffalo Lum- 
ber Dealers’ Association, held at the Hotei 
Statler last week. A fine dinner was served 
and music was furnished by Armbruster’s or- 
chestra, with chorus singing also on the pro- 
gram. Remarks were made by President Clark 
W. Hurd, George J. Zimmermann and M. A, 
Reeb. The committee in charge of the party 
consisted of Fleming Sullivan, C. Ashton Mc- 
Neil and Walter Sloan. 

George Goodyear, son of A. Conger Good- 
year, president Great Southern Lumber Co., 
sails this week for Africa with a party that 
will hunt for big game. The leader of the 
expedition is Daniel W. Streeter, a Buffalo 
author and traveler, who has twice visited Af- 
rica. 

C. F. Sullivan, the lumber wholesaler, has 
been ill in the General Hospital, where he re- 
cently had an operation. It is expected that 
he will be out again in the near future. 

The Yeager Lumber Co. will take over at 
the beginning of the year the adjoining yard 
of the Hugh McLean Lumber Co., the pur- 
chase having been made several months ago. 
This will give the Yeager company a'out 
eight acres of land for its wholesale hard- 
wood business, and the yard will thus be one 
of the largest wholesale yards in the city. Sev- 
eral years ago the company added to its own 
yard that of I. N. Stewart & Bro., which also 
adjoined its own. The Hugh McLean Lumber 
Co., which will continue to occupy its present 
office, has been steadily decreasing its yard 
stocks during the last year. It will remain in 
the hardwood trade and will make shipments 
from its mills in the South, located at Mem- 
phis and Little Rock. 

A dinner was given by the United Lumber 
& Supply Co., Jamestown, N. Y., on Dec. 15 
to its employes, and about one hundred and 
fifty were present, representing its seven yards 
in that city and one in Warren, Pa. The pur- 
pose was to promote acquaintance among the 
employes. The dinner was served in the audi- 
torium of the Norden Club, and was accom- 
panied by a musical program in charge of Roy 
Sundberg. There were songs by the whole 
party and by various groups, and Swedish 
dialect songs by Marvin R. Gustafson and 
Curth A. Swanson. A further program of en- 
tertainment, presided over by Sherman B. Van- 
dervoort, treasurer of the corporation, fol- 
lowed the dinner. This included Swedish dia- 
lect stories by Erwin D. Shearman; a humor- 
ous sketch on a lumber yard incident, by Mar- 
vin C. Wilson, Marvin R. Gustafson, Erwin 
D. Shearman and Ralph P. Ripley; and an 
address by Dr. John E. Hillberg. Dancing and 
cards were also on the program. 

R. D. Johnson, of Wilmington, Vt., having 
spent some time at the mill and yard of the 
R. T. Jones Lumber Co., North Tonawanda, 
has been assigned to the company’s New York 
office and will travel in New England. H. E. 
Prodoehl, of Philadelphia, Pa., is now at the 
yard at North Tonawanda and will travel 
from the home office. y 

In the accident prevention campaign carried 


For Current Market Prices on Hardwoods See Pages 72 to 74 





DECE! 


on by 
York 
follov 
of m 


all o! 
Ce., | 


Cn 
ing i: 
const 
mout 
there 
is pz 
recen 
the « 
indic 
orde! 
yard 


this 
mild 
mod 





1927 


S 
ding 
ring, 
iting 
their 
rices 
few 


‘port 
than 


' the 
Ss in 

the 
um- 
lotel 
rved 
; or- 
pro- 
lark 
arty 
Mc- 
ood- 
Co., 
that 

the 
ffalo 
Af- 


has 
2 re- 
that 


r at 
yard 
pur- 
ago. 
out 
ard- 
one 
Sev- 
own 
also 
nber 
‘sent 
yard 
n in 
ents 
[em- 


L 


nber 
, 15 
and 
ards 
pur- 
the 
udi- 
-om- 
Roy 
hole 
dish 
and 
en- 
Jan- 
fol- 
dia- 
nor- 
Mar- 
rwin 
| an 
and 


ving 
the 
nda, 
Tork 
the 
avel 


ried 





DECEMBER 31, 1927 


AMERICAN LUMBERMAN 51 





—_—— 


on by the Associated Industries (Inc.) in New 
York State during the last three months, the 
following lumber concerns receive certificates 
of merit for perfect records: Hurd Bros., 
Dohn, Fischer & Co. and T. Sullivan & Co., 
all of this city, and the R. T. Jones Lumber 
Co., North Tonawanda. 


Many Inquiries Being Received 

CINCINNATI, OuI0, Dec. 28.—Inventory tak- 
ing is progressing with retailers and industrial 
consumers, and buying is largely hand to 
mouth. Hardwood prices are still soft, but 
there is so little business passing that the trade 
is paying little attention to them. Inquiries 
recently received from the auto body builders, 
the cabinet trade and the furniture factories 
indicate their intention to place good sized 
orders around Jan. 15. Stocks are low in 
yards and in industrial plants. 

Southern pine and cypress are dormant, as 
this is the off season for building, although 
mild weather has permitted repairing and re- 
modeling to continue, and liberal supplies of 


submitted to the National Board of Fire Un- 
derwriters for its recommendations, as well as 
to the National Lumber Manufacturers’ Asso- 
ciation, whose recommendations, together with 
other interested industries when in keeping 
with the accepted building practice, were 
amalgamated into one code, thereby giving the 
city what is believed to be the “last thing” in 
building regulations. 

There were many points that required con- 
siderable discussion—one of which was the 
use of wood shingles. As is always the case, 
the Underwriters were very much opposed to 
the continued use of the wood shingle which 
has been so universally accepted as a roof 


covering. The fire chief unfortunately made 
some very radical statements with regard to 
the number of fires caused through the use of 
wood shingles. 


A checkup by the committee 
showed that the loss from roof fires was very 
small, and the records did not substantiate in 
any way the statements made to the com- 
mittee. This was the determining factor in 
the committee’s decision to permit the use of 
edgegrain 5/2 or better wood shingles outside 
the fire limits, when laid according to the 
specifications furnished by the Red Cedar 
Shingle Bureau, which codperated with the 
local lumber dealers in bringing about a true 
understanding of the roofing problem. 


Important New Market for Lumber 


One of the important developments in the 
transportation industry is the rapid increase 
of interest in and use of airplanes. For the 
first time in their history the airplane fac- 
tories in Chicago expect to operate steadily 


terminals will offer a splendid opportunity for 
the construction of take-off and landing fields 
on the roofs of great commercial or terminal 
buildings. An AMERICAN LUMBERMAN staff 
artist has prepared the accompanying concep- 














} 








“Call a taxi, drive to the station, be whisked by an express elevator to the roof, board a cabin de luxe airplane and in a few hours arrive at 


millwork and interior trim have been 
chased for inside jobs. 

Herbert Bauman, president Herbert Bauman 
Lumber Co., has moved his offices to the new 
Chamber of Commerce Building. 


Final Action on Building Code 


Kansas Criry, Kan., Dec. 28.—At the last 
regular meeting of the commissioners of this 
city, final action was taken on the building 
code, which has been under course of prepara- 
tion by a committee from the Chamber of 
Commerce and Roy Hosford, building inspec- 
tor. The building code which was in effect 
until recently was found to be inadequate to 
meet the demands of the constantly growing 
population and the increase in building. Both 
the Chamber of Commerce and Inspector Hos- 
ford prepared individual codes which were 


pur- 





your remote destination.” 


throughout the winter and this probably is 
true of factories throughout the country. The 
building of hangars will offer an important 
new market for lumber, and engineers of the 
National Lumber Manufacturers’ Association 
now are working out designs and plans for 
wooden hangars that will receive the approval 
of governmental authorities and which will be 
made available to lumber dealers in towns 
where airports are being prepared. A great 
need will arise for landing fields in or near 
the center of the larger cities, so as to save 
time and make air transportation really worth 
while. This is to obviate the long delays now 
experienced in getting mail, express or pas- 
sengers to their destinations after arrival at 
airports which now, in most cases, are so re- 
mote from the city as to practically nullify 
all the advantage in time gained by use of 
airplanes. P 
The development of air rights over railroad 


tion of such an airplane landing in connection 
with a railroad terminal. It is not difficult to 
visualize a time in the near future when a 
traveler may have his choice of transport by 
rail or air, departing or arriving in either case 
from the same terminal right in the heart of 
the city. Call a taxi, drive to the station, be 
whisked by an express elevator to the roof, 
board a cabin de luxe airplane and in a few 
hours arrive at your remote destination. And 
don’t forget that airplanes require wood in 
their construction and that much wood will be 
used in the construction of airplane hangers. 





Tue House of Representatives has gone on 
record as favoring a larger Federal building 
program throughout the country by increas- 
ing the 10-year authorization from $165,000,000 
to $265,000,000, and increasing the proposed 
annual outlay from $25,000,000 to $35,000,000. 
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Associations’ Plans and Activities 


Jan. 5—Baltimore Wholesale Lumbermen’s Club, 
Baltimore, Md. Annual. 


Jan. 7—Wholesale Lumbermen’s Club of Columbus, 
Neil House, Columbus, Ohio. Annual. 

Jan, 12—Philadelphia Wholesale Lumber Dealers’ 
Association, Philadelphia, Pa. Annual. 

Jan. 12-14—Mountain States Lumber Dealers’ As- 
sociation, Denver, Colo. Annual. 

Jan. 13—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan, 13-14—Virginia State Retail Lumber & Build- 
ing Supply Merchants’ Association, Hotel Pat- 
rick Henry, Roanoke, Va. Annual. 

Jan. 16-17—Southern Builders’ Supply Association, 
New Orleans, La. Annual. 


Jan. 17-19—Northwestern Lumbermen’s Associa- 
tion. Business sessions, Nicollet Hotel; build- 
ing materials display, West Hotel, Minneapolis, 
Minn. Annual. 

Jan. 18-19—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual. 

Jan. 18—Central Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Claypool Hotel, 
Indianapolis, Ind. Annual. 

Jan, 18-20—Ontario Retail Lumber Dealers’ Asso- 
ciation, London Hotel, London, Ont. Annual. 
Jan. 18-20—Pennsylvania Lumbermen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa. 

Annual. 

Jan. 19—Southern Hardwood Traffic Association, 
Hotel Peabody, Memphis, Tenn. Annual. 
Jan, 19-20—Carolina Wholesale Lumber Salesman 
Association, Andrew Jackson Hotel, Rock Hill, 

8. Cc. Annual. P 


Jan. 19-20—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Hotel Frederick, 
Huntington, W. Va. Annual. 

Jan. 19-20—Carolina Retail Lumber Dealers’ Asso- 
ciation, Rock Hill, 8S. C. Annual. 

Jan. 20—California White & Sugar Pine Manufac- 
ew Association, San Francisco, Calif. An- 
nual. 

Jan. 20-21—Hardwood Interior Trim Manufacturers’ 
Association, Hotel Sinton, Cincinnati, Ohio. 
Annual. 

Jan. 21—Louisiana Retail Lumber Dealers’ Associa- 
tion, Bogalusa, La. Quarterly meeting. 

Jan. 24—Western Red Cedar Association, Daven- 
port Hotel, Spokane, Wash. Annual. 


Jan. 24—Northern Pine Manufacturers’ Association, 
Radisson Hotel, Minneapolis, Minn. Annual. 
Jan. 24—Union Association of Lumber & Sash & 
Door Salesmen, Hotel Gibson, Cincinnati, Ohio. 

Annual. 

Jan. 24—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Boston, Mass, 
Annual. 

Jan. 24—Roofer Manufacturers’ Club, Macon, Ga. 
Monthly meeting. 

Jan. 24-26—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Statler, Boston, Mass. Annual. 

Jan. 25—Canadian Forestry Association, Windsor 
Hotel, Montreal, Que. Annual. 

Jan. 25—Massachusetts Retail Lumber Dealers’ As- 
sociation, Hotel Statler, Boston, Mass. Annual. 


Jan, 25-26—National Lumber Exporters’ Associa- 
tion, Battery Park Hotel, Asheville, N. C. An- 
nual. 

Jan. 25-27—Ohio Association of Retail Lumber 
Dealers, Sinton Hotel, Cincinnati, Ohio. An- 
nual. 


Jan, 25-27—Western Retail Lumbermen’s Associa- 
tion (of Canada), Fort Garry Hotel, Winnipeg, 
Man., Annual. 

Jan, 25-27—Southwestern Lumbermen's Associa- 
tion, Convention Hall, Kansas City, Mo. An- 
nual. 

Jan. 27—West Coast Lumbermen’s Association, Se- 
attle, Wash. Annual. 

Jan. 30—Pittsburgh Association of Lumber Sales- 
men, Pittsburgh, Pa. Annual. 

Jan. 31-Feb, 1—Northern White Cedar Association, 
Minneapolis, Minn. Annual. 

Jan. 31-Feb. 1-2—Retail Lumber Dealers’ Associa- 
tion of Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual. 

Feb, 1-2—Southeastern Iowa Retail Lumbermen’s 
Association, Burlington, Iowa. Annual. 

Feb, 1-3—Michigan Retail Lumber Dealers’ Asso- 
ciation. Pantlind Hotel, Grand Rapids, Mich. 
Annual. 

Feb. 1-3—Michigan Association of the Traveling 
Lumber & Sash & Door Salesmen, Pantlind Ho- 
tel, Grand Rapids, Mich. Annual. 

Feb. 2-3—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Phoenix Hotel, Lexington, Ky. Annual. 

Feb. 7-9—Canadian Lumbermen’s Association, Cha- 
teau Frontenac, Quebec, Que. Annual. 





Feb. 7-9—Southwestern lowa Retail Lumbermen’s 
Association, Chiefton Hotel, Council Bluffs, 
Iowa. Annual, 


Feb, 8-9—Florida Lumber & Millwork Association, 
Jacksonville, Fla. Quarterly meeting. 


Feb. 8-10—Illinois Lumber & Material Dealers’ As- 
sociation, Edgewater Beach Hotel, Chicago. 
Annual, 

Feb. 9-10—National Association of Commission 
Lumber Salesmen, Congress Hotel, Chicago. 
Annual. 


Feb. 14—Eastern lowa Retail Lumbermen’s Asgsgo- 
ciation, Lafayette Hotel, Clinton, Iowa. An- 
nual. 

Feb. 14-15—Southern Forestry Congress. Louis- 
ville, Ky. Annual. 

Feb. 14-16—Tennessee Retail Lumber & Millwork 
Dealers’ Association, Hotel Patten, Chatta- 
nooga, Tenn. Annual. 


Feb. 15-17—Nebraska Lumber Merchants Associa- 
tion, Hotel Rome, Omaha, Neb. Annual. 

Feb. 16-17—New Jersey Lumbermen’s Association, 
Hotel Traymore, Atlantic City, N. J. Annual, 


Feb. 17—Eastern Millwork Bureau, Hotel Pennsyl- 
vania, New York City. Annual 

Feb. 17-18—American Forestry Association, Statler 
Hotel, St. Louis, Mo. Annual. 


Feb. 20—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Annual. 

Feb, 21-23—Wisconsin Retail Lumbermen’s Asso- 
ciation. Milwaukee Auditorium, Milwaukee, 
Annual. 

Feb. 23-25—Western Retail Lumbermen’s Associa- 
tion (U. S.), Hotel Utah, Salt Lake City, Utah. 
Annual. 

Feb. 29-March 1—Nbrth Dakota Retail Lumber- 
men’s Association, Fargo, N. D. Annual. 
March 7-8—South Dakota Retail Lumber Deal- 
ers’ Association, Sioux Falls, 8S. D. Annual. 
March 14-15—Central & Northeastern Iowa Lum- 
bermen’s Association and Northwest Iowa Lum- 
bermen’s Association, Fort Des Moines Hotel, 

Des Moines, Iowa. Joint annual meeting. 

April 19-20—Hardwood Manufacturers’ Institute, 
Congress Hotel, Chicago. Annual, 

April 24-26—National Association of Railroad Tie 


Producers, Arlington Hotel, Hot Springs, Ark. 
Annual. 





Northwestern Program High Spots 


MINNEAPOLIS, Minn., Dec. 27.—Three con- 
ventions representative of the lumber industry 
will bring to Minneapolis on Jan. 17, 18 and 
19 one of the largest lists of delegates in 1928. 

This is brought about because the North- 
western Lumbermen’s Association is to meet 
here in its thirty-seventh annual convention on 
those dates. This will attract the greatest 
number of delegates. 

Convening in conjunction with the retailers 
from all over this area will be the Retail Lum- 
bermen’s Interinsurance Exchange which will 
meet in thirty-fourth annual convention, the 
Lumber & Building Material Association in 
its thirty-second annual convention and the 
Twin Cities Hoo-Hoo Club in annual con- 
catenation. 

Each dealer supplier in the Northwest who 
is connected with the organizations has leased 
a lumber and related products exhibition booth 
for the meetings, which amassed make the 
show one of the largest in the country. The 
exhibition will occupy three floors of one of 
Minneapolis’ largest hotels, representing a to- 
tal value of $3,000,000. 

A. R. Rogers, president of the Minneapo- 
lis Civic & Commerce Association, will open 
the main convention sessions on Jan. 17, when 
Rev. Roy L. Smith, pastor of the Simpson M. 
E. Church, will give the invocation. George 
Simons, Minneapolis lumberman will discuss 
the distribution of lumber after it reaches the 
retail yards. 

Last day sessions have been switched to the 
University of Minnesota where men prominent 
in the Northwest in building and farm ad- 
vancement will speak at the agricultural and 
engineering building. 

Developments in the reroofing business in 
the Northwest will be reviewed by E. B. Ebby, 
of Chicago, with H. B. White, of’ the ‘unr- 
versity farm school, leading a discussidn on 
the proper methods of farm building. 

As an aid to the smaller retail yard owners 


the advertising feature will be discussed by 
John M. Gibbs, of Washington, D. C., man- 
ager of the trade extension department of the 
National Lumber Manufacturers’ Association. 


Hardwood Interior Trim Makers’ Date 


Mempuis, TENN., Dec. 27.—At a meeting of 
officials of the Hardwood Interior Trim Manu- 
facturers’ Association, held here last week, it 
was definitely decided to hold the annual meet- 
ing of the organization on Jan. 20 and 21, 1928, 
at the Hotel Sinton, Cincinnati, Ohio. Secre- 
tary William R. Friedel states that in addition 
to the annual election of officers, the question 
of trade marking will come up for discussion. 


Empire Salesmen Nominate Officers 


BuFFra.o, N. Y., Dec. 27.—Nominations were 
made last week by the Empire State Asso- 
ciation of Wholesale Lumber & Sash & Door 
Salesmen, which will hold its annual election 
on Jan. 24, 1928, during the Northeastern re- 
tailers’ convention in Boston. The following 
have been nominated: President, Frank G. 
Yeager, Buffalo; first vice president, Albert 
Tardy, jr., Syracuse, and Oscar M. Thomson, 
New Rochelle; second vice president, D. B. 
Baxter, Syracuse, and Harold E. Harrower, 
Buffalo. One officer is to be elected for each 
office. The following have been nominated 
for directors: N. B. Morrell, Philadelphia, 
Pa.; C. B. Griffin, Rochester; Frank A. Brom- 
ley, Syracuse; Robert E. Fitzgerald, Buffalo; 
F. S. Thomas, jr., Rochester; Martin J. Tiv- 
nan, Syracuse; E. D. West, Rochester; H. R. 
Mayfield, Albany. 


The Buffalo Lumber Dealers’ Credit Corpo- 
ration held its annual Christmas dinner party 
Dec. 21 at the Hotel Statler, with many of the 
members present. The committee in charge 
was composed of C. Ashton McNeill, chair- 
man; Fleming Sullivan and Walter Sloan. 


Plans of Penn Lumbermen 


PHILADELPHIA, Pa., Dec. 27.—United States 
Senator Simeon D. Fess, of Ohio, has accepted 
an invitation to address the Pennsylvania 
Lumbermen’s Association at the annual ban- 
quet, to be held on the third day of its 
convention in the Bellevue-Stratford Hotel 
here, Jan. 18-20. With the announcement that 
Senator Fess would be present, the complete 
program for the thirty-sixth annual meeting 
of the association was announced by Secretary 
J. F. Martin. 

Six hundred retail lumber dealers from New 
Jersey, Maryland, Delaware and Pennsylvania 
are expected to attend the three-day conclave, 
which opens Jan. 18, with a joint meeting of 
the board of directors and the executive com- 
mittee. In the evening Young Mens’ Night 
will be celebrated. Thursday, Jan. 19, the lo- 
cal unit breakfast will be held at 8:30 a: m. 
followed by the inspection of the educational 
displays and exhibits. At noon luncheon will 
be served to the ‘past presidents of the associa- 
tion with a business session all afternoon and 
a theatre party in the evening. 

The last day’s session will begin with the 
“Cost Study Breakfast” followed by the morn- 
ing business session. At noon the old and new 
directors will mingle over the banquet board. 
Another business session is scheduled for aft- 
ernoon. The convention will close in the eve- 
ning, with the annual banquet, dance and re- 
ception. 

Following President Ogden’s annual address 
on the opening day, the annual survey of the 
retail lumber business by local units will be 
made. Credits, volume, profits, industrial, 
farm and general business conditions and de- 
velopment of new business will be discussed. 
A report wili be made by a delegate from each 
unit in the four States. A feature of the 
Thursday session will be an address by Haw- 
ley Wilbur, president of the Wisconsin Retail 
Lumbermen’s Association. Friday’s session 
will be dedicated to the members who have 





DECE} 


— 


adopt 
those 

their 
about 
and s| 
bly in 


Sou 


Ka 
lumb« 
weste 
ago | 
venti 
is to 
affilia 

Th 
socia' 
for | 
the n 
anni\ 
Blue 
Woo 
the b 
annu 
othe 
at tk 

At 
be J 
depa 
ture! 
one 
the | 
The 
ever 

Tl 
char 
San 
be t 
and 

for 
- by ¢ 
The 
ever 


j 
c 


whi 
ann’ 
& | 
Feb 
this 


1927 


men’s 
3luffs, 


ation, 


3” As- 
icago. 


ission 
icago. 


Asso- 
An- 


s0uis- 


work 
atta- 


ocia- 


ation, 
nual, 


insyl- 
-atler 


mber 
wau- 


Asso- 
ukee, 


ocia- 
Jtah, 


iber- 
Jeal- 
1, 


4um- 
sum- 
fotel, 


tute, 


Tie 
Ark. 


ates 
opted 
ania 
yan- 

its 
otel 
that 
lete 
ting 
‘ary 


Jew 
nia 
ave, 

of 
om- 
ght 

lo- 


nal 
will 
‘ia- 
and 


the 
rn- 
ew 
rd. 
ft- 
ve- 
re- 


ess 
the 


ial, 
Je- 
ed. 
ich 
the 
w- 
ail 
on 
ve 





DECEMBER 31, 1927 


AMERICAN LUMBERMAN 53 





adopted unusual methods to make money, to 
those who have capitalized their ingenuity and 
their merchandising skill. They will tell others 
about the merchandising developments in 1927 
and show how these ideas can be used profita- 
bly in every yard. 


Southwestern’s Fortieth Convention 


Kansas City, Mo., Dec. 27—Some of the 
lumbermen who helped organize the South- 
western Lumbermen’s Association forty years 
ago will be in attendance at the fortieth con- 
vention here next month. Special recognition 
is to be given at the convention to those who 
affiliated with the association in its first year. 

The Southwestern is the oldest regional as- 
sociation in existence, and this helps to account 
for the greater interest being manifested in 
the next convention, which will be its emerald 
anniversary. A few days ago F. A. Train, of 
Blue Rapids, Kan., wrote Secretary E. E. 
Woods that he would be on hand wearing 
the badge he had carried home from the fourth 
annual convention in 1891. A number of 
others of the old timers will wear old badges 
at the convention. 

Among the speakers at the convention will 
be John M. Gibbs, head of the trade extension 
department of the National Lumber Manufac- 
turers’ Association. It also is hoped to have 
one of the largest retail lumber dealers in 
the country a speaker at one of the sessions. 
The exhibits will be the most comprehensive 
ever seen at a Southwestern convention. 

The entertainment program will again be in 
charge of the Kansas City Hoo-Hoo ‘Club, and 
Sandy Sinclair will be in charge. There will 
be three big evenings of stunts, acts, marches 
and dancing. A big Hoo-Hoo concatenation 
for the evening of Jan. 26 has been announced 


‘by C. W. Hestwood, the new Vicegerent Snark. 


The women will be provided for better than 
ever before. 


Sa eeaeaeaani 


Tennesseeans’ Tentative Program 


CHATTANOOGA, TENN., Dec. 27.—A_ worth- 
while program has been prepared for the third 
annual meeting of the Tennessee Retail Lumber 
& Millwork Dealers’ Association, to be held 
Feb. 14, 15 and 16, 1928, at the Hotel Patten, 
this city. The reports of the officers will take 
up most of the morning of the first day, with 
the principal address to be made by Edward 
Hines, of the Edward Hines Lumber Co., 
Chicago, on “Relationship Between Manufac- 
turers and Retail Dealers.” This will be fol- 
lowed by discussion on the retention of the 
lien law in the State’s statutes, led by C. L. 
Marshall, of Johnson City. The afternoon 
session will include a number of addresses, 
led by lumbermen of prominence, the subjects 
covering “How Dealers May Create New Busi- 
ness”; “Credits and Collections”; “Relations 
Now Existing Between Dealers and Manufac- 
turers”; “Ethical Relations Between Dealers in 
a Small Town”; “Analysis of Business Condi- 
tions Over the State.” At 6 p. m. a dinner 
meeting of the officer and directors will be 
held, followed later by a Hoo-Hoo concatena- 
tion. 

The Wednesday morning session will con- 
tinue discussions of the previous day, the sub- 
jects to be discussed including “Mechanical and 
Physical Properties of Lumber”; “Cost Ac- 
counting as a Profit Producer”; “Observance 
of Our Code of Ethics’; “What Is Unfair 
Competition”; “Objectionable Grading Rules” ; 
“What Can Retailers Do to Render the Public 
Better Service.” The Wednesday afternoon ses- 
sion will be given over to entertainment of the 
dealers and visitors. ; 

At the Thursday morning session, the prin- 
cipal subject for discussion will be “Should 
Dealers Follow Contractors into Competitors’ 
Territory?” This will be followed by reports 
of committees and the election of directors and 
officers. The final discussion of the convention 
will be on “Why Improvement Is Noted in Ce- 
ment Distribution in Tennessee.” 


Color in Merchandising Lumber 


That the lumber industry generally is be- 
coming greatly interested in the question of 
using color as a help in merchandising lumber 
is indicated from the fact that G. A. La Val- 
lee, vice president of the Marietta Paint & 
Color Co., Marietta, O., has been asked to de- 
liver an address on “Color in the Merchandis- 
ing of Lumber” at the annual meetings in 
January of the Wisconsin Retail Lumbermen’s 
Association at Milwaukee, the Michigan Re- 
tail Lumber Dealers’ Association, at Grand 
Rapids, the Ohio Association of Retail Lum- 
ber Dealers at Cincinnati, and the Northeast- 
ern Retail Lumbermen’s Association at Bos- 
ton. Mr. La Vallee also, on Jan. 27, will 
speak on “Color Merchandising” at the annual 
dinner of the Nylta Club in New York. The 
Marietta Paint & Color Co. is the organization 
that recently has developed new stains for 
bringing out the beauties of lumber. 


Credit Association Elects : 


New York, Dec. 27.—The Lumber Dealers’ 
Credit Association of Kings and Queens Coun- 
ties (Inc.), at a recent meeting elected officers 
for the coming year as follows: Charles H. Blit- 
man, president; Henry Green, vice president 
for Kings County and chairman of the direc- 
tors representing Kings County; Oscar Yanuck, 
vice president for Queens County and chair- 
man representing the directors of Queens 
County; Isaac Feller, treasurer; Jacob Salz- 
man, secretary; Howard C. Ludlow, assistant 
secretary and credit adviser. 

Directors elected to represent Kings County, 
are: Benjamin G. Hitchings, of Benjamin G. 





Santa Claus and a few of the 125 
. Hoo-Hoo 


Hitchings (Inc.) ; Edward Cropsey, of Cropsey 
& Mitchell; Sherman Cohen, of Delavan Lum- 
ber Co.; Louis Brook, of Louis Brook Lumber 
Co.; Benjamin Cohen, of Rugby Lumber Co. 
Directors representing Queens County are: J. 
B. Tisdale, Tisdale Lumber Co.; John Brislin, 
Brislin Lumber Co.; Edward I. Stein, Elm- 
hurst Lumber & Trim Co.; Herman Axinn, of 
Axinn & Sons Lumber Co., and Abraham Mar- 
shall, of New Jamaica Lumber Co. 

Mr. Ludlow says the association functions 
as a credit office for the retail yards in Kings 
and Queens counties as well as for associate 
members. yi 


West Virginians’ Christmas Frolic 


FarRMONT, W. Va., Dec. 27.—More than 
seventy-five persons attended the second an- 
nual Christmas frolic of the Monongahela 
Valley Lumber & Builders’ Supply Dealers’ 
Association held in the ballroom of the Fair- 
mont Hotel. Members and their wives at- 
tended the dinner and enjoyed the program 
that was presented after the repast. Camden 
G. Conaway was toastmaster. 

John Barr led the assembly singing and the 
songs were old favorites. Members of the as- 
sociation were introduced by their wives who 
also told their husbands’ hobbies. 

Charles Thorne, of Morgantown, president 


orphans entertained by St. Louis 


of the association, responded to the toast of 
“To the Ladies.” The response to the toast 
“To the Men of the Valley Association,” was 
responded to by Charles Robinson, of Morgan- 
town, 

Frank Turner, of Clarksburg, responded to 
the toast, “To the Monongahela Valley and the 
Grand Old State.” “To the Spirit of Christ- 
mas” was the toast assigned to Lupe Lupold, 
of Clarksburg. 

David Adams, of Morgantown, in a clever 
manner made the address in the annual pres- 
entation of the “loving cup,” the trophy being 
awarded to Charles Thorne, who accepted the 
cup in an equally clever talk. 

In the male quartet contest led by Edward 
Glenn and D. O. Mallorie, Mr. Mallorie won. 
Ed Shore, of Weston, sang a solo. Prizes 
were awarded to the ladies. The program 
closed with the arrival of Saint Nicholas who 
presented many presents. 


Eastern Millwork Bureau 


New York, Dec. 27.—The Eastern Millwork 
Bureau, this city, through M. O. Ahrens, an- 
nounces that it has been definitely decided to 
hold the tenth annual convention on Feb. 17, 
_— at the Hotel Pennsylvania, New York 

ity. 


Hoo-Hoo Entertain Orphans 


St. Louis, Mo., Dec. 27—The Hoo-Hoo 
Club of St. Louis, assisted by the Hoo-Hoo 
Hostess Club, entertained 125 orphans at the 
clubs’ second annual Christmas party in the 
auditorium of the Chamber of Commerce last 
Thursday afternoon. 


The orphans came from 
the Episcopal Orphans’ 
Home, St. Joseph’s 
Orphans’ Home and 
the Good Will Indus- 
tries. 

Santa Claus ap- 
peared after luncheon, 
and the children used 
horns, rattles and other 
noisemakers to give 
him a real welcome. 
The children provided 
their own _ entertain- 
ment features with 
singing and dancing. 
Then Santa Claus dis- 
tributed dolls to the 
girls, toys to the boys 
and candy to both. 

The party was the 
first event of the Hoo- 
Hoo Club since the 
election to the presi- 
dency of Marvin E, 
Meacham, president of the Goodfellow Lum- 
ber Co. Arrangements were made by a com- 
mittee of the Hoo-Hoo club and another of 
the Hostess club, with Frank J. More as gen- 
eral chairman. 


Ohio District Elects 


CincINNATI, Onto, Dec, 28.—Edgar Cum- 
mings was elected chairman of Cincinnati dis- 
trict No. 1, Ohio Association of Retail Lumber 
Dealers, at its annual meeting held Dec. 21 at 
the Hotel Metropole. Joseph A. Bauer was 
elected treasurer and the Snook-Veith Lumber 
Co., the Lockland Lumber Co. and the West- 
wood Planing Mill Co. were elected to mem- 
bership on the executive committee. Arrange- 
ments were made for the entertainment of the 
1,500 delegates and their wives who are ex- 
pected to attend the annual convention of the 
State association, to be held at the Hotel 
Sinton, Jan. 25-27. Discussion of the Ohio 
State lien law was made by L. P. Lewin, 
president of the National Retail Lumber Deal- 
ers’ Association, and Chairman Cummings. 





THE First thing for a salesman to do when 
entering relations with a new prospect or cus- 
tomer is to learn everything possible about 
the man personally, as well as about his busi- 
ness, and take account of his personal ideas. 
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Logging scene near Bogalusa, La. 


! Tree lengths and high wheels are 
coming with the big “Caterpillar” to save time, lumber and labor 























Logging demonstration near Union City, Pa., using “Caterpillar” Thirty 
cruiser equipped with single drum Willamette winch 


Logging With “Caterpillar” Tractors 


Some first-hand observations on logging 
with “Caterpillar” tractors, together with con- 
tacts with the logging industry during the 
last few years were described by J. H. Howell, 
logging engineer for the Caterpillar Tractor 
Co., of San Leandro, Calif., before a recent 
sales convention of the company. Mr. 
Howell's comments, which are presented here, 
should prove enlightening not only to present 
users of “Caterpillars” but also to lumber 
manufacturers contemplating the installation 
of such equipment: 


I don’t know of anything I am more enthusi- 
astic about than what “Caterpillars” are doing 
in the woods. 

Take as an interesting example, the manner 
in which the Sugar Pine Lumber Co. is using 
two “Caterpillar” Sixties as feeder units to 
one of its big electric yarders. ‘“Red’’ Mullen, 
the logging manager, has one of the car- 
mounted, electric skidder units located along 
the railroad with the main line from this unit 
stretched up a draw about 1,600 feet. Two 
“Caterpillar” Sixties with only six men in the 
woods produced an average of 100,000 feet of 
logs a day over several months. The electric 
skidder did the roading and the loading, and 
the total cost of these logs and the car, in- 
cluding cutting, yarding and loading, was 
under $2.50 a thousand feet. 


There were three startling features concern- 
ing this operation that are of interest to all 
of us. The first is that this method of using 
“Caterpillars” as feeder units to donkeys is 
just as applicable below the right-of-way as 
it is above it, for the tractors are yarding 
downhill to the line in either case. The next 
feature is the fact that by using “Caterpillars” 
as feeder units to such a rig as this electric 
skidder, it was possible to secure the maxi- 
mum average footage which this rig could 
load in a day with only six men in the woods. 
The third feature is the fact that by using 
“Caterpillars’’ as feeder units it minimizes 
the number of line changes that must be made, 
which means less depreciation to the rigging: 





Loaging with ‘Caterpillar’ and Sixty equipment at operation of Red 
River Lumber Co., Westwood, Calif. 


less rigging slinging, but particularly less lost 
productive time due to line changes. 

In discussing this matter with Harry Lowell, 
of the Yosemite Lumber Co., he advised me 
that he felt that in another year the Yosemite 
Lumber Co. would be doing practically all of 
its yarding with “Caterpillars,” either direct 
to the landing or to sky lines or high leads. 

Then there is the new drum and wheel 
method of logging that has come into favor. 
One of the penalties that wheel logging has 
had to bear in most in- 
stances has been the 
cost of bunching logs. 
In most instances, this 
has run anywhere from 
40 to 75 cents a thou- 
sand feet. This last 
year the Willamette 
Iron Works has been 





J. H. HOWELL, 
San Leandro, Calif.; 
Logging Engineer 
Caterpillar Tractor Co. 





promoting a method of 
wheel logging that 
tends to obviate the ne- 
cessity of bunching, and 
wherever this installa- 
tion has been operative 
it has met with out- 
standing success. 
Willamette has constructed a set of wheels 
very similar to ours, but instead of the 
hydraulic cylinder on the top of the arch, it 
has installed a large Fairleader. The ‘“Cater- 
pillar” is equipped with a single drum and the 
line of this drum, with a tail hook and several 
running hooks, is run over the top of this 
Fairleader. In operating this system, it has 
been found most profitable to handle timber 
in long dimensions or tree-lengths. The 

















chokers are set on the butt end of the logs 
as they lie in the woods, the wheels are backed 
as closely as convenient to these logs, and 
enough line is reeled from the drum so that 
the hooks thereon can be attached to sufficient 
chokers to make up a load. The operator on 
the tractor then reels in these logs by means 
of the drum until they are suspended under 
the arch of the wheels. 

The Shevlin-Hixon Lumber Co. at Bend, Ore., 
is now using six sets of this equipment very 
successfully. The Fruit Growers’ Supply Co. 
at Susanville, Calif., is employing this method 
and the Cady Lumber Corporation in Arizona 
is using it in conjunction with its tree-length 
logging. 

Incidentally, the operation of the Cady Lum- 
ber Corporation is an interesting tractor in- 
stallation. Originally this concern was a 100 
percent horse logger. The concern was eventu- 
ally sold on the use of “Caterpillar” tractors 
and completely replaced all its horses with 
this equipment. 


Nineteen Sixties in Operation 


This last fall we had an opportunity to visit 
the Cady operation where there were 19 Sixties 
at work in the woods. Mr. Hawkins, general 
manager, received us very courteously and 
opened the woods to our investigation, with 
the comment that he would welcome any con- 
structive suggestions that we might have to 
offer. After devoting a couple of days to time 
studying his operations, we found that al- 
though he was using “Caterpillar” tractors, he 
was still “horse logging” with them. By this, 
I mean he was cutting his logs into short 
dimensions and then trying to hook enough 
of them back of a Sixty to make a load. I 
saw them hook as many as six or seven logs 
back of the Sixty and they did not have over 
1,200 feet. Our time studies showed that on 
an average haul of 1,200 feet it was taking 20 
minutes to make a round trip, and over half 
of this time was spent in hooking-on in the 
woods. 

We went back to Mr. Hawkins with the 
suggestion that if he would haul his logs to 
the landing in tree-lengths, he could eliminate 








Swinging a 16-foot section of sugar pine, measuring 80 inches at the 
butt, into position for dragging to the loading platform 
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one choker setter per “Caterpillar,” haul twice 
as much timber per load and save half of the 
time of hooking-on in the woods. In order 
to handle tree-lengths at the landing, it was 
necessary that there be facilities there for dis- 
posing of the bucked logs as they were cut. 
For this; we recommended using a Willamette 
single drum mounted on one of his “Cater- 
pillar’ Sixties. 

I have since learned from Mr. Hawkins that 
the Cady company is going into this tree- 
length method of logging and by now should 
be utilizing the more profitable method that 
was recommended. Incidentally, on a _ very 
conservative estimate, we figured that it should 
be possible to increase his tractors’ produc- 
tivity at least 30 percent. 

When we can once get over the idea to any 
logger that we have the concentrated power 
and traction in “Caterpillar,” under one man’s 
operation, that will enable this logger to haul 
bulk loads of logs or timber faster and over 
longer distances than he has heretofore been 
doing he can from then on quite readily appre- 
ciate the inevitable startling difference in 
logging costs. 

I don’t think there is a single industry in 
the United States that offers a more attractive 
opportunity for the sale of multiple tractor 
units than does logging. Furthermore, I don’t 
think that there is a tractor use any place 
where this sort of equipment is subjected to 
greater abuse and depreciation. Yet the fact 
that “Caterpillars” are able to accomplish such 
satisfactory service, this greater abuse is 
countenanced and the more rapid depreciation 
accepted. 

When any logger is once converted to the 
use of “Caterpillar” equipment in his woods, 
he rapidly abandons his previous methods, 
due, of course, to his increased savings in 
costs—and from then on he becomes a fre- 
quent, persistent purchaser of “Caterpillar” 
equipment, 





Lumberman Re-enters Field 


ToLepo, Outo., Dec. 27—The many friends 
of Frank Spangler, of Memphis, Tenn., and 
Kosciusko, Miss., will be pleased to learn that 
he has reéntered the lumber business, having 
joined the Union Lumber Manufacturing Co., 
of New York City, for which concern he has 
just opened a branch office in Toledo. Mr. 
Spangler years ago was a prominent mem- 
ber of the Toledo lumber trade. In 1918 he 
moved South and entered the lumber manu- 
facturing business at Kosciusko. During the 
last five years he has made his headquarters 
at Memphis, Tenn., though still operating in 
Mississippi. He suffered severe losses through 
the floods which ravaged the South last spring, 
causing his temporary withdrawal from _busi- 
ness. Mr. Spangler is already becoming well 
established in his new connection here, and 
declares he looks for a good business during 
the coming year. Cypress and zum will be 
his specialties. 





Logging in Sawyer County 

Park. Fatits, Wis., Dec. 27—A survey of 
the logging operations to be conducted this 
winter in Sawyer County indicate that they will 
be less this year than in many years previous, 
and it is estimated from the survey that the 
cut in the southern part of the county will be 
about 100,000,000 feet, of which 60 percent will 
be hemlock and the balance birch, ash, elm, 
basswood and maple, with a small amount of 
pine. It is reported that much of the hemlock 
will be used for ties and pulp. 

Fifty million feet is to be cut by the Edward 
Hines Hardwood & Hemlock Co., and half of 
this amount will be cut north of Ojibwa. The 
timber will be shipped to mills here, and also at 
Rice Lake and Loretta. The hardwood will 
go to Rice Lake, and the hemlock to Park Falls. 

About 6,000,000 feet is to be shipped out by 
Elmer Larson from Larson Spur for the Ed- 
ward Hines company, and Le May will ship 
out about 10,000,000 feet from Le May Spur 
for the Hines company also. There will be 
15,090,000 feet shipped out of Loretta for the 

$ company. 

The New Dells Lumber Co., Eau Claire, 
Wis., expects to cut about 15,000,000 feet north 
of Kennedy, and the Dells Paper & Pulp Co.. 


_ 64 units. 


also of Eau Claire, will cut about 10,000,000 
feet, both lots to be sent to the mills at Eau 
Claire. Five million feet is to be logged by 
the Algoma Panel Co., southeast of Winter for 
the Birchwood mills, and the Bissell Lumber 
Co., of Marshfield is to log 15,000,000 feet in 
the same vicinity for its mills at Ladysmith. 
A. E. Kaiser, of Park Falls, will log about 
5,000,000 feet near Draper and will ship to his 
mill at Kaiser. 


Last Minute News 


(Concluded from Page 29.) 


The Northern Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows some 
decrease in production, a little increase in ship- 
ments, and new business slightly less than that 
reported for the previous week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with five fewer mills reporting, shows a 
nominal increase in production and some de- 
creases in shipments and new business. 

Reports from 11 hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (five fewer mills than re- 
ported for the week before) show a slight de- 
crease in production, a notable decrease in ship- 
ments and a heavy decrease in orders. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 46.—Eprror. | 


[Special telegram to AMERICAN LuMBERMAN] 
Norroik, Va., Dec. 29.—For the week ended 
Dec. 24, twenty mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production of 6,786,000 feet, manufactured 
4,754,430 feet, shipped 5,228,502 feet, and 
booked orders for 2,630,000 feet. 


[Special telegram to AMERICAN LuMBERMAN] 

Mempuis, TENN., Dec. 28.—The Hardwood 
Manufacturers’ Institute preliminary report for 
the week ended Dec. 24 covers operations of 
Each unit represents a normal daily 
capacity of 28,000 feet, so that total normal 
production of these units during the six days 
of the week is 10,752,000 feet. Their actual 
output was 5,784,000 feet; shipments, 7,189,000 
feet, and orders books, 11,938,000 feet. 


Steamship Rates to Drop? 
[Special telegram to AMERICAN LuUMBERMAN] 


SEATTLE, WasH., Dec. 29.—At a conference 
of steamship lines, a $12 rate on January load- 
ings of Pacific coast lumber destined to Atlan- 
tic ports has been agreed to, according to wires 
received here today by their representatives. 


[Special telegram to AMERICAN LuMBERMAN] 

SEATTLE, WasHu., Dec. 27.—Business in At- 
lantic coast lumber is at a standstill here due 
to action by the Luckenbach Steamship Cv. 
last week, offering a boat for early January 
loading to the East Coast at $8. The confer- 
ence rate has been $14 and while the Lucken- 
bach line belongs to the conference, its manage- 
ment confirms the reduction from the estab- 
lished schedule, but says the price is for the 
one boat only. However, it is a fact that 
today most steamship companies whose boats 
call at Atlantic coast ports are not willing to 
quote rates; or are still quoting the confer- 
ence rate of $14 but saying that the rate will 
be subject to revision on the basis of what- 
ever rates are agreed upon by the conference. 
It is understood that meetings of steamship 
operators in New York and San Francisco 
today were not harmonious; but another at- 
tempt will be made to reconcile differences at 
meetings to be held in the same cities next 
Thursday. : 

Some mills have already boosted their prices 
$2 or $3 a thousand on Atlantic coast speci- 
fications, but buyers are disinclined to execute 
any orders until the freight rates are def- 
initely fixed. Buyers who seem well informed 
think the rate will settle at $10 or $11. 


Prompt truck delivery in hauling dis- 
tance and over night freight service 
from Chicago for L. C. L. shipments of 


HARDWOOD FLOORING 
OAK 
MAPLE 
BEECH 
BIRCH 


in all grades and sizes. 


Kiln Dried, Rough or Dressed 
OAK GUM 


TENNESSEE RED CEDAR 
PHILIPPINE MAHOGANY 
and all Southern Hardwoods. 


Low prices and high quality 
on a toot or a carload. 





Phone Virginia 0200 CHICAGO 


12-31-27 








Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptiona2l merit. Write for our 
trial order, sold on approval proposition. | 





Exclusive Putty Makers for Forty Years 








334-40 No. Ashland Ave., 








Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S.A. 
Cable Address: **Pickwood,”’ St. Louis 


O TIMBER ESTIMATORS O 


JAMES W. SEWALL 


Consulting Forester 
Old Town, to3 Maine 
Largest Cruising House in America 























TIMBER he gel 
ESTIMATORS Fi. Dey 


Lemieux Brothers & Co. 
ESTABLISHED 1906 


k Bidg., 
1441-42 Canal Ban hile NEW ORLEANS 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


‘sez Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, 11L, 1518 Fisher Bidg. 
Providence . L, 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees ''dg. 
Johnstown, Pa., Title & Trust Bidg. 
Seattle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 











CYPRESS 


We annually produce 40,000,000 feet of 


Lumber. Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 





Manufacturers 


Louisiana Red Cypress 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 














Cummer Cypress Co. | 





memenenes 
Mills: Jacksonville and Sumner, Fila. 


‘ , LUMBER 
Cypr ess Rough and Dressed 


Shingles and Lath 











| Sales Office, 300 Madison Ave., New York city | 
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Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Americanfiumberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 




















FOODS ROS AIGA IS PIS PIG PIG PIG PRIS PIG HIG WIG WIG WIG WIG WIG PIG WIG WIG WIG WIG WIG WE 


Caring for the Band Saw 


One of the best known men connected with 
the lumber industry, especially the industry of 
the South, is J. H. Miner, owner of the J. H. 
Miner Saw Manufacturing Co., at Meridian, 
Miss. Mr. Miner is one of the old timers in 
the saw filing game, but through all the years 
has kept pace with, and often a little ahead of, 
developments in sawing and filing, and through 
his organization at Meridian renders a distinctly 
valuable service to lumber manufacturers. 
Mr. Miner wrote an article under the heading, 
“Caring for the Band Saw,” that was published 
in the Northwestern Lumberman of May 10, 
1890. Although written thirty-seven years ago, 
the suggestions made by Mr. Miner at that 
time are still of interest and value to saw filers 
and users of band saws, and the AMERICAN 
LUMBERMAN takes pleasure in presenting them 
to its readers, many of whom have come into 
the industry since this article was originally 
printed in one of the predecessors of this pub- 
lication. At the time this article was written 
by Mr. Miner, he was filing saws in a mill at 
Baton Rouge, La. His article follows: 

Its universal adoption among practical millmen 
will only be a question of time. The lack of 
proper skill to operate band saws is now the 
obstacle in the way. This is confined principally 
to the filer. The style of mill need not be men- 
tioned, as there are many prominent makes. I 
will add that few have realized in the erection of 
mills the extreme sensitiveness of such a saw, 
and have not built as firm and perfect a carriage 
track as necessary, observation being drawn from 
what would make a perfect running rotary. The 
filer has been much behind in this respect, and 
men who could hammer a saw dealt such heavy 
blows as to not only fill the saw full of lumps, 
but crystallize the steel. A glance into the his- 
tory of a band will demonstrate this from the 
number of broken saws. The tension of the band 


saw is its life, and its longevity is destined from ~ 


the manner in which this is applied. The band 
saw is not a tedious saw to hammer, by any 
means. The prevalent way of striking a saw too 
heavily is practiced by nearly all. A round, flat- 
faced hammer should be used, and the saw should 
scarcely show a hammer print. The principal 
feature is to keep the center of the saw a little 
looser or longer than the edges. This supports 
the saw, while if it were a little slack on the 
edges it would snake badly, on the same principle 
of a circular in the same condition. 

In opening a saw, the tension must not be ex- 
tended closer than one-balf inch of the edge. This 
is determined by sagging the saw while on the 
bench, and applying the straightedge. A quarter 
inch on either edge should stand to the saw, or very 
nearly so, while the center should show good 
light. This opening must be the same throughout 
the saw. Great care must be taken that there 
are no places where the tension is too close to 
the edge or varies from the center. The next 
thing is to keep the back perfectly straight, or a 
little convex, and maintain the tension. The back 
is kept straight by hammering the concave parts 
gently from edge to center, care being taken to 
have the tension right when the back edge is 
straight. Many have much trouble in this way, 
and leave a saw with bad—that is, unequal— 
tension. Six inches of unequal tension will affect 
a saw. A perfectly round-face hammer should be 
used in tensioning, otherwise a defective face 
would eventually bring a long, gradual twist in 
the saw, not heeded by many. The straightedge 
test of the tension is all that can be relied upon, 
and where the tension is too close to the edge, 
the saw must be hammered gently, near the edge, 
so as to open that part a little only; a slight 
defect of this kind will produce a crack. The 
back edge of the saw is not looked after enough ; 
the back guide, in some cases, is too close, and 
with badly fitted teeth, the saw is often pushed 
or forced back. Occasionally a piece of soft emery 
wheel should be held against the back of the saw 
while it is moving slowly. It has saved many a 
saw from fracture. It is not necessary for the 
back to caseharden to produce fracture. I have 
noticed a change in tension from a slight dressing 
of the back edge which plainly shows an unequal 
strain on edge which the straightedge test can 
not show. 

A saw by no means should show hammer blows; 
such work is attended by the same results as 
hammer tension in a spring, which, if continued, 
makes it very brittle, and.it fractures. 

Removing twists from band saws is always done 


with a cross peen hammer, using the long peen 
in the direction of the twist or straightest way 
of the straightedge test. A firm, smooth, wooden 
table should be used, on which six or eight feet 
of the saw can be laid flat. With this and a good 
north or east light, the reflection will show any 
long, gradual twist, which is removed by very 
gentle blows. In straightening a band saw, the 
edges should be straightened first, as here is where 
defects of this nature start. Many begin - by 
pounding the center, which does not affect the 
edge. The long peen is used directly on the edge 
in straightening, and invariably across, or nearly 
across, the saw, and seldom parallel. A smooth, 
even saw will carry less set, less strain on the 
wheels, which greatly adds to the life of it. Great 
care should be used not to make too sharp or 
slim a gullet, as a new emery wheel often does, 
and never allow the wheel to show the least bit 
of glaze. One place of case hardening is sufficient 
to produce a crack. 

Few men have realized the extreme sensitiveness 
of a band saw. There is no reason why a band 
saw can not be worn out without breaking, if the 
wheels are kept clean and true. The tendency is 
to use broader saws, and with 10- or 12-inch saws, 
with tension within one inch of the edge, broken 
saws, in my opinion, will be done away with. 
Small band saws can be kept straight by straight- 
ening on the wheels, by slacking the tension of 
the wheel until the saw will sag a little, then 
with a short straightedge, small hammer and 
smooth-faced mallet, the saw can be trued right 
on the wheel. The idea in slacking it a little is to 
find the defect, otherwise the strain would keep 
them straight. They should be hammered very 
gently, the back kept straight, or they will not 
run true on the wheels. Great care must be taken 
to keep the wheels true and free from dust. 


Commenting on this article, Mr. Miner in a 
recent letter to the AMERICAN LUMBERMAN said: 


Few of the old timers remember the Cunning- 
ham inclined band mill. It came out some time 
after the Hoffman mill that was built in Indiana 
with wooden rims. I think the Hoffman was 
about the first practical band mill that was built. 

In 1890 I filed for the Cunningham, inclined, 
Filer & Stowell band mill. There were but few 
of these mills put out then; the saw did not run 
vertical, but was set at an angle. LEight-inch 
saws were the width that were used. At that 
time roller or stretchers had not been perfected. 
The tensioning was al] done with the hammer. 
This made it quite tedious, especially in a mill 
where we cut a great many rafting dogs from 
river logs. Sometimes we would have as many 
as 6 or 8 saws spiked in a day. I had several 
saws with as many as 10 to 12 splices in them. 
The method employed at that time in tensioning 
saws was very similar to that of today, and being 
a similarity between the tensioning of a circular 
and a band saw. The most popular saw that 
we had at that date was the Branch Crook, which 
is now out of business. The capacity of the band 
mill has been increased to the point where 13- 
gauge, 14-inch saws are being run in the South 
on as much as 36 to 40-inch feed in yellow pine. 
If we attained half of that in cypress thirty-six 
years ago we thought we were doing something. 
At that date the cast iron leveling block was not 
in general use. 


Mr. Miner now has three plants, located at 
Meridian, Miss.; Shreveport, La.; and Colum- 
bia, 8. C 


Christmas Services Held 


Kansas City, Mo., Dec. 27.—Members of 
the Long-Bell Lumber Co. organization held 
their annual Christmas services Saturday in 
the general offices in the R. A. Long Building. 
M. B. Nelson, president, was in charge. R. A. 
Long, chairman of the board, spoke informally 
on happiness. 

Mrs. Nellie Williford and Mrs. Josephine 
Lehner sang “Silent Night, Holy Night,” Miss 
Priscilla Breathed read Van Dyke’s “Keeping 
Christmas,” C. W. McKown read the Scripture 
and J. H. Foresman led the meeting in prayer. 

“If we would be happy, we must make 
others happy,” Mr. Long said. “True happi- 
ness comes in giving, but it is as necessary to 
appreciate a gift as it is to offer one. For if 
you do not show your appreciation of the good 
things you receive, you are dimming the hap- 
piness of those who make them possible.” 
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New Year’s in the Wintertime 


I never could understand this thing, 
New Year’s in the wintertime: 
It ought to happen along in Spring, 
When first the roses begin to climb. 
It ought to come when the frost lets go, 
When we see the last of the winter’s snow, 
When the birds come back, when the buds 
bust out, 
When ev’rything’s new in the world about. 


But —_ the man who made New Year’s 
ay 
Come along just now, when the world is 
white, 
Knew the human race, that he knew the way 
We just give up, when there’s joy in sight. 
If we had to wait till the Spring was here, 
Till a bran new Spring brought a bran new 
year, 
Since he knows how weak are the ways of 
men, 
He knows we could never hold out till then. 


We See b’ the Papers 


Hope is good, but confidence is better. 

This is the time of year to take a look back, 
and a step forward. 
_ You can’t begin the new year right by end- 
ing the old year wrong. 

Young man, which way are you going? 
Lindbergh? or Hickman? 

It’s a queer thing, but the more money we 
make, the less we enjoy it. 


If Indiana wants to clean her political house, 
what she needs is a Hoover. 


The New Year that starts with a headache 
is likely to end with a heartache. 


Still, a man doesn’t need to wait for any 
particular day to begin being good. 


We wish you a busy new year, which is the 
surest way of wishing you a happy one. 

There is a new show in Chicago, “The 
Squall,” and we bet the ladies will love it. 


It looks like the country is taking an awful 
chance, having a presidential year and a leap 
year at the same time. 

What we meant was that West Point is go- 
ing to need a second team so the first team 
will have somebody to play. 


Chicago’s “Navy Pier” is to be dedicated 
with a sham battle, which seems appropriate, 
since most of our gestures are. 


Turkish women are now going around with 
their faces visible. They ought to see how 
our American women are going around. 


An anxious inquirer wants to know why 
New Years are always “Happy” and Christ- 
mases are always “Merry.”, They aren’t. 


We have often wondered what kind of a 
mind a man has who wants to spend New 
Year’s Eve in a cabaret, and now we know: 
none. 


A Duluth man crawled under the ice and 
was drowned. He may have been a suicide, or 
he may have been merely a flat tenant trying 
to get warm. 

Chicago’s population is estimated at 3,102,- 
200, which makes us look worse than ever. 
The world didn’t suppose there were that 
many of us. 

If we ever buy another house, we shall buy 
one in Washington, from a member of the 
Interstate Commerce Commission, who, of 
course, will sell it to us for what it cost to 
build it in 1914. 

A North Dakota grain expert writes the 
Chicago Journal of Commerce: “In recent 
years I have given particular study to rye, 
which would be but natural.” 





He goes on to say that North Dakota ranks 
first in rye production in this country. Which 
is a surprise to us. We would have guessed 
New York or Illinois. 


Between Trains 


CHILLICOTHE, ILt.—Once a year now, for the 
last few years, the Hunter Lumber Co., fa- 
mous Illinois lineyard concern, has gathered 
all its partners from the various yards (not 
merely managers, but partners) together for a 
conference and dinner. And the Hunter Lum- 
ber Co. will do it for many years more, we 
are certain of that, because of the good it has 
done the men who are associated with the 
Hunter interests. These interests, we might 
explain, include the Hunter Lumber Co. yards 
at Chillicothe, Henry, Sparland, Bureau, Edel- 
stein,, Mackinaw, Ogden, Royal, Fithian and 
La Salle; the Hunter, Allen & Co. yards at 
Winchester, Alsey, Chapin, Bluffs, Meredosia, 
Versailles, Petersburg, Marseilles, Lacon, 
Varna, Magnolia, Lostant, Rutland and Toluca; 
the Hunter, Dunn & Co. yards at South Wil- 
mington and Chatsworth, Hunter, Doherty & 
Co. at Spring Valley; the Ladd Lumber & Coal 
Co. at Ladd; Hunter, Wood & Co. at Urbana; 
the Peru Lumber & Coal Co. at Peru; the 
Hunter, Duncan Lumber Co. at Oglesby, and 
the Hunter Builders’ Supply Co. at Streator; 
all, you will note, in Illinois. After looking 
at that list, it seems likely that, if Al Smith 
could get the Hunter vote, which we doubt, 
it would be equivalent to election. 

Most of us remember, and will always re- 
member, E. F. Hunter, the kind and‘ capable 
man, and lamented friend, who once presided 
over the Hunter yards. He has a worthy 
successor in Russell Hunter, his son, aided and 
encouraged by a wonderful mother. Tonight 
at the country club, with more than a hundred 
present, it seemed more like a family gathering 
than anything else, and we are sure the pres- 
ence of Mrs. Hunter had much to do with 
that. Harold Pogue sat across from us, and, 
if you know your football, you know who 
Harold is, or was, at Illinois when Illinois 
was winning championships before. There 
were others there that we knew, and many 
others that we hope to know from now on. 
We could say a lot about the efficiency of the 
Hunter concern, or -cerns, but that is well 
known, and about the Hunter hospitality, 
which must be experienced to be rightly real- 
ized. So we shall simply say that we had a 
beautiful time. 


Last Year’s Calendar 
Life’s calendar is like the one 
That hangs upon the wall, 
Each yesterday forever done, 
The past beyond recall. 
And who would go on living by 
A last year’s calendar, say I? 





Tear off the page, and you will find 
A new page underneath, 

New inspiration for the mind, 

A new sword for your sheath, 

New days to live, new things to do, 

And many a glorious battle, too. 


This isn’t such a sad old earth, 
But this would make it sad: 
If, when some dream had lost its worth, 
No other dream we had. 
Aye, if we had to do tonight 
The old things wrong, not new things right. 


But life is like a calendar, 
And, when a page we turn, 

New days, new dreams, new hopes there are, 
New lamps ahead to burn. 

So who would go on living by 

A last year’s calendar, say I? 





81,297,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—All the 
merchantable dead timber standing or 
down and all the live timber marked 
or designated for cutting on an area 
embracing about 12,000 acres in Town- 
ship 27 S., Rs. 7, 8, and 9 E., and 
Township 28 S., Rs. 8 and 9 E., W. M., 
Deschutes National Forest, Oregon 
estimated to be 70,496,000 feet o 
western yellow pine, 10,536,000 feet of 
sugar pine, and 265,000 feet of west- 
ern white pine; and an unestimated 
amount of Shasta fir and lodgepole 
pine to be cut at the option of the 
purchaser. 


STUMPAGE PRICES. — Lowest rates 
considered, $3.75 per M. for western 
yellow, sugar, and western white pine 
and $0.50 per M. for other species. 
Rates to be readjusted every three 
years. 


DEPOSIT. — $6,000 must be deposited 
with each bid to be applied on the 
purchase price, refunded, or retained 
in part as liquidated damages, accord- 
ing to conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids 
will be received by the District 
Forester, Portland, Oregon, up to and 
including February 6, 1928. 

The right to reject any and all bids 
is reserved. 


Before bids are submitted full infor- 
mation concerning the character of the 
timber, conditions of sale, deposits, and 
the submission of bids should be ob- 
tained from the District Forester, Port- 
land, Oregon, or the Forest Supervisor, 
Bend, Oregon. 








FIGURE 
Any House 


in & Minutes 


With the new wonder book, “Auto- 
matic Building Costs,” you can figure 
almost any house, frame, brick or 
tile, any price, in 5 minutes. Simple 
to use, absolutely reliable. Sounds 
unbelievable, but it’s true. 


We will send this book for § days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 








Just Mail This Coupon J 


eae ee ee EN ee 
Automatic Building Costs Co., 12-17-27 I 

30 North LaSalle Street, 

Chicago, Illinois. ] 


4 

I 

| Send “Automatic Building Costs”. After SdaysI J 
will either return the book by parcel post insured , 

| or remit your special introductory price of $15. 

I 

| 


Na cctng GbS pos seimniertnyanap drenne Maaieetoeeee i 
§ Address.....-........-. -hanssinieostiiaine stiles 


Ls» — ee ae me nm 
% Subject to arrangements we have with 4 few lumbermen who aided 
. us in testing this book, 
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Hardwoods 
Plain and Quartered 


OA Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 


























Maple, Birch, Beech 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 





FLOORING |i 





Perkins Building, 


Plant: 
Newberry, Mich, Grand Rapids, Mich. 
































Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 




















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
| JACKSON, Miss. 
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Manufacturers 


Short Leaf Pine and Hardwoods 


———__ 


Club Activities in Brief 


Cincinnatians in Christmas Party 

Cincinnati, Onto, Dec, 28.—Members of 
the lumbermen’s table at the Cincinnati Club 
gave a Christmas party today to the members 
of the Cincinnati Lumbermen’s Club which 
was attended by approximately forty-four 
members of the wholesale trade. The chief 
host of the occasion was J. C. West, presi- 
dent of the J. C. West Lumber Co., and he 
was assisted by E. M. Bonner, vice president 
of the Atlas Lumber Co.; W. C. Barlett, of 
the Barlett Lumber Co.; Roy E. Thompson, 
of the Thompson Hardwood Lumber Co.; 
Dwight Hinckley and Ed. H. Ward, of the 
Dwight Hinckley Lumber Co.; E. J. Linehan, 
of Mowbray & Robinson Lumber Co., and J. 
C. West, jr. Ed. Ward officiated as the Santa 
‘Claus for the occasion following a tempting 
luncheon and there was a Christmas tree and 
presents and souvenirs for all. The purpose 
of the gathering was to induce lumber whole- 
salers to join the lumbermen’s table at the 
Cincinnati Club and it is said that a number 
of the trade accepted the invitation and will 
become daily attendants at the table. 


Wholesalers to Entertain Retailers 


Cotumsus, Ono, Dec. 27.—The second an- 
nual banquet and reception to retail lumbermen 
will be given by the Columbus Wholesale Lum- 
bermen’s Club at the Neil House, Friday eve- 
ning, Jan. 20, 1928. The club gave a similar 
affair last year which was a rousing success. 
The committee on arrangements consists of 
Walter L. Whitacre, of the W. L. Whitacre 
Lumber Co., chairman; Charles A. Dawson, 
manager of the H. H. Giesy & Bros. Co., and 
E. C. Callanan, of the W. M. Ritter Lumber 
Co. Following a banquet there will be a num- 
ber of entertainment features which are being 
kept secret by the commitee on arrangements. 
A representative from each of the fifty retail 
yards in Columbus and immediate vicinity will 
be invited. 


Install Shreveport Club Officers 


SHREVEPORT, La., Dec. 27.—The newly elected 
officers of the Shreveport Lumbermen’s Club 
were installed last Saturday at the luncheon 
held as usual at the Hotel Youree. Retiring 
President W. A. Anderson made a brief talk, 
urging codperation in the aims of the club 
which would lead to its accomplishing a great 
many needful things. The newly elected presi- 
dent, B. Hudson Bolinger, presented his staff 
of officials, Guy S. Cline, vice president, W. 
A. Peavy, secretary-treasurer, and called on 
the new board of managers, consisting of past 
Presidents W. F. Johnson, L. C, Allen, F.. J. 
Hortig, and W. A. Anderson, and the ‘addi- 
tional member of the board, S. W. Bowen, to 
lend their assistance in making the club pro- 
grams interesting the coming year. 

Mr. Cline in discussing the topic for the 
day, briefly reviewed the present situation of 
the retailer so far as operating a yard in 
Shreveport is concerned. He stated that the 
subject might be considered under three 
heads, that of purchases, sales and collections. 
Shreveport, he said, was known as a very dis- 
criminating market for the lumber that was 
needed for construction. In fact, this has been 
emphasized by the rigid requirements of build- 
ing and loan concerns. At that, he also stated, 
there is as much in the proper use of the ma- 
terial, and proper construction of the building, 
as in the quality of the material used. 

As to sales, he spoke briefly regarding com- 
petition from the outside shippers. It is largely 
true, he said, that the retailer sells a class of 
trade that can not be directly served by the 
manufacturers or the wholesaler of lumber, 
though this legitimate territory is often in- 
vaded by some concerns in these branches of 
the industry. There is no objection to direct 


selling to railroads or oil companies of na- 
tional scope, but it does not seem fair, he said, 
to include even the small contractors in such 
competition, as the local dealer pays all sorts 
of taxes from which the outsider is immune, 

Then follows the matter of collections, which 
is really interwoven with the other features 
of the retail business. There is no doubt but 
what this situation is not so favorable as it 
was to the local retailer, and that is largely 
due to the fact that the present lien law is 
practically no protection at all, and affords 
too much leeway to those who seek to victim- 
ize the material man. 

A round-table discussion followed Mr, 
Cline’s remarks in which a number of mem- 
bers took part. 


Jacksonville Club Election 


JACKSONVILLE, Fia., Dec. 27.—The annual 
dinner and election of officers of the Jackson- 
ville Lumbermen’s Club was held Dec. 20, with 
about forty members present. C. C. Jones, of 
the Jones Lumber Co., acted as toastmaster and 
many impromptu speeches were made. 

J. S. Shands, of the Shands Lumber Co, 
Jacksonville, presented the nominations for 
1928 and the following officers were unani- 
mously elected: 

President—J. Ben Wand. 

Vice president—B. F. McCormick, McCor- 
mick Lumber Co. 

Secretary-treasurer—E. L. Chiasson, 
rell-Chiasson Lumber Co. 

Directors—H, R. Mahoney, Mahoney Lum- 
ber Co.; J. A. Dekle, Dekle Lumber Co.; George 
W. Treziyulny, United Lumber & Remilling 
Co.; W. M. McCullough, Eppinger & Russell 
Co.; M. F. Parker, St. Andrews Bay Lumber 
Co., and Charles J. Williams, jr., Moore Dry 
Kiln Co., all of Jacksonville. 


Ter- 


Women’s Auxiliary Formed 


Huntincton, W. Va., Dec. 27.—A woman’s 
auxiliary of the Huntington Lumber & Supply 
Club was organized at a dinner meeting of the 
club, held at the Hotel Farr, at which wives 
of members and women employed in offices 
of the lumber firms were present. 

Mrs. G. J. Dickerson was named general 
chairman of the auxiliary, which is to assist 
the local club in entertaining the fifteenth an- 
nual convention of the West Virginia Lumber 
& Builders’ Supply Dealers’ Association which 
is to be held at the Hotel Frederick here, Jan. 
19 and 20. 

Other officers of the auxiliary are Mrs. Hale 
Pearman, treasurer, and Miss Alma Eberts, 
secretary. A committee on arrangements was 
appointed by Mrs. Dickerson as follows: Mrs. 
James E. Moore, chairman; Mrs. F. L. Faust 
and Mrs. Frank Marcum. The next meeting 
of the auxiliary is to be held on Jan. 4, at the 
home of Mrs. Dickerson, when final arrange- 
ments for the convention entertainment will 
be made. 





Must Secure Industrial Insurance 


MitwavuKkeg, Wis., Dec. 27.—The lumber 
and allied industries and all other industries 
in the State have received notice from the 
Wisconsin Industrial Commission that com- 
pensation insurance must be carried on all 
employees by those employers who come un- 
der the workmen’s compensation laws of the 
State, and if employers do not secure insur- 
ance coverage, the industrial commission in- 
tends to start action against them. Failure to 
insure under the workmen’s compensation law 
constitutes a misdemeanor and each day’s neg- 
lect is punishable by a maximum forfeiture of 
$100 or by imprisonment in the county jail 
for not less than thirty days nor more than 
six months. 
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Eastern Trade Features 


Telephone Transactions Cost Less 


New York, Dec. 27.—The most widely sepa- 
rated points of major importance in the lum- 
ber business in the United States are now 
able to communicate by telephone for $9 or 
less, following a reduction in long distance 
rates put into effect throughout the Bell Sys- 
tem on Dec. 1. The rate between New York 
and Portland, Ore., on a day station-to-station 
call, for example, is now $8.75, instead of 
$10.85, The corresponding night rate is $5.25. 

The new rate reduction is confined to long 
distance service between points 400 or more 
miles apart, the greater the distance, the 
greater being the reduction. On the basis of 
the present use of long distance service, this 
decrease in the charges will save telephone 
users about $1,500,000 annually. 

Many factors, both scientific and economic, 
have contributed to make this reduction pos- 
sible. One of the most important factors has 
been the increasing volume of long distance 
traffic. The wholesale use to which the tele- 
phone is being daily put for the transaction 
of business between distant points has brought 
the cost per message down to a level where a 
substantial saving to the user can be effected. 

Because of the national character of the 
lumber industry, with important centers widely 
scattered in the United States, it is in a posi- 
tion to secure a substantial share in the saving 
resulting from this reduction. Among the 
more significant reductions between important 
points in the lumber business, the rates be- 
tween Burlington, Vt., and New Orleans have 
been decreased from $6.15 to $5.25; between 
Columbia, S. C. and Oshkosh, Wis., from 
$3.70 to $3.25; and between Cadillac, Mich., 
and Los Angeles from $8.35 to $6.75. 

The evening rates between these points have 
been reduced to a level about half way be- 
tween the night rates and the new day rates. 
The night rates remain at previous levels. 

The accompanying table lists the new day- 
time station-to-station rates between a number 
of cities of importance in the lumber industry. 


President Swope made known that the board 
of directors of the General Electric Co. has 
also set aside $25,000 to be used as a loan 
fund for the education of employees or sons 
of employees ‘of the General Electric Co., but 
with no restrictions on them as to the college 
they may wish to attend. 

Provision is made under both funds, that 
the recipient shall understand that if in after 
years he is in a position to do so, he is to 
repay the amount so loaned to him, with or 
without interest. Such money as may be re- 
paid, shall be treated as a revolving fund and 
shall be again loaned under the same provi- 
sions. 


To Investigate Lien Rights 

Boston, Mass., Dec. 27.—The Lumber 
Credit & Research Bureau (Inc.), organized 
and operated by the retail lumber dealers of 
the metropolitan district, has been for some 
time keenly interested in the project for a 
national uniform lien law, which is still under 
consideration by one of the Secretary Hoover 
committees. It has been proposed by members 
of the bureau that instead of waiting for 
the enactment of a national law something 
should be done without further delay in Massa- 
chusetts to bring to an end the present situa- 
tion in this State, which many lumber dealers 
regard as intolerable. With this idea in mind, 
the bureau has appointed a special committee 
to study the situation and consider what ac- 
tion should be taken in behalf of the build- 
ing materials dealers. This committee is com- 
posed of Gardner Marion, Pope & Cottle Co., 
Chelsea; George R. Todd, William Curtis 
Sons Co., Roxbury, and Granville B. Fuller, 
G. Fuller & Son Lumber Co., Brighton. 


Striking Art Calendar 


PHILADELPHIA, Pa., Dec. 27.—Among the 
numerous calendars that are going out to the 
lumber trade for 1928, perhaps none are more 
striking than the one being sent out by the 
Thomas E. Coale Lumber Co., this being a 
reproduction of Meek- 
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er’s drawing of the 
house in which Betsy 
Ross made the first 
American flag. This 
calendar, which, by the 
way, bears no advertis- 
ing on it, is accompa- 
nied by a personal let- 
ter from Thomas E. 
Coale, president of the 
company, in which he 
says: 

Not long ago I lo- 
cated a wonderful draw- 
ing by Meeker of that 
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Educational Loan Fund Established 

ScHenectapy, N. Y., Dec. 19.—The establish- 
ment of a loan fund of $25,000, the gift of 
Gerard Swope, president of the General Elec- 
tric Co., was recently announced by President 
Charles Alexander Richmond, of Union Col- 
lege. Under the provisions of the gift, loans 
are to be awarded to employees or sons of 
employees of the General Electric Co. and 
International General Electric Co. in the 
United States and to other students of Union 
of not less than one year residence at the 
college. The loans, which are to be made 
from the income of the fund, are to be awarded 
in the order of preference given above. 

In making his gift Mr. Swope stipulates that 
applicants for loans shall be considered not 
only from the standpoint of academic attain- 
ments and their financial needs, but also from 
the standpoint of character, and by contact and 
oral examination, their personal qualifications 
for deriving the greatest good from a continua- 
tion of their studies. 

Simultaneously with 


this announcement, 


fine old house at 239 
Arch Street where 
tradition tells us Mistress Betsy Ross made 
the first American flag under the direction of 
George Washington and others. I felt that 
I wanted that for my home, and like most 
folks my next thought was that I’d like to 
share it with my friends. 

I found that by a photographic process I 
could reproduce this in exact size so well that 
the reproduction was even clearer than the 
original. That inspired our White House Cal- 
endar for Nineteen Twenty Hight. I have had 
our picture mounted on a perfectly plain art 
mat so that you can frame it at the end of 
the year,—or sooner if you so desire. 

We are all hoping you will like this as well 
as we do. It goes to you as our messenger 
of good will and appreciation. It carries to 
you the most sincere good wishes of all of us 
at the “White House” for your Health, Happi- 
ness and Success in the New Year. 





THE FEDERAL Trade Commission has issued a 
pamphlet entitled “Trade Practise Conferences,” 
showing what has taken place during the last 
six years in settling disputes arising from un- 
fair methods in business competition. 





Supercedar 
Advertising 


sends customer to the 
lumber dealer 


Women want Supercedar clo- 
sets. Thousands have written 
us so. We refer them to retail 
lumber dealers, who in turn can 
— a carpenter for the 
job. , 

Good clean profit for you in 
this superior closet lining seal- 
ed at the mill in substantial 
cartons. 


Write for samples, 
circulars and prices. 


ROW, 
qo & © 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 





Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





{ sees We Solicit 
eareet, Ask. Your Patronage 











Labor and Money 


Our facilities enable 
Ws to RIVE Extention 
ally prompt gervice 


FOR SAMPLES AND PRICES 
WRYETS 


SOUTHERN COUPON CO.’ BIRMINGHAM, ALA 


PIQGORGE 
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Write for our limits 
and authorizations 
on your property. 
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A.B.BANKS &CO.,MGRS. 
LITTLE ROCK ARKANSAS | 











BEAUMONT 
LUMBER 
Co. 


WHOLESALE LUMBER 


Beaumont, Texas 

















Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


i Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 














FOR A LUMBERMAN’S HOME 


we suggest these three books about the home by 
Douglas Malloch, “the lumberman poet": “Come on 
Home” ($2), “Little Hop-Skipper”’ ($1.50), and 
“The Heart Content’ ($1.50). American Lumber- 
man, 431 S. Dearborn St., Chicago, II! 














Logging in Northern Rocky Mountains 
“Timber Growing and Logging Practice in 


Western Pine and Larch-Fir Forests of the 
Northern Rocky Mountains,” ‘just published 
by the Department of Agriculture as the re- 
sult of years of study, sets forth the meas- 
ures necessary to keep forest lands in that 
region productive and, where possible, to pro- 
duce full timber crops. This is the fourth 
bulletin in a series dealing with the principal 
forest regions of the country. Elers Koch 
and R. N. Cunningham, of the Forest Service, 
are the authors. 

They point out that at the present rapid 
rate of logging in northern Idaho and western 
Montana it is anticipated that most of the 
privately owned timber will be cut in a lit- 
tle more than thirty years and that the lumber 
production from the region will by that time 
be greatly curtailed. Whether the resultant 
setback to the lumber industry will be only 
temporary will depend upon the treatment 
given the remaining timber stands and the 
vast areas already cut or burned over. 

According to the authors in the western 
white pine and larch-fir region adequate pro- 
tection from fire is the all-important measure 
for keeping most of the forest area producing 
timber. To get such protection requires not 
only active effort to prevent and suppress the 
frequently recurring forest fires, but also proper 
disposal of the debris, or slash, left after log- 
ging. 

Copies of the bulletin—Bulletin 1494-D, may 
be obtained free by writing to the Forest 
Service. 


Income Tax Legislation 


The advisory tax committee of the National 
Lumber Manufacturers’ Association has _is- 
sued a call to all corporations to oppose vigor- 
ously any attempt to enact into law the amend- 
ment unobtrusively written into the new tax 
bill by the House redefining the term “divi- 
dend,” which is denounced as “grossly discrim- 
inatory and unjustifiable.” 

The proposed change is declared to be con- 
trary to a fundamental principle of income 
tax legislation. Briefly stated, that principle 
is that the accumulated surplus and accrued 
increase in value of a corporation on March 
1, 1913, is capital not only to the corporation, 
and so not to be taxed, but also the capital 
of the stockholders, and not to be taxed to 
them when distributed. 

Under the proposed change, embodied in 
Section 115 of the new revenue law, as passed 
by the House, all dividends distributed by a 
corporation are taxable, regardless of whether 
or not such dividends are distributed from 
earnings and profits accumulated prior to 
March 1, 1913. Since 1916 and for the last 
eleven years every revenue law has defined the 
term “dividend” as a distribution out of earn- 
ings or profits accumulated after Feb. 28, 1913, 
and, consequently, any distribution in dividends 
from earnings or profit accumulated before 
that date was not taxable. The proposed 
change was not suggested or recommended by 
the Treasury Department. 

“This is the most serious attack that has 
ever been made on a principle definitely writ- 
ten in the law of 1916,” says the statement. 
“Heretofore, and particularly in 1921, definite 
attempts have been made to limit and to a 
certain degree to emasculate this principle, but 
now it is proposed to abandon the principle 
entirely.” 

Corporations are advised that the proposed 
change was incorporated in the bill by the 
ways and means committee “without recom- 
mendation, without notice, without a hearing, 
without a word of discussion on the floor of 
the House,” on the ground that it would sim- 
plify this provision of the law. The reason 
advanced by the committee is characterized 





as “spurious” by the lumbermen’s committee, 
because “once March 1, 1913, earnings and 
values are fixed and approved. by the Treas- 
ury Department, a corporation set-up of sur- 
plus as of March 1, 1913, is fixed and de- 
termined; and then it needs only rather 
simple mathematical computations to deter- 
mine ‘whether a distribution is from that 
surplus or from subsequent earnings.” 

It is pointed out that every stockholder 
whose corporation has on hand any of the 
March 1, 1913, surplus is directly and vitally 
interested in this section of the new bill. 

“Unless he wishes to pay out taxes on this 
capital when it is returned to him and thus 
submit to the most flagrant injustice and 
discrimination,” it is asserted, “he should pro- 
test vigorously.” 


(SQ 2222020202888 


Pontoons Sheathed with Yellow Pine 


Lumbermen generally may not know that 
the big 80-ton pontoons which were used to 
raise the sunken submarine S-51 and are now 
at Provincetown, Mass., to be used in raising 
the ill-fated S-4 are sheathed with 4-inch 
yellow pine planking. The steel cylinders re- 
quire this. additional outside covering to pro- 
tect them in the strenuous work of lifting the 
weight of the sunken submersibles. The plank- 
ing bears much of the brunt of the chafing 
of the two 5%-inch anchor chains required 
to sustain the weight of the submarine and 
gradually bring it to the surface. 


Australian Duties on Lumber 


The Australian Parliament has approved 
the revised duties on undressed Douglas fir 
as presented on Nov. 24, according to a cable- 
gram from Earl C. Squire, American trade 
commissioner, Sydney. In addition, the general 
duty on all dressed lumber, except redwood. 
was increased from 83.6 pence to 15 shillings 
a hundred superficial feet and the British pref- 
erential from 6 to 12 shillings a hundred super- 
ficial feet. The margin of preference for Brit- 
ish dressed lumber was, therefore, increased 
six pence. The former duties on dressed red- 
wood remain unchanged. 


Laws Relating to Forest Taxation 


One hundred and thirty new forestry laws 
or amendments to prior acts relating to forest 
taxation, fire prevention and reforestation have 
been passed by State legislatures during the 
last year, according to a survey just com- 
pleted by the National Lumber Manufacturers 
Association. California led the States in this 
line of activity, followed closely by Wiscon- 
sin and Minnesota. 

Nine States—Maine, Michigan, Minnesota. 
North Carolina, New Hampshire, New York, 
Ohio, Wisconsin and Indiana—enacted new 
laws or amendments to existing statutes re- 
lating to forest taxation. 

Six States enacted laws providing for the 
establishment of State boards of forestry and 
State foresters. They are Florida, Rhode Is- 
land, South Carolina, West Virginia, Delaware 
and Kansas. 

New legislation in California included bills 
providing for additional forest parks, refor- 
estation of public lands, provisions for courses 
in forestry and amendments to the penal code 
relation to the prevention and control of fire 
and the cutting and destroying of timber. 

In Wisconsin a law was enacted providing 
for the establishment of a State conservation 
commission, among the duties of which are 
to establish State forests, State productive 
nurseries, experimental stations and the main- 
tenance of fire fighting establishments. Wis- 
consin’s new tax law establishes a method of 
taxing forests on a yield basis. 

Minnesota proposes in her legislation to cre- 
ate State forests out of certain State lands. A 
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yield tax law under the provisions of the 
recent /approved reforestation to the State 
constitution was also passed by the Minnesota 
legislature. 

A new law passed by the Washington leg- 
islature provides that logging on State lands 
must be done in such manner as to insure 
natural reforestation. 

Oregon passed a new law authorizing the 
State board of horticulture to establish con- 
trol areas for the protection of horticultural, 
agricultural or forest industries from. diseases, 
insects, animals and noxious weeds. 


Oregon Roads to Open Timber Land 


PorTLAND, Ore., Dec. 24.—After having been 
neglected for all these years Santiam River 
valley or pass has become the object of devei- 
opment by two apparently rival companies, 
both seeking at this time to construct a rail- 
road to tap the enormous bodies of timber in 
the Cascades that separate the Willamette Val- 
ley and interior Oregon. Both companies have 
just filed articles of incorporation with the 
State corporation department at Salem for the 
purpose of constructing railroad lines along 
Santiam River course. 

The operations would probably have been 
kept quiet longer but for the fact that in 
places the valley is narrow and one of the 
companies went before the State highway com- 
mission to request alteration of a highway 





head of the new railroad and _ lumbering 
project. 

Louis Hill is known to have large holdings 
of timber in the upper reaches of the Santiam 
district and it leaves room for speculation as 
to whether or not the Great Northern is in 
some way behind one of the roads, with the 
Southern Pacific probably behind the other. 

Such has been the history in railroad build- 
ing throughout Oregon in the past, as for in- 
stance the fight between the Oregon-Washing- 
ton Railroad & Navigation Co. and the Spo- 
kane Portland & Seattle up Deschutes River 
valley into central Oregon and the more re- 
cent race between the Spokane Portland & 
Seattle and Northern Pacific and the Southern 
Pacific to Klamath Falls, Ore. The Spokane 
Portland & Seattle would have direct con- 
nection with the Manary line at Albany ove! 
its electric Willamette Valley system. It would 
also connect with the Hill line in central Ore- 
gon at Bend. 

Linn County has some of the finest timber :n 
the State that will be made accessible by 
either or both of the lines projected. 


Cabinet Making Classes Popular 


MiLwavukEE, Wis., Dec. 27.—Cabinet making 
classes are among the most popular of all the 
courses being offered in Milwaukee social 
centers this winter, and every night finds 
dozens of men and boys assembled at the 








Cabinet making class at social center in Milwaukee 


survey in order to facilitate the railroad’s 
plans. This was the Linn County Logging 
& Lumber Co. of which George F. Heusner, 


general contractor and logging operator of 
Portland, is president. Mr. -Heusner stated 
that construction of the railroad will be 
started as soon as the necessary rights are 
obtained. It has not been determined yet 
where the proposed mill will be located. This 
line is to have physical connection with the 
Southern Pacific at Lebanon. 

Today there was filed with the State cor- 
poration department articles of the Albany & 
Eastern Railroad Co. which proposes to con- 
struct and operate a railroad from a point 
just north of the city of Albany in an easterly 
direction to a point in or near the city of 
Bend in central Oregon. While the paid-up 
capital of this company is given as only $20,- 
000, representatives of the corporation in- 
timated that this figure is not to be taken as 


an indication of the financial backing of the . 


Proposed project. The incorporators are H. 
P. Byers, Robert Manary and Robert J. Brady 
and headquarters are to be established in Port- 
land. Mr. Byers is now making surveys up 
Santiam River. Robert Manary is a son of 
James Manary, pioneer Portland logging op- 
erator, and brother of Robert Manary, of To- 
ledo, Ore. who is understood to be at the 


various social centers to learn the art of cabinet 
making. 

Competent instructors are assigned to each 
class throughout the city. Novices at the trade 
start out making small articles with lumber 
and as their work progresses, they make larger 
pieces of furniture and other things which are 
useful in the home. The instructor guides 
them in their work, showing them how to do 
it in the.easiest possible manner to make the 
best looking article. 

The illustration shows a group at the social 
center at Third and Ring streets, working on 
furniture which was almost completed. Tables, 
chairs, porch swings, cabinets, lamps and book- 
cases are among the pieces made, and at this 
social center one “student” built a full length 
hunting skiff. 

Walter Wutke, instructor at this center, said 
that the classes bring men from a variety of 
day-time occupations. They include salesmen, 
high school students, plasterers, taxi and truck 
drivers, automobile body builders, butchers and 
many others. Mr. Wutke said that they spend 
their evenings in the social center to have 
extra pieces of furniture in their homes. 

In the illustration, a jeweler is shown work- 
ing on a carved lamp, and two young men are 
completing a large living room table, very fine 
and shiny in its last polish. 
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Manufacturi ng Co. 
600 Reynolds Street 
GOSHEN, IND. 





LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments from 
New Orleans, Gulfport, 
Mobile and Pascagoula of 


TIMBERS, YARD 
AND SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. } 
Moss Point, Miss. Sales Agents. 


MILLS AT 
Howison Ten Mile Cedar Lake ; 


Daily 
Capacity 
400,000 Feet 


Moss Point, 
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Northern Woods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 

BIRCH SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 


Mis ~=6——S Lumber Co. 


WIS. 
Rotary Cut 
Northern 
Veneers 


FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce 
Hemlock; Cedar Posts and Poles, Lat and 
Shingles, which we ship in Straight cars and 
cargoes or mixed with our “Peerless Brand’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 1331 Monadnock Block 


Try 
Us 

















Members of 











= 
Remember 
Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


| 
Western White Pine and Idaho White 
| Pine for direct shipment from Idaho. 
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Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 





7 
| VON PLATEN-FOX COMPANY 
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Surface Measure 


ESTIMATOR 


Anew publication covering in the moet complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, Lice boardand stock used 
in the manufacture of interior and exterior finish, 





Ee . . in cor and win 
ames, etc , etc. for circular containing 
sample pages. 

Pocket Size (454 x 64"’) $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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News Notes from Améric 


Los Angeles, Calif. 


Dec. 24.—Due to the holiday season, the 
lumber market, both wholesale and retail, has 
been inactive. The holidays, however, find the 
lumber situation in a very satisfactory state— 
customary retail stocks on hand; fair reserve 
at the docks and a moderate supply of lumber 
and logs at mills, with prices throughout 
fairly steady, 

Six hundred orphan children of this city, 
through the Los Angeles Hoo-Hoo Club, had 
their faith reéstablished in Santa Claus Tues- 
day night at the Elite Cafe, and at the same 
time two hundred lumbermen with their wives 
and friends were on hand to see just what 
pleasure could be given by the money they had 
contributed. Prior to the distribution of gifts 
by St. Nicholas, a dinner was served and 
entertainment furnished. More than $2,000, 
all contributed by the lumbermen, passed 
through the hands of Mel Coe, 403 Petroleum 
Securities Building, who acted as~ treasurer. 
The Christmas party committee follows: A. L. 
Hoover, chairman; B. W. Byrne, Berne Barker, 
Gay Stantion, Frank Burnaby, Ted Lawrence, 
B. W. Bookstaver, Floyd Dernier, and Mel Coe. 

Henry Swafford, a member of the firm of 
E. J. Stanton & Son, is now boasting of a golf- 
ing score which he made on the links at El 
Paso, Tex., recently, the score being 92, The 


best one he has on any of the local links is 
100. 


Tacoma, Wash. 


Dec. 24.—Frost Snyder, president Clear Fir 
Lumber Co. and representative of Tacoma on 
the board of trustees of the West Coast Lum- 
bermen’s Association, was unanimously in- 
dorsed for reélection to the board by the 
Tacoma Lumbermen’s Club at yesterday’s meet- 
ing. The matter was brought before the club 
by Ernest Dolge, a member of the associa- 
tion’s nominating committee. Mr. Snyder gave 
a brief review of association work last year 
and referred to the probable consolidation of 
the West Coast association and the West 
Coast Lumber Trade Extension Bureau. This 
brought up the question of the headquarters 
of the combine, should it go through, and a 
motion was unanimously adopted instructing 
Mr. Snyder to invite the association and bu- 
reau to make their combined headquarters at 
Tacoma. Both President E. W. Demarest and 
Vice President E. A. Wright were absent, arid 
Secretary K. I. Richards asked Mr. Dolge to 
preside. The regular meeting was followed 
by the usual meeting of manufacturers, at 
which a general discussion of market con- 
ditions was held. 

All the local mills shut down last night and 
remain closed over Monday. Most of. the 
plants will resume operations Tuesday morn- 
ing, although a number have already closed 
for thirty days or longer. The present short- 
age of logs may force several mills, which 
planned to continue operations, to close until 
the situation is relieved. All the logging 
camps in the Tacoma district are inactive and 
most will be forced to suspend operations 
until weather conditions improve. 

Cargo shipments over Tacoma docks last 
week: From the McCormick, Baker and Shaf- 
fer docks and Portacoma piers, 4,995,000 feet; 
St. Paul & Tacoma Lumber Co., 3,930,000 feet; 
Puget Sound Lumber Co., 1,200,000 feet; Dick- 
man Lumber Co., 400,000 feet, and Defiance 
Lumber Co., 300,000 feet—a total of 10,825,000 


feet. Destinations: Atlantic coast, 1,525,000 
feet; California, 1,300,000 feet; Japan and 
China, 7,300,000 feet; South America, east 


coast, 200,000 feet, and Europe, 500,000 feet. 
Other than lumber: The Atlantic Coast took 
2,120 doors, 1,700,000 shingles and 150 bundles 
broom handles. Europe took 250 doors, 150 
tons box shook, 1,000 bundles broom handles 
and 20 tons floor blocks. South America, 
west coast, took 700 tons box shook. 
Depredations by log pirates on Puget Sound 
have been increasing to such an extent of late 
that Tacoma mill operators and tow boat men 
are organizing a fast motorboat patrol to put 
a stop to the thefts. A meeting of those in- 
terested was held this week, and a general 


committee appointed to work out the details 
of the proposed patrol. The committee num- 
bers five, including L. L. Knapp, Puget Sound 
Lumber Co.;: D. L. Whitman, Western Fir 
Lumber Co., and Ed Lathrop, Cascade Timber 
Co. The other two members are tow boat 
operators. 

The Weyerhaeuser Timber Co. has practic- 
ally completed construction work on its new 
logging operation in Thurston County. The 
new town of Vale, cohstructed as the com- 
Ppany’s headquarters, is ready and railroad 
construction has been completed. Several of 
the camps are ready and the log dump at 
South Bay will be finished before the end of 
the year. Ronald McDonald, superintendent 
of the Cherry Valley project, has arrived at 
Vale and will take charge of the operation, 
succeeding Lloyd R. Crosby, who has had 
charge of the construction work and who 
will now go to Klamath Falls, Ore., to start 
work on the new mill and logging operation 
planned at that point. 


Spokane, Wash. 


Dec. 24.—The thermometer has been con- 
stantly below freezing and much of the time 
has been ten to twenty degrees above zero, so 
all the snow that has fallen has remained and 
in some places is deep enough to interfere 
with logging. Demand has been sluggish, as 
usual at this season, and there has been no 
change in prices. 

The Spokane Hoo-Hoo Club yesterday noon 
had its annual Christmas party luncheon for 
members, Each Hoo-Hoo brought a present, 
which was thrown into a large hamper, from 
which they were distributed. Much merriment 
was created by some of them, many being 
toys, which were left for the children at St. 
Joseph’s Orphanage. 

James M. Brown, Snark of the Universe, 
Was made president of the Spokane Kiwanis 
Club Thursday. The only opposition was from 
“Jim” himself. 


Seattle, Wash. 


Dec, 24.—Aird Flavelle, vice president and 
manager Thurston-Flavelle (Ltd.), Port 
Moody, B. C., was a visitor in Seattle this 
week, coming to Seattle to attend the meeting 
of red cedar lumber manufacturers held here 
Tuesday. Mr. Flavelle returned to the Coast 
last Sunday from an extensive eastern busi- 
ness trip. He found that in New York, Phil- 


adelphia and Minneapolis there was consider- ~ 


able pessimism regarding sale of lumber for 
1928. In all other districts he found optim- 
ism. Cleveland dealers predicted that in 1928 
they would need three times as much siding 
as was shipped there during 1927. Business 
men of Detroit say that automobile produc- 
tion on a heavy scale is assured for 19238. 
New York bankers state that nothing short 
of a national calamity can prevent 1928 from 
being the most prosperous business year the 
United States has ever experienced. Stocks 
of 6-inch cedar siding in the hands of the 
mills, excepting two, are about 50 percent 
less than they were a year ago, with the pos- 
sibility of a log shortage curtailing produc- 
tion, as British Columbia and the northern 
part of Washington are blanketed by much 
heavier snowfall than usual, which has closed 
down logging operations. 

Fred Karlen, of Schwager Karlen Lumber 
Co., reports many inquiries for railroad and 
car material. It is his opinion that the new 
year will witness heavy purchasing of lumber 
by many of the major railroads of the nation. 

The Hammond Lumber Co.’s Seattle office, 
and the Hammond-Bissell Export Co., have 
moved to new quarters at 920 Liggett Build- 
ing. The Hammond Lumber Co. is a San 
Francisco concern with branches at many 
points, such as Los Angeles, Chicago, Port- 
land and Seattle, and with mills at Samoa, 
Calif., manufacturing redwood, and at Mill 
City and Garibaldi, Ore., manufacturing fir 
and spruce. 

The sawmill of Cascade Lumber & Shingle 
Co., at Snohomish, Wash., was destroyed by 
fire Dec. 20, although the engine room, plan- 
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ing mill, finish sheds and stocks of lumber 
were saved. This mill cut about 100,000 feet 
daily, and has been running steadily up to 
two weeks ago, when shortage of logs com- 
pelled a closedown. Officers have not yet 
decided whether to rebuild. 

The Clough Shingle Mill, located on the 
Fourteenth Street dock at Everett, has been 
sold to a group of which Fred W. Tilley, of 
Everett, is the active head. Mr. Tilley is also 
interested in the Superior Shingle Co., of 
Mukilteo. 

Harry Randolph, president of the Ohio 
Knife Co., who has been on the Coast for a 
few weeks, has returned home after appoint- 
ing D. C. Gray the company’s Pacific coast 


manager, with headquarters in Seattle. Mr. 


Gray has been representing planing mill ma- 
chinery manufacturers on the Coast for some 
time. 

Charles R. McCormick, one of the foremost 
factors in Pacific coast forest products and 
president of Charles R. McCormick Lumber 
Co., was a visitor in Seattle last week. Mr. 
McCormick, who makes his headquarters at 
San Francisco, made a trip to two of the 
company’s large sawmills at Port Gamble and 
Port Ludlow, Wash., also visited the com- 
pany’s Portland (Ore.) office, and the plant 
at St. Helens, Ore. 

J. H. Bloedel, president Bloedel Donovan 
Lumber Mills and various allied Bloedel com- 
panies, when asked today about his plans for 
1928, merely stated that “he expected to work 
hard and try to make his board.” 


Kalispell, Mont. 


Dec. 24.—The Anaconda Copper Mining Co., 
of Bonner, Mont., has closed its sawmill for 
about a month to permit repairs. It is ex- 
pected that shipping of logs from the Black- 
foot country to the Bonner mill will begin 
about Jan. 3, or possibly sooner. Heavy log- 
ging operations are to be undertaken in the 
Elk Creek country the first of the year. The 
Kalispell Lumber Co., of Kalispell, expects 
to begin logging again after Christmas. Henry 
Good, who does logging for the Somers Lum- 
ber Co., of Somers, Mont., is operating eleven 
logging camps and one tie camp. He ex- 
pects to cut about 10,000,000 feet of logs. The 
40,000-foot sawmill of the Isaacs Lumber Co. 
has been completed and the first car of lum- 
ber was shipped Dec. 12. 


Portland, Ore. 


Dec. 24.—Logging camps and mills are rest- 
ing for a week or longer. There is not a great 
volume of business, but signs of improvement 
immediately after the first of the new year. 
With production relatively low and evidence 
of a bigger volume of business, it is only fair 
to assume that if this increase in demand 
develops, fir prices, which have been at low 
ebb for some time, will take an upward swing. 
The log market is firm at prices that lumber 
manufacturers say are difficult to pay with 
lumber selling as low as it does. The situation 
in the pine district is very similar. 


The Australians have decided not to bar 


lumber from the Pacific coast by imposing on 
it an import tax so high that business would 
be prohibitive. Unofficial word to this effect 
was received here this week. 


Vancouver, B. C. 


Dec, 24.—During the last ten days there has 
been a considerable increase in inquiries, par- 
ticularly from the Atlantic coast, followed 
by a fair percentage of orders. Rail business 
continues very quiet. There has been an im- 
portant change in the log market, list prices 
having been increased as follows, effective 
Jan, 1: Fir $22, $16 and $11; cedar $23, $15 
and $7; hemlock $11. Logging is practically 
at a standstill owing to snow. Fir stocks are 
Slightly below normal, and it looks as though 
the production for December will be less than 
30 percent of normal. Cedar stocks are 30 
percent less than at this time last year, in 
spite of the weak shingle market. The hem- 
lock market is in good position, stocks having 








icas Lumber Centers 


decreased steadily for the last six months. 
The tie-up on account of snow will affect the 
cedar and hemlock operations for a longer 
period than it will the fir operations, the 
former camps being situated further north. 
Most mills are now closed for the annual shut- 
down, though a few are obliged to keep run- 
ning to fill orders on hand. 

Exporters report a little more activity in 
Japan, also South Africa, and several orders 
have been placed for shipment to China, which 
market has been very dull for several months. 
The last inquiry from the British Railways 
was placed in the Baltic, but they are in the 
market again for about 12,000,000 feet of 
crossing timbers. Freight rates are inclined 
to be weaker for January/February shipments, 
especially to Japan and United Kingdom. 


Toronto, Ont. 


Dec. 27. one of Toronto’s 
successful wholesale lumber dealers, has come 
out again as a candidate for mayor. Mr. 
McBride has had many years’ experience both 
as alderman and member of: the board of 
control. 

Despatches from Ottawa report that nego- 
tiations are under way and are practically 
certain to be completed, whereby the great 
English match manufacturing firm of Bryant 
& May will purchase the E. B. Eddy Co.’s 
plant and business in Canada. 

The annual meeting of the lumbermen’s sec- 
tion of the Toronto Board of Trade will be 
held tomorrow in the council chamber of the 
board. 

D. C. Baird, yretail lumber dealer of St. 
Marys, Ont., is planning a six weeks’ motor 
trip in the southern States, 


Minneapolis, Minn. 


Dec. 27.—According to leaders in the lumber 
industry, the coming year should have many 
favorable developments. That there will be 
enlarged building in the smaller communities 
and in the rural sections is generally conceded. 
The larger cities also are making extensive 
plans for large building operations in the com- 
ing year. Woods operations are under way in 
the north woods, and will be at their height 
the first of the year. About the same volume 
of logs will be put in this year as was put in 
during the 1927 season. Heavy snowfall is a 
handicap to lath operators in some areas. 

Cc. J. Phelan, president Western Lumber & 
Grain Co., Bowman, N. D., when here last week 
said that business should be as good next year 
as it has been in 1927, and “possibly better.” 
The company operates three line yards. A 
fairly good trade was recorded in 1927. 

Business prospects in South Dakota are 
good, especially west of the Missouri River, 
according to F. A. Evers, of the Dakota Sash 
& Door Co., of Aberdeen, S. D., who was in 
the Twin Cities last week. 


Duluth, Minn. 


Dec. 27.—A substantial volume of orders for 
mixed cars of northern pine are reported by 
interior lumber mills, Retail yards over the 
Northwest are conceded to be more closely 
sold up on the average than in several years, 
so that considerable activity is regarded as 
assured. Railroads are inquiring for a large 
quantity of ties. Managements of leading 
sawmill companies are generally feeling san- 
guine. Two Duluth operators intimated that 
they had 40 to 60 percent more unfilled orders 





-on their books than they had a year ago. A 


picking up of inquiries for lath was noted. A 
Duluth operator reported sales at $8.50 to 
$8.75, Chicago. Fair sales of balsam lath were 
reported. Inquiry for box lumber continues a 
feature. The fact that sawmills are closely 
sold up on dry lumber in lower and medium 
grades is being emphasized. 

Snow is from thirty inches to three feet 
deep in some sections, so woods operations 
will be considerably curtailed. In _ sections 
where the Weyerhaeuser interests, the Vir- 
ginia and Rainy Lake Co. and the Interna- 





One of 
our two 
Plants, 


A Strong Selling 
FLOORING 


Here is an Oak Flooring that has the qual- 
ity to satisfy your most critical customer. You 


can sell it with the knowledge that it will 
always be a good recommendation for your 
yard. We believe that when you are familiar 
with its smooth finish, even texture and 
close matching you will want to sell it. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis, Tenn. and Vicksburg, Miss. 


H U DSON 
_ OAK FLOORING 








North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
factured, High Grade, BASE AND 
Capacity, Y» 250, ,000 feet MOULDINGS 

=. Mixed Cars Our Specialty. 

WILLSON BROTHERS LUMBER CO. 

1530-35 Oliver Bldg., PITTSBURGH, PA. 











Buwe OAK FLOORING .... 


THE Best Oak dtoouing i: = 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 








WARREN AXE & TOOL CO. 


WARREN, PA. 


honers Panams-Pacfe GRAND PRIZE 
Senatuneenannenenenenenentilieeemsipntemenanmnnantl 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND OROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity Bs00 Axes & Tools 











Logging Ralph C Bryant 


Have you a problem to solve in lo ting, log 

transportation or harvesting 

sapenee economically? HOR ing” will 
you how. An invaluable reference book 

mo oye timber owners, 


Psi Ae Lumberman “* $5, Dearbom a 
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OUR SPECIALTY 
Mixed Car Loadings 


y White Pine 
‘ cor Sugar Pine 
\ Redwood 


Ca 


Embracing all manufactured products therefrom. 


Car shippers of White Pine Mouldings, Siding. 
Sash, Doors and Cabinet Work. 


CHICAGO LUMBER 
COMPANY OF 
WASHINGTON 


MALLS SALES OFFICE YARDS 


OAKLAN D, CALIFORNIA 
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ARGE stocks on hand | 
quick service to our custom- 
ers. Try us on your next order. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: Hobart Bidg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 


a Mills: Albion and Navarro, Calif. - 
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Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 


and respect for your business 
after reading ““Touch Wood!” 


This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


American{iimberman 


431 So. Dearborn St., CHICAGO 























tional Falls Lumber Co. are operating from 
camps reached by logging railroads, conditions 
are regarded as ideal and heavy outputs are 
being planned, 


Boston, Mass. 


Dec. 27.—Reports secured this week at local 
wholesale offices agree that the lumber mar- 
ket is quiet throughout. Retail yardmen and 
nearly all industrial buyers are busy with 
annual inventories. Eastern spruce production 
is now very light and frames are firmly held 
at $42 base. Northern and eastern boards are 
very scarce and firm. Lath are dull and weak; 
$5 c. i. f. has lately been shaded for 1%-inch 
western hemlock lath. Shingles are quiet but 
prices keep steady. There is a quite fair busi- 
ness in Pacific coast softwoods, some of it at 
rather low prices. Oak flooring is quiet and 
some sellers are quoting erratic prices. All 
sorts of flooring are very quiet. Idaho white 
and Pondosa pine are offered at concessions. 
Hardwood merchants 


The Pittsburgh Wholesale Lumber Dealers’ 
Association will hold its next meeting Mon. 


day, Jan. 9. 
Norfolk, Va. 


Dec. 27.—North Carolina pine bookings for 
week ending Dec. 17 were just twice as large 
as actual production and much larger than 
the normal production of the mills reporting. 
Many mills in the South are now closed down 
for necessary repairs and will not start up 
again until about Jan. 5. Some will keep their 
loading crews busy getting out orders, for 
buyers want shipments made quickly, in- 
ventory or no inventory. An analysis leads 
one to look for an improvement next week, 
and a good volume of business during Jan- 
uary. 

There has been an improvement in demand 
for No, 2 and better lumber. There are re- 
ports of some rather low prices being quoted 
in the North and East, but some of the good 





find current trade 
quiet, but they expect 
an early revival. 
Latest reports on 
flood damage in Ver- 
mont caused by the 
high water of early 
November include 
losses of $1,350,000 suf- 
fered by 700 .farmers, 
exclusive of the heavy 
losses suffered by in- 
dustries, railroads and 
in urban districts. In- 
vestigators have tabu- 
lated the total destruc- 
tion of 187 farmhouses, 
200 barns and 257 other 
farm buildings, valued 
at $409,200, all of which 
must be replaced and 
which will cost consid- 
erably more to rebuild 
than the former esti- 


mated value. The na- 
tional Red Cross has 
pledged its resources 


for the rehabilitation 
of these farmers, in- 
cluding their tools, 
livestock and house- 
hold effects as well as 
buildings, and much of 
the rural construction 
will probably be 
started early in the 
coming year as soon as 


Slagle, La. 





This Masonic hall and church was built of southern pine in 1879 af 


It has been in constant use since erected; has passed 
through some big storms and has had no major alterations. 
never been painted, only one coat of whitewash having been applied, 
and it is still in extraordinarily good condition. Photo courtesy Southern 


It has, 


Pine Association 





weather permits. 


Connecticut lumber dealers have been espe- 
cially active of late with plans for the promo- 
tion of home building, and steps are being 
taken for an aggressive home building cam- 
paign in the early months of the new year. 
Much encouragement for its success is found 
in a report just made to Gov. J. H. Trumbull, 
of Connecticut, by State Bank Commissioner 
J. B. Byrne, showing that assets of savjngs 
banks in that State increased $44,458,340 dur- 


ing the last fiscal year, and those of State 
banks and trust companies increased about 
$19,000,000. 
. 
Pittsburgh, Pa. 
Dec. 27.—Very few orders are being placed, 


and are for shipment directly after the first 
of the year. Most dealers feel more optimis- 
tic. Reports from steel and iron mills show 
an increased volume of business, and some 
steel commodities have advanced in price. 
Stocks of lumber in the yards here are lighter 
than is usual at this time of year. Prices 
of lumber generally have remained steady dur- 
ing the last two or three weeks, except that 
for fir and West Coast hemlock the mills are 
asking higher prices. The southern pine mills 
and white pine mills are mostly shut down 
for the holiday season. Wholesalers report 
that red and sap and tupelo gum are not 
moving. The general feeling is that curtail- 
ment in production will have a marked effect 
on the price situation. The few soft spots in 
the market just now are attributed to some 
mills making attractive prices for quick load- 
ings of stuff for which there has been no 
demand. 

Cc. V. McCreight, who has been connected 
with the Picket & Volk Lumber Co., since last 
May, will engage in business for himself. 


finish mills say they have no stock to offer 
right now, and the others are sitting tight 
and awaiting developments. 

There has not been much doing in the 4/4 
edge No. 1 box market although one or two 
buyers are inclined to buy in lots of ten to 
fifteen cars at fair prices. Most box mills are 
going to wait until January before coming on 
the market. There is not much air dried, and 
it is possible the price of kiln dried stock will 
be higher thirty days from now. There con- 
tinues a good demand for No. I stock box in 
both air dried and kiln dried. Buyers still 
have the upper hand as to prices, insofar as 
they really do not need more stock now. Edge 
4/4 No. 2 box, also No. 2 stock box, has been 
moving a little’better. Box bark strips, 4/4, 
have been quiet. 

Demand is very light in 
dressed finish, roofers etc. The same is true 
also of air dried roofers. Prices do not show 
any change, for planing mill men have been 
busy getting ready to shut down. Car orders 
for dressed lumber cover many items of floor- 
ing, ceiling, etc. and many times a small lot 
of rough framing and dimension. 


flooring, ceiling, 


Laurel, Miss. 


Dec. 27.—Increasing demand has featured 
the market during the last week, and prices 
are strengthening. Excess mill stocks of reg- 
ular items are not as evident. The general 


feeling prevailing among manufacturers is 
pronouncedly optimistic. Some of the local 


sales departments go so far as to predict 
something in the nature of a scramble for 
stocks of certain items on the part of north- 
ern buyers. Special cutting of all descrip- 
tions in longleaf remains firm. Twelve-inch 
timbers without heart specifications are sell- 
ing for around $42@43, mill. An advance of 
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$1@2 has been noted on several items of di- 
mension. No. 2 common flooring is bringing 
$1 more than it sold for ten days ago. There 
are still a few weak items on the list but 
these are growing fewer every day. Export 
business has been more brisk during the last 
week. Export prices are firm and local op- 
erators are convinced that this matket will 
improve further. 

Norman Schlichter, the poet, whose “Fancy’s 
Hour” has been praised by such great critics 
as Henry VanDyke, Harry Hansen, of the 
New York World, and loved by children 
everywhere, recently gave programs of his 
poems and stories for the boys and girls of 
the Marathon Lumber Co.’s camp at Zula, 
and of Eastman, Gardiner & Co.’s camp at 
Cohay, Miss. At Zula he was the guest of 
J. M. Bissell, and at Cohay, of Mrs. George S. 
Gardiner, both of .Laurel. Mr. Schlichter'’s 
“Song of Pennsylvania,” recently set to music 
by Dr. Urban Hershey, a noted Pennsylvania 
musician, was sent to the fifty-four thousand 
teachers of the State by the Pennsylvania 
Education Association a short time ago. As 
industrial secretary of the International 
y. M. C. A. for many years, Mr. Schlichter 
was active in welfare service in the lumber 
industry. He is still very much interested 
in labor matters. 


Shreveport, La. 


Dec. 27.—Most mills are shut down for the 
holidays. Among the smaller units the close- 
down is more general than usual. During the 
last few weeks the mills have been disinclined 
to take on business as they have wanted to 
clean up order files, and they have a lower 
average of unfilled orders than they might 
have had by booking business offered. The 
rather unusual volume of inquiry last week 
served to make prices firmer. It is hard to 
see, though, with winter causing light busi- 
ness in the North, how there can be much 
pressure of buying after the holidays. Whole- 
salers are taking on some business, though 
prices are not what they would like. They 
find it comparatively easy to place the busi- 
ness they have booked, as some mills are 
more inclined to take such orders than to ship 
stock out on consignment. The mills have 
been re-adjusting themselves to filling speci- 
fied orders instead of taking orders for a 
number of cars at random lengths and ship- 
ping them out rapidly. Many of them found 
it easier than they expected to make this 
change, and will never go back to the bargain- 
counter style of selling lumber. The outlook 
is better than it has been for several months. 


Hattiesburg, Miss. 


Dec. 27.—Production generally in this sec- 
tion will be less than is usual during the 
holiday season. Large mills have good log 
supplies ahead of them in preparation for 
the usual unsatisfactory woods conditions 
during January and February. Judging from 
inquiries, the mills expect a considerable in- 
crease in orders early in January. 

The Batson McGehee Co., Millard, Miss., lost 
its dry kilns by fire last week. Work will be 
started at once on new and strictly modern 


_ Birmingham, Ala. 


Dec.. 27.—Another week of severe weather 
failed to change the trend of prices in Ala- 
bama sales territory. Most mills have been 
trying to get enough dry lumber from the 
dimension stocks to fill urgent orders, and 
though they have been finding it increasingly 
difficult to do so, weak spots occurred in the 
market. About the weakest item was green 
lath; the %-inch stock sold as low as $2.85, 
mill basis, and transit cars were offered even 
lower. 

Lumbermen have been asked to quote on a 
quantity of large timbers for a cotton mill 
to be erected in Anniston. The Gulf States 
Steel Co. will allot $500,000 for plant im- 
provements and employees’ residences. One 
of the few cities of its kind in the South has 
sprung up almost overnight at a point nine- 
teen miles from Birmingham. It is known 
as Mason-Dixon City, home of the Alabama 
Motion Picture Corporation. A number of 
dealers here have been requested to quote on 
carlots to insure quick delivery. Word comes 
from Gorgas, Ala., of activity in the Alabama 
Power Co.’s camps, where many ‘carloads of 
lumber will be used. - Rough lumber is being 
put on the yard, and machinery will soon be 
installed to remanufacture this into form 


stock. About six million feet will be used 
within fourteen months. River mills will 
supply most of it. 

E. D. Stringfellow, of the Stringfellow Lum- 
ber Co., Tuscaloosa, announces removal of 
his office to Birmingham on Jan. 2. This 
business includes plants and retail yards in 
Birmingham, Tuscaloosa, Northport, Brent and 
near Montgomery, Ala. The retail depart- 
ment is operated by the Warrior River Lum- 
ber Co. 

B. F. Reynolds, after six weeks in hospital, 
returns to his office on Jan. 2, and announces 
he will get his new yard under way as soon 
as possible. 

R. C. Propst, lumberman-athlete, a foot- 
ball coach for the University of Alabama, was 
elected president of the Pratt City Exchange 
Club. “Shorty” sells lumber between foot- 
ball seasons. 


Milwaukee, Wis. 


Dec. 27.—The lumber trade here is marking 
time this week on account of the holidays. 
Stocks are not very heavy and it is believed 
that buying will begin shortly after the turn 
of the year. Some retailers are preparing 
lists already, and a few have bought already 
for early first quarter needs, specifying ship- 
ment in January. Prices on West Coast 
species have taken on additional firmness. 
Retailers look for a good volume in the first 
quarter of 1928. The hardwood market is 
quiet locally but reports state that the furni- 
ture manufacturers are becoming more inter- 
ested in lumber. The yard demand has been 
for immediate needs only. Northern pine and 
hemlock are also said to be gaining strength. 


Kansas City, Mo. 


Dec. 27.—Some sales managers reported that 
demand for lumber last week was a little bet- 


ter than had been expected. ‘There is a con-— 


siderable volume of inquiry coming in and 
some of it looks good. Lumbermen here 
are very hopeful for the new year and think 
there will be a considerable improvement in 
the building situation over the whole coun- 
try. There is a strong probability of renewed 
activity in the southwestern oil fields, and the 
farm outlook is good. The cold weather has 
halted building in the country, but there is 
considerable work to be done in that line, 
country retailers report. 


New York, N. Y. 


Dec. 27.—The Association of Trim Manufac- 
turers (Inc.) will hold its annual banquet on 
Feb, 4 at Hotel Astor. 

An interesting announcement is that the 
R. D. Walker Lumber Co. of Mobile, Ala., has 
leased a part of the Newark Seaboard Ter- 
minal, Port Newark, where a stock of about 
5,000,000 feet is being assembled. H. S. Bond, 
southern pine expert, is interested in the 
firm’s activities. More than 2,000,000 feet of 
lumber has already arrived. 

Elmer S. Anderson, off on a trip to Europe 
and elsewhere, says his present pilgrimage 
will be one of his greatest. 

George S. Safford has joined the staff of 
the A. Sherman Lumber Co. He will assist 
in covering the northern New Jersey terri- 
tory, with William H. Altemus. 


Atlanta, Ga. 


Dec. 27.—In spite of active production of 
southern pine, stocks are not overly large, and 
some items are in low supply. Especially is 
this true of common grades of 1x4-inch floor- 
ing, dimension and boards, which have been 
among the leading sellers the last few weeks. 
Partition and ceiling have been fairly active, 
while rural demand for fencing is very good. 
Retailers are carrying comparatively small 
stocks, but are expected to replenish early in 
the new year. Yards are still selling many 
leading items at $2.50 to $5 less than prices 
prevailing a month or so ago. Building in the 
Southeast is not overly active nor does it 
promise to be in the near future, but in spite 
of this the inquiry is large. Railroads prom- 
ise to be active buyers of timbers and car ma- 
terial, while the industrial outlook as a whole 
is fair, especially in the textile field. 

Roofer demand is quiet. Prices are un- 
changed at $17.50 to $18.50 for No. 2 and bet- 
ter Georgia roofers, and $20 to $24 for North 
Carolina roofers. 

W. B. Willingham, sr., president Willing- 
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TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 
Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 
S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A Harrison, P.O. Box 745; Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E.Wade, - - - - = Lincoln, Nebraska 
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and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 
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Long term money 
is cheaper 


If you are accustomed to carry a big 
short time loan from your bank, it 
may pay you to investigate the possi- 
bility of our putting out a long term 
bond issue for you. Then you can 
escape the danger of getting called in 
a tight money market. 


Consult us about your 


capital requirements 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRSTNAT.BK.80G. BARTLETT BLDG. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber | 


Service Is Our Specialty 











ham-Tift Lumber Co., Atlanta, millwork manu- 
facturers and retail lumber dealers, has re- 
turned to duty after an absence of several 
weeks during which he underwent a serious 
operation. 

S. J. Moss, who has been a lumber salesman 
in the Southeast for some years, is now rep- 
resenting Daugherty, McKey & Co., Valdosta, 
Ga., wholesalers, as a salesman in the Atlanta 
and adjacent territory. 


Albuquerque, N. M. 


Dec. 27.—The amount of winter building 
going on in Albuquerque, both public construc- 
tion and homes, is notable. It has a steadying 
effect on business generally. 

James G. McNary, president Cady Lumber 
Corporation and chairman of the Republican 
State executive committee, is prominently 
mentioned by the Republican press as possible 
appointee to the United States senatorship 
made vacant by the death of Senator A. A. 
Jones. Mr. McNary stoutly maintains that 
business interests would not permit him to 
accept the honor. 

Tom M., Stribling, of the George E. Breece 
Lumber Co., has moved to Albuquerque, hav- 
ing finished taking up the logging road south 
from Thoreau, N. M., and laid twenty miles 
of main line track leading to the present log- 
ging operations, south of Grants. 

The New Mexico Pioneer Shingle & Roof Co. 
was launched in Albuquerque by Donald F. 
McGaffey, of Los Angeles. He is a son of 
A. B. McGaffey, well known lumberman, who 
with Mrs. McGaffey gave a dancing party at 
the Country Club to introduce Mr. and Mrs. 
D. F. McGaffey to about eighty guests. 

R. W. Lindsay, engineer of methods and ma- 
terials for the Mountain States Telephone & 
Telegraph Co., Denver, was in Albuquerque 
last week calling on the Breece, McGaffey, 
Cady, and White Pine interests to ascertain 
the quantities of telephone poles that could 





be obtained within shipping distance of 4A}. 
buquerque. Sixty thousand poles a year are 
needed, and if that quantity can be obtained 
a treating plant will be installed here. 

A sale by estimate in the tree is contem. 
plated by Supervisor K. C. Kartchner, of the 
Apache national forest, Springerville, Ariz,, 
for the sawmill operations of Wm. Tenney, 
jir., in the suburbs of Alpine, 8,500 feet alti. 
tude, on the Coronado Trail and the El Pasgo- 
Grand Canyon Highway. The mill’s products 
are used by residents of Alpine, Nutrioso, 
and farmers and ranchers of Round Valley, 
largely on a special order basis. 


Timber Land Sales 


WHITESBURG, KY., Dec. 27.—A number of 
notable hardwood timber sales have taken 
Place in the eastern Kentucky and western 
Virginia sections during the last week among 
which were the following: The W. M. Ritter 
Lumber Co., of Columbus, Ohio, purchased 
4,000 acres at Freemont, Va., and will install 
mills at once. Mullins & Mullins, of Osborn’s 
Gap, Va., purchased 1,500 acres in the Cum- 
berlands west of the Virginia line and will cut 
at once, The American Column & Lumber Co, 
bought an additional 2,000 acres on Line Fork 
headquarters in southern Lutcher County. Sol 
Justice and M. M. Martin purchased a tract 
of nearly 1,000 acres near Stacy, Ky. Sol 
Potter bought 500 acres near Betsey Lane, Ky. 


SOMERSET, KY., Dec. 27.—The Pulaski 
Stave Co., recently organized here by A. R, 
Humble and O. B. Vaughan, purchased a tract 
of over 5,000 acres in the eastern section of 
Pulaski County and will put in a short timber 
road, a saw and a stave mill. J. C. Rutger 
and others of Woodbine, Ky., bought about 
1,000 acres near that place. George Hogg, of 
Roxana, Ky., bought about 1,000 acres of the 
old Ison timber tract near there and J. M. 


Toleson, of Doty, bought 900 acres in Perry 
County. 





GEORGE F. LEE, a lumberman of Keokuk, 
Iowa, died at his home in that city on Dec. 20, 
at the age of 68, following an attack of heart 


disease. Mr, Lee was a native of Keokuk, 
born there on May 9, 1859, and had lived there 
most of his life. He was the son of James 
Amos and Mary Elizabeth Fountain Lee, of 
Baltimore, Md., who were among the pioneer 
settlers of Iowa. He received his early educa- 
tion in Keokuk public schools and entered the 
lumber business at an early age, working in 
the mills and among the wholesale yards 
along the Mississippi Valley in the days when 
logs were rafted down the river from the 
northern pineries. Later Mr. Lee branched 
out into the retail business and was in the 
service of the Alexander Lumber Co. for a 
number of years, first as yard manager and 
later as traveling auditor. In 1910 he pur- 
chased the yard at Fithian, Ill, which he 
built up and operated to the time of his re- 
tirement in 1925, which was forced by ill 
health. Mr. Lee was widely known through 
that section of the country and admired and 
respected by all those with whom he came 
into contact. He was a man of fine character 
and noted for straightforward dealing, who 
made many friends in the lumber business. 
Mr, Lee was united in marriage to Miss Emma 
L. Mehl, of Franklin, Iowa, in 1902, who 
survives him. 


MICHAEL KELLY, for nearly 40 years one 
of the best known timber cruisers of the 
Northern woods, died Saturday, Dec. 24, at his 
home at Minneapolis, Minn., just 24 hours 
before his 80th birthday. Mr. Kelly, the oldest 
employee of the Shevlin, Carpenter & Clarke 
Lumber Co., was a picturesque character in 
the lumber world, From Labrador on the 
north, to Central America on the south, he 
had cruised timber. He was known all over 
the western hemisphere, in Newfoundland, 
Costa Rica, Mexico and the United States. 
During the presidency of! Thomas H. and 
Thomas L. Shevlin, Mr. Kelly was entrusted 
with the exploration of tracts of timber em- 
bracing the entire North American continent. 
He spent several years investigating the pine 
lands of old Mexico and on his recommenda- 
tion heavy investments were made in that 
region. Mr. Kelly was born in Orilla, Canada, 
Dec. 25, 1847. He went to Saginaw, Mich., at 
the age of 25 to work in the woods. In 1877 
he moved to Muskegon, Mich., where he 
worked for the McGrath & Montgomery Lum- 
ber Co., and then he went to Stillwater, Minn., 
where he worked three years with the Turn- 
bull & Blackmer interests. In 1886 he entered 
the employ of the Hall-Ducey Lumber Co., 
which was succeeded later by the Shevlin- 


Carpenter Co., in whose employ he remained 
up to the time of his death. Despite his 
advancing years, Mr. Kelly had enjoyed the 
best of health and called weekly at the offices 
of the lumber company in Minneapolis to dis- 
cuss business, and the early days of the lum- 
bering industry with members of the com- 
pany’s staff. Mr. Kelly is survived by his 
wife, two daughters, Mrs. B. F. Monroe, of 
Minneapolis, and Mrs. A. J. Fontaine, of Bos- 
ton, Mass., and one son, Raymond Kelly, of 
Minneapolis. 

Scores of friends and business acquaint- 
ances, among whom were veterans and 
wealthy timber operators in the Northwest, 
attended funeral services Tuesday morning, 
Dec. 27, at the Church of Incarnation, Minne- 
apolis. 


MRS. MARY LEE KEITH, widow of Col. 
Richard H. Keith, founder and former presi- 
dent of the Central Coal & Coke Co., Kansas 
City, Mo., died at her home in that city on 
Dec. 26, what was thought to be only a minor 
illness culminating after a few hours in a 
heart attack. Mrs. Keith was the daughter of 
Dr. Charles S. Boarman, of Baltimore, and 
Adelaide Smith Boarman, of Norfolk, Va. She 
was born in Boonville, Mo., Sept. 22, 1850, and 
completed her schooling at the Sacred Heart 


Convent, St. Charles, Mo. She had been a 
resident of Kansas City 55 years. Her hus- 
band, Col. Keith, died Oct. 1, 1905. Surviving 


are five daughters: Mrs. Henry Koehler, Mrs. 
Cc. W. Hastings, and Mrs. Jesse Anderson, of 
Kansas City; Mrs. Emily K. Farleigh, St. 
Joseph, Mo., and Mrs. Freeman Field, Los 
Angeles; three sons: Charles S. Keith, now 
president of the Central Coal & Coke Co.; Dr. 
Robert L. Keith, Port Orchard, Wash., and 
Richard H. Keith, Jr., Portland, Ore., and two 
sisters, Miss Adelaide Boarman and Mrs. 
Eugene Carrington, both of Little Rock, Ark. 
Mrs. Keith was a devout member of the Re- 
demptorist Fathers Church of Kansas City, 
and funeral services were held from that 
church on Friday, Dec. 30, conducted by Rev. 
Father Gunn. Mrs. Keith’s devoted partici- 
pation in all the activities of her church was 
reflected in her charitable work. Through her 
efforts the Kansas City Boys’ Orphan Home 
and the St, Anthony’s Home for Infants were 
instituted. She gave liberally of her time and 
funds not only to these institutions, but to 
many other charitable institutions in Kansas 
City. Her work was so sincere and so far- 
reaching that it received much unusual notice, 
outstanding among which was a letter of com- 
mendation from Pope Pius X. 
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WILLIAM IRVINE, 76, Chippewa Falls, 
Wis., for many years secretary of the Weyer- 
haeuser Lumber Co., and director of several 
of the Weyerhaeuser subsidiaries, died at his 
home at Chippewa Falls Monday night, Dec. 
26, after an illness of about six months. 
Death was caused by cancer. Mr. Irvine went 
to Chippewa Falls when he was 14 years of 
age. He was a poor boy and started his 
eareer in the lumber business as a salesman 
for a lumber firm in that city. In 1885 he 
became manager of the Chippewa Lumber & 
Boom Co., which then operated the largest 
sawmill under one roof in the world. The mill 
ceased operations in 1911. Besides his inter- 
ests in the lumber industry, he was a director 
of the Soo line railroad, a trustee of the 
Northwestern. Mutual Life Insurance Co. of 
Milwaukee, and he helped organize the Lum- 
bermen’s National bank of Chippewa Falls in 
1887 and had been active in its management 
for several years. Mrs. Irvine died in 1918 
and the sole survivor is a daughter, Mrs. 
Oscar Richter, Manitowoc, Wis. Mr. Irvine 
gave Chippewa Falls a 600-acre park which 
has been named for him, and since then he 
had added many features, including a zoo. 


T. S. ESTABROOK, who has been promi- 
nent in the Chicago lumber industry for the 
last twenty-five years, died at his home, 149 
North Ridgeland Avenue, Oak Park, IIl., Dec. 
26. He came to Chicago from Winona, Minn., 
about twenty-five years ago, and became iden- 
tified with the Fisher-Estabrook Lumber Co., 
which operated a retail yard. After this busi- 
ness was closed out he organized the Esta- 
prook-Skeele Lumber Co., which later was dis- 
continued. Afterward Mr. Estabrook became 
connected with the Chicago Mill & Lumber 
Co. aS manager of its fiber box plants, and 
later joined the Cornell Wood Products Co. as 
vice president in charge of manufacturing op- 
erations, which position he held at the time 
of his death. Mr. Estabrook is survived by 
his widow and one daughter.. Funeral serv- 
ices were held Dec. 28 from the chapel at 523 
Lake Street, Oak Park, with interment at 
Graceland Cemetery, Chicago. 


GEORGE LUTZ, one of the best known 
retail lumbermen in North Dakota, died at 
his home at Jamestown, N. D., last week. 
Born in, the Black Forest in Germany, Dec. 
18, 1852, he went to Jamestown in 1882, work- 
ing in the retail lumber business there. In 
1893 he established a lumber business for him- 
self, later incorporating the Lutz Lumber Co., 
which in 1914 was sold to Thompson Yards 
(Inc.). He was identified with other North 
Dakota business enterprises and was a direc- 
tor of the James River National Bank at 
Jamestown for 17 years. 


ELMORE CC. WELCH, veteran of the 
Buffalo, N. Y., lumber trade, died at his home 
there on Dec. 17, aged 73. He had been with 
the firm of Hurd Bros. for 46 years and was 
secretary of the company. He was born at 
Eden, near Buffalo, and entered the lumber 
business as an employee of his father. On his 
father’s death he continued the business, but 
sold it to go with Hurd Bros. For the last 
nine weeks he had been in ill health. Sur- 
viving relatives are two sisters. Mrs. Benja- 
min F. Spire and Anna M. Welch, and a 
brother, Arthur R. Welch. At the funeral the 
pallbearers were members of the Hurd family, 
Burton H., Allen J., Clark W., and Lawrence 
L. Hurd and Benson Hurd Briggs. 


GUY D. BRAY, president of the Hooton- 
Bray Lumber Co., Terre Haute, Ind., died at 
his home there recently after a brief illness. 
Mr. Bray was formerly secretary-treasurer of 
the O. D. Haskett Lumber Co., of Indianapolis, 
Ind., and was a nephew of O. D. Haskett. He 
had been associated with that company since 
1920, but left early in the present year to 
enter business for himself in Terre Haute. 
Mr. Bray was born in Hamilton County, Indi- 
ana, the son of Mr. and Mrs, Evan Bray. He 
was a Mason and a member of the Knights of 
Pythias and the Elks. A widow, Mrs. May 
Bray, a daughter, Jean Bray, and a brother, 
Everett Bray, all of Terre Haute, with his 
parents, living. in Noblesville, Ind., survive 
him, 


JAMES G. MILLER who had been identified 
with the lumber business in Chicago since 
1906, died at his home here last week. Mr. 
Miller had been in the commission lumber 
business, specializing in southern yellow pine, 
for a number of years in Chicago before going 
to the South for a short period. Returning 
to Chicago, he again opened a commission 
business in 1922, later becoming identified 
with L, D. Leach & Co. 


J. I. GILLIS, for many years in charge of 
the timber operations of Greenleaf Johnson & 
Son (Inc.), Baltimore, Md., died in a hospital 
at Norfolk, Va., Dec. 15, after a short illness. 
Mr. Gillis, who was 65 years old, was born in 
Whaleysville, Md., and when still a young 
man became connected with the Baitimore 


corporation, serving under the late Greenleaf 
Johnson, the founder of the business, -and 
under his sons. Mr. Gillis is survived by his 
wife and a son. The honorary pallbearers at 
the funeral included Ira Johnson, head of the 
Baltimore company; Judge B. F. Winston, of 
Winston, N. C.; Dr. J. B. Whedbee, of Suffolk; 
Dr. Southgate Leigh, J. W. Truitt and others 
of prominence. 


S. G. SAMPLE, JR., of Shreveport, La., died 
at his father’s home there on Tuesday, Dec. 
20, after a long illness. Mr. Sample was 21 
years old, the son of §S. G. Sample, member 
of the lumber organizations headed by A. J. 
Peavy, at Shreveport. The young man was a 
student of Culver Military Academy and a 
former Centenary College student, but had 
been compelled to quit college because of ill 
health, He was a member of Kappa Alpha 
pr was very popular in Shreveport social 
circles. 


FREDERICK W. SUMNER, aged 77, died at 
his home in Everett, Wash., Dec. 22, after an 
extended illness. Mr. Sumner was a well 
known figure among lumbermen, inasmuch as 
his company, the Sumner Iron Works, of Ever- 
ett, established in 1893, has catered largely to 
lumber mills, developing a number of ma- 
chines to meet the needs of the lumber manu- 
facturers. He leaves a widow, two daughters 
and his brother T. B. Sumner, who is also 
interested in the Sumner Iron Works. 


U. GRANT FREDERICK, 62, prominent for 
a number of years in the lumber business in 
the Akron, Ohio, district died at his residence 
in that city on Saturday, Dec. 24. Mr. Fred- 
erick bought out the Thomas Lumber Co. at 
Akron in 1901, after being associated with the 
concern for sime time. Under his ownership, 
the Frederick Lumber Co., as it was then 
known, became one of Akron’s prosperous 
business firms. Mr. Frederick retired from 
active business in 1920. He leaves a widow 
and one daughter. 


MRS. ROSE ESSEX STAMM, wife of Ed- 
ward H. Stamm, of the Acorn Lumber Co., 
wholesale lumber dealer of Pittsburgh, Pa., 
died Tuesday evening, Dec. 13, at her home in 
that city after a brief illness with pneumonia. 
Mrs. Stamm was active in civic community 
work in the district of the city where she 
resided. Funeral services were held from her 
late home Friday, Dec. 16, with interment in 
Highwood cemetery, Pittsburgh. 


ARNOLD L. BARTHOLOMEW, widely 
known lumber salesman, died at his home 
in Philadelphia, Pa., Sunday, Dec. 25, after a 
week’s illness of influenza. He was born in 
Slatington and was a member of Orient Lodge, 
F. & A. M.; University R. A. C. Chapter, Joppa 
Council, Mary Commandery and the Philadel- 
phia Consistory. Surviving are his wife, a 
son, Arnold Lewis, and a brother, J. Floyd. 


LUMBER TRANSPORTATION 


Orders for Railway Freight Cars 


In the latest issue of the Railway Age ap- 
peared notices of orders for freight cars as 
follows: 


Louisville & Nashville, 1,250 gondola cars 
from Pressed Steel Car Co., 200 low-side gon- 
dolas, 200 auto, 300 box and 200 stock cars 
from Mt. Vernon Car Mfg. Co.; Chicago & 
North Western, 500 hopper cars from Pullman 
Car & Manufacturing Corporation and 500 flat 
cars from American Car & Foundry Co.; At- 
chison, Topeka & Santa Fe, 3,850 freight cars 
—500 gondola cars and 300 flat cars with 
American Car & Foundry Co., 500 refrigerator 
cars with Pullman Car & Manufacturing Cor- 
poration, 750 stock cars with Pennsylvania 
Tank Car Co. and 100 ballast cars with Rodger 
Ballast Car Co. 


Week’s Revenue Freight Loadings 

WASHINGTON, D. C., Dec. 28.— Revenue 
freight loadings for the week ended Dec. 17 
amounted to 868,162 cars, distributed as fol- 
lows: Forest products, 53,714 cars; grain, 
44,752 cars; live stock, 32,299 cars; coal, 173,- 
273 cars; coke, 9,973 cars; ore, 8,892 cars; 
merchandise, 246,140 cars; miscellaneous, 299,- 
119 cars. 














A NEW RECORD for the production of doors 
in a single day was established at the plant of 
the Paine Lumber Co. (Ltd.), Oshkosh, Wis., 
on Dec. 21, when 20,676 doors were manufac- 
tured within a period of ten hours, an aver- 
age of 2,067 an hour. The doors were com- 
pletely manufactured from lumber in that day, 
and not just assembled. 
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25 Years’ Experience in 
Western Logging and Timber 
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Logging Engineering 
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CAR CARGO 





Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 








r 
Soft Yellow 


FIR 


Flooring Finish 

Siding Moulding SPRUCE 

Ceiling Thick Clears CEDAR 

Factory & Industrial Stock HEMLOCK 
Fir Plywood WESTERN 

Try us on your next order. PINE 








SULLIVAN 
LUMBER CO. 
q Portland, Oregon 
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TOTE-ROAD 


af 64 


and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 


AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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Central States 
Buyers 


will find us prepared to give them close 
cooperation on their West Coast lum- 
ber requirements. Quality, service 
and satisfaction. We're cutting ap- 
proximately 1,000,000 feet daily of 


Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Get in touch with us. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


wos Lepdcscewrsstee CHICAGO vattvomsm 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 


i, 
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WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Redwood Products 





Redwood Sales Company 
360 No. Michigan Ave. Chicago, Ill. 














Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any timeon ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 
. Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 














Established 1847 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 


Ocean Freight 3 sidan got. 
Brok ers for exports & imports 


Special department handling export lumber shipments 








F. C. Poore, of the Tri-State Lumber & 
Shingle Co., is in Kansas City, Mo., visiting 
his parents during the holiday season. 


The Charles Horn Lumber Co. announces 
that effective Dec. 26 its offices will be located 
at 304 Madison-Kedzie Building, Chicago. 


W. R. McMillan, manager of the Hammond 
Lumber Co.’s local office, spent the Christmas 
holidays with his sister in Muskegon, Mich. 


James W. Ball, Chicago representative of the 
Gulf Red Cypress Co., spent the Christmas 
holidays with his mother in Kansas City, Mo. 


Walter Vanlandingham, of the Vanlanding- 
ham Lumber Co., expects to leave Jan. 2 for 
a two weeks’ visit to the southern pine miils 
in Mississippi and Alabama. 


N. J. Van Keulen, president of the Van Keu- 
len & Winchester Lumber Co., Grand Rapids, 
Mich., was in Chicago last week calling on the 
local northern hardwood trade. 


George C. Robson, general manager of the 
Forest County Lumber Co., Elcho, Wis., when 
in Chicago last week reported that dry stocks 
of northern hardwoods are getting scarce. 


John S. Rhodes, sales manager of the Cas- 
cade Lumber Co., Yakima, Wash., passed 
through Chicago last Thursday en route to his 
home in West Virginia to spend the holidays. 


H. P. Plummer, vice president of the Union 
Lumber Co. in charge of eastern sales, left 
Dec. 27 for several weeks’ trip to headquarters 
. San Francisco and the mills at Ft. Bragg, 

alif. 


H. R. MacMillan, of the H. R. MacMillan 
Export Co. (Ltd.), Vancouver, B. C., has re- 
cently returned from a three weeks’ trip to 
eastern Canada and the eastern part of the 
United States. 


L. H. Clemett, vice president and general 
manager of the Lowrie & Robinson Lumber 
Co., retailer of Detroit, Mich., spent the holi- 
days at Albuquerque, N. M., with his wife 
and two daughters, and Mr. Clemett took the 
opportunity of visiting some of the operations 
in and around Albuquerque. 


Bryant D. Dain, who for the last three years 
has been connected with the Union Lumber 
Co., the last year as district sales manager, has 
entered business under the name of the Dain 
Lumber Co., not incorporated. Mr. Dain will 
specialize in California redwood, western pine 
and western fir, and will maintain offices in the 
London Guarantee Building. 


The Bert E. Cook Lumber Co. announce- 
that, effective Jan. 1, Enos A. Halle will be 
in charge of the hardwood department. For 
the last. year he was connected with the Chi- 
cago office of the W. P. Brown & Sons Lum- 
ber Co., and for eight years prior to that was 
employed in the hardwood department of the 
Chicago Mill & Lumber Co. 


L. A. Maier, who was visiting in Chicago 
last week, announces that the name of the 
Land O’Lakes Association has been changed 
to the Outdoor Club of Wisconsin (Inc.), and 
the headquarters moved from Rhinelander to 
Wausau, Wis., which is a more centrally lo- 
cated point. Mr. Maier was formerly con- 
nected with the land department of the Lang- 
lade Lumber Co., of Antigo, Wis., and is now 
in full charge of the*Ovtdoor Club of Wis- 
consin as secretary-manager. 


C. J. Gerster, who has been associated for 
some time with the H. B. Waite Lumber Co., 
of Minneapolis, Minn., as traffic manager and 
also manager of the company’s northern lath 
department, is now connected with the Mattson 
Wire & Manufacturing Co., manufacturer of 
snow fences with plants at Joliet, Ill, St. Paul, 








Minn., and Manchester, Iowa, and sawmills and 
yard at Park Rapids, Minn. Mr. Gerster will 
have charge of the plant and office at St. Paul, 
and will be in position to handle northern lath 
for shipment to the Chicago market. 


Fred H. Burnaby, president of the Inland 
Empire Lumber Co., returned Dec. 22 from 
an extended visit to the producing centers lo- 
cated in the Inland Empire. He reported that 
dry stocks of western pines are badly broken, 
and the comparatively small amount of ma- 
terial in condition for shipping will soon be 
cleaned up. Fred L. Leidinger, secretary and 
treasurer of the company, left shortly before 
Christmas to spend the holidays with relatives 
in Ione, Wash., and before returning to ‘Chi- 
cago about the middle of January he will put 
in some time among the company’s mill con- 
nections in Idaho and Washington. 


H. M. Rowe, a lumberman from the begin- 
ning—born a lumberman, father before him a 
lumberman, his grandfather a lumberman, a 
strictly Ohio product—is opening a commis- 
sion business at 1123 Grafton Avenue, Dayton, 
Ohio, representing the D. L. Fair Lumber Co., 
of Louisville, Ky., and others. He will handle 
yellow pine products in central Ohio territory. 
Mr. Rowe is a thorough lumberman, having 
had forty years’ experience in selling, and will 
be glad to hear from his old friends and as 
many new ones as are in the market for yel- 
low pine lumber. The AmMeriIcAN LUMBERMAN 
joins with Mr. Rowe’s friends in wishing him 
a very prosperous new year. 


The Sugar Pine Lumber Co., of Pinedale, 
Calif., remembered its friends this holiday sea- 
son with a box of California products, and in 
each package was enclosed a greeting card con- 
taining this sentiment: “The small package ac- 
companying this message is significant in its 
limited way for the following reasons: In the 
first place, it is a California package. The 
contents are products of our fertile acres and 
the container is made from California sugar 
pine—the monarch of all the pines. We believe 
it will be of some interest to you for this 
reason. Aside from this it is intended as a 
mark, but in no way a measure, of our genuine 
appreciation of the pleasant relations which 
have existed between us during the last year. 
With best wishes for a merry Christmas and 
a happy and prosperous New Year.” 


C. J. LaVallee, president of the Marietta 
Paint & Color Co., of Marietta, Ohio, and Mrs. 
LaVallee will leave Jan. 7 for an extended visit 
to Palm Beach, Fla., and Havana, Cuba. They 
will return early in March. R. D. Pinkerton, 
of the same company, accompanied by Mrs. 
Pinkerton, will spend January and February 
in England, and while there Mr. Pinkerton will 
meet E. W. Tickle, of Liverpool, newly ap- 
pointed Marietta representative in the British 
Isles. Mr. Pinkerton will attend the better 
homes exhibition in Glasgow, Scotland, where 
a comprehensive display of Marietta finishes on 
American woods is being shown, and also the 
better homes exhibition to be held at the 
Olympia, London, where the floors of a model 
home promoted by the London Daily Mail will 
be exhibited as finished in Marietta products. 


Motor Division Formed 


ScHeneEctAby, N. Y., Dec. 27.—Announce- 
ment of the creation of a motor division of the 
industrial department has been made by the 
General Electric Co. through E. O. Shreve, 
manager of the department involved. The new 
division will have general supervision of all 
policies, prices etc. concerning all motors 
handled by the General Electric industrial de- 
partment. F. M. Kimball has been appointed 
advisory manager, and J. E. N. Hume man- 
ager of the division in question, both appoint- 
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ments being effective Jan. 1, 1928. K. H. Run- 
kle has been appointed manager of mining and 
stee] mill sales succeeding Mr. Hume, also ef- 
fective Jan. 1. 


Lumberman Honored By Legion 


CoLtumBus, OHuio, Dec. 27.—M. S. Acree, 
manager of the Eureka Avenue branch of the 
Potter Lumber & Supply Co., has been in- 
stalled as commander of Franklin Post No. 1, 
American Legion. He served as first lieutenant 
in the 369th Infantry and was brigaded with 
the 161st French division. He has been man- 
ager of the lumber company for more than a 








Business Changes 


Sandpoint—Gordon Wilson reported to 
have sold logging business to P. E. Wodruff. 


IDAHO. 


ILLINOIS. Girard—Alexander Lumber Co. sold 
to Flood & Lowe Co. 

INDIANA. Milford—Bert E. McLoughen has re- 
tired from the Peoples Coal & Lumber Co., leaving 
Herbert Miller sole owner, 


IOWA, Hedrick—Broadwell Lumber & Grain 
Co. changing name to Jamison Lumber & Grain Co. 


KANSAS. Morganville—J. W. Lumber 
Co. succeeded by Solt & Henry. 


MISSOURI. Bethany and Ridgeway—Lowery- 
Miller Lumber Co. sold to Cousins Lumber Co. 

Fairfax—Fairfax Lumber Co. sold to Cousins 
Lumber Co. 

OKLAHOMA. Yeager—Billington Lumber Co. 
has discontinued business and the stock has been 
divided between the company’s yards at Holden- 


Howell 


.ville, Wetumka and Sasakwa. 


OREGON. Cottage Grove—L. C. Michener has 
sold his interest in the Cottage Grove Mfg. Co., 
planing mill, to P. H, Nibleck. 

TEXAS. Texline—Robverts & Olver have sold 
the Texline branch to the Big Jo Lumber Co. 


Incorporations 


FLORIDA, Miami—Thomas Walking 
Co., incorporated; capital, $100,000; retail. 

Ojus—Ojus Lumber & Supply Co., incorporated; 
capital, $50,000. 


Lumber 


GEORGIA, Brunswick—Odum Turpentine Co., 
incorporated; capital, $15,000; pine products. 
ILLINOIS. Chicago—Chicago Oak Flooring Co., 


incorporated; 407 S. Dearborn St. 


INDIANA. Bluffton—McDowell Lumber Co., in- 
corporated; 1,600 shares no par value. Old concern, 


MAINE. Ridlonville—Geo. J. Brown & Sons, in- 
corporated; 300 shares common, no par value, and 
$20,000 preferred. 


MINNESOTA, Minneapolis—E. E. Bach 
work Co., incorporated; capital, $150,000. 


MONTANA. Bainville—Aspengren-Sands Lumber 
Co., incorporated; capital, $50,000. 


NEW JERSEY. Englewood—S. A. Bendheim 
Co., incorporated; capital, $10,000; to do business 
in New York; address Solomon A, Bendheim, 417 
Tenafly Rd., Englewood, 

Paterson—J. C. Hameetman, incorporated; cap- 
ital, $100,000; address John Grimshaw, jr., atty., 
26 Hamilton St. 


NEW YORK. Amityville—Wood Lumber Co., in- 
corporated; capital, $50,000; old concern. 

Huntington—A, S. Pettit & Sons, incorporated; 
capital, $155,000; old concern. 

Roslyn—Hicks Lumber Co., 
ital, $50,000; old concern. 


OHIO, Athens—Athens Flooring Co., incorpo- 
rated; capital, $15,000; to manufacture and deal 
in wood flooring and to operate a lumber business. 

Cincinnati—T. J. Hall Co., incorporated; 1,000 
shares preferred, par value, $100; 2,500 shares 
common stock, $100 par value; to deal in lumber 
and building supplies. 

Dayton—Becher Lumber Co., incorporated; cap- 
ital, $75,000. 

Minerva—Cox & Burtsfield Lumber Co., incorpo- 
rated; capital, $5,000; to deal in lumber and build- 
ing supplies and to operate a planing mill. 

Mansfield—John O. Jesse Co., incorporated; cap- 
ital, $75,000; to manufacture a line of furniture, 
wood novelties and specialties. 


OREGON. Portland—Oregon Alder Lumber Co., 
incorporated; capital, $10,000. 


RHODE ISLAND, Pawtucket—Bell Body Mfg. 
Co., incorporated; 50 shares no par value; to manu- 
facture vehicle bodies. 


SOUTH CAROLINA. Orangeburg—Harper Lum- 
ber Co., incorporated; capital, $10,000; to buy and 
sell lumber and to handle all kinds of building 
material. 

TENNESSEE. Knoxville — Cash-Haul 
Co., incorporated: capital, $50,000. 

Memphis—Sardis Cooperage Co., 
capital, $20,000. 


TEXAS. Houston—Orange Lumber Co., incorpo- 
rated; capital, $25,000. 

La Porte—Huwieler Lumber Co., incorporated; 
capital, $25,000. 


Mill- 





incorporated; cap- 


Lumber 


incorporated; 


year and was previously with the Fifth Avenue 
Lumber Co. 


Datincs for showing “The Romance of 
Sleepy Valley,” a 6-reel feature motion picture 
produced for the American Farm Bureau Fed- 
eration by the Atlas Educational Film Co., 
Chicago, are coming in at the rate of 200 a 
week. The Farm Bureau Federation expects 
the schedule will reach 5,000. The National 
Lumber Manufacturers’ Association codperated 
in the making of the film and will cooperate 
through exhibits and otherwise when the film 
is shown throughout the country. 





WASHINGTON. Seattle — Duwamish Shingle 
Co., incorporated; capital, $3,000; shingle manufac- 
turing. 


WISCONSIN. Racine—South Side Planing Mill, 
incorporated; capital, $100,000. 


Casualties 


MASSACHUSETTS. Worcester—Stone & Berg 
Lumber Co., loss by fire in finish mill, $5,000. 


MINNESOTA, Minneapolis—A. Karlen Box & 
Material Co., plant in North Minneapolis destroyed 
by fire; loss, $6,000. 


OKLAHOMA. Cyril—Wass & Wilson 
yard destroyed by fire; loss, $32,000. 


SOUTH CAROLINA, Monck’s Corner—Albert 
Cunningham’s sawmill damaged by fire. 

Sumter—Storage warehouse of O. L. Williams 
Veneer Co. destroyed by fire. 


TENNESSEE. Lebanon—Cedar oil distillery and 
boiler room of Gulf Red Cedar Co. damaged by 
fire. 


WASHINGTON. Hoquiam—The East Hoquiam 
Shingle Co., loss by fire, $50,000. 

Woodlawn—Sawmill of Woodlawn Milling Co. 
damaged by fire. 


WISCONSIN. Rhinelander—Rhinelander Box & 


Lumber Co., loss by fire, .$100,000. Sawmill and 
engine room destroyed. 


lumber 





New Ventures 


ALABAMA, Ensley—Wadsworth 
opening business. 

ARKANSAS. Little Rock—Snell-Riley Lumber 
Co. opening retail lumber yard. 

CALIFORNIA. Encinitas—Geib Lumber Co. will 
open lumber, builders’ supplies and hardware 
business. 

Los Angeles—California Pioneer Shingle Co. has 
engaged in.business at 704 W. Jefferson St. 


GEORGIA. Swainsboro—Swainsboro Mfg, Co. has 
started in chair manufacturing business. 


Lumber Co. 


_ ILLINOIS. Downers Grove—Holmes Millwork 
Co. opening planing mill. 
MISSOURI. Hamilton—Cowley-Lanter Lumber 


Co. has started in the retail lumber business, 
St. Louis—Sacks Lumber Co. opening commission 
lumber business in Arcade building. 


NEW JERSEY. Irvington—Franklin 
Co. will open branch at Dock St., Newark. 


NEW YORK. New York—wW. S. Kelly Lumber 
Co. opening wholesale lumber business at 17 Bat- 
tery Place, Room 1513. 


OREGON. Portland—J. M. Cameron has engaged 
in the lumber business in the Spaulding Bldg. as 
J. M. Cameron Lumber Co. 


PENNSYLVANIA. Pittsburgh—C. V. McCreight 
Corporation opening wholesale lumber business at 
702 Empire Bldg. 


TENNESSEE. Shelbyville—L. L. Edwards Lum- 
ber Co. opening retail lumber business. 


TEXAS. La Porte—Sam Huweiler opening re- 
tail lumber business. 

Midland—Anderson & Sundquist, building con- 
tractors, opening own lumber yard. 


Lumber 


WASHINGTON, Pe Ell—A E. Shang opening 
cabinet shop. 
WISCONSIN. Milwaukee—Carl Miller Lumber 





Co. opening branch yard at Whitefish Bay. 


New Mills and Equipment 


CALIFORNIA. Los Angeles—Schumacher Wall- 
board Co., 5721 S. San Pedro, has begun construc- 
tion of $30,000 factory building. 


GEORGIA. Macon—Norris Bros. Co., D. L. Nor- 
ris, president, Greenville, S. C., reported will erect 
branch bobbin and shuttle block plant in Tybee 
district of Macon. 


MISSOURI. St. Louis—Union Cooperage Co. will 
erect $35,000 addition to warehouse at 4211 N. 
2nd St. 

TEXAS. Cuero—J. C. Cartington and others 
propose establishment of a crate factory. 

VIRGINIA. Norfolk—Norfolk Millwork & Lum- 
ber Co. leased old mill plant and yard of Moore 
Bros. and will install new equipment. 





CHICAGO 





ONDOSA PINE 


* is only one species of Pacific Coast woods we sell. 
Your inquiries and orders are also solicited for 


INLAND EMPIRE SPRUCE, 
FIR, LARCH AND CEDAR 


Telephone Central 5691 


INLAND EMPIRE 
LUMBER Co. 


FRED H. BURNABY Suite 1026 Conway Bldg. 
FRED L. LEIDINGER CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 


Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales nts for Redwood Manufacturers’ Co., and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 


PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
Whire Sulphur, 


Werepresent Nicola Pine Mills, Ltd, Merritt, B.C. 
0 No. LaSall 
Paul Miller Co., °° 30233" 


Telephone, Main 027¢ 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





| Radisson Hotel | 








fc HOTELS C.J 





MINNEAPOLIS, MINN. 
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The following f.o.b. mill prices are taken from sales made during week ended Dec. 24 in sections named: Cor 
Hat- Kan- | Hat- Kan- | Hat- Kan- a - A 
tles- sas | ties- sas | ties- sas _ — | 4 ch 
Mise. Mo” | Miss, Mo’ | Mise. ‘Mo’ Mise. ‘Mo’ Mis Gi FA 
. | ; ‘ ; b > ss Mo | 
Flooring Finish ; Fencing, SIS Dimension, SISIE Dimension, SISIE 
4x8” EGA ...... ee . 69.00 as ~ aed rough: ee 3 i = Pa , No. 3, 2x 4” 7. 
Rete 2°" eth GRUDGE ccccoscessseeess 42.75 .... aa eae 33.75 31.18} No. 1, 2x 4”, 10” ...... ae SER BEE, tessnteris — is Cor 
et Denies. OTL SEMEL Be ssscescces veces 42.68 .... | No. 2 (all lengths) : 12) eens 21.96 18.50 SANT Rsbsascenien + 15.00 
oe apace ro a ee ee BO oc. castes 43.96 ....| eee 16.49 16.04 16° ...... 22.87 23.46 Longleaf Timbers sa 
BEE acauses 24.75 19.00 | izi2’, a caianahetees 42.15 cose | Mt? geo. ces, 18.36 19.40 — RA & 20°. oo ao No. 1 Sa.E&S S48, 20’ : 
“An atte 58: | 'h > RAM TETETECE LETTE 5 | ” ox ’ 2) eossce Ue ° an under: 
xt” EG Ba&better .... 58.30 -..-|  Byarge 222: aie vee 4048 | — See ete: 1991 te 16’ °..... 21.00 22.47] 8” Pie ideudh ded ae No. 
epee: ee ane“ 10" ..++00+- eye a4 ine" Th Sedan 13.76 15.00 oe av 1S, & 20". 23.18 25.77] 10"... .. seers eeees 30.45 
FG B&better .... 39.63 35.75 | S = z ajizé* eeeweees ae 5.00 | 2 Boards. SIS or S7s__ 2x 8”, 7, eerebun ag 20.25 i: wiswapeweedesnve 36.88 .... Po] 
No. 1 ......- 38.43 832.31 6/4 & 8/4x5 i iv: ‘ 50:04 No. 1, 1x8”, Other Igths. 33.45 Bp cescee Sheke sens Shortleaf Timbers 
No. 2 .......- 21.91 18.69 aoe ++ ses. 59.00 1x10”, Other lgs. 04 eres 16 ag >> he 20.30 21.27 No. 1 848, 20’ & under: FA 
No. 3 13.43 | . 8/4 & 8/4x12”....... 54.50 .... 1x12”, Other lgs. 45.83 52.50 18 & 20’. 22.19 ....] °° gw : ‘ 92 9¢ 
1x6” No. 2 OM 1 yg4g | Béebetter Surtaced: No, 2 (all 10 to 20’): 2x10”, 12’ ...... 24.25 26.00) 0 “TTT trees “eo Sm FA 
allt =< ap Renee 7 ae | operons .-+. 89.00 | FS ee e+. 20.00 16’ ...... 23.48 23.00 Plaster Lath 
No. 3, C.M.....-. coe DE ‘sivbasawessvenes 48.67 BM Kzexikwekeses 19.46 19.33 18 & 20’. 26.00 24.041No. 1, %”, 4’ ........ 2.40 3.21 Cl. 
Ceiling 1x6” Sduswannvemedat 18.56 43. 00 1x10” Lie kiana 19.93 20.39 2x12”, 10° esos 27.89 ....|.No. 2, 3%”, Y ssckkueeie 1.41 1.90 
Ty eae 9. 3 ME $e44s0a0en06 24.2 y  -eceios 28. . 
x4" Bé&better -++++ 28.50 28.00) 1x5 and 10”.......... 54.62 54.40] No. 8 (all lengths) ie’ 7. S400 abe Byrkit Lath Cot 
Sx4 Dabetter ‘ or = 4 ye heandane ete =o 67.00 | ae. ODE kscces au eo 18 & 20’. 29.63 .... ‘ ont < cecwccsecesce Of ie Co! 
No. eee ‘ 96.0 sees -_ os Vee wveet Ge | wé-cesnsacses 5.46 5.5 § sho: ae Wad 
No. 2 vs 18.90 1784) B/dx5" & 10"... 52.00 | oe 15.93 No. 2, 2x 4", 10) ...... ae Be 12° “and longer... 143822 
BOO, BS cccccescese ecese en Ce ¢icescecaguwe 43.02 coee SESE ee 6.92 7.06 S ceocers 20.4: ae: y, 
6/4 & 8/4x6"........ 65.75 .... | No. 4, all. widths and 16’ ....,. 21.72 18.07 Car Material Ne 
Partition 6/4 & 8/4xl2” ...... 70.00 .... lengths ....... 5.50 4.00 18 & 20°. 24.52 19.49) (an 1x4 and 6”): 
Ix4 & 6” Bé&better..... 37.07 39.00 | C ee Reoters ax 6”, .. pies e sine eto and 9 and 18’ 40.78 .... Ne 
. oe Ee weecas co coer aK) OSEllllllltt~CS*SC“‘CSSCNNNCNNNNNNNNNNNNNN Nw wewe 6 ones 0 OF savvevtenwes 38. 
Bevel Siding ‘ . + 35.00 0 weve 19.40 cs oe oe pth eoancaaon =o 73 
” BEehette ry 2.56 MD -cascasacapee oooe 19,68 é 20°. 19. 20. 5’ i 5 _— 
ee CR. ennpeyes moe ie ae 19.76 18.50|No. 1.9" and 18°...222. 37.63 
Shiplap re OS ee ee ice wd ah K 
Drop Siding 7 ‘ 4 — 4 es ere 39.00 
A4 or 6” B&better 36.92 34.75 . rere 29.00 .... 16° rege ee 18.26 18.25 No. 2 Random.......... 17.55 
er fs rt 8° ao 88.87 BO oincderss - 38.00 .... , 28 & 20°. 18.88 20.00 
No. Lessee 35.08 eS I A - 48.5 0. 2 (10 te oy") sie ibis 2x10”, A atingsn mer te Car Decking 
el dB abaaiebatae — oan teteeeeeeeeee eee 52 BAe Sandtadecins 9.96 18.9% D sesees “1s -O0INo. 1, 2”, 9, 10, 18 or 20’ 28. 
No. 3 ..e++. eee, I aa, Sian sot Gea 1x10” 222222002! 20.40 19.74 sagm 28, & 20°. 19.00 19.52 . rte saad se 
Grooved Roofing 4 and 6”.............! case ase nec 15.79 19.52 war te a ee. © & w....... 42.00 for 
ee SE cs isdacees $4.25 2... S and 10”.........0.. 56.84 .... 1x10” ....... -.. 16.00... 18 & 20’. .... 28.00] 26 to 28’............. 47.00 
Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended Dec. 23: 3x 
Flooring Drop Siding, No. 117 Shiplap, Random Longleaf Dimension, Shortleaf Dimension, | No. 3, Random = 
1x3” E.G. B&btr hrt... 78.00| 1x6” B&btr ........... 38.50 Lengths ~— SIS1E , S1S1E -™ Dimension 
B&btr sap... 61.00 lg aero: $4.00 sere $2.25 No, 2— No. 1— = BEE” cccosccccseressccee 14.00 3x 
1B ap... 37.75 SO asvesansssd §.50|No. 3, 15 8” .......0008 21.00 |2x 4”, 10’ ........00. .. 24.00 | 2x 8”, ” eee 
si Nel &C... 35.00 " a eee. oor 31:00| °°” 12" te aiber: 32.00 | ms Epere Sidacakesy 33. 50| Plaster Lath, 34’x4’ 
ix4” E.G. B&btr 0B - + 60.50 Finish, B&btr, Ta SB  ccccavcesen 16.50 Sr + da ceeescqwien 25.00 |9510”, 12’ E.. chiniiideds-cumuenign 2.50 
No. 1 & C... 37.75 Surfaced ccctcwanunt 16.25 18420’ .... cc c0e 28.25 ” 36° “gp erescbapiienece ete 2.00 
F.G. B&btr hrt. 46.75 |154” _ IZ18” ccc cccccece Laas 23.00 18&20’ 
es ee oe  eretaarey 3.5 ae st ereceeceoes ty 2x12”, 12’ 99.95, Car Material, 1x4-6” pr 
No. 1 Dee BBWS iigge eee? Longleaf Dimension, __ re 22.75 ma Soc 4.75|B&btr, 7&8’ .......... 26.50 
No. 2 ....... 20.75 /ixnanoe 2000 $800] | SAS 18420) ....-- +0. 24.50) Teaa0" 122207222 Bao |No. 1, 9 or ag 220 34.00 
eeees reseeeseeees 59.29|/No, 1— » Se? oareee TTS “on | 22824" 5 ee eee e 40.25) eee 
Ceiling SS — eae 65.50 | o, ere 27.50 |2x 8”, -, siheinisdis ach Ginisihe ; ae iNo. 2— Random igth..... . 34.25 i 
eee 28.00 |5/4x! 5&10” a a ee 70.50 12’ 25.50 19@20" 91. 20.00 | | ” , ° |No. 2, Random ......... 20.00 
x4” B&btr .........0. 81.75 |5/412" oes eee eee e eens 73.00 OT. 0 easscemenan 27.25 | 9x19” POO coceccees +4 eal 20.00 
BADE ......20000 $1.75 16) age es 27-25 | 2x12 7 ae prrcceecenee ere 13; paieeKoeenens 18.50 No. 1 Longleaf Bé 
Me © saccenececes 17.00 | mesteme &,S. M., SOBBA’ ..ccccccce 84.75 | - ; om renee . . * | alata a ms, yey a — 
. TM stsechkesanne 25.00; Shortleaf Dimension ” , Sa. ‘ nd- 7 
0. G. Batts BRE csvcecsevovecesyes oped ee ce ee 25.00 | S1IS1IE a edi “Bees al Pees 27.25 Ne 
%x4” No. 1 & btr...... 31.25 | _ ae rersenarersennt 14.25 | Peete: . 24.50!1No, 1— 18’ 16.95 sntdio” 5x10/10x10 .... 27.50 Ni 
No. 2 & btr...... lh gna aiiaabeatatainie on errr 29.00 |. gw 49° 13@20" 0" SEMEN cssencsesesees 37.00 Ni 
29&:24" Se oe [28 6%, 10° on ccsccecsees 24.00 pt tte tenes - 19.00 Sena 37.00 
Boards, S18 or S28 | OEE weer eeeeee pened er emtee 22.50 | SS hcccccccee 22.50 a ee . 
Random Fencing, S18 |. 1 i: 3”. ram BE 8, 18° ecccccrecece 24.50 OEM. wcaunnensame’ 23.75 |ox 8”, 12” FP heed -» 59.50 
a ere 32.09)" * is ge? am  - cecusceswes ° - ro BE wicuernnes 27.75 16 No. 1 Shortleaf 1x 
a - spscenesaned 35.00 1x12”. rdm. ae <7etoe 32.50 A nr . 21.00 Timbers 1x 
No. 2, a coccecccoece + No. 2, 1x 8”, rdm. .. 5 leaner es: aed 12" nena i tpinis « - 30.58 |2x10”, E&S, 20° & Und- 
No. 8, 124" 2.2..222221 12/50] = + as a  Tpretetinrries 13&20° 2.212277 22.75 | Owens easveveee seated SI 
Mr sehiuncaknih 14,75 . -00 | —_— 18 Cates © Base, 
No. | 2x12”, r 2x 
Bevel Siding 50 | We cnnncsvausieasenns -- 51.25 2x 
ae? Me. B acctssacans 35.00 MY  invascscctne eee 56.00 23 
The following are current f. o. b. mill prices on Arkansas soft pine made during the week ended Dec. 16: i 
Plooring Pinish—Dressed Dimension—Dressed Fencing and Boards 
Edge grain— 1x3 1x4 B&better No, 1 No. 2 No.1 No. 2N 
: : o. 3 
. ees eee rer . 2 .$59.75 | 12,14 10,18 12,14 10,18 | 1x 4” ....... 2... $14.75 $14.00 13 
Babetter ......... $64.25 68.75 | 1x6” ............ socccecccce 6150) 16° 20’ 16’ 20° | 1x 6” ..... . $35.00 19.00 16.26 t 
wd ” 
WT” accccaccescces coos 67.50 1x6, 8, : IOP oc cccscccescgens a caes $24.25 $25.50 2x 4” $31.08 $22.25 2 sephainapeier ts HH 4 hips 1 
Flat tian 1%, 1%, B°x4 to 8000221 aa) Seek SS al ie ...... ae Be .... ti 
eer pahenkes ef oes. 08 1%, 1%, 2”x5, 10, 12”...... 70.60 24.75 aint ae 2x10” —— Casing and Base 
es caseceeee 21.00 19.75 Ceiling and Partition emt le ee B&better Y, 
Cig. Clg. Clg. Part. S28&CM—Sshiplap Sa E aag°*>>*: debates, % 
Mo % 56” %” %” No.1 No. 2 No. 3 , ’ ee ee ee . ¥ 
, ee elevee EE ades voae © BE O tcbaas vom 25 $19.00 eT Lath 
1%” and under....35 percent disc, No. a sexe El) ares betel SC. wéacts * je 20.00 17.00 No.1 No. 2 
1%” and over......26 percent disc, No. 2: hoa 7 ih Dao!  -aennew ales 20.25 17.00 TSE O: cicccsswes dee $635 NV 
M 
WISCONSIN HEMLOCK . 
The following are f. o. b. mill prices on Wisconsin hemlock: 
No. 1 Hemlock Boards, 518— | Wo. 1 Hemlock, $181E— 
8’ 10’ 12’ 14’ 16’ 18&20’ 8/16’ | y 10’ 12’ 14’ 16’ 18 P 3 
Ix 4” .....$27.00 $28.00 $28.0 ase = Sa /ae +. 
ix 6” :122.°39:80 *30:80 *30:80 oso ang «834-88 «928-00 | ox 4” .+++$30.00 $31.00 $80.00 $29.00 $3100 $88.00. $36.00 1 
ix 8” +1... 3150 32:50 3250 3250 3400 3680 so'bo | 2X 6" ..--. 27.00 28.00 28.00 28.00 30.00 32.00 36.00 1, 
1x10” ..... 32.50 3350 3350 33.50 36.00 37.50. 33.50 | 2X8) ----. 2900 31.00 30.00 = 30.00 $1.00 = 88.00 35.00 1 
| ite 33.50 34.50 34.50 34.50 36.00 38.50 34.50 | 2x10” aces Se 32.00 32.00 32.00 33.00 34.00 36.00 : 
‘ opt peerchantatic $18, deduct $3 from price of No. 1, for No. 2, de- | 2X12” ..... 30.00 33.00 33.00 33.00 34.00 35.00 37.00 
uct $5. 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wan * Domiock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and 
Crating stock, Sl or 28, 6” and wider, 6’ and longer, No. 2, $26.00; ae, 0. S 
No. 8, $22.50. For No. 2 dimension, deduct $4 from price of No. 1. E 
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WEST VIRGINIA WOODS 


Philadelphia, Pa., Dec. 27.—Prices on West 
Virginia hardwoods secured from authoritative 
sources exclusively for the AMERICAN LUMBER- 
MAN are as follows: 


Ash— 
4/4 5/4 6/4 8/4 
ee ciwewaenake $100 $115 $115 eons 
@105 @120 @120 
es 65 76 76 $85 
Ash FAS, 10/ and 12/4, $135@140. 
Chestnut— 
DD obase ae 4 ake 95 110 110 
@100 
ComMON .sccece 53 66 66 
@62 @70 @70 
Sd. wormy 42 oe coer 
@48 
No, 3 cssoccses 32 
@36 
Poplar— 
FAS, inch & up 115 
@120 
VAG. T° & Ges «ess 130 130 wsinsitie 
Cl. saps, 4” & up 85 105 105 105 
@115 @115 @115 
COME cevccnx 62 
@é68 
Com, OF Wien ‘ceux 70 70 78 
@75 @75 @80 
Wa. Beh 250 e6o08 43 49 49 61 
@46 @54 
We. Gab scctices 31 3 36 


3 33 
@36 @36 @ 37 





PHILADELPHIA PRICES 


Philadelphia, Pa., Dec. 27.— Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 456° ..348.060 10E10" .ccccses $49.00 
3x6” and 6x6”.. 41.00 De ‘ewkeweae 58.00 
3x8”, 4x8” and le rs ee 56.00 

me” <sceeboes 42.00 rs 68.00 
Ge itcvwanees Gee - SEES wndtwewss 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%-inch Face 
(Rail Delivery) 


ee Oe OE og case ncn cWosdodneseuacsees $86.00 
SG, A OE, <a. dw ede ablednan eee ae 74.00 
UU i ahi id de an inde io hw alae 54.00 
Pee. © OU, CN Ba oviccieccsscseseesaan 44.00 
hy. a ce ones annem eee e ons 25.00 
Pe. ee Ge. CE i beeches cee ences 19.00 


Air Dried No. 2 Common Roofers 


1x6”, E238 --: "Se 1x10”, %x 9%..$28.50 
1x8”, %x7%.... 27.50 1x12”, %x11%.. 28.00 


Shortleaf Dimensions, S45, %-inch Scant, 10- 


to 16-foot 
Es aice a tiene See. Se wesisctnaeea $29.50 
 — aor BE, SE ownteewbasa 31.00 , 
MG scteuwemeen 28.00 

North Carolina Pine Flooring 

No. 2&btr. No.3 No. 4 
MEO” OF kccavecs $74.00 $63.00 — 
Sere” GE 6i0sss cee 52.00 41.00 $25.00 

Kiln Dried North Carolina Roofers 

oe ft 8 ee ee en ee $29.50 
Sis Se : 6+ 40042968 Kies eeeonenees 30.00 
Ss pte ck anoenn nes Caee aimee 31.00 
ea oo nara cnlmnas giang ata ge aD Lee 33.00 


}#-inch thick, $1 more. 
Red Cedar Bevel Siding 


ee eo wive ne saceenensreeenteeee $42.00 
ee ge er ere 62.00 
ST 4, SE. sab ais Wied onde Saeered meee heh 69.00 
Maple Flooring f.o.b. as 
MPRA. Pivwt GIAOE coc cccccccs $81. k me Try, 00 
MFMA Second class ......... 73.50 78.00 
REP EER THE GUOE ccc cccccts 51.50 56.00 
Pondosa Pine Dressed 

Cc D No.2 No.3 
vince vecce $ 67.50 $57.50 $44.25 $36.75 
Se Sick oes ows 72.50 62.50 41.25 38.25 
See 72.50 62.50 41.25 38.25 
Se iwebwnnna 82.50 72.50 41.25 38.25 
SSE scnacnenes 97.50 87.50 44.25 39.25 
13” amd GP. csccs 102.50 92.50 48.25 43.25 

Lath, 4-foot No. 1 

OCC v6. 75 c.ift.—$7.25 delivered 
EE Ss ceseudeus 6.16 c.i.f.— 6.75 delivered 
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The principal reason that good machine 
work comes from Natalbany is the men 
grading behind the planers. 


SO) 





These men know that it is the company 
policy not to put out a board that isn’t 
right in every way, and the moment that 
a wet board or a machine mark comes 
through the planer, the feeding is im- 
mediately stopped and a call is put in 
for the planer foreman. No more lum- 


ber is run until corrections have been 
made. 


NCNONEAN 
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Then every grader is provided with SPA 
gauges and calipers, and they use them 
to good effect. 





It makes for uniformity and safety—as 
safe as buying sterling. 


Mills 71-72-73 on the Illinois Central Speedy Mainline 
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| LUMBER . yy. COMPANY.LTD | 
: SALES BB@ OFFICE ¢ 
aN Le ) @ 
4 HAMMOND, LOUISIANA & 
. MEMBER SOUTHERN PINE ASSOCIATION ¢ 
> @ 
> A “Complete Supply” of Hardwoods from the z 
SS Pearl River Valley Lumber Company, Canton, Miss. ‘ 
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Don’t Pass Up 


This Money-Maker (iy.\i{0Uhi 
This Spring— SPRUCE 
A small investment in an assortment of LADDERS 


Babcock Spruce Ladders will add a nice _ 
chunk to your monthly profit. 

















Other dealers are finding the “strong yet 
light and easy to handle” feature of 
Babcock Spruce Ladders a powerful sales 
inducement. People wont buy anything but 
| Babcocks when they find out about ’em being 

so strong, yet light and easyto handle. April 
Ist dating on all orders placed this month. 











Write for catalog 








We Pay the Freight 


Jhe \W.W.BABCOCK CO. 


BATH, N.Y: 











Increase Your Planer Output 


The keener the knife edge the easier your planer will run and the greater 
the volume it will turn out. You can realize these two factors in your mill by 
specifying our trade-marked 


@ Planer Knives 


The cutting edge is of the very best tool steel, perfectly uni- 
form in temper,and the knife is accurately ground and balanced. 
Better let us select the knife to do your work perfectly. 





Write today for our catalog. 


Taylor, Stiles & Co. 


RIEGELSVILLE, N.J., U.S.A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 











CROSS TIES BLACK WALNUT 


St. Louis, Mo., Dec. 27.—Cross tie quota- ad 
Gene 2. ob. t + odiine Untreated | Cincinnati, Ohio, Dec. 27.—The following are 


White Southern . 
Oak Sap Pine Cincinnati: 


No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 | FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
ao. 4, Lf 8", me face.. 1.38 1.10 | $265. 
oO. 3, 6x8”, 8’, 8-inc ace... 1,25 1.00 : : : 
No. 2 6x7", 8 T-ineh face. Lis 35 a. 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
io. 1, 6x6”, 8’, 6-inc ace.. 1. -75 . 
Red oak ties, 10 cents less and heart c No. 1, 4/4, $93. > ol 5/4, $106@110; 6/4, 


and gum cross ties, 15 cents less than white No. 2, 4/4, $45; 86/4, $50; 8/4, $55. 


press ties 15 cents less than white oak; tupe ° | $115@120; 8/4, $13 
oak; sap cypress, 20 cents less than white 





oak. Switch Bridge 
rn OO .cesesevcsedaean $43.00 ty POPLAR BEVEL SIDING 
Da sconeéeecamancenans 39.00 39.00 





Louisville, Ky., Dec, 26.—The poplar beveled 


siding market has been quiet. Production i 
SOUTHERN PINE TIES quite fair, and demand has been solieiene ‘* 


Wew York, Dec. 27.—Following are quota- hold down stocks. Prices remain unchanged: 
tions on southern pine ties, f. o. b. New York: 
All 8’ 6”— Sap Heart | FAS Select No. 1 No. 2 
Pe Meteo ehs huhadhdbene a eee $1.35 $1.65 | 6-inch ....... $50.00 $38.00 $28.00 $22.00 
0 a ee re ae 1.25 1.66 | 5-inch ....... 50.00 36.00 26.00 20.00 


DE dnvebsciscicvecseeicoreede 1.15 1.26 4-INCH .occcee 50.00 35.00 22.00 18.00 





today’s prices on American black walnut f.o.b. 





————___ 


POPLAR 


Cincinnati, Ohio, Dec. 28.—The following are 
average wholesalers’ carlot prices, Cincinnatj 
base, on poplar: 


Soft Texture— 4/4 5/4 6/4 8/4 
Panel & No. 1, 18” 

i WT . a+ccececds $135 $150 $150 $160 
i canes ace en mann 105 120 120 180 
Saps & select........ 80 100 100 105 
i B Glia cconsaas 60 65 65 70 
a Oe ee eevee 40 45 45 47 
me © Gh Biv ccses 28 30 30 30 

Valley— 
a $ 95 - a 105 $105@110 
Saps & selects 66 75 80@ 85 
No. 1 com. 48 50 a 58 58@ 62 


No. 2 com, ‘A: 37 39 41 43 43@ 45 
No. 2 com. B. 27@ 29 29 31 30@ 32 





For Editorial Review of Current Market Con- 
ditions See Page 31 


NORTHERN PINE 


MINNEAPOLIS, MINN., Dec. 27.—With a 
moderate volume of inquiries, the northern 
pine trade has tapered off with the holiday 
season. Country roads are blocked in many 
sections, and consumption of lumber is re- 
duced. Northern pine producing areas are 
busy with logging operations. Prices of pine 
are firm. 





BUFFALO, N. Y., Dec. 28.—Northern pine 
demand has been quiet of late. Some con- 
cerns are not waiting to add to their stocks, 
but sales are mostly in small lots where it is 
necessary to have the lumber right away. The 
outlook is for a fair amount of improvement 
starting next month. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 27.—Demand for east- 
ern spruce frames is quiet. Manufacturers 
have business on their books and price is 
firmly held at $42. Random lengths are quiet, 
and prices very firm at recent advances. Now 
and then a small mill planning winter opcera- 
tions quotes a little under present market. 
Really dry boards are very scarce and prices 
are firm, although there is very little demand. 
Quotations: Dimension, rail shipments, 8- to 
20-foot, 8-inch and under, $42; 9-inch, $43; 
10-inch, $44; 12-inch, $46. Provincial random, 
2x3-, 2x4-, and 2x7-inch, $33@34; 2x6, $34@35; 
2x8, $37@38; 2x10, $38@40. Covering boards, 
5-inch and up, 8-foot and up, merchantable, 
DIS, $34.50@35; matched, clipped, 8- to 16-foot, 
$37@38. Furring, 1x2, $32@33. Lath, 1%- 
inch, $5.75; 15-inch, $6.40@6.50. 


HARDWOODS 


CHICAGO, Dec. 28.—There is considerable 
demand for hardwoods for delivery after the 
first of the year, and prospects are very en- 
couraging. Maple and rock elm are going 
to the furniture trade. Some birch is moving 
to the interior finish plants. Automobile body 
plants are placing some orders for thick 
No. 1 and better maple Dry mill stocks are 
scarce and prices are firm. 


MINNEAPOLIS, MINN., Dec. 27.—Buying 
of hardwoods is dull. The price situation is 
unsatisfactory. Generally, hardwood whole- 
salers believe trade will improve in 1928. 
Mills are producing more than at this time 
last year. 


ST. LOUIS, MO., Dec. 27.—Considerable im- 
provement in the market for hardwood is ex- 
pected. Already there has been some inquiries 
by wholesalers, woods wanted being gum, elm 
and maple, with very little call for oak. Most 
furniture manufacturers will wait until after 
the shows in January before placing the bulk 
of their business, 

BUFFALO, N. Y., Dec. 28.—The hardwood 
demand hag’ been slow. <A few orders have 
been placed for delivery after inventory tak- 
ing, and the feeling is that quite a fair amount 
of business will develop in the near future. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 28.—Several large orders for 
freight cars placed during the last week, 
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and other railroad business in prospect, will 
probably have a tendency to strengthen the 
fir market. Retailers are making preparations 
to buy heavily to replenish their stocks since 
taking inventory. On the whole the fir situa- 
tion looks somewhat brighter than for some 
time. 


BALTIMORE, MD., Dec. 28.—The last week 
has been characterized by perhaps smaller 
activity in the fir trade. The yards have 
shut down on their placing of orders to a 
great extent. Conditions as to supply and 
demand are much as they have been, with 
the range of quotations low, and the effect 
of decided curtailment of production not yet 
evident here. 





KANSAS CITY, MO., Dec. 27.—Fir demand 
here has been slow the last two weeks. There 
is some inquiry, but most dealers in this 
section probably will not begin to buy until 
late in January, unless the market shows 
signs of strengthening. 


LOS ANGELES, CALIF., Dec. 24.—Stocks 
are in fairly good condition and the price situ- 
ation seems to be well established. Financial 
conditions in this section have improved con- 
siderably during the last sixty days. 


CYPRESS 


CHICAGO, Dec. 28.—More inquiries are com- 
ing out for cypress, these emanating from 
both retailers and industrial consumers. De- 
cember volume is considerably behind that 
of the same period last year, but prospects 
are much brighter, as reports indicate that 
consumers’ stocks are low. 


ST. LOUIS, MO., Dec. 27.—The holiday lull 
in buying of Gulf coast cypress was not as 
marked &s usual this year, and the outlook 
is not at ali discouraging. There is no activity 
in yellow cypress. 


HEMLOCK 


CHICAGO, Dec. 28.—Northern hemlock is 
atioving freely to the country yard and in- 
dustrial trade. Prices are firm at $4 off the 
Broughton list. 


BOSTON, MASS., Dec. 27.—Sales of western 
hemlock have been of quite fair volume. 
Much of this lumber has undoubtedly been 
moved at rather modest figures. The special- 
ists in West Coast lumber are eagerly com- 
peting for new business. Eastern and north- 
ern hemlock offerings are very light and prices 
are firmly held, Eastern clipped boards, 8- 
to 16-foot, and the northern 12-foot clipped 
are firm at $32. Random boards are $30. 


WESTERN PINES 


CHICAGO, Dec. 28.—December volume in 
western pines was fully equal to the same 
month a year ago. Orders and inquiries are 
being received from both retailers and indus- 
trial consumers for replenishment and also 
for future needs. Prices hold steady. Sash 
and door factories are taking a little Cali- 
fornia white and sugar pine, prices on which 
are firming up. 


BUFFALO, N. Y., Dec. 28.—The western 
pine market has shown a fair amount of activ- 
ity lately, considering the season, and buyers 
have been desirous of filling in their depleted 
stocks. Yard trade has thus been benefiting. 
Prices as a rule are holding firm and the ten- 
dency is upward. Sugar pine mills evidently 
are willing, in some cases, at least, to hold 
lumber during the winter, rather than to sac- 
rifice it now, and some items are quite scarce. 


KANSAS CITY, MO., Dec. 27.—There is 
some demand for California and Arizona pine 
from the millwork plants. Retail demand is 
slow, but will pick up later, as stocks at 
yards are very small. 


LOS ANGELES, CALIF., Dec. 24.—The Cali- 
fornia pine market, both sugar pine and white 
pine, is improving. Generally speaking, stocks 
in retail yards are low, and those at the har- 
bor are considered far below normal. A short- 
age is also said to exist at the mills. Some 
mills, due to the heavy snows ‘now in the 
mountains, are uncertain as to the time opera- 
tions will start again, 


HERE is a relation- 


ship between the 
lumber you sell and the 
friends you make. 


Lumber that does not 
last means friends that 


do not stay. GOOD 
lumber means GOOD 


friends. The customer 
who comes back again 
means your prosperity. 


Sell Them 
Peavy Pine Products 
and Satisfaction 


Mills Nos. 19, 28, 29 and 40. 


PeavyWitsonLumser Company Inc. 


Manufacturers of 


IRGIN LonG LEAF 


—_—_ and 
SHort LEaF YELLOW PINE 
Shreveport » va. 






} 


SALES AGENTS FOR: 
Peavy-Byrnes Lumber Co. Peavy-Wilson Lbr. Co., Inc. Peavy-Moore Lumber Ce., Ine. Peavy-Moore Lumber Co., Ine. 
Emad, Louisiana Peason, Louisiana Deweyville, Texas Texla, Texas 
BRANCH OFFICES: 


CHICAGO: FORT WORTH: NEW ORLEANS: 
1966 Conway Bldg. 209 Texas Nat’! Bank Bidg. 1826 New Canal Bank Bidg. 


PHILADELPHIA: 1203-04 National Bank of North Philadelphia Bidg., 370! N. Broad St. 


Every stick of 1” and 2” lumber that we manufacture 
is scientifically steam kiln dried 


: 
| 
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Mouldings 
Finish 

Bevel Siding 
Base, etc. 
Shop and 
Factory 
Lumber. 


SALES 
REPRESENTATIVES : 
G.S. PATTERSON, 


P. O. Box 96, 
Oconomowoc, Wis. 


W. J. SCHILLER, 
4347 Benton Bivd., 
Kansas City, Mo. 


R._ D. HUNTING 

LUMBER CO., 
Merchants Bank Bldg., 
Cedar Rapids, lowa. 


COLORADO CONTI- 

NENTAL LBR. CO., 
Chamber of Com- 
merce Bidg., Denver, 
Colo. 


ALEXW.STEWART, 
931 Lumber Exchange 
Blidg., Minneapolis, 
Mino. 

D. CLINTON 

VAN OSTRAND, 

P. O. Box 99, 

Omaha, Nebr. 
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Get Acquainted With 
This Lumber in 1928 


You can’t make a better New Year 
resolution than to get acquainted with 
light, soft and white Craig Mountain 


Pondosa Pine. 


It’s a fine selling lumber that delivers 
thorough satisfaction to carpenters, con- 
You'll be want- 
ing lumber for spring before long. Let 


tractors and builders. 


us quote you on 


Craig Mountain Quality 


PONDOSA PINE 


Light— Soft—White 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President. 


W.C. GEDDES, Vice-Pres. & Gen. Mgr. 


- 








EeD« 


e. 
FX QUALITY”OA 


“QUALITY ” 
Oak Flooring 


builds trade on merit. 
Order it in mixed cars 
with “‘Kilmoth’’ Closet 


Lining. 








Sledge Ave. and Southern Ry. 


x 


Make Homes More Salable 


—not alone new ones, but also old houses—by encouraging 


owners to line ail closets with 


“KILMOTH” Closet Lining 


Supply this stock manufactured from Tenn. Aromatic 
Red Cedar and you’ll notice an increase in sales. 
L. C. L. or carlots mixed with “Quality” Oak Flooring. 


DeSoto Hardwood Flooring Company | 


MANUFACTURERS AND WHOLESALERS 


“KILMOTH” 


Order 


MEMPHIS, TENN. 


Y) 


NINY, 








REDWOOD 


CHICAGO, Dec. 28.—Redwood orders are be- 
ing placed in larger volume. Retailers are 
more interested and anticipating needs by get- 
ting their stocks in good assortment for spring 
business. There is still a shortage of A and 
B grades at some mills, but clears are in good 
supply as a general rule. Prices hold firm. 


LOS ANGELES, CALIF., Dec. 24.—Mill rep- 
resentatives State the 1928 outlook is very en- 
couraging. Prices are firm and reserves are 
lower in the wholesale and retail yards than 
they have been at any time since Feb. 1. 


SOUTHERN PINE 


CHICAGO, Dec. 28.—Retailers are a little 
more actively in the market for southern pine 
than for the last few weeks. Now that in- 
ventory is about out of the way, yards are 
placing some orders for replenishment and are 
making inquiries for stock for future needs. 
There is more strength to the market, accord- 
ing to local distributers. 


ST. LOUIS, MO., Dec. 27.—Dealers generally 
have been delaying the placing of orders, but 
now are beginning to send in a good number 
of inquiries. The price situation is slightly 
better. Improvement is especially noted in 


8-inch No. 2 boards, though stocks of these 
are quite small. 


KANSAS CITY, MO., Dec. 27.—There was a 
small increase in demand for southern pine 
last week. Some new business is coming from 
the South, and the outlook for business in 
that section is improving. There is consid- 
erable inquiry and prospects are that the next 
three weeks will see considerable improvement 
in demand. 


BOSTON, MASS., Dec. 27.~Wholesalers have 
been booking very little new business in 
southern pine. Several distributers report a 
quite fair inquiry for Arkansas finish. There 
have been no distinct price changes, though 
sellers are quite conciliatory in quoting on 
most items. Full range quoted on 1x4-inch 
pine flooring, both shortleaf. and longleaf: 
B&better rift, $69@83; C rift, $52@75; B&bet- 
ter flat, $45@48. Partition, B&better, 11/16- 
inch, $44@48., 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Dec. 27.—Virtually 
all balsam lath are sold, and the supply of 
jackpine is shorter than it was a year ago. 
There are some inquiries. Prices are firm. 
The shutting down of the red cedar shingle 
mills is slightly strengthening the market. 
Prices, however, still are low and demand has 
not improved. Clears were quoted at $2.25, 
and stars at $2.05. 


KANSAS CITY, MO., Dec. 27.—There has 
been little activity in the shingle market. 
Prices remain weak. Lath demand also has 
been slow. There is little call for siding. 


BOXBOARDS 


BOSTON, MASS., Dec. 27:—Boxboard dis- 
tributers are booking very little new business. 
Box and shook mills are well supplied with 
orders, and some must soon contract for fresh 
supplies of lumber. Stocks of boxboards in 
first hands are lighter than they were a year 
ago and the general tone of prices is steady. 
Round edge white pine boxboards, inch, are 


$27@30. 
CLAPBOARDS 


BOSTON, MASS., Dec. 27.—The clapboard 
market is dull. No price changes have been 
reported during the last month. Native white 
pine and eastern spruce clapboards are very 
scarce and quotations are firm. Plenty of 
redwood and red cedar clapboards are avail- 
able, and some lots are offered at rather 
attractive figures. 


WHEN a man enters the office and asks for 
credit, there are three questions that the re- 
tailer should demand an answer to: Who is he? 
what has be got? and how does he pay his 
bills ? 
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Hymeneal 


GOLF-MULLINS—In the bride’s home at 
Shelby, -Ky., Friday evening, Dec. 23, .Miss 
Mary Belle Mullins, daughter of James Marcus 
Mullins, a prominent lumberman of that sec- 
tion, was married to James Garfield Golf, a 
Pikeville, Ky., lumberman and well known in 
the Big Sandy valley. Mr. Golf has been 
operating saw mills and also engaged in the 
retail lumber business for several years. Im- 
mediately following the ceremony the happy 
pair left for a trip in the South, which will 
include St. Augustine, Fla. 


BROOKS-G REEN W AL D—Clive Brooks, 
manager of the white pine department of the 
Babcock Lumber Co., of Pittsburgh, Pa., and 
Miss Mildred Greenwald, also of Pittsburgh, 
were married in Columbus, Ohio, Saturday, 
Dec. 24. Their friends in Pittsburgh were sur- 
prised by their marriage, as they had made no 
announcement of their intention. They will 
live in Pittsburgh. 


JEPERTINGER-SCATTERDAY—A beauti- 
ful wedding ceremony of unusual interest in 
Pacific coast lumber circles was solemnized 
Saturday evening, Dec. 24, at the home of 
Mr. and Mrs. Robert B. Allen of Seattle, Wash., 
when Vera Scatterday, daughter of Mrs. Allen, 
was married to Richard Charles Jepertinger of 
Madison, Wis. In the midst of gay Christ- 
mas decorations the happy young couple were 
fittingly started on life’s journey. Following 
the ceremony a reception was held at the 
Allen home, and later the newlyweds left via 
steamer for Vancouver, B. C., on the first leg 
of their honeymoon and journey to their new 
home. They will be at home in‘ Madison, 
Wis., after Jan. 20. 


| MANUFACTURER and DEALER | 


Improved Air Dog Equipment 


About a year ago the Filer & Stowell Co., of 
Milwaukee, Wis., took over the manufacture 
and sale of the Martin air dog equipment, up 
to that time manufactured and sold by the 
Martin Air Dog Co., of San Francisco, Calif. 


While the Filer & Stowell Co. is in posses- 
sion of all the drawings, patterns and records 
of the Martin Air Dog Co. and is prepared 
to furnish promptly repairs for any and all 
of the equipment manufactured by the Mar- 
tin Air Dog Co., the Filer & Stowell Co. has 
made complete new designs which are much 
improved over the old equipment, 








The boss dog has been replaced by an air 5 


operated board dog incorporated in the knee, 
which grasps the logs or cants on top and 
bottom. The advantage of the board dogs 
over the boss dogs is not alone in the elimina- 
tion of the boss dog tooth marks, but the 
board dogs hold small and medium-sized logs 
more securely. 


The combined air cushion tapering device 
has a positive air cushion all the time which 
absorbs the shock of loading and turning the 
log. The taper movement is accurate, posi- 
tive and easily handled by the setter. He 
can give any taper desired without delay and 
without interfering with the setter’s attention 
to the set works and sawyer. Mills sawing 
eants for gang or resaw find the taper cylin- 
ders convenient for kicking the cants from 
carriage. The air equipment is more econom- 
ical than hand dogging, as the entire equip- 
ment is operated through a poppet valve mani- 
fold by one man. 


All valves on manifold and cylinders are 
new design air tight poppet valves which 
gives a big saving of air over the old plug 
valves. The automatic poppet valves on the 
dogs and tapers are so designed that they 
can be adjusted to whatever speed is de- 
sired. Each knee is fitted with block cleaners 
for blowing off bark, chips and refuse. Au- 
tomatic devices are provided which prevent 
the board dog teeth and the hook dogs from 
advancing within the saw line. 


While this equipment is being manufac- 
tured by the Filer & Stowell Co. under the 
Martin patents, many other patents are pend- 
ing covering the new designs of the Filer & 
Stowell Co. In addition to air dogs and air 
tapering devices, the Filer & Stowell Co. also 
manufactures air operated set works and air 
receding works, and therefore is prepared to 
furnish carriages air equipped throughout. 





KNIVES «2: HOLD THEIR EDGE- 
and LAST LONGER 


You can improve the quality of your 
work and cut costs by standardizing on 
Dowd Knives. These knives are made 
for long service; they hold their edge 
longer and require less re-grinding. 


To prove their quality, Dowd only asks 
that you try a set of knives for ten days, 
without expense or obligation on -your 
part. In this way you can judge for 
yourself the superiority of Dowd Knives. 
Only knives proven good could be sold 
on such a basis. Send in your trial order 
now. 


R.J. Dowd Knife Works 


Makers of better cutting knives since 1847 
Beloit,v » Wis. 


Heavy High Speed 
Knives 

Heading Knives 

Matcher Knives 

Stave Knives 


High Speed Steel 


Knives 
Excelsior Knives 
Moulding Knives 
Planer Knives 


Veneer Knives Hog Knives 
Mitre Knives Milled-To-Pattern 
Bits 














Buy This Portable 


The thing you have to consider in buyinga portable mill 
is how much money will it make you. Your 
mill must maintain a good output, it must saw 
accurately, it must keep repairs and replace- 











Five Sizes 


of 
Portable ; 


and ments at a mihimum, if you are 
— to make the profits you should. 


_ That’s why it pays to buy this 
Knight all-steel-iron mill. 


Write for special circular. 
KNIGHT “éo-" 
1700 Market Avenue, S. 
CANTON, OHIO 


No. 15 All-Steetiron Saw Mill 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 














WANTED EXPERIENCED 
Lumber or Building Material Salesman with auto. 
Nationally advertised product. Thickly populated 


exclusive territory. Commission basis with ex- 
pense allowance. No side lines. 
Address “E, 16,’ care American Lumberman., 


ANTED—SALESMAN 





W. 
Established trade with Furniture Factories, New 
York and Pennsylvania. 
profits, Drawing account. 
Address “E. 15,” care American Lumberman., 


Remuneration, share of 





AVAILABLE JANUARY FIFTEENTH 

A man whose work has attracted attention in all 
branches of the lumber business and who is now 
doing important work for a large lumber corpo- 
ration. 
A man whose experience of fifteen years in the 
lumber and allied lines has taken him through 
the manufacturing end in the Southern states as 
well as Western states, also in the sales end in all 
territory from the Pacific to the Atlantic Coast. 
A man whose acquaintance with the consuming 
trade over the entire country consists of the larger 
users of Forests products of all kinds and whose 
fifteen years’ experience of buying and selling ex- 
perience qualifies him for the position as Sales 
Manager or Westérn Buying manager for one of 
the larger Eastern Wholasalers or Eastern Sales 
Manager for one of the larger manufacturers. If 
this man interests you let him tell you his story. 
He is 37 years old, married, and open for a propo- 
sition effective January 15th. 

Address “E. 6,’ care American Lumberman. 




















NOTICE IS HEREBY GIVEN 

That the partnership of Hunter, Allen & Co., Win- 
chester, Ill., and Alsey, Ill, has been dissolved, 
as of Dec. 1, 1927. 

R. F. HUNTER, Chillicothe, Ill., has sold-his inter- 
est in the above partnership to F. H. Allen, Win- 
chester, IIL Thee name of the new concern is 
ALLEN LUMBER COMPANY. 





MILLWORK ESTIMATOR—SALESMAN 
New Jersey plant requires the services of first rate 
man acquainted with N. Y. and N. J. Screen and 


Moulding line. Write giving past experience and 
salary. WINCHESTER & MUHLBERG, INC., 418 
Whiton st., Jersey City, N. J. 


WANTED 
“Man in capacity of Assistant Manager in buying 
and selling hardwoods and White Pine for East- 
ern Wholesaler. State present and last previous 
employment.” 
Address “D. 17,” care American Lumberman. 








WANT SALESMAN WEST COAST LUMBER 
One of best known, well rated wholesalers in North- 
west wants salesman, with knowledge of West 
Coast lumber for Pennsylvania, Ohio, Indiana or 
Kansas. One familiar with doors and frames pre- 


ferred. Salary or commission basis. We supply 
all items in fir, spruce, cedar or hemlock that can 
be made on Coast. 

Address “F. 2,” care American Lumberman. 


OLD ESTABLISHED MILL AND 
Wholesale concern desires commission connections 
in territory not now covered; Fir, Spruce and Cedar 
account; unusually profitable proposition. Refer- 
ences desired and furnished. 

Address “B. 12," care American Lumberman. 


WANTED BY A LARGE SOUTHERN 
Yellow Pine manufacturer salesman. Experienced 
salesman to cover the northern half of Indiana 
selling lumber to the retail trade. Want man who 
is familiar with the dealers and has traveled this 
territory for several years. Good salary to the 
right man. Position now open. 

Address “A. 1,” care American Lumberman. 











DETAILER AND BILLER WANTS 
To make change. Twenty years in mill work busi- 
ness with some of largest concerns in the country. 
Thoroughly familiar with up-to-date billing meth- 
ods. Married. Thirty-eight years of age. College 
education. Competent to take charge of drafting 
room. Not a cheap man and will expect top sal- 
ary. Reasons for wanting to change will be ex- 
plained. 
Address “E. 5," care American Lumberman, 


HIGH CLASS 
Saw mill superintendent will be open for position 
January ist as general superintendent or plant 
superintendent of either pine or cypress operation, 
pine preferred. Have had about twenty years’ ex- 





perience in the building and operation of some of 
the best plants in the South. 
Address “F. 4,” care American Lumberman. 





POSITION WANTED 
Millwork superintendent open for position with re- 
liable concern engaged in the manufacture of spe- 
cial millwork and interior finish. Am thoroughly 
experienced in the latest production methods in 
quality and quantity, a first-class detail draftsman 
and biller. 
Address “F. 12,’’ care American Lumberman. 


LUMBERMAN—20 YEARS EXPERIENCE 
In North and South Carolina, Georgia and Florida 
open for position January Ist. Know the mills 
as well as retail yards and industrial plants; ex- 
perienced in Pine, Cypress and Hardwoods, also 
west coast woods. Would consider position as Sales- 
manager, Salesman or Buyer. 
Address “B. 24,” care American Lumberman. 


WILL BE OPEN FOR POSITION AS 
Logging Supt. Feb. lst. Have valuable experience 
in mountain and sharp ground logging. My efforts 
in logging have been successful. If you are in- 
terested in finding a man that will get satisfactory 
results for you, you may get in touch with, and 
possibly arrange a personal interview by address- 
ing “D. 26," care American Lumberman, 


ST. LOUIS BRANCH OFFICE MANAGER 
A thoroughly experienced salesman with executive 
ability has good established trade in Missouri 
and Illinois. Big softwood manufacturers wishing 
to get going quickly in this territory will please 
write me at once. 
“SOFTWOOD,” care American Lumberman. 


WANTED—POSITION BY 
Planing Mill Foreman by first of the year. Thor- 
oughly familiar with high speed matchers and 
moulders, manufacturing and grading of N. C. and 
long leaf yellow pine. Reason for changing, com- 
pany gone out of business, Best of references. 
R. R. STEWART, Dendron, Va. 


WILL BE OPEN AFTER JAN. 1ST 
For connection handling sales or buying Southern 
hardwoods. Also experienced operating band mill. 
Could possibly arrange personal interview. 
Address “F. 10,’" care American Lumberman. 




















WANTED AN EXPERIENCED 
lumber salesman for Buffalo, New York territory 
also salesman for West Virginia and eastern Ohio, 
familiar with Yellow Pine, White Pine and west 
coast products, Commission only. References re- 
quired. Write G. G. STITZINGER & CO., New 
Castle, Pa 


WANTED—WHITE PINE SALESMAN 
To represent well-known Manufacturer of Cali- 
fornia White Pine. Territory Western New York, 
Western Pennsylvania and Ohio. Salary basis. 
Applications considered confidential. 
Address “E. 9,’”" care American Lumberman. 


COMMISSION SALESMEN 
To sell Gulf Red Cypress, also Hardwoods and Pine 
shed stock and finish. GRESS MFG, CO., Jackson- 
ville, Fila. 











AMBITIOUS YOUNG MAN 
Desires to secure a part interest in a lumber yard, 
and serve as manager. Best references: money 
maker; 12 years’ experience; married, Want per- 
manent location. : 
Address “E. 1,”’ care American Lumberman. 


INDUSTRIAL TRAFFIC MANAGER 
With eleven years’ experience including Traffic, 
Office Management, Sales and Accounting desires 
position with reliable organization; available im- 
mediately; excellent references. Communicate with 
“a. care American Lumberman. 








A LIVE ORGANIZATION 
well financed will engage in the commission lum- 
ber business in Detroit and southern Michigan 
about January 15th, soliciting business largely from 


the well rated yard trade. Would like to hear 
from high class mills manufacturing Yellow Pine, 
Cypress, Inland Empire Hardwood, Flooring, West 
Coast Lumber and Shingles who would like real 
representation in this territory. Address, C. §, 
LUMBER CO., 1874 Michigan Ave., Detroit, Mich, 


WANTED—PITTSBURGH LUMBERMAN 
Wants position, office management and sales— 
wholesale. Thoroughly capable and experienced— 
able to produce results immediately—has own car— 
available immediately or January first; or would 
represent high class manufacturer, salary basis. 

Address ‘‘A. 8,” care American Lumberman. 


EXPERIENCED 
Retail lumber and office man desires connection 
as assistant manager or manager of smaller yard. 
Best of references. Preferably in southern city. 
Age 36. 
Address “F. 6,” care American Lumberman. 


PLANING MILL SUPERINTENDENT 
Desires position. Can do estimating and detailing 
and billing. Twenty years’ experience in special 
millwork. Familiar with Millwork Cost Bureau 
method of estimating and cost-finding. 

Address “F. 8,’* care American Lumberman. 


YOUNG MAN WANTS SITUATION 
AS BOOKKEEPER, OFFICE MANAGER OR 
office salesman and sales correspondent. 15 years 
lumber experience. Can take complete charge. 
Best references, 
Address “D. 8,” care American Lumberman. 


CHICAGO SALESMAN 
Now employed wants position. Young, ambitious, 
popular and hard worker, Well educated. Owns 
ear. Has good following—factories, hotels, and 
stores. 
Address “E. 8,” care American Lumberman. 


POSITION AS MANAGER OR ASSISTANT 
Three years’ experience in retail lumber, coal, 
building material, hardware and paint. Estimate 
list material, auditor and good collector; 26, mar- 
ried. Have car. 

Address “F. 16,” care American Lumberman. 


GO-GETTER LUMBER SALESMAN 
Open for proposition from wide-awake manufac- 
turer or wholesaler. Experienced yellow pine 
West Coast Products. Established trade, wide 
acquaintance Ohio, Penna. 
Address “‘D. 19,” care American Lumberman. 


LUMBERMAN—20 YEARS EXPERIENCE 
In Florida wants wholesale connection on profit- 
sharing basis, know the retail trade or would take 
retail yard on salary and percentage anywhere in 
Florida. Miami preferred. 
Address “B. 23,”" care American Lumberman, 


RIGHT HAND BAND SAWYER WANTS POSITION 

With good company, twenty-two years’ experience 

on large fast mills in all kinds of timber, clean 

habits and good reference, prefer a new mill. 
Address BOX 300, Marlinton, W. Va. 


SASH AND DOOR MAN 
Of extensive experience is open for a position. 
Thoroughly familiar with construction, estimating, 
billing, etc. 
Address “D. 25,” care American Lumberman. 


POSITION AS BAND SAW FILER 
15 years’ experience. Guarantee entire satisfac- 
tion or no pay. Al reference. Report on wire 
notice. 
Address “D. 20,” care American Lumberman. 


HIGH CLASS MAN OPEN JAN. 1ST 
Who can handle from stump to car and give high- 
est results. Not a cheap man, but One who can 
turn you dollars every day in the year. 
Address “B. 26,” care American Lumberman. 


WANTED POSITION 
As retail yard manager, 23 years’ experience. Can 
take charge at once. Best references. 
Address “F. 7,’ care American Lumberman, 


WANTED POSITION AS 
Retail yard manager, extended experience, available 
at once. Best of references. 
Address “D. 10,” care American Lumberman. 


POSITION AS SALES MANAGER OR ASSISTANT 

Wanted by successful Yellow Pine Lumberman with 

excellent record with big mills and wholesalers. 
Address “C. 19,” care American Lumberman. 


















































RIGHT OR LEFT HAND BAND SAWYER 
Desires position at once. Push feed. A-1 reference. 
Address “F. 3’°, American Lumberman, 
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WANTED LUMBER 
Want to contract output of Southern hardwood 
mill band preferred but not essential; capacity 
25,000 feet or more per day, cutting principally 
Gum and Oak. Write us giving detailed informa- 
tion. 
Address “S. 101,” care American Lumberman. 





BAND MILL OR CIRCULAR FILER 
With fifteen years’ experience as circular filer and 
10 years filing band mill, mostly hardwood, wants 
job. 


W. F. ADAMS, Enterprise, Miss. 








WANTED 
Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 
GEO. W. HARTZELL, Piqua, O, 
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MAKE THIS 
1928 RESOLVE | [| ,i2¢ % some item: 


that may Interest You: 


Resolve that you will try Wells’ Northern 30M 
M’ 1x6” Select 


Hardwoods at your first opportunity. 


You will find Wells’ values right, stock © Better Birch 
well manufactured, carefully graded and in SOM’ 6/4 Select 
every way the best Northern Hardwood : & Better B; 
lumber you can buy. 25M’ rch 
8/4 FAS Birch 


The years have proved the reliability of 
Wells’ Hardwoods. 


Give us an opportunity to serve you. 


J. W. Wells Lumber Co. Common Basswood 


MENOMINEE, MICH. 


17’ 4/4 Thin Birch 


Also Manufacturers 


DIAMOND HARD MAPLE FLOORING 
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A Happy New Year 





GAIN we are entering upon another 
k year—a year that promises good 
business to the entire lumber industry. 


We want to thank our customers for 
the large volume of orders they have sent 
us in the past and pledge our co-operation 
to them in the future. 


FLANNER COMPANY 


BLACKWELL, WISCONSIN 
“FLANNER” MAPLE AND BIRCH FLOORING 














“EXTENSIVELY USED AND BY MANY EXCLUSIVELY” 
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NOTE: 
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aple, Birch and Oa ooring 
; being produced in new daylight 
The Values YouWant @-i--f 
Holt Hardwood Co. 


in Hardwoods Oconto, Wie 


Since 1893 our organization has special- 
ized in the production of fine quality hard- 
wood lumber. We have always maintained 
high manufacturing standards. We have 
hired the best workmen we could get, 
have given them the equipment to work 


with and demanded a quality job. 


And the way our customers have stayed 
with us proves we have delivered the 
goods. We invite you to give us a trial. 


Holt Lumber Co. 


OCONTO, WIS. 




















What Is This HOME MAKER 
That Increases Sales For Dealers 


This attractive, newsy paper is written by a man who understands the 
retail lumber dealer's sales, service and collection problems. He knows 
how to write articles on home building, remodeling and repairing. 

The Home Maker is published monthly by the American Lumber- 
man as a Sales-help for retail lumber dealers. It is the kind of advertising 
that creates sales, builds good will and keeps your name and address before your trade. 

Let us tell you how other lumber dealers are using the Home Maker to stimulate busi- 
ness. Fill out coupon below, pin it to your letterhead and mail it today for full particulars. 


































Your Name and Address Read What a Few HOME MAKER Users Say:— 
Prominently Displayed “We are very much pleased with the ‘Home Maker’ “Kindly revise our order for the ‘Home Maker’ 
on Three Pages. and think that you are to be complimented upon the __ to read 1700 copies.” — 
5 arrangement and contents. We have no suggestions 
Inside Front Cover to offer for improvement and feel that every retail 
lumberman would be benefited by circularizing hi¢ “Please increase our order for the ‘Home Maker’ 
mailing list regularly with this publication.” — to 1800 copies.” — 
American Lumberman 
431 South Dearborn St., CHICAGO, ILL. Jf 
: American Lumberman, 431 S. Dearborn St., CHICAGO, ILL. | 
gy MAKER I am interested in the HOME MAKER. Please send sample copy and 
wt then Mail Thi s prices—without obligation to me. | 
\ Bee Md RAE eee Ee ee Sn a ne NY a, eR ey t 
: a oe Coupon 


tae Bose tr Jeo 


an nl a: ee ee 
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FROST 
PINE 


Flooring 


KNOWN EVERY- 
WHERE AS A SU- 
PERIOR QUALITY 
PRODUCT. GRADE 
MARKED, OF 
‘COURSE. ALWAYS 
J AVAILABLE 








b 
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(i. |Frost Lumber 
C7 | Industries, Inc. 


General Sales Offices St.Louis, Me. 








SOUTHERN PINE IS RELIABLE LUMBER 
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Recommend 


Long Leaf 








AKRON, 


RESSLER 


STAIRWAYS 


One of the greatest space saving de- 
vices on the market today is the Bessler 
Disappearing Stairway. 
use of another story and add $1,000 to 
the value of a home, at a cost not to ex- 
ceed 5% of that amount. 


The Bessler Disappearing Stairway Co. 


It will give the 


OHIO 








Southern Pine F looring 


It has many qualities which increase sales and profits for 
























SiPine says: 
Quality counts, 
and counts com- 
petition out. 











Long Leaf Sales Office: 
Trenton Lumber Co. 
JACKSON, MISS. 


Have Prosperity 
All the Year Around 


You can satisfy your trade, 
your bank, your conscience, 
and yourself when you stock 
S. I. MisSIsSIppi Pine. 

This is the Yellow Pine that 
puts a smile on the face of 
every customer and puts their 
names on your list of perma- 
nent customers. 


S. I. MisSIsSIppi Pine will 
insure you prosperity during 
1928 because it is virgin Yellow 
Pine from the Yellow Pine 
Paradise of the South —the 
boards and dimension that are 
chock full of quality. Order a 


car now. 
bile 


Short Leaf Sales Office: 
W.C. Wood Lumber Co. 
COLLINS, MISS. 


SIncerely, 


Eastman, Gardiner & Co., 


dealers and it costs no more than other kinds of strong, dur- 


Our Long Leaf Southern Pine flooring 


is hard, does not splinter, does not easily scratch or dent. It 


Permit No Substitution in the Future 


YARD STOCK able, beautiful floors. 
SHED STOCK will pay you to 
STRUCTURAL 

MATERIAL 


Replenish Your Stocks Now. 


Laurel, Miss. 
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The Gasoline for a Month’s Running 
Less Than a Fireman’s Wages 


In addition to having all the flexibility of a steam crane, the 
“AMERICAN” Gasoline Three-Speed Locomotive Crane effects 
important economies. One owned by the B. & O. R. R. worked 25 
days in October with a total gasoline consumption of $68.53. 


Remember, this is strictly a “one-man machine”. A new booklet 
describing the “AMERICAN” Gasoline Three-Speed Crane now 
ready. Get your copy. 


i? AMERICAN 


HOIST & DERRICK Co. 


Saint Paul, Minn. 
New York .Chicago , Pittsburgh , Seattle, St. Louis, New Orleans 
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The Dawn of a New Year! 
—A Good Time to Tie Up with Bogalusa Service 
CONSIDER your own best interests. By specializing From this one dependable source of supply, you 
on Bogalusa Lumber, you can obtain the full co- should be able to supply your customers’ needs 
operation of the largest Yellow Pine saw mill in the promptly and satisfactorily with high grade lumber, 
world—the Great Southern at Bogalusa. and yet carry a minimum stock yourself. 
This mill has one of the largest and cleanest stands he trade mark “Bogalusa” will help you, too. It 
of Extra Dense Long Leaf Yellow Pine in the coun- aS meant quality to buyers of good lumber for 
try, and a manufacturing ca- nearly a quarter of a century. Its presence on a 
al ty of 1.000.000 { a piece of lumber is evidence that your customers will 
H y It j ; ble : cet per see and appreciate—of correct grading, accurate 
pba Pes able to give you count, careful manufacture, and reasonable prices. 
prompt’ shipment on any siz€ The prestige of this nationally known brand will be 
order of yard and shed stock, added to your own reputation as a dealer. Write for 
and timbers up to 75 feet. information and quotations on your needs. 
GREAT SOUTHERN LUMBER COMPANY 
Sent for this OGAI VGA 
handsome, illus- 
trated book on 
Bogalusa. Free. TRADE MARK REGISTERED U. S. PATENT OFFICE 
r Louisiana 
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SEEKING YOUR CONFIDENCE AND AIMING TO HOLD IT 


With a battery of twenty busy mills, modernly equipped 
and under careful supervision— 


With a staff of twenty live salesmen, pr 


individually trained to study your 
requirements and to apply in- ; 






telligently our ever-present wat? \ ( 
stock of over 75,000,000 feet _, WB 
of \ 





North Carolina Pine, 
Deep Swamp Cypress and 
Southern Hardwoods 


There can be only one result— 
REAL SERVICE. 


SHIPMENT BY RAIL OR VESSEL 


Southern Pine Sales Corporation 


Suite 1236, Woolworth Building, - - NEW YORK CITY 


CHARLES HILL, General Sales Manager 
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Have You Tried “N I. W M A N” 
Soda Sprayed Timbers Yet? 




















a ro RG 


AND OTHERS. 


oe 























OR some months we have 
been hot soda spraying all 
our timbers—long and short 


leaf, rough and dressed, for * 
both domestic and export trade. 


of course this is a mighty important | 
point to those who buy timbers for 
resale, or who are not immediately 
putting timbers they order into con- 
struction. We are also hot soda 








The purpose of this ‘‘extra’’ step in 
manufacture is to insure our custom- 
ers bright, unstained stock. Our hot 
soda sprayed timbers yard better—and 


spraying all our factory flooring. 

Let us have your inquiries on tim- 
bers, flooring, ceiling, siding, dimen- 
sion, mouldings, etc. 


We have a separate plant at Bude, Miss., where we manufacture Poplar, 
Red and Sap Gum, Cypress, Red and White plain and quartered Oak, Ash, 
Beech, Hickory, Soft Maple, plain and quartered Tupelo and Sycamore. 


J. J. NEWMAN LUMBER CO. 


BROOKHAVEN, MISSISSIPPI 


Member American Pitch Pine Export Co., New Orleans, La. 


EASTERN SALES OFFICE: SCRANTON, PA. 


- Also Selling Famous “BUDE QAULITY” Shortleaf Stock. 
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When Man and Nature 
Work Together 


It doesn’t make any difference how you ap- 
proach our stacks of boards. This is a rear 
view, neat, orderly, well ventilated by man so 
that nature can do her careful drying. 


These boards are soda-dipped first; then they 
are so excellently stacked, so carefully tended, 
so open to light and air, that they come to your 
hands bright and clean and straight and salable. 


There won't be a reject in a carload. 


Boards, mouldings, finish, cut-to-length 
trim, dimension, everything that a dealer 
needs for a rounded stock can be had in 
mixed cars of Nearwhite. 


Sumter Lumber Company 


INCORPORATED 


Electric Mills, Miss. 


Aeanhile’ 


for twenty years and then a second crop. 








Bins Full 
of . 
Prosperity 


The bins that you fill with 
“Light and White’ stock 
have just a little more 
prosperity and profit in 
them. 


Our common lumber, all 
kiln dried, is certainly bet- 
ter than average stock 
you'll find this out quickly 
when you see it. It’s light 
and white, almost free 
from pitch, and it serves 
in so many places so satis- 
factorily. The carpenters 
like it and the builders 
like it and you'll profit by 
their likes. 


Then there'll be other 
“money” binswith our cut- 
to-length finish and inter- 
ior trim, soft, easy to 
handle; and then, you 
know, that the bins that 
contain our end-matched 
flooring, ceiling, drop- 
siding and 6” common 
will bring you more profit 
than any bins you ever 
had on your yard. 


If you aren’t quite sure of 
this new end - matched 
stock, ask us about it. 
You'll be another convert. 


On All Flooring 





=. € ~= 


PIONEER 
LUMBER COQ. 


ELROD, ALABAMA 


GIP— 


is stamped on all common lumber. 
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BEFORE You Buy 
Your Spring Needs— 


let us tell you how we are helping other dealers to reduce 
their stock investment, cut freight costs, increase turnover 
and therefore profits by our famous Bradley mixed car plan. 


The idea is that we help you to do away with carrying 
large quantities of slow moving stock on hand. You buy just 
what you need, as you need it, in mixed cars. You order 
each car just to balance stocks. We carry your stock and 
get it to you in short order. Your stock investment is re- 
duced; your turnover and your net profits are increased. 


Just note at the right the variety of items we can load 
in one car and then make up an initial mixed car order and 
give us a trial. 


Bradley Lumber Company of ARKANSAS 


Office, Mills, Factories & Warehouses 


WARREN, ARKANSAS 








CIENTIFIC kiln- 
drying preserves 
within our products 
nature’s sturdy and 
beautiful qualities, 











ARKANSAS 
SHORTLEAF 


BRADLEY BRAND 
Oak Flooring 


Gum and Oak 
Mouldings, Casing 
Base, Etc. 


Aromatique Red Cedar 
Clothes Closet Lining 








BRADLEY’ 


IF IT’S 
BRADLEY'S - 


IT’S BETTER 
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Wisconsin Rock Elm ‘ L — 
oc Rock ane, °f, Manuacters Paeaoeee Contente ; as ea 
mber holdings comprise some o e 
finest Rock Elm timber now standing in Customers Es ima e Form 
— a4 to iz, 4 oan ee "a vee At last! An estimate sheet that does not cover the top © 


4 
nt: of your desk. What is more standard than a LETTER 
for immediate shipment ( ‘ontinue HEAD, size 8% x11? Offices doing a vast amount of 
ft. 4/4 No. 2&Btr. Rock Elm estimating have found it actually large enough for the 
ve - 5 Soames Rock Elm l l e a a aye lumber or mill estimate. No ee 
. Rock Elm s size is found large enough to cover in a single 
6/4 No. 2&Btr. Rock Elm Ca ing for sheet the average lumber bill. This letter head size may 
mon Rock be filed, mailed or bound easily in standard equipment. 
It fits any typewriter; it is very convenient to work upon 
ft. 8/4 Ni dca 


5 / 
70 M ft. 10/4 N Forms are padded 25 triplicate sets, 75 sheets to the 
it you use Wisconsin Rock Bim we | (©, C, COLLINS $3 | wirtecett ete astmatnd vinaies Orns 
would like to have you get in touch 5P 10 Pad $7.00 
— LUMBER (Binder for Pads, $178 
Oconto ompany _ ForSale by 

817 Ry. Exch. Chicago, Ill. Manufactured at American Lumberman 


Mills and Yards at: RHINELANDER, : WISCONSIN 431 So. Dearborn St., CHICAGO, ILL, 
Oconto, Wis. Nahma, Mich. 

















-_ 


eee, Start the - You Want 
New Year 


Hardwoods for fete | _ Right DRY 





EAGLE RIVER, WIS. 








Thoroughly Dry, Band Sawn 
4/4 No. 3 Com. 


Order your sup- HEMLOCK 


plyof Northern 

7 Hardwood from the We have it. 

Pe manufacturers om Ask Us— 
this page and insure 


yourself best quality Rib Lake Lumber Co. 


es coll only what v we ' ake for your 1928 pro- of Delaware 
L ” ra duction. RIB LAKE, WISCONSIN 


. MANUFACTURERS 
enone Ge very Saget Rust -Owen Forest County, Wisconsin 
er Oo. , 
4/4 to 16/4 Lum 


RUMMOND, WISCONSIN 
itn | Hardwood Lumber 


pro Manufacturers of 
and Basswood WISCONSIN Air Dried or Kiln Dried 


“Old Faithful” Hemlock White Pine sured tuhes tite te te 


and Perfectly Manufactured ith expert supervision. 
Maple Flooring a sm - "Send us fo Sleguliion 


Get our proposition on Mixed Cars. Thu nder Lake Co. 
Sawyer Goodman Co. Shop’ Lumber ‘out Specialy. Manufacturers 


Rhinelander, Wisconsin 
te, Wi Lumber « : 
Marinette, Wis. Dressed “EXTRA STANDARD” “Go to THUNDER for your LUMBER* 
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Resolve Now 
To Sell 


—the Lumber That 
Attracts and Holds Trade 


If you consider the holding of the trade jointly with 
maintaining of profits, you'll find Camp’s North Carolina 
Pine a big factor in attaining your purpose. Few woods 
offer a wider range of usefulness or greater economy to 
the home builder than this bright, clean, soft textured 
lumber. Its general adaptability to all building purposes 
makes it good lumber for dealers to adopt as general yard 
stock. 


Our policy of manufacturing planing mill items only as 
ordered guarantees you lumber which is free from cinder 
marks, dirt and stain. 


Our planing mills, with a combined daily output of 
600,000 feet, insures you prompt deliveries. 


We invite your inquiries and orders for 
straight or mixed cars of flooring, ceiling, sid- 
ing, finish, partition, mouldings, etc. 


Camp Manufacturing Co., Franklin, Virginia 


EASTERN SALES OFFICES : 
DAILY CAPACITY NEW YORK :51 East 42nd St., Vanderbilt Bits. GEO. JONES, Mgr., MILLS 


Phone Murray Hill 
Saw Mills . . 500,000 Feet PHILADELPHIA : Otis Bidg., E. D. W Franklin, Va. _ Marion. S. C. 


. WOOD, Mgr. 
Planing Mills . 600,000 Feet PITTSBURGH: Oliver Bldg, GEORGE L- CAMP, Mer. Wallace, N.C. St. Stephen, S.C. 
TAMPA, FLA., 3504 Barcelona St.. B. J. WILKINS, Sales Rep. 
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Libbey Qwens 


FLAT-DRAWN CLEAR SHEET GLASS 
FOR WINDOWS 


So much higher is the quality and so manifest 
are the advantages of LIBBEY-OWENS flat- 
drawn clear sheet glass for windows, that 
today it is preferred by glass jobbers, and 
used by leading sash and door manufacturers 
everywhere. 


LIBBEY-OWENS flat-drawn clear sheet 
glass is made by the exclusive LIBBEY- 
OWENS process. It is truly flat, uniform 
in thickness, with that beautiful lustre 
so desirable for all fine windows. 


Sash and door manufacturers prefer LIBBEY- 
OWENS flat-drawn clear sheet glass because it 
is absolutely without bow and therefore can be 
glazed either side out, thus saving time, labor, 
and expense. The many important selling ad- 
vantages of LIBBEY-OWENS flat-drawn 
clear sheet glass are greatly enhanced 
through the national advertising cam- 


© paign which is selling the public on 


quality glass and teaching them to ask 
for LIBBEY-OWENS glass by name. 


THE LIBBEY-OWENS SHEET GLASS COMPANY 
TOLEDO, OHIO 


LIBBEY-OWENS FLAT-DRAWN CLEAR SHEET GLASS FOR WINDOWS 


Distributed through representative glass jobbers and 
used by sash and door manufacturers everywhere. 


a e 




















Nelctiewee 


Are you equipped to get value 
received from your waste lumber, 
shavings and sawdust? 

All your wood represents money 
expended and should be conserved. 

If you now use the “waste” for 
fuel, or could do so, you can great- 
ly increase the amount of steam 
per pound of fuel. 

An Allingtion stoker will do it. 
It burns the smoke. 


The facts are yours for the asking. 





Seynaw es Michigan 
Main Office and Works, Saginaw, Mich. 


Branch Office and Works, Boston, Mass. 
Offices:—Chicago, Ill. New York, N. Y. 














ESTABLISHED 1817 


Still Cutting 


Pennsylvania Old Growth 


White Pine 


and Hemlock 
and also Second Growth 


from our earlier cut-over lands 


Your inquiries solicited for Hardwood 


Piling, Poles, Posts, Ties 
also SAP PINE 


Eastern Representatives for 
Little River Redwood Co., Crannell, Calif. 


Wheeler & Dusenbury 








ENDEAVOR, PENNSYLVANIA 




















, 1927 
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Pamudo Scores Again! 


Beautiful Indiana Resort Hotel 
Installs Pamudo Doors Exclusively 








THE BEAUTIFUL HOTEL WAWASEE, LAKE WAWASEE, INDIANA, WHERE PAMUDO DOORS ARE INSTALLED 





Owned by E. G. Spink Co., Mr. Bernard Cunniff, Pres. Under the able management of Mr. Leonard Hicks and Walter L. Gregory. 


Retailer Lumber Dealer Makes Sale 


We point to this important 


installation as further proof 


that Pamudo Doors are get- 
ting the business—that dealers 
who handle Pamudo Doors 
are making the sales. 


Surely, the selection of 
Pamudo Fir Doors for this 
magnificent hotel is a fine 
tribute to their beauty and 
utility. Read the letter in the 
box by the Mr. Bernard 
Cunniff, president of the 
E. G. Spink Co., Indianapolis, 
owner of the Hotel Wawasee 
and Country Club property. 














Letter from E. G. SPINK CO. 
owner of the Hotel Wawasee 


Pacific Mutual Door Co. 


Gentlemen—As you know, every 
door in our beautiful Hotel Wawa- 
see and Country Club at Lake Wa- 
wasee, Ind., was furnished by your 
company. These doors are finished 
in the natural wood, giving the 
beautiful grain effects so much ap- 
preciated, and are proving so satis- 
factory that we are glad to tellyou 
aboutit. It must be some satisfac- 
tion to you to know that your doors 
were used exclusively in the finest 
lake resort hotel in Indiana. 


E. G. SPINK COMPANY, 
Indianapolis, Ind. 


(Signed) Bernard Cunniff, Pres. 














Mr. Cunniff is unmistakably 
well satisfied. 


The Pamudo Doors and the 
finish materials for this finest 
lake resort hotel in Indiana 
were furnished by the well 
known Brannum - Keene 
Lumber Company of Indian- 
apolis. 

The prestige of Pamudo 
Fir Doors among owners, 
contractors and builders 
makes them easy for dealers 
to sell. Pamudo Doors and 
Millwork are sold through 
regular dealer channels only. 


Write nearest: warehouse for catalog or Tacoma for name of nearest jobber. 


PACIFIC MUTUAL DOOR CO. 


TACOMA, WASH. 


Warehouses and Shops at—St. Paul, Minn. Kansas City, Mo. Chicago, Ill. Indianapolis, Ind., Philadelphia, Pa. Brooklyn, N. Y 
We Sell Dealers and Distributors Only 








DOOR AND WINDOW FRAMES, PANELS, MOULDINGS, FINISH, CASING, BASE, COLUMNS, 
PORCH POSTS, GARAGE DOORS, PLYWOOD, PORCH RAILS, CASE WORK, SASH, NEWELS. 
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oe “SAWMILL UNIT AND OFFICE 1 
i AT BINED/ 


















KILLED artisans demand the best tools. With this won- 
derful plant it is easy for our expert workmen to turn out 
the finest lumber—hence the reputation enjoyed by 


PINEDALE SUGAR PINE 
SUGAR PINE LUMBER CO., (Fresno County) PINEDALE, CALIF. 


NEW YORK OFFICE: 2112 The French Bldg., 551 5th Ave. CHICAGO OFFICE: 1708 Conway Bldg., Washington and Clark Sts. 




















ey 


Mill and 
Factory 
at 


ALGOMA, 
OREGON. 








TIMBER:—Unexcelled for SOFT TEXTURE. Supply ample for 25 years. 

ANNUAL CAPACITY:—Saw Mill 50 million. Planing Mill 25 million. Box Factory 25 million. 
PRODUCTS:—Clears, Selects, Factory Plank, Bevel Siding, Common Lumber and Box Shook. 

dU MANUFACTURE and QUALITY—Uniformly Excellent. 


Algoma Lumber Co., Fay Building, Los Angeles, Cal. 


ESTABLISHED 1905 
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OW that we are again at the threshold of a new year, 
_ we look back over the past months with a feeling 
of gratitude. 1927 was a mighty good year for all of us. 
It furnished abundant employment, good wages, a big 
volume of home building and bounteous crops. 


We want to take this opportunity to thank our many 
friends and customers for the large number of orders 
they have sent us; also for their many letters commend- 
ing our quality and service. 


Our sole aim during 1928 will be to better serve our 
customers with Old Growth Douglas Fir and Sitka 
Spruce lumber. Let us co-operate with you in obtain- 
ing better values. 


C. D. Johnson Lumber Co. 


Northwestern Bank Bldg., PORTLAND, OREGON 


BRANCHES: 
Chicago Office: 332 South Michigan Avenue San Francisco Office: 260 California Street 
Los Angeles Office: A. G. Bartlett Building 


Meare exe eid Pacific Spruce Corporation, Toledo, Oregon 
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The 
Forests’ 
Finest 
DIRECT 
—to you! 


and Long Lake 
does the rest 








ATURE..at her best.. high 

up in the mountains of 

Washington and Idaho, grows 

that clean, even Pondosa Pine 

texture that is the delight of 
every builder. 


“Personally 
Recommended 
Lumber” 


We like to call our Pondosa 
Pinethat, becausedealersevery- 
where have gone out of their 
way to recommend it to fellow 
lumber dealers. Discover this 
fine quality lumber... send in a 
trial order. 


Our “2x4” 
magazine 
is free— 
send name 
for it. 





=LONG LAKE LUMBER 
——~—_ Spokane, 
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California White Pine 


Lumber and Box Shooks 


Annual Production 50,000,000 Feet 








Mount Lassen in Eruption 


Lassen Lumber and Box Co. 


Sales Office: Monadnock Building, 


Mills: Susanville, Cal. 





SAN FRANCISCO, CAL. 























A Real Service in 
California Pines 


We specialize in supplying California 
White and Sugar Pine stock. Our close 
contact and many years of acquaintance 
with the California mills enables us to 
offer a service that is of real value to 
buyers of 


Cut Sash and Door Stock 


Finish, Dimension, Shop 
Factory Lumber, Common Grades 


We have had unusual success in sizing up 
specific buyers’ needs and supplying just the 
stock that gives greatest satisfaction. Bring 
your needs in California Pines to us and let 
us demonstrate the advantages of our service. 


Wendling - Nathan Co. 


Established 1914 


SAN FRANCISCO, CALIF. 


Lumbermen’s Building, 
110 Market Street. 
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Mixed Cars White Pine 


Doors ~Frames — Sash= Lumber 
Mean Big Savings—Quick Turnover 


Mail Coupon Below for Delivered Prices 


Just check on coupon below, noting 
items you are interested in, mail coupon 
to us at 360 North Michigan Avenue, 
Chicago, and we will quote you delivered 
prices at your station. You will be 
under no obligation and you will be sur- 
prised at the big savings we can make 
you. 


You can buy a few doors, some Sash, 
Window and Door Frames, Mouldings, 
Panels, Sash Stock and end load with 
shed or yard stock, all at very low prices 
—as low in small quantities as in straight 
cars, thus reducing your investment and 
increasing your turnover. Just now 
prices on these items are very low—act 
today—mail coupon and see for yourself. 
If you want to know more about Paul 
Bunyan’s—just say—“Send Paul.” 


An Average Mixed Car 
Order 


As an example of how easy it is to make 
up a mixed car, 


160 Doors, average weight 45 Ibs. per door 7,000 Ibs. 


150 Frames, average weight 40 lbs. per 
CED occvocci este cetsbebosadavececs 6,000 Ibs. 


50 Thousand feet Mouldings, average 
weight 20 Ibs. per thousand lin. ft... 1,000 Ibs. 


300 Window or Sash, average weight 


EE d winnbteébsbudnteyshanbeaones 3,000 Ibs. 

10,000 Feet Bevel Siding, average weight 
600 Ibs. per thousand .............. 6,000 Ibs. 

5,000 Feet Bungalow Siding, average weight 
1,200 Ibs. per thousand.............. 6,000 Ibs. 

4,000 Feet Selects, average weight, 2,000 Ibs. 
SE TE 6 hd dsdcewciess sisters 8,000 Ibs. 
Boards, Dimension, Lath, etc., only... 3,000 Ibs. 
40,000 Ibs. 








TRADE MARK 





SAN FRANCISC 


REGIGTERED 


Chicago Yard and 
Warehouse 


A very complete stock of Calif. White 
and Sugar Pine is carried in our Chicago 
yard, also a stock of Doors, Windows, 
Panels, Mouldings, Frames, Garage 
Doors, Cut Stock, Screens and general 
line of millwork. 


If interested we will send you catalog 
showing millwork items carried and de- 
livered Prices. Check here. 


Send Chicago Warehouse Catalog 0 





Monadnock Building, 


“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


Mill, Factories and Sales, WESTWOOD, CALIFORNIA 
Distributing Yards, CHICAGO, LOS ANGELES and MINNEAPOLIS 


SALES OFFICES: 


807 Hennepin Avenue, 360 N. eae Ave. 
MINNEAPOLIS CHICAGO 


702 E. Slausen Ave., 
LOS ANGELES 


Detach and Mail This Coupon to The Red River Lumber Co., 360 No, Michigan Ave., Chicago 


Check items on which you desire prices. 


THE RED RIVER LUMBER CO., 
360 N. Michigan Ave., Chicago 
Please give us delivered Prices in cars on items checked. 


Doors [] Panels [] Lumber 
Selects [1 

Windows [] Mouldings [] Shop [1] 
Siding [1] 

Moulded Sash Stock [) Cut Sash Stock [J Pass og oO 

Frames [] Cut Door Stock [J Lath [1] 

A copy of Paul Bunyan will be sent if so requested. 
PE cccvh celeb West ake sedi abbct Sadnadeighes bible eo ebasdatcascecceseuseeotaswanes 
FRE. ..n cc ccweaes tenedewendths és Gls eek beekdadceadebeaeds cbasenvegonneebbennedeaes 
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DFLICAN (ALIFORNIA\W/HITEPINE 


Go After 1928 Sales Right 


The fine natural qualities and good manufacture of Pelican California White Pine 
will help you land 1928 business. Contractors, carpenters and builders like the way 
Pelican Pine works. They like its light weight its uniform quality and its reliable grad 
ing. Asa result, Pelican Pine is a sale getting lumber. 


Try a car and see for yourself. 


PELICAN BAY LUMBER COMPANY 


824 New York Life Building, Chicago, Illinois] xx} th, Fall 
flices:— { ive Keenan Bldé., Pittsburgh, Pennsylvania oe 
Sales Offices 806 Southwestern Life Building. Dallas, Tevas Oregon 

















Attend 


Your HE success of your convention this | 
Convention . year depends on your personal attend- 
ance. Great have been the preparations 
made to impart to you practical ideas and 
plans that will help you in your business. In 
most instances these plans are pages torn 
from the other fellow’s book of experience. 
Since they “worked” for him, they will also 
“work” for you. 























Attend your convention. Get your share of the helpful ideas that will be discussed 
in the interesting!meetings scheduled on your program. 


ASPHALT = ASBESTOS 


| THE LEHON | Aj COMPANY | 


West-441h 1045 Sts on Oakley Ave. 
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Testa New Heavy Duty Speed. 
Wagon in these Three Places 

































































































































































1. In the yard where your 
lumber piles occupy all pos- 
sible space, the new Heavy 
Duty Speed Wagon is easier 
to handle, easier to load in 
close quarters. 


2. On the road the new 
Heavy Duty Speed Wagon 

















_ gives you new six-cylinder 








transmission cuts the time 
of return trips. 


3. On your cost sheet the new 
Heavy Duty Speed Wagon 
means fewer repair bills, less 
outlay for operation. Speed 
Wagon huskiness — with 
every vital moving part of 
the chassis automatically 


speed to make lumber deliveries profitable at oiled—will serve you long after average trucks 
greater distances. A turbulence type cylinder are discarded. Try out the new Heavy 
head furnishes more power for pulling on bad Duty Speed Wagon—it is faster, surer, easier, 


roads or where building is going on. Four speed cheaper. 


REO MOTOR CAR COMPANY, Lansing, Michigan 





A Sp eed Wagon —_—. ae a tons 
For Every Trucking Need Chassis, $1645 
JUNIOR STANDARD 


Capacity up to a ton and a half 
In 2 wheelbases at $1345 and $1445 


Capacity up to one-half ton 
Chassis, $895 


6 Cylinder 


PEE 






Coupe Cab 


Dual 


AGON 


for faster, surer, easier, cheaper hauling 


HEAVY DUTY 
Capacity up to three tons 
Chassis, $2185 
Special Dual Internal Brakes 


Prices at Lansing 


Internal Brakes 
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CThe “Plus Advantage 


in a Permanent Buying 
Arrangement with 
‘Weyerhaeuser 











OU can see Wey- 

erhaeuser quality. 
It shows up, too, in the 
better service each 
piece delivers. The 
high quality comes 
from paying strict at- 
tention to all details 
of manufacture. Pre- 
cise sawing to square 
edges and uniform 
sizes; scientific sea- 








soning; expert plan- 
ing to smooth, satiny 
surfaces; careful han- 
dling and loading to 
insure delivery of 
clean stock, 100% 
saleable. You are not 
bothered with the 
“boneyard”evil when 
you become a Wey- 
erhaeuser Permanent 


Customer. 


—_—__ 
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F YOU have never dealt with Weyerhaeuser, there is a new 

sensation awaiting you in your first talk with a Weyerhaeuser 
Representative. 

He has lumber to sell you, of course. That is his business. 

But he has also something to give you—the advantage of a 
permanent go-ahead program for the benefit of the lumber 
dealer as well as Weyerhaeuser. 

The way it benefits the lumber dealer is two-fold: 

Ist—In his buying and supply. In the quality of lumber he 
gets — grades always the same and dependable; seasoning com- 
plete; manufacturing and finish workmanlike, no need for apol- 
ogies or evasions. And a complete range of woods for a large part 
of all your customers’ requirements. 

2nd—In his dealing with his customers. Weyerhaeuser really 
does understand the lumber user. Practically every step in the 
Weyerhaeuser PLUS program is intended to make the lumber 
better to use. 


1. Concentrated buying and concentrated selling. 
A call from a single Weyerhaeuser Representa- 
tive brings you all the different kinds of lumber 
you need to supply a large part of your trade. 


2. Fifteen different species of lumber—including 
Douglas Fir. Western Red Cedar, Pacific Coast 
Hemlock, Pondosa Pine, and genuine White 


Pine. 


3. The output of 17 large mills —and three more 
building. Shipping from 20 large stocks. 


4. Four huge Distributing Plants, with 100,000,000 
feet of lumber and 25,000,000 feet of 
timbers always on hand. Shipping in 
24 hours if necessary. 


5. The finest stands of timber in this 
country. Precise manufacturing. Sci- 
entific seasoning, giving the user 
the maximum natural durability 
of the species. 


The modern equipment at SS : 
Weyerhaeuser mills makes pos- 
sible a very high type of service. 






6. Careful handling and loading to insure delivery 
of 100% saleable and usable stocks. 


‘7. Sales making specialties that attract trade and 
repeat. 


8. Quicker, cleaner turnover on a smaller invest- 
ment. Easy buying. Regular supplies of compact 
stock. Fewer losses, and less lumber thrown into 
the “boneyard.” 


Q. The Weyerhaeuser Permanent Customer Plan, 
operated by Weyerhaeuser Representatives who 
take care of their customers in season and out of 

season. A most profitable arrangement for 
the dealer who makes use of it. 


The Weyerhaeuser Plus is a fine thing 
to put to work in your yard. It will 
make permanent customers for 
you~and we hope will make 
you a permanent cus- 
tomerforus.Call up 

_ the Weyerhaeuser 
Representative. 





WEYERHAEUSER SALES COMPANY 


Distributors: WEYERHAEUSER FOREST PRODUCTS 
General Offices - SPOKANE, WASHINGTON 


Branch Offices 


ST. PAUL CHICAGO KANSAS CITY 
2563 Franklin Ave. 208 So. La Salle St. 1418 R. A. Long Bldg. 


PITTSBURGH PHILADELPHIA NEW YORK PORT NEWARK 
2401 First Nat. Bank Bldg. 1600 Arch Street 285 Madison Ave. P. O. Drawer 629, Newark, N. J. 


The Weyerhaeuser Sales Company is the combined selling organization of the following Weyerhaeuser Mills and Distributing Plants: 


MINNEAPOLIS 
806 Plymouth Bldg. 





TOLEDO 
1313 Second Nat. Bank Bldg. 


Cloquet Lumber Co. . . . Cloquet,Minn. Snoqualmie Falls Lumber Co., Snoqualmie Falls, Wash. Clearwater Timber Co., Lewiston, Idaho 
The Northern Lbr. Co. . Cloquet,Minn. Humbird Lumber Co. ......... Sandpoint, Idaho Weyerhaeuser Tbr. Co., Everett, Wash. 
Johnson -Wentworth Co.,Cloquet,Minn. Edward Rutledge Timber Co. . Coeur d’Alene,Idaho Weyerhaeuser Tbr. Co., Baltimore, Md. 
Wood Conversion Co. . Cloquet,Minn. Potlatch Lumber Co............- Potlatch, Idaho Weyerhaeuser Tbr. Co., Portsmouth, R.I. 
Bonners Ferry Lbr.Co.,Bonners Ferry,Ida. Boise Payette Lumber Co........... Boise,Idaho Weyerhaeuser Tbr.Co.,Port Newark,N.J. 


Weyerhaeuser Timber Company, Minnesota Transfer, St. Paul, Minnesota 
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Atheys are built tremendously strong 
for such colossal loads. Their anti- 
friction bearing construction through- 
out makes it possible for them to 
operate with 30% to 50% less tractive 
power. This construction and strength 
enables Atheys to carry twice the load 
with half the tractive power, whether 
it is on a paved highway or thru mud 
and soft going where round wheel 
equipment cannot operate. 


mile haul- 


The broad track band prevents miring 
and provides a never ending highway 
of steel for the wheels carrying the load. 
Atheys are on the job every day, rain 
or shine, hauling capacity 10-ton loads, 
regardless of actual road conditions. 
Whether your hauls are long or short, 
Atheys will cut your costs. See your 
nearest Caterpillar Tractor Company 
dealer or write us for further infor- 
mation. 


ATHEY TRUSS WHEEL CO. 
130 N. Wells St., Chicago, U. S. A. 


The Baldwin Locomotive Works, Foreign Representatives 
Philadelphia, Pa. 


Cable Address: 


HEY TR 


BRIB 
\ 














“Trusswheel, Chicago” 


sors /\/\Z\Z AG 


EX 
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The milling in transit rate 


RE you saving money by taking advantage 
of the milling in transit rate out of 
Chicago? It’s worth while. 
This is just one phase of the service Hines 
offers at the Chicago yard—the largest lumber 
yard in the world. 


We can ship your orders out of this yard the 
same day we receive them and do so for only 
two and one-half cents per hundred pounds 
over the through freight rate. 

And we can ship anything. In the Edward 
Hines main yard are seventy-five million feet 


of long-leaf Yellow Pine timbers, dimension, 
flooring, crating material, etc.; there is Fir up 
to 30x30, one hundred feet long; Soft North- 
ern Cork White Pine; Elm; Basswood ; Spruce; 
Maple; “Beautiful” Birch ; Hemlock and others. 
There’s pattern and flask lumber; any kind, 
anything you need in lumber. 


Write, telegraph or telephone your require- 
ments. No order is too large for Hines to 
handle promptly. None is too small ta de- 
mand our most careful service. 





Edward Hines 
Lumber 


Co. 


2431 South Lincoln Street Chicago, Illinois 
Telephone Canal 0349 Western Union and Postal Wires Direct to Our Office 









































Quick Shipments of Northern Cork White Pine 


Twenty-four hours is all we require to fill the most com- 
plicated or exacting order for the softest of Northern 
Cork White Pine, Yellow Norway or Rainy LakeSpruce. 


Soft White and 

Norway Pine The largest concentration of shipping dry stock is always 

Spruce at the service of our growing list of customers. 

Lau Emergency needs find our shipping facilities through 
the Duluth Gateway the greatest to be had in » a 


Northern forests—a money and time saver for the 
careful buyer. 


Four railroads and our vast water frontage insure ready 
equipment and quick movement by land or water. 


Our finest of standing timber and modern manufactur- 
ing plants make us leaders in the Northern Woods. 


Dependable Lumber from a Dependable Source of Supply. 
The Virginia and Rainy Lake Company 


Virginia, Minnesota 








= 
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Sere’ lo fe fally/ 


There is a very large accumulated demand for 
lumber and 1928 must supply the material—all 
kinds, soft, hard, shop, export, long, short, roofers, 
box and mixed cars of all sorts. 


Recent lumber prices have been out of line due 
to conditions in other industries. Many doubts and 
fears have been exaggerated and the New Year 
comes with definite promises of very good cheer. 


Several good mergers last year have clarified the 
way to others—in fact, the New Year may bring 
several more that will strengthen the industry. 


Things are looking better. Let’s be cheerful. 
Make good lumber, sell it before shipping, and 
Stick to Your Prices! 


Good Financing will help. That’s our exclusive 
field. Let us work with you! 


YakerFomes Company 


Portiand, Oregon Chicago 
Pacific Building 208 South LaSalls Street 


THE ONLY HOUSE IN AMERICA ORIGINATING AND 
DEALING EXCLUSIVELY IN LUMBER SECURITIES 





WARD BROTHERS, Manufacturers’ BIG RAPIDS, MICH. 


—$—. 


“MARATHON” 


MAPLE FLOORING 


fanufactured fron 


Michigan Maple—the Finest in the World 
WRITE US FOR PRICES 





- AIR DRIED 





= MOORESVILLE, N. C. Z 


Roofers and | 
N. C. PINE 2" Dimension 


WE SELL TO WHOLESALERS ONLY 


P. M. BARGER LUMBER Co., INC. 



















‘herman th. ‘thettler Lumber Co. 


2601 Elston Avenue, 
Chicago, Til. 


Wishes you a 


rosperous Rew Year 

















_——* Steel eWire 


Company's 


ae Wire Rope 


ad AERIAL 


TRAMWAYS 


AMERICAN STEEL & WIRE COMPANY 


Chicago, How ¥ Clevetand, Worcester, Philadelphia, Pittsburgh, St. 
Oklabome City. Atlas. Bin igo: Barre, Baltimore. Ranges (ot; Oleg —_ 
-—- 4% nv e 
Ao oe in Drenciocs Los Angeles, Portland. Seattle. 















Start the New Year Right 


with a Policy in the 
saya Largest Strongest 


LU SER ENS MUTUAL CASUALTY COM 


James S. Kemper, President 





Pantheon Building, Chicago, U.S.A. 






























We want to sell the following 


DRY Mas. Hardwoods 


BIRCH 5/4 Ne. 3B Common.i50M ext 4’ Basswood 
ea 52M 6/4 No. 3 Common... 50M Me. assevencesd 179M 
4/4 Selects BASSWOOD 


SOFT MAPLE 


. 4. Bee a erre 15M 

4/4 Neo. 2 Common 4/4 Select & No. | 
Ng iprepeceis im Soe t ne poe OS c dvciceds ate 75M 
5/4 Selects ......... 6/4 Select & No. i 4/4 No. “2° Common... 85M 
5/4 Ne. | Common. .115M yn 22m 9x4 Select & No. i 

B/4 PAD 2. cccecccce 28M 6/4 No. 2 Gommon.. 7 GE, coccecevcee 

6/4 Selects ......... 21M = 6/4 No. 3 Common 8M HARD MAPLE 

6/4 No. | Common.. 75M 8/4 No. | & Btr..... 10M 

6/4 No. 2 Comm 4M —s 88/4. No. 2 Comm 4/4 Flooring Stock. ..800M 
8/4 No. | & Btr..... 15M 10/4 No. 2 & Btr..... 15m 5/4 Flooring Stock. ..350M 
10/4 No. | & Btr..... 29M %xi'/e-32” Merch, Ash 6/4 No. 2 Common. .125M 
12/4 No, | & Btr..... 15M & Soft Elm 


re OAK 


4/4 No. 3B Common. 45M 


4/4 Ne. 2 & Btr..... (8M 
5/4 No. 3A Common. 30M 


4/4 No. 3 Common.. 18M 
Hard Maple Flooring Stock for Rail or Water Shipment. 


C. H. WORCESTER CO., Not Inc. 32;s3tsSats$¢; ,cticaco 


Band Mills at Chassell and Ontonagon, Mich. 


















































AK GUM 


POPLAR ANDASH 


The name Faust takes the 
guesswork out of buying 
Southern Hardwoods and Cy- 
press. You can order from 
Faust with absolute assurance 
that you will get the best it is 
possible to buy for the money. 




















Let us have your inquiries. 


Faust Bros. 
Lumber Company | 


Manufacturers - 
Box 558, JACKSON, MISS. 


CHICAGO OFFICE: 
719 Monadnock Building. 
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Common Boarps, Roucu— 
6’ 























64S, add 









No. a P ge stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M or 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


NORTHERN PINE 


Duluth, Minn., Dec. 27.—Bookings of mixed cars of northern pine have been on a larger scale, 


Fencinc, Roucu— 


grades. 


Siding run to O.G., 


Prices f.o.b. Duluth are steady: 


8’ 10’ 12’ 14’ 16’ 18° 20° , , , , 
Mo. 1. $50.00 $55.00 $55.00 $55.00 $53.00 $58.00 $58.00 6” No.1 ..... ae $44.00 $48.00 gtk 4 asé. ‘A “ 5100 
61.00 62.00 64.00 59.00 59.00 64.00 64.00 P Dpareeptsrtenagetes, 36.00 38.00 41.00 te 
63.00 70.00 70.00 65.00 65.00 70.90 70.00 a ® .... chon * 28.00 80.00 32.00 38.00 33.00 
Ne. 3 82.00 41.00 41.00 41.00 89.00 45.00 45.00 4” Noi (7 77cco7 7 tot"? Lilt 40.00 43.00 49.00 55.00 55.00 
85.00 44.00 40.00 40.00 40.00 58.00 60.00 SEIN  ddccustkenbokoncecea tee 81.00 86.00 42.00 40.00 
89.00 49.00 49.00 45.00 44.00 55.00 55.00 _  emeenenes » iaibaca ae 27.00 28.00 29.00 29.00 
No. 8 81.00 32.00 82.00 82.00 382.00 36.00 36.00 pale : ; ‘ 
80.00 82.00 82.00 82.00 32.00 82.00 82.00 No. 4, 6-foot and longer, mixed widths, 4”, $26.50; 6”, $28.50. 
82.00 84.00 84.00 34.00 84.00 38.00 38.00 5° > fencing same. as 6". ain ihn ts 
For all white pine, Nos. 1 and 2, add $1. ae on eee . 
Boards, 6 to 20’, 8, 10, and 12”, No. 4, $80.50; No. 5, $21. Fe eee TS canta: SIS1E, add $1. 
For Si or 2S, add 75 cents; SiS1E, add $1; for resawed, add $1. dees %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. é. shiplap, 8’ and up, add $1.50. Well em 3 partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.26, ell tubing, D&M and beveled, add $2. 
No. 1 Piece Sturr, $1S1E— S1vinG 4 anp 6”, 4 To 20’— 
” $28.50 $32.50 $34.50 $82.50 $82.60 $83.50 $95.50 $85.50 . ie ee 
OD ede exw . ’ ’ y . . ’ _ 3 
28.50 29.50 82.50 32.50 32.50 82.50 $4.50 4.50 better .......... ee $64.08 Bastiat , C&better +3200 +3400 
28.50 $1.50 84.50 84.50 83.50 33.50 85.50 35.50 4 hl vedi epee ke tee 31.00 7» ee : 
31.50 32.50 86.50 86.50 35.50 83.50 85.50 85.50 — “‘‘****** {TT TTT : : 
82.50 83.50 87.50 387.50 86.50 34.50 36.50 86.50 Siding may contain not to exceed 20 percent of 4- and 9-foot. 


$2 a thousand extra; product of the strip as it 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 











NORTH CAROLINA PINE 


Norfolk, Va., Dec. 19.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended Dec. 16, as reported by the North 
Carolina Pine Association: 














Rough: 
Edge, 4/4— 
ee IND so in is. wg Wed doe SRS $46.00 
ee ee ea 
ee 2 | ee eer eee 18.95 
No. 2&btr. ata 3 No.1box 
SE ccrpenwewtones sajare 
i swhaweweecarene $56.25 $26. 00 
OO et 55.50 27.00 
i aa 5 daca iaclce dios 
Edge, No. 2 and better, 6/4 Lae candies egies $52.46 
No. 1 and 2 bark ING SL soba, ciate che 31.00 
i re a gials aga is Uke an Oe es We 18.00 
Dressed: 2% sl Over 





Flooring, 13/16”— Width 2%” 
B&better & No. 2 common. .$44.18 $40.58 

No. 1 common and No. 3.... 38.76 36.04 

Box bark strips, dressed or resawn..... $17.41 

Roofers: *Air 
No. 1 dried 

8 = eee pre ee $27.29 $17.40 
eee ee ern 27.46 18.37 

as deveiid as cs cig Sieh Mee aa a ae 28.50 18.47 
Sr ee 18.25 


*F.o.b. Georgia-Alabama mill points. 


RED CEDAR SIDING 


Seattle, Wash., Dec. 24.—A substantial ad- 
vance in price of cedar bevel siding and bun- 
galow siding is predicted, effective the early 
part of January. It is the consensus through- 
out the producing district that the minimum 
base price on 6-inch clear siding f.o.b. mill 
will be $26. Approximate quotations for red 
cedar siding in mixed cars, new bundling, 8- to 
18-foot, f.o.b. mill: 


Bevel a, Bee 











Width— ar a “B” 
A Peer re $2400 $23.00 $16.00 
De ccstencewase en 25.00 23.00 20.00 
OE dtcncceosccess Se ol 20.00 

Clear veeeeeented ane, 
NR eveteveus —— - $40.00 
DEE. caeednvdecneses che ceuse caddovee Ge 
ee rer er eee eer - 60.00 

Clear Bungalow Siding, ¥%-inch 
RED o.n9ce ee ene denbsateckbenteveeekd $30.00 
DL care) & Sicteaelnmaeemelern Ae Ceimaan aw ee 36.00 
REE - <saaaeewswnndehienns 64s eveeendus 48.00 

[Special telegram to Amertcan LumBERMAN] 
Portland, Ore., Dec. 27.—Log market quota- 
tions: 
Fir, yellow: No. 1, $22.50; No. 2, $17; No. 

8, $12.50. 

Fir, red: Pagnetes, $15@16. 

Cedar: $15@16. 

ee: trees. hey $12 oy ia 

Spruce: » $25; 2, $19; » $13. 

Everett, Wash., Dec, 24.—Scarce and higher; 
quotations: 

Fir: No. 1, $25; No. 2, $19; No. 3, $13. 

Cedar: Rafts of shingle logs only $17; lum- 


ber logs, $29. 
Hemlock: No. 2, $14; No. 3, $12. 
Spruce: $1 higher than fir. 


Vancouver, B. C., Dec. 24.—Latest log mar- 
ket quotations are as follows: 
Fir: No. 1, $22; No. 2, $16; No. 3, $11. 


Cedar: No. 1, $23; No. 2, $15; No. 3, $7. 
Hemlock: $11. 














, Pine 
|. re $39.75 


WESTERN PINES 


Spokane, Wash., Dec. 24.—The following 
prices, f.o.b. mill, became effective Oct. 1: 


Pondosa Pine, 16-foot, Inch— 


No.1 No.2 No.3 we « No. 5 
eee ee $42.00 $26.00 $19.00 ..... «ees 
a ere 43:00 STOO BEBO cccce ccves 
eee ee 40.00 23.00 20.00 ....6 cvcce 

Mes sswksanae 43.00 233.00 30.00 .ccce svece 

Oe tatee ewe 44.00 28.00 21.00 ..... sees 

a” & Wiel. ceccic i ceene $15.00 $ 5.00 
Pondosa - Sop 

t.C No. No.2 No.3 Com 

s/s & 6/4.. er 50 $34. go $22.50 $16.50 ..... 

eewnlatiam 2.50 42.50 30.50 16.50 ..... 


a4 eltiinas piaek onto Gee 
Idaho White = 16-Foot— 


e eeee8 eeeee 


0.1 No.2 No.3 No.4 a 5 
 éxtwewue $37. 00 ey 00 SSEe vecae sank 
- saacenees 00 Se cskee “eee 
- ceivevaes 38:00 30°00 SW ccsen veees 

ee RE 43.00 30.00 24.00 ...ce cocce 
seen eee ae 34.00 25.00 ..... 
4” & wider doe. aan aware $17.50 $ 5.00 


White Fir, 6- to 20-Foot, Inch— 
4” 6” 8&10"” 12” 4”"&wdr. 

- OH 00 $24.00 - 00 $36.00 ..... 
6.00 19.00 20.00 21.00 
ee DS cawewes eoees inane e050¢ Waees 


[Special telegram to American LumBERMAN] 
Portland, Ore., Dec. 27.—-The following are 
f.o.b. Chicago prices on Pondosa pine shop, S28: 


mi Uh a 
5/4 A 6/4. ccccceee - - $51.00 A . 
8/4 ' —— cece - 61.00 49.00 3.06 


Above shop prices are for shipments -. i 
3 and better. tend straight cars of specified 
grades, add 


CALIFORNIA PINES 


San Francisco, Calif., Dec. 24.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1l-inch stock only, were re- 
ported by the California White & Sugar Pine 
Manufacturers’ Association for the period 
ended Dec. 23: 

California White Pine 





All ate my 


No. 1&2 clr. Csel. D sel. No. 3 elr. 
4/4 ....$69.95 $62.35 $54.95 $44.40 
5/4 . 67.75 61.90 53.15 52.45 
6/4 . 65.75 54.60 47.30 52.10 
8/4 . 80.45 67.20 53.10 62.00 

California Pine 
4/4 ....$92.60 $87.60 $74.40 $52.00 
5/4 .... 83.60 74.90 61.05 66.00 
6/4 ...+ 83.50 70.60 55.00 63.45 
8/4 .... 96.85 83.55 70.25 82.55 
White Mixed Pines 

DOG  sdicescene $31.45 Common— 
No. 1, 5/4xa.w.. 37.50 _ 1, 1x4x6. Oe. 50 
No. 2, 6/4xa.w.. 23.90 iP akitces 8.75 
Panel, %4”xa.w. 80.00 No. S tines a 4s 


Sugar Shop Box ee ee 23.15 


No. 1, 5/4xa.w.. 44.85 § 4x4" ......-.- 30.25 
No. 2, 6/4xa.w.. 28.30 ean. 

Douglas Fir SS eee 
C&better ...... $43.50 | a ee ee 3.60 
Common ...<i-« 21.50 a 1.25 
Dimension 14.25 No. 1 dimen, 

Cedar pe a 19.40 
Pencil stock ...$23.50 Whi 
CO wascidaxt 37.90 C&btr nll sizes $49, 75 
Export No. 1 com...... 20 
Australian, No. 1 dimen, 
5/4xa.W. ..... $55.20 1-9/16xa.w. o>. eae 








DOUGLAR FIR 


[Special telegram to American LumBerMan] 
Portland, Ore., Dec. 28.—F.0.b. mill prices 
on actual sales of fir, Dec. 24 and 27, direct 
and wholesale, reported by West Coast mills 


to the Davis Statistical Bureau, were as 
follows: 
Vertical Gente B. 
Cc D 
Me ng chtwareds wot ae 0 fe _ 50 $29.50 a 
a et eenig agli ie 
fe eer er Seas 36 ) 
Flat Grain Floo 
WU os Stet cairn east 23.25 19.75 
ial. diocard whataid ees 28.75 28.00 
Mixed Grain Flooring 
OM hick cede ae eaeedee cies ee $15.25 
* Ceiling 
RO a a at cuca go sete 23.75 21.00 
ee ko ee 23.00 17.50 
Drop Siding, 1x6” 
106 PA aaah die eae ate 27.50 22.75 : 
BM, Palo, ithe esd aa arid te 27.50 26.25 Bare: 
PS re, en 16.00 


Finish, Kiln Dried and ‘Surfacea 
x6” 1x8” 1x12” 


re $37. 50 $38.50 $47.00 
Common Beagie, and Shiplap 

ya ixse”6= ss 3.” 

et SA re $18. 0 $14.75 $15.00 $19.00 

esa ee ateie care 9.50 10.25 10.00 11.50 

BN as Moat sae 7.00 7.50 7.50 nakis 
No. 1, 7 ,thick— Dimension 

14’ 16’ 18’ A 22&24’ 26-32’ 


4”. $15. 50 $15.50 $17.00 $17.50 $18.0 

6”. 14.75 14.50 16.00 16.50 16. 30 $20. 75 $23. 25 
8”. 15.25 15.00 16.00 16.75 16.50 19.75 24.50 
10”. 16.50 16.00 17.50 17.00 17.00 22.00 25.50 
12”. 16.75 17.00 17.25 17.75 18.00 21.50 26.00 


2x4”, 8’, $13. ~ 10’, $15.50; 2x6”, 10’, $13.75 

Vr 2x 2x6” 2x8” 2x10” 2x12” 
$i}. O5 + 50 eae. 00 $12.50 = - 

Ne 3: 6.50 5.00 oy aN 

Wo. 1 Common ‘Timbers 

8x3 to 4x12” to 20’, surfaced ......... $18.25 

5x5 to 12x12” to 40°, es 17.00 

5x5 to 12x12” to 40’, surfaced ......... 18.50 

Fir Lath 
SO, 2 BO, BIG 65 ko oth a6 caeseavtenees $2.00 
B&better, Flat Grain Car Siding, 9 or 18’ 
DE SCkb aah es 5d ae kde b Oh ew aah eo ee $30.50 
ET ick inscis arate ik acca atin oie ao aetna lod 26.75 





RED CEDAR SHINGLES 


Seattle, Wash., Dec. 24.—Eastern prices per 
thousand, four or five bunches, f.o.b. mill, 
are: 

Pirst Grades, Standard Stock 


I, MET i. noo. 4 6G dee ele oleia $2.00@2.15 
SE. eee ore 2.20 
i eS is bc ee eR OS wow ae 2.30@2.35 
i MEE? ss. /t-se.e-6-e0-s wack 6 soe be 2.80@3 00 
EE a ro en @.0a Ga) 4 ne ale a ated a 2.95 @3.00 
EEL is 0.00ko ths obelncenebsecc 3.70 @3.80 
aaa intl Richa herbal eke eie-ae a elem 7.25 @7.75 
Se BeOS, 6.0 6a o > be cee oan 0 
Pirst Grades, Rite-Grade Inspected Stock 
I IE rary. hand G6 Gbbince Sooo et 2.10@2.15 
Extra stars, ha Rink ad 6 alae te adee 2.20@ 2.25 
IS oon 6: 6. dg Aha wee ee ab 2.60 @ 2.80 
CE ig ous at oO oS. Gino 3.00 
Es Kawi nee iu die see ew uaa 3.45 
ED aoe: & en: Aa nin cea mie a ena eh 3.90 
Second Grades, Standard Stock 
COUREI MERON, GBs 2 occ cnsovcacweers 85@ .95 
ee ee eee 1.00@1.10 
CS Is 6a bGbs od ss ea ene ees 1.45 @1.55 
British Columbia Steck, Seattle Market 
PE aa ise 045 way Bima SRS kes BS 2.90 
a. Gr weap aaa Palins rele: bw Oe adel 3.20 
EE Wi lne:6 nd'e-0 Si bebe mens. oewe om 3.80 


ee 
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wees COAST eee eR CYPRESS NORTHERN HARDWOODS 
pecial telegram to American LUMBERMAN ouis, 0., Cc. -—Current quotations Followi ns 

Portland, Ore., Dec. 27.—The following are | f % b. St. Louis: Ween Gee eS ee Rene oe 
prices for mixed carlots prevailing here today: GULF COAST RED CYPRESS— F 2 

Finish— Factory stock— | New Grades Factory No.1 A FAS Sel. No.1 No.2 No.8 

a all $70.00 dy sere Hr | a ene “ee ee, Bl 

1x4—10” 59.00 cocceeee : eeececes . ° . . 4 ....$ 90.00 75.00 60.00 38. 
is 16" sececeee 29.00 | 5/4 ....... 121.75 78.76 68.75 83.76 | 5/4 .... 100.00 . 85.00 ’ 5.00 . 10.00 * a 

evel siding— Konccces See CP8. vesacee Se 81.75 66.76 33.75 6/4 .... 110.00 95.00 70.00 42.00 21, 1.08 

ere 25.00 Lath Pees 1 meee, 6 «ll 1. 8/4 .... 115.00 100.00 75.00 45.00 

x6” ....... 26.00 Green box “Imbr. 17.00 | 10/4 eeeee 136.75 93.75 78.76 coco 

Wy nacaaa aa. a6 93.75 pb gk eons Basswoop— 
So a 6 )6 4/4 75.00 65,00 50.00 82.00 24.00 
‘an om, 4/4 rasgeess neoseesredliaes 5/4 75.00 65.00 50.00 33.00 25.00 

Prices £.0.b. Chi Common mough— No. 1 0. 2 o. 3 6/4 78.00 68.00 65.00 36.00 27.0 
sgepee tale, 40k DO, ed a ailing | 1x4—10" .............854.75 $48.76 $82.75 | 8/4 $5.00 75.00 60.00 $8.00 25.00 Esta 
pat phn Bw Rag hy Ag he — BR eens . 61.75 60.75 384.75 | 10/4 .... 95.00 85.00 70.00 50.00 ..., ont 
taining not more than 10 percent of shorts nor’ more | AGG, 32 ‘for specified lengths on common | 12/4 .... 105.00 95.00 80.00 60.00 =... — 
than 50 percent of 16-foot: . “ 

D&better Head Map mae | OO eee. naa ee mail 
4/4 5/4 O&8/4 4/4° = 4/4% = 4/4 1 4 1 0 $108. 76 $ 98°75 $ 9s. 15$ 83.75 $ 73. 75 iN : 7a 

47 ...-.$56 $82 $82 $58.00 $40.00 $83.00 | ixiz” ....°110.75 106.75 101.75 91-75 80.75 |X ro a Oy Se Se 

— weseoe 82 82 54.00 40.50 35.00 See snes 130: 75 115.75 110.75 102.76 ee0e Birch— 

Beet 86 82 82 64.00 39.00 35.00 ixi6” . 125.75 120.75 115.75 106.76 .... ba A 
10” ..... 80 85 85 55.00 40.50 35.00 | Bungalow Bevel Si 4/4 90.00 70.00 46.00 28.00 20.00 Mus 
12” ..... 91 95 85 60.00 47.00 365.00 el Siding— A B cabtr a 95.00 75.00 62.00 84.00 21.00 first 

*For 5/, 6/ or 8/4 in No. 1, add $10 to price of a  sexriwenanonke ‘ : co See $8.00 +4 68.00 $1.00 — 
4/4 in same width; in No. 2, add $6; oa No. 8, Gxee enevcesceseees oy 3 5 a oo aye oy poy $8.40 
add $6. Beep came 61 Sim nmeoewiw.ial Ret 
Random Widths, 6- to 16-foot lengths— Bevel Siding— ‘ " ‘“ me /4 ++ 85.00 68.00 42.00 26.00 ae 

: ‘ : 5/8 82.00 65.00 35.00 a eke 
cane, ©” */t+ 982-505 5/4, 906.60; 6/4, 988.00; O/4, | sezgw ..........948.50 $45.00 $41.00 938.00 In § 

No. 5, 4/4, $25.50; other thicknesses, $29.50. | YELLOW CYPRESS— uate ten ot eee 

For all rough stock, add $2.50. Factory— No.1 No.1 No.2 Pee Say Se a a ee ee 

Spruce lath, 4-foot, No. 1, $8.45; No. 2, $6.95. 4/4 aa ae eee com. some. Ps of 4 & 6-foot lengths, $80. For sel. red, add 

, er 7 6 46 35 29 i 
OAK FLOORING C/4 ccccces 75 61 48 35 29 Rough birch, 1x4-inch, two face clear, $80; one and 
DOO xadeden 82 66 53 37 31 two face clear, $65; 1x5-inch, two face clear, $90; 

Following are average carlot prices, Mem- 10/4 ....... 100 78 63 - ee one and two face clear, $70; run of pile, $68. Cor 
phis base, obtained for oak flooring during the | Boards— waar 
week ended Dec. 17—as reported by the Oak = § 4, ¢» No 5o Nes , i” random | Sort Eru— = 
Flooring Manufacturers’ Association: 1x gv |..]: : : : 2.50 34.00 7 ‘ ; zi 4/4 65.00 55.00 45.00 25.00 21.00 5 

x1 %” }ex2 %” %x1 %” % x2” lxl oO” sa aaa a 43.50 35.00 adie 5/4 70.00 60.00 48.00 30.00 22.00 Wi 
Clr. gtd. wht. $118.00 $113.35... $90.00 ixl2” ........ 3.00 86.00 wo 3s —<_ opp op = ola 
Cir. qtd. red... ..... 76 $60.66 «6..... | Peck, Ixia”... .... eoee $28.00 10/4 y= i > RR DA 
Sap. cn atd. wer ‘dis ne “sq 1°-°° | EILM DRIED TUPELO FLOORING— 12/4 95.00 85.00 78.00 45.00 .... w 

Cir. pln. wht... 68.37 73.57 59.68 60.73 7 pent Selects No.1 | Rock E be 
Clr. pin. red.... 63.43 72.16 49.36 63.09 | $8x2%” ...--- $61.50 $51.50 Se 
Sel. pin. wht... 54.86 64.90 40.70 41.91 vs pa pd 45.00 25.00 19.00 

el. pln. red... ; 62.34 31.3 42.44 W . 50.00 = 30.00 20.00 
No. 1 common... 36.58 40.17 31.42 32.91 HARD OOD FLOORING 6/4 80.00 55.00 80.00 20.00 
No. 2 common.. 14.00 17.82 Bee kstee Sales by Michigan and Wisconsin flooring wane pap a eae *25.00 

%x1 x2” kex1%” x2” mills of maple, beech and birch flooring, as sia ; y t Pay 

oe ot whe... Bmp ‘ani fex1%” te reported to the Maple Flooring Manufactur- 18/6 - — 56.60 on.60 
Cir. pln. wht... 75.50 70.79 :...:. $69.63 | ¢Ts' Association, averaged as follows, f. o. b. *Bridge plank. Li 
Cir. pin, red... 70.50 2” SR teers cars flooring mill basis, during the week ended Sorr Maruz— g 
Sel. pln. wht... 63.50 60.98 <1... 64.28 | Dec. 17: 4/4 e.00 68.00 ™ 

Sel. pln. red... 4. ss fae 52.50 MF FM . . 45.00 26.00 20.00 

No.1 common... .... 40.29 ..... 35.50 Marie rire p natae *Phiea 5/4 79.00 = =—©60.00 = 50.00 83.00 21.00 

No. 2 common.. 10.00 ..... ..... otee tM -c,6csdeanswasl $69.98 $61.00 $40.69 | 6/4 $5.00 75.00 = 58.00 = 80.00 21.00 

3 . 8/4 90.00 80.00 65.00 36.00 22.00 

HARDWOOD INSTITUTE PAST SALES REPORT sa 

ae j 100.00 80.00 65.00 40.00 19.00 

Memphis, Tenn., Dec. 27.—Chicago/Cleveland average hardwood prices obtained during —e -00 5.00 70.00 42.00 20.00 
week ended Dec. 20, as reported to Hardwood Manufacturers’ Institute: oe a ony oy oo pany 4 io L 
Choo. Clev. Chgo. Clev. Chgo. Clev. Chgo. Clev. Chge. Clev. ; ‘ ' . 
RED GUM SAP GUM WHITE OAK POPLAR SOFT ELM Harp Marte Roucn Froorinc Stock— * 

Figured Wood Plaio—Contd. Plain—contd. Plain—contd. No. 1 com. & sel No.1 No. 2 No. 8 
il Quartered Ne ! com, & sel. No. 1 com. & sel No. 1 enm. and sel $$ os com. com. com I 

AS. 195.50 He fe 88 ate” 61.25 © No. 2 com. . Uh eee seseceeees -++-$44.00 $32.00 $22.00 
an tan hk 64 42°75 a Pm 4-4 "61.95 62.00 4-4 26.25 Sl, aeacee ovecceventceecss GEO: San geen 

4-4 65.00 wo come 4-4 42.50 56.25 | No. 2 com. 3 =. 

Quartered 7-4 "36.00 at a ll Nod Acom. $0.00 | Legrun — Sel. No. 1&Sel ] 
FAS No. 3 com. No. 3 com. 4-4 87.25 44.25 ‘4 34.00 ..., _— 

4-4 108.75 4-4 20.25 4-4 25.00 26.25 No. 2 Boom. COTTONWOOD FAS 6”&wider 6”&wider No.2 No.3 
8-4 107.00 BLACK GUM RED OAK 4-4 28.75 = 32.50 13.17” box boards 4/4 ....$ 70.00 $ 60.00 $ 45.00 $382.00 $18.00 
No, 1 com, & sel. pas wuattered pag austtered - ASH “ . 5/4 80.00 70.00 655.00 35.00 19.00 

4 4.08 {4 58.00 ana ae 4-4 57.00... | 6/4 ---- 90,00 80.00 65.00 35.00 20.00 

6-4 63.50 No. 1 com. & sel. 5-4 110.25 8-4 115.25 CHESTNUT 8/4 95.00 . 85.00 70.00 38.00 20.00 

8-4 65.75 4-4 43.75 No. 1 com. & sel 10/4 .... 110.00 100.00 85.00 50.00 30.00 
No. 2 com. vas en o Piste 4-4 54.00 FA — 12/4 .... 120.00 110.00 85.00 55.00 30.00 

4-4 44.50 . as 4-4 72.25 108.75 .7 a een 4-4 —_ 12-09 14/4 .... 185.00 125.00 110.00 60.00 85.00 
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WANTED—100,000,000 FEET 
Of timber located Gulf Coast territory. 
Mobile, Ala. 


BOX 176, 








WANTED—WEST COAST CONNECTION 
Established wholesaler located in Newark, N, J., 
and having established trade in Pacific Coast Fir 
and Hemlock desires to make connection, on 
profit sharing basis, with reputable miil or whole- 
saler in a position to ship approximately 0o..c-half 
million feet per month fir and hemlock ‘via 
steamer to Port Newark, N. J. 

Address “C. 4,” care American Lumberman. 


WANTED RETAIL LUMBER YARD 
Within 100 miles of Chicago. Will pay cash. 
Must stand investigation. Give full particulars in 
first letter, 

Address 





“E. 7,” care American Lumberman. 


WANTED TO BUY 
Retail lumber yard in southern Wisconsin, 
Address “C. 26,” care American Lumberman. 


WANTED TO BUY A GOOD YARD 
In a good residence town, 
Address “D. 12,’ care American Lumberman. 

















WANTED—SIX FOOT BAND MILL 


Complete. Give full location and 
condition. 


Address “F. 9,” care American Lumberman. 


VERTICAL BAND RESAW 
Will pay cash for 54-inch vertical band resaw, do 
not want an old model or machine not in first- 
class condition. In reply please give full details. 
DAY WINTON LUMBER CO., Grenada, Miss. 


description, 








WE BUY AND SELL SAW FILING MACHINERY 
What have you to offer? 
GeBOTT MFG. CO. Muskegon, Mich, 











WANTED—42” GAUGE GEARED 


Locomotive, 18 to 22 tons. Also, logging cars, same 


gauge. Also, 1 200-cubic foot steam driven air 
compressor. : - 
Address “F. 5,’ care American Lumberman. 





LUMBER STORAGE 
Large Yard for Air Dried Lumber 
Modern Sheds for Kiln Dried, 
Competent Inspectors and delivery 


facilities; 
to help market. 
I. Cc. and Santa Fe. 


also Sales organization 
Located on 2 Railroads; 
Connected with all 


roads through Belt Line. 
ANK I, ABBOTT, 
Chicago, Ill. 


2600 Archer Ave., 





SAW MILL FOR SALE 
Six-year-old plant. consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “B. 10,”" care American Lumberman. 


FOR SALE—SAW MILL 
25M capacity, with planing mill, office, warehouse 
and 20 acres land, all necessary equipment for 
complete operating unit, or will sell separately. 
Northern Wisconsin. Price very reasonable, terms 
if desired. Full particulars upon inquiry. 
Address “S. 7,” care American Lumberman. 


FOR SALE—EIGHT FOOT BAND MILL AND 
All necessary equipment yard and buildings for op- 
erating at present location in delta of Mississippi 
state on Y, & M. V. R. R. Plenty of timber and 
logs available on cheap freight rate. If interested 
— DELTA SAW MILL, care American Lum- 

erman. 


WASHINGTON, D. C., INDUSTRIAL ZONE 
2 miles southeast Capitol Building, 596 feet adija- 
cent B. & O. R. R., 210 feet fronting Sumner Road, 
82,347 sq. ft. at 20 cents per sq. foot; concrete 
roads. Sewer and water connections, 
W. H. BRYSON 
Strath Haven Inn, Swarthmore, Pa. 
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BUSINESS OPPORTUNITY 
Having cut out our cypress and hardwood holdings 


we have on hand a complete 30,000 ft. capacity 
band mill, which is too good to junk or sell as 
second-hand material. 

From a reliable firm wishing to change from circu- 
lar to band mill operation, or one having good 
timber holdings, we will consider a proposition to 
put in our plant and take preferred stock at a 
fixed rate. 

DEBLIEUX LUMBER CoO., INC., 
Opelousas, La, 


FOR SALE 
Modern and fully equipped sawmill in British Co- 
lumbia within one hundred miles of Pacific Coast. 
Well situated on water and railroad with unlimited 
accessible timber, Sitka Spruce, Hemlock and Cedar, 
Capacity 30 M. feet daily. Good reasons for wish- 
ing to sell. Apply, with full particulars. 
Address “F. 1,’’ care American Lumberman, 


WOOD WORKING FACTORIES 
At sacrifice prices. Choice locations in Central 
States with low labor costs. Free industrial sites 








with switch to responsible manufacturers. Build- 
ings constructed and financed. $1.00 sq. ft., up- 
wards. Write us your requirements. FANTUS 


FACTORY LOCATING SERVICE, 
Chicago, 


1325 S. Oakley, 





WELL ESTABLISHED CEMENT PRODUCTS. 
Plant needs capital for expansion; would take 
silent or active partner. 
fancy. 

Address “E, 2,” care American Lumberman., 


This business in its in- 





FOR SALE 
Fifty lumber dollies in fair condition. Also single 
and double wagons. We are in a position to dis- 
pose of at once 
LOURIE & ROBINSON LUMBER COMPANY 
Dix Avenue Yard, DETROIT, MICH. 








FOR SALE—GOOD PAYING LUMBER AND 


Coal yard in eastern Nebraska. Would consider 
taking in good, honest, energetic man as partner 
or would consider becoming associated with line 
yard firm of good standing carrying position. This 
is a real opportunity, as this is an Al yard. Might 
exchange this yard for a good yard in either Iowa, 
Illinois or Michigan, Correspondence treated con- 
fidentially. 
Address “F. 15,’ care American Lumberman. 


FOR SALE—RETAIL YARD 
In western Michigan, population about 55,000, 
doing $135,000 to $150,000 business annually. Good 
reasons for selling. 
Address “F. 14,’’ care American Lumberman. 


FOR SALE—LUMBER YARD 
In southwestern Oklahoma one yard point; reason 
for selling, settlement of estate. 
Address “D. 3,” care American Lumberman. 











FOR SALE—LUMBER YARD 
East Central Illinois; town about 300; good terri- 
tory; worth the money asked. 
Address “D. 23,” care American Lumberman. 





WE WISH TO MOVE THE 
FOLLOWING STOCK 
Cars 4/4 FAS Plain Sap Gum. 
Cars 4/4 No. 1 Com & Btr Plain Sap Gum, 
Cars 4/4 No. 1 Com & Btr Plain Red Gum. 
Car 4/4 No. 1 Com & Btr Magnolia. 
Cars 4/4 No. 1 Common Poplar. 
Cars 4/4 No. 2A & Btr Poplar. 
bes, good widths and lengths, circular sawn, well 
manufactured. 
E. B. STOWERS LUMBER COMPANY, 
Birmingham, Alabama. 


WANTED—ORDERS FOR OAK 
Special material, car stock, cross ties, switch ties. 
timber, boards, etc., Grade guaranteed; prices 
right. We can please you. 

ENARC LUMBER MFG, CO., 

P. O. Box 43, Poplar Bluff, Mo. 


FOR SALE 
Extra fine clean birch, ash, elm, soft maple, cotton- 
wood, walnut and hickory, in 4/4 and dimension; 
good widths and lengths. 
ROBERTSON NURSERY & TREE EXPERT CoO., 
614 W. 3rd St., Muscatine, Iowa. 


FOR SALE 
Poles, posts, piling, ties. Specialists in white oak 
piling. Prompt shipment on any amount, TIO- 
NESTA FOREST PRODUCTS CoO., Tionesta, Penn- 
sylvania. 


te 
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FOR SALE 
75,000’ 5/4 Mill Run Cherry. 
MORRISON, GROSS & COMPANY 
Elkins, W. Va. 


CARLOAD HICKORY BILLETS 
54x2%x10 inch and 2%x2%x10 inch long. About 
5% 15%x2%. E. E. LOUDON & CO., Salem, Ind. 





1 
2 








W. VA. 5/4 OAK FOR SALE 
200 M ft., No. 2&Btr on grades Nat. inspection 
fine widths and lengths; make us offer on all or 
any part. 
PENN LUM. CO., Pennsboro, W. Va. 





FOR SALE 
Two carloads No, 1 Veneer logs 14” in diameter 
and up; 25 stumps. 
Cc. P. HAWKINS, . 
Quenemo, Kans. 





NATIONAL FOREST TIMBER FOR SALE 
See advertisement on page 57. 











OWNERS OFFER 60,600,000 LA. HARDWOOD 


10,000,000 Vt. 22,000,000 New York spruce, hard- 
wood. H. S. TIBBITTS, Millenocket, Maine. 


LARGE TRACT PULPWOOD-HARDWOOD 
Near Sault Ste. Marie. 102 STATE ST., Mille- 
nocket, Maine. a 

















REAL BARGAIN CAN BE HAD IN THIS 
40 to 60 million feet pine and cypress timber, new 


band mill, tram and locomotives and all other 
equipment required to operate sawmill. Plant is 
less than year old and can be sawing lumber in 
= days. For sale at half price to close partner- 
ship. 
Other timber tracts and large tracts of cut-over 
southern lands. 

F. L, GIBSON, 


Thomasville, Georgia, 





C. TIMBER FOR SALE 
3,000,000,000 = + good holding or operating propo- 
sition. Ideal location for both water and rail ship- 
ment. Price $1.50 per thousand. Full particulars 


from 
CANADIAN FINANCIERS TRUST COMPANY 
839 Hastings Street West, 
Vancouver, B. C. 


FOR PINE AND FIR TIMBER LANDS 
Write FAVELL-UTLEY REALTY CoO., Lakeview, 
re. 
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NEW ENCLOSED BODY WITH CAB 
attached, This body has heavy screened sides and 
curtains on back half. Shelves in front half on 
each side full height. Ice box in center. Railing 
around top for carrying boxes, ete. Body is con- 
structed with steel sides and top and would make 
a good camping body or for hauling groceries, 
laundry, field office, etc, Cost new, $750.00. Our 
price, $275.00. 

Parts for 1—New lumber roll-off body, 14 or 16 
ft. long by 6% feet wide, with five 4%inch steel 
rollers. With this type of body a load of lumber 
can be dumped in two minutes as well as loaded, in 
the same time, off a trailer or wagon equipped 


with above. Regular price, $700.00. Our rice, 
$325.00. 

$ 5 = Holt Caterpillar Tractor, Good condition, 
850 


HARVEY MOTOR TRUCK WORKS, Harvey, Ill, 
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FOR SALE 
Machinery for complete 20,000 dry press brick 
plant. Price, $3,500 cash and easy terms, Will 
accept as payment building material, market price. 
Ww. PITTS, Indianola, Miss, ~ 


FOR SALE—8 FT. LINDERMAN MACHINE 
Joints stock up to 8-ft. long. Machine recent 
model in good condition. At present in use. Any 
reasonable offer will be considered. Apply RUTH- 
ERFORD LUMBER COMPANY, 425 Atwater Ave- 
nue, Montreal, Que, 








FOR SALE 
One second-hand” Gifford Wood bucket conveyor 
complete. A bargain for some material dealer. 
Address BRUBAKER & SON, Robinson, Ill. 


FOR SALE—ENTIRE BOX FACTORY 
Equipment operated to June 30, 1927. GOESSLING 
BOX CoO., St. Louis. Mo. 
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ONE SMITH MYER & SCHNEIR # 


Sand mill equipment compiete with nling room 
machinery, turbine electric lighting plant, and all 
equipment in transmission, belting, etc., power 
plant, for immediate delivery, $6,000. 
One Smith, Myers & Schneir 8’ band mill (husk 
only), $500 
One No. 228 Hanchett comb, band resaw and cir- 
cular saw sharpener, new, $125. 
One Covel }4” band saw shear, $75. 
48” Deflance automatic lathe with equipment. 
66” Mershon short log band mill, $800. 
American ‘“‘Empire’’ bolter, $225. 
7-ton ‘“‘Plymouth” gasoline locomotive, standard 
gauge, $800. 
1000-KVA General Electric A.C, 3-60-480 V., like 
new. D.C. to Ball cross compound engines; cost 
$40,000; wonderful bargain, $9,750. 

G. W. SIMMONS MACHINERY CoO., 

605 Linden Ave., Memphis, Tenn. 





FOR SALE—COMPLETE BAND MILL 
Six-foot Right-Hand Clark Mill with all necessary 
equipment including power and light plant: also 
a 4x14 Planer, Holmes Superior 125-H.P. Boiler, 
80-H.P. Engine, Lath Mill, two section Clark, car- 
riage 75-ft. Track, Clark Twin Engine Feed. Clark 
6-Saw Gang Edger, Trimmer and Filing Room 
complete. Band Mill, Carriage, Feed Work and 
Edger has only sawn about 8 million ft. Price 
right, as we sawed our last log on June 28th. 

DEER PARK LUMBER CoO., INC., 
Mehoopany, Penna. 





WM. H. FIELD CO. 


Buy 
Exchange 
Sell 
WOOD WORKING 
MACHINERY 


323 Dorchester Ave., Boston, Mass. 





WICKES GANG FOR SALE 
One number ten Wickes belt-driven gang, twenty- 
inch stroke, steam press rolls. In first-class condi- 
tion and is now clean and ready for shipment. 
Here’s a bargain for someone. 
Address “‘S. 119,” care American Lumberman. 


MACHINERY 
42 inch W. F. & J. Barnes Drill Press, 3% inch 
Spindle for Morse No. 5 taper sleeve, takes 3 inch 
drill, $275.00. 
HARVEY MOTOR TRUCK WORKS, Harvey, Ill. 





ELECTRICAL MACHINERY 


Motors and Generators, A. C. and D. C. for sale 
at attractive prices. Large stock of New and Re- 
built Motors on hand at all times. Write for our 
stock list and prices. 


Vv. M. NUSSBAUM & CO., 
Fort Wayne, Ind. 








RAILS 


Relaying and New, all sizes. Track Supplies. 
Prepared to give you high class service. Don’t 
buy before you get our quotations. 
PERRY BUXTON DOANE CO. 
Pennsylvania Building, Philadelphia. 





RAILS 
New and relaying 500 tons 60s, 500 tons 70s, prac- 
tically new. Also large tonnage of light section 
relayers, frogs and switches, spikes, bolts, locomo- 
tives, cars, etc. Prices cheerfully quoted, 
M. K. FRANK. 

Park Row Bidg., Union Trust Bldg., 
New York City. Pittsburgh, Pa. 


100 LB. OPEN HEARTH STEEL T RAILS 
600 tons—also 400 tons 90s—800 tons 80s—200 tons 
70s—150 tons 65s—350 tons 60s and lighter weights. 
Angle bars, frogs, switches, tie plates, locomotives 
cars. E. C. SHERWOOD, 50 Church St., New York. 


RELAYING 4 LB. AND 6 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives 
RORITINSON & ORR, 419 Wood St., Pittsburgh, Pa 


WANT TO SELL YOUR MACHINERY? 
If you have any second hand machinery you wish 
to dispose of, advertise in the For Sale second hand 
machinery department of the AMERICAN LUM- 
BERMAN. 











42-ton 2-truck Heisler geared 


FOR SALE 
7 track miles of 56-lb. Steel with angle bars to 
match. 
1 23-ton Heisler Locomotive in good running condi- 
tion located in Crittenden County, Arkansas. 
REEN RIVER LUMBER CoO., INC., 
Memphis, Tennessee 














REBUILT LOCOMOTIVES 


90-ton 3-truck Shay geared, built 1914. 
70-ton 3-truck Shay geared, built 1912. 
60-ton 3-truck Shay geared, built 1918. 
60-ton 2-truck Shay geared. built 1918. 
24-ton 2-truck Shay geared, built 1 

, buil 


908. 
t 1912. 


BIRMINGHAM RAIL & LOCOMOTIVE Co., 
Birmingham, Alabama 





LIMA STANDARD GAUGE 
PRAIRIE TYPE LOCOMOTIVE 
2-6-2, cylinders 15x20”, 180 lbs. steam, weight 
working order exclusive tender 47 tons, built 1909. 
A-1 rebuilt condition. 


BALDWIN STANDARD GAUGE 
PRAIRIE TYPE LOCOMOTIVE 
2-6-2, cylinder 12x18”, 180 lbs. steam, weight ex- 
clusive tender 31 tons, built 1916. A-1 rebuilt 
condition. 
Large stock rebuilt locomotives. Also flat, box, 
passenger, camp and logging cars. Standard 
trucks for logging. Repair parts for cars and 
locomotives. Steam shovels, draglines, locomo- 
tive cranes, log loaders, etc. 
GEORGIA CAR & LOCOMOTIVE COMPANY, 
Atlanta, Georgia. 


FOR SALE 
One 32-ton Heisler Locomotive, in good condition. 
Not a worn out, discarded machine, but we have 
one more Locomotive than we need. Will allow 
the right kind of parties to try it out before buy- 
ing. Specifications and price on application. 
ADAMS NEWELL LUMBER COMPANY, 
Deemer, Miss. 


FOR SALE 
One (1) 28-ton Lima Shay geared locomotive, re- 
built, TOMAHAWK STEEL & IRON WORKS, 
Tomahawk, Wis. 














LOGGING LOCOMOTIVES 








Ba —— 


Automatic Air Brakes. 





36 Ton Heisler, BUILT 1910 
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A cleaner plant, lower fire risk, less power 


continuous trouble-free operation 


Kirk & BLuM 


Blower Systems 
Collecting - Conveying-Ventilating 


THE KIRK & BLUM MFG. CO., 2852 Spring Grove Ave., Cincinnati, Ohio 





accurately. The count 
are quickly checked. 
10 Copies, $10.00. 
ATLANTA, GA. 





| Ready Reference 
of copies have been sold and com- 


63 Ton Heisler, 200 Pounds Pressure, Electric Headlights, Straight and 
BUILT 1919, THOROUGHLY OVERHAULED 


42 Ton Heisler, BUILT 1916 
42 Ton Heisler, BUILT 1920 
28 Ton Shay; 70 Ton Shay; 2—36 Ton Climax. 
ROD LOCOMOTIVES, All Types, 7 to 100 Tons; Cars, Rail, Etc. 
All completely overhauled in our own shops. Immediate shipment from stock. 


SOUTHERN IRON & EQUIPMENT Co., 


Inventory Book 22 esis 


Saves Time—Saves Work 


The book is 84x13% inches and has a heavy manila 
cover with a stiff cardboard back. POSTPAID. 1 Copy, $1.50; 4 Copies, $5.00; 


American Lumberman, 431 so. vearborn st.. Chicago, (ll. 


This is one of the most practical 
Thousands 


panies who have used them re- 


The pages are indexed so that in- 
ventory can be taken quickly and 
is so arranged in the proper space that any errors 


For Sale by 








(Est. 1889 








8-Wheel Log Wagons Reduce Hauling Costs 40% 


THOUSANDS OF THEM IN USE TODAY 


by some of the largest operators in the country— verify this 
Built on a scientific principle, they require less 
power to pull a given weight over an uneven road than the 
ordinary wagon and thereby save ‘ou money by increasing 










statement. 


your facilities and saving time. 


It’s all in the &-wheel construction 
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Our 


saver, 


Skidders 





illustrated herewith are ‘atte. 
goncese in any logging camp. 
‘or handiness, practical opera- 


Self-Loading tion and a time and money 


their worth. 
to tell 
Further particulars yours for 
the asking. 


a trial easily proves 
We should like 


you more about them. 





Sole Manufacturer, 


LINDSEY WAGON CO. 


LAUREL, MISSISSIPPI 
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COUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 


is in use, then 
imitation isn’t 


par le. 
mple if you 
‘or it. 


“ D. 
CHILDS & CO. 
CHICAGO 


We also make Time 
Checks, Stencils and 
Log Hammers. 


DEPARTMENT 2 











‘Watchman’s Clock 


_ Davis-ParadisWatchmen’s Clock Corporation | 


95 Nassau Street, New York, N. Y. 
| Approved by all Underwriters Laboratories. 


| 














FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


“wit Shar Lat Yellow Pine 








Builders’ Commercial Agency 
1350 Builders’ Bldg., 228 N. La Salle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 








Telephone Randolph 4893 Collection and Mechanics Liens 








LOG STAMPS &@ 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 














Loose Leaf Tally Books 


TALLY SHEETS WITH 
WATER-PROOF LINES 
1 Sample Sheets, Price List and Cata- 
log of Other Supplies will 

be sent on request. 


FRANK R. BUCK & CO. 









2133 Kenilworth Ave., CHICAGO, ILL. 




























“Minimum Repairs” 
“an Where Conditions Are Most Severe 


OW much or how little maintenance a loco- 
motive will require is an important item in 
the selection of a logging locomotive. 
Consider the experience of a certain lumber 
company: 






“Our Shays operate under very severe work- 
ing conditions, but they require only the 
minimum amount of repairs and give us 

very excellent service.” 


On hundreds of tough logging jobs, the rug- 
ged, sturdy Shay isdelivering continuous, depend- 
able service over long periods of years. 


LIMA LOCOMOTIVE WORKS 


Incorporated 
Lima, Ohio 17 East 42nd St., New York 
West Coast Representatives: Southern Representatives: 
Hofius. Steel & Equipment Co., ‘Woodward Wight & Co., Ltd., 


First Avenue South at Hudson, Howard Ave., at Constance St., 
Seattle, Washington. New Orleans, Louisiana. 


LocoMorTIvES 







Write for a 
Shay catalog 


Ir 
Shay Geared 











A Center 
Geared 
Locomotive 














The Sturdy CLIMAX 







Sales Representatives. 


Isn’t This Proof? 


A great many of the locomotives we sold during 
1927 went to lumber firms who had been using our 
Climax Locomotives from five to thirty years. They 
knew Climax stamina and they bought another 
Climax. 


Write for the CLIMAX catalog 





San Francisco : E. S. Sullivan, 751 Monadnock Bldg. 
Vancouver, B. C.: Vancouver Mchy. Co. Seattle: Climax Locomotive Co. 


Climax Manufacturing Co. 


CORRY, PA. 
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Stokers, 


Dust Collecting Systems 
POSITIVE Long Distance Conveyor Systems. 
MECHANICAL Wood Waste Furnace 


Central Blow Pipe Co. 
Engineers and Contractors 
1729-31 West 
Pershing Road, CHICAGO, ILL. 


Phone, Lafayette 6416 











Branches:—New York and Philadelphia. 


BLOWER SYSTEMS 
Handing SAW DUST and SHAVINGS 


Designs and Estimates free of charge. Results guaranteed. 
BLOWERS. CYCLONE DUST COLLECTORS. 


Sterling BlowerCompany, fatdura conn. 


AUTOMATIC FURNACE FEEDERS. 
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American Logging Locomotives 


Especially designed for severe operating conditions of main 
line logging road and woods spur service. 


The Superheated Saddle Tank 
Mikado type locomotive illustrated is 
one of the distinctive designs developed 
recently by ““American”’ for steep grade 
and sharp curvature conditions. 


Four of the several engines of this 
type in service are operating on 56 and 
60 lb. rails, 8 per cent grades, and 28 
degree curves. One engine regularly 
handles 16 standard air equipped flat 
cars with bunks up an | |-mile unbroken uae Soh Gis een Gen Setenen entmiate 


4\4 per cent grade combined with 62 Total Weight, 197,500 pounds; Weight on Drivers, 156,580 pounds; Diameter of Drivin 
2 P g ‘ pounds; z 


Wheels, 44 inches; Cyclinders 20x24 inches; Boiler Pressure, 190 pounds; Maxim 
20-degree curves. Tractive Power, 35,200 pounds; Fuel Capacity, 1580 gallons, Water Capacity, 3000 gallons. 





These locomotives are also used for 


all of the more severe conditions in the woods. Their performance is a revelation to the operators 
and the many loggers who have seen them at work. 


AMERICAN LOCOMOTIVE COMPANY 
30 Church Street, New York City 


Syndicate Trust Building, St. Louis, Mo. Rialto Building, San Francisco, Cal. 
Oregon, Washington and Idaho Representative—Zimmerman-Wells-Brown Co., Portland, Oregon 





























Vulcan Builds All Types and Sizes 


of locomotives for loggers and sawmill operators. Just 
tell us about your working conditions and we'll recom- 
mend the Vulcan that will give you long, efficient, eco- 


nomical zervice. We've built them for more than 50 2-6-2 Saddle Tank Type Vulcan Locomotive 
yeare in use by Flora Logging Co., Carlton, Ore. 


Let our engineers help solve your hauling problem. 


Send for latest catalog. WU) ILC/A\N] a a 
| VULCAN IRON WORKS, Wilkes-Barre, Pa. (Wy LOCOMOTIVES 
isheenestitnialagaeaceteiainiiabprridaeenaneaisiasiienemenniteiamaacninnamainaniele 
































PORTER LOCOMOTIVES Q Care, skill and a desire to build 


a good product are all essential. 
The worst criticism we receive is that we take too much time—too much 


care—that in this age of mass production we build too well, too lasting. 


H. K. PORTER CO. 


Locomotive 


BUILDERS 


Pittsburgh, Pennsylvania 





PORTER 


“better built; 
losomotjves 
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Water Tube 
BOILER 


The latest development in sawmill boilers, 
built extra heavy for rough usage and con- 
tinuous overloads. 


The Great Southern Lumber Company, 
Bogalusa, Louisiana, the largest yellow pine 
sawmill in the world, bought six—1,000 H.P. 


units. Boilers are capable of developing 


12,000 H. P. continuously. 


This boiler should be your next installation. 
Send for Catalog X and satisfy yourself as 


to its superiority over other boilers. 


THE CASEY -HEDGES CO. 


CHATTANOOGA, TENN. 


We have in stock for immediate shipment Tubular Boilers all sizes, Marine Boilers, Skidder Boilers, Smoke Stacks. 
We originated the Steel Cased Boiler Setting and Flat Top Dutch Oven Furnaces. 




















M&MHOGS 


Cut any kind of wood refuse into good fuel 
chips that can be handled by conveyor or 


pipe and blower. 


There are twenty-three types and sizes of 
M & M Hogs built to meet requirements. 


MITTS & MERRILL 


1009 So. Water Street, 


SAGINAW, MICH. 


The Eby Machinery Co., Selling Agents in San Francisco 








Cut shows Oscillating type with Kelly Double 
End Valves. 


If there is any piece of equipment used in saw- 
milling which is standard, it is the Genuine Hill 
Nigger. More of them are in use than all other 
makes combined. We pioneered the Steam Nigger 
45 years ago, yet you will still find Mills which are 
without this wonderful labor saving device. If you 
are in that class let us help you get out of it, and 
make more money than you ever thought was 


possible. 
ASK FOR BULLETIN A-7. 
“ Everything from Jacker to Stacker” 


-ILL-C ‘SCO. 
SAW Ott, AN D see »o ae MAsy HINERY 


J 
: AMAZOO* HIGAN 
















Genuine Hill Steam aati : 











The most complete 
line of Box Machin- 
ery on the market 
including:— 


Write for 
complete 
catalog. 








BOX MACHINERY: 


Horizontal and Vertical 
Band Resaws 


Squeezers 
Box Board Matchers 
Equalizers, Trimmers 


Cut-off and Rip Saw 
Tables 


Bottle Box Groovers 
and Notchers 


Cleat Rippers, etc. 


Mereen-Johnson Machine Company 
MINNEAPOLIS, MINN., U.S. A. 
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“THE SEASONS GREETINGS” 











AND 
OuR WISH 


TO 


You 


FOR 
“A MOST 
BUSY AND 
PROSPEROUS 








Home of Clark Sawmill Machinery 


CLARK BROS. CoO., 








1928” 
OLEAN, N. Y. 

















REDUCE 


Your fire hazard 
your insurance rates 
your worries 


Install a Muskegon Refuse Burner 


We can erect one complete 
for you. 


If you have a burner let us show you how 
to reduce upkeep costs. 












The Knifeless oo 


That Is Attracting 
Millmen’s Attention 


The last “word” in knife- 
less “ Hog” construction. 
Swinging hammers tear 
thewood apart. No knives 
to break or get dull 
Always on the job. ? pi B athe a 
Write for our catalog. $a: 
GRUENDLER 275nicuss 
@ PULVERIZER CO. 


1101 Landreth Building, ST. LOUIS, MO. 











HYMAN-MICHAELS COMPANY 


Headquarters for 


RAILS , 


RAILWAY MACHINERY 
CARS.ETC. 







\We Buy and Sell Complete 
Electric Railway Material 
chinery, 


Motors and Turbines 


Price—Quick Delivery 
HYMAN-MICHAELS COMPANY 
PEOPLES GAS BUILDING 
CHICAGO _ SAN FRANCISCO 





















Lumber Truck 


Roller Bearing Steel Wheels, 
Axles and Iron Parts 
Ready to Ship 


Build Your Own Truck 
and Save Freight 


We will sell you a sample truck 
to build by. Send for circular. 


Complete Trucks 
also in Stock 


ARCHER ry } 4 
IRON WORKS 
Chicago N 
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- EFFICIENCY 


Texrope Drives are very largely specified without any question as 
to mechanical efficiency. Some one of their other very marked ad- 
vantages may be of more importance, and Texrope Drives would be 
used even if their efficiency were only fair. 


But wherever it has been possible to make comparisons, Texrope 
Drives have shown large power savings, often enough to pay for the 
equipment in a short time. 


Field and laboratory results both show that transmission of power 
is accomplished by the Texrope Drive with the absolute minimum 





of loss. 
— Efficiency 98.9% by actual test. 
k (Copy of test report mailed on request.) 


ls, ALLIS-CHALMERS MANUFACTURING COMPANY 
| MILWAUKEE, WISCONSIN, U. S. A. 





uck 
lar. 
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IN THE SERVICE OF 
POWER CONSERVATION 


WER generated in the boiler and engine 
rooms usually is transmitted by meansof belts, 
shafting and pulleys to the machinery it operates. 


Every transfer of power from one point to another 
involves some loss. 


STANDARD GAUGE RAILWAY OPERATION 
Brake located at cresi of 3000 foot hill and 12 cord loads 
of pulpwood lowered down a 20% grade to river bank. 


Butthe advanced design and construction of “‘American’’Steel 

4 “ee 4 ” 
rn eee See ron cavana mE 
° - ; CANADIAN INGERSOLL-RAND COMPANY, LimITED 


Light in weight but strong in duty. Arms that cut the air 10 PHILLIPS SQUARE, MONTREAL, P. Q. 


and do not fan. A rim surface that grips the belt. 





This and more is explained in several special folders. Write 
for them, or call up the nearest ‘‘American” dealer. He can 
explain. You will find his .ame and address in MacRae’s 
Biue Book. 


THE AMERICAN PULLEY CO. 


Manufacturers of Steel Split Transmission Pulleys, 
Pressed Steel Shapes, Pressed Stee! Hand 
Trucks and Pressed Steel Shaft Hangers 



















4200 Wissahickon Avenue Philadelphia, Pa. True | 
MERICA Economy .._ 
ogeent’ | Suter 











Beware of 
Inferior 
Equipment 































120 ft. Diam. 


| 175 ft, High REFUSE burner may look good, it 
| onan may have that flash of superiority, 
| pony but it may be the most costly in the end. 


To install the best the market affords is 
good business policy—The Improved Type 
Refuse Burner as installed only by the 
Seattle Boiler Works is absolutely the best 
you can secure and costs no more than 
others. 


Write for particulars now. 


Seattle Boiler Works 


Seattle, Washington 
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The Shimer Combination Head 


for making Door, Sash and Special Mouldings 
with Interchangeable Milled Bits 











This is the handiest quick change Cutter Head 


which enables an operator to set up at a few min- 


i 
Di at kA 


AD 


utes notice for any emergency job. The bits are 
held by a vise clamp which keeps them rigid 
against the face of the Head and a slight turn of 


the bolts allows the bit to slide out and one of a 





- different pattern to take its place. By the use of 
eee ae the graduated gauge the bits can be set up in 
proper line so that it will not require the usual fitting. A 


quick adjustment is also possible by the above means for 





making a wider or narrower groove in Door or square in 


Sash depending upon the thickness of stock. 


The convenience afforded by a tool of this kind is 








something that every mill manager would not miss were 





.__ = 


he well acquainted with the tool. That is why we so often 


send Heads on trial to those who wish to be shown how The Combination— Setting | 
Up as Door Head 


simply they work. | 


To go with these convenient heads for making Door or Sash we offer our Circular Bit 
Cope Heads. They are equally simple in upkeep and operation as they are made like other 
Shimer Circular Bit Heads. The two heads work together in 
making the Door Cope and the one head with other bits can be 
used for sash cope. 


These heads are usually made with 2 Bits each but are 
made with 4, 6 and 8 for the high speed tenoner. The combina- 
tion Head is made with from 2 to 6 Bits. 





Write for our Catalog or any information which you may 
Cope Heads - desire with reference to this head. 


SAMUEL J. SHIMER & SONS, INC. 


Milton, Pennsylvania 
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The “TOWER” Baby Edger, 


for tractor saw mills. 


Two saws—one stationary, the other mov- 
able. 


The best 2-saw edger for tractor saw mills 
ever designed. 


Extremely rigid. 
27" wide in the clear between guides. 


combined. 


made the TOWER edger the accepted standard. 


GREENVILLE, MICHIGAN. 








A New “TOWER” Edger 





Patterned after the larger TOWER edgers, which have been on the market for a third of a century, and 
which have always been immensely popular, there being more TOWER edgers in use than all other makes 


In the present new member of the family may be found those sterling features that have for so many years 


Gordon Hollow Blast Grate Company, 


Builders of Grates, Edgers and Trimmers since 1889 (for thirty-eight years) 

















A new Jenkins Disc may pre- 
vent the passing of a veteran 
valveintothe discard—a veteran 
valve which may have many 
years more usefullness in it. 
It pays to keep a supply of discs 
on hand. 


A Jenkins Renewable Disc of 
resilient composition fulfills a 
double purpose. It provides 
leak-proof contact always ad- 
justing itself to make a leak- 
proof contact. 


Every veneer manufacturer 
should read this new catalog 
—it’s free! 


Have One? 


Write Dept. AL 


PROCTOR & SCHWARTZ, INC. 


7th STREET & TABOR ROAD PHILADELPHIA 









eevee, 


yy 








Disc or Discard? 


A Jenkins Disc in a Jenkins 
Valve is the combination for 
valve service of the very high- 
est order. Send for a schedule 
of Jenkins Discs, and the ser- 
vices for which they are rec- 
ommended. 


JENKINS BROS. 
80 White Street........ New York, N.Y. 
524 Atlantic Avenue...Boston, Mass. 
133 N. Seventh St.,Philadelphia, Pa. 
646 Washington Bivd....Chicago, Iil. 
JENKINS BROS., Limited 
Montreal, Canada; London, England 


Always marked with the"Diamond" 


enkins\ 


SINCE 1864 


alves 


DECEM 


— 














» 1927 


LT 
——— 
$$ 
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FILER & STOWELL 
AIR DOGS 


AND 


AIR - 
» TAPERING 
Srow Block Kase DEVICES 


Orders booked during 1927 


Big Lakes Box Company, Klamath Falls, Oregon 1- 3- Block Carriage 





Boise-Payette Lumber Company, Emmett, Idaho 3- 3- 

Boise-Payette Lumber Company, Barber, Idaho — «© 
Brown-Florida Lumber Company, Caryville, Florida 4 4 = e 
Carpenter-Hixon Co., Ltd., Blind River, Ontairo ae oe 
Clearwater Timber Company, Lewiston, Idaho SS ectee pens 
Fruit Growers Supply Company, Susanville, Calif. SS Sedna 
Grove-Dowling Hdwd. Co., Gulf Hammock, Florida 1- 4- “ “ 
Humbird Lumber Company, Sandpoint, Idaho ee 
Humbird Lumber Company, Kootenai, Idaho ae 


Humbird Lumber Company, Newport, Washington OS Sia 
Lassen Lumber & Box Company, Susanville, Calif. - > ™* Xs 


Madera Sugar Pine Company, Madera, Calif. OS “ade: 
Michigan-California Lumber Co., Camino, Calif. 2-2- “ wis 

J. W. McWilliams Company, Slater, Florida —_— = = 

J. Neils Lumber Co., Klickitat, Wash. ae oe _ = 
Pacific Lumber Company, Scotia, California ——_— * = — 
Putnam Lumber Company, Cross City, Florida a= 4% j 


1- 4. “ ‘6 
Ed. Rutledge Timber Co., Coeur D’ Alene, Idaho ae = = 
Shaw-Bertram Lumber Co., Klamath Falls, Oregon 1- 3- “ “ 


Stimson Timber Company, Seattle, Washington aa. | 
Sugar Pine Lumber Company, Pinedale, Calif. aa) oe — 

_ = Ss . “ “ 3 * « Rack and Pinion Knee 
Victoria Lumber & Mfg. Co., Chemainus B. C. eae 7 ee 


Manufactured under the Martin Patents, (other Patents pending) by 


THE FILER & STOWELL CO. 


MILWAUKEE, WIS. 
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A Hog Without Knives 


Reduces trimmings, veneer scrap and other 
wood refuse for boiler fuel. No knives to break 
or require daily sharpening. Patented hammers 
cut by impact and require redressing only 3 or 4 
times a year. 
Saline River Hardwood Co. , Pine Bluff, Ark. , say: 
“Twice we have gotten iron into the Williams 
which would have torn an ordinary hog all to 
Pieces. 20 sizes to select from. 
Williams Patent Crusher & Pulverizer Co. 
810 St. Louis Ave., ST. LOUIS, MO. 


Chicago New York San F 
37 W. Van Buren St. 15 Park Row 415 oh St 





And othr Hardwoods 


Cherry River Boom & Lumber Co. 


SALES DEPT., Penna Bidg., PHILADELPHIA, PA. 








Enterprise Gasoline Motor 


—a powerful Power Unit for 
PORTABLE SAWMILLS 


This strictly portable Gasoline 
Motor will develop all the pow- 
er you need to drive your 
portable saw- 
mill. Itcan be 
f= quickly moved 

*.* from one trac 

i to another. 





?day;also 
, ask for our 
catalog on 
Portable 
Sawmills. 


The ENTERPRISE Co. 


2041 Main Street, COLUMBIANA, OHIO 














Bring good men imto your camps and keep STRONG 
them contented. Buy Tiger Brand Boltless SIMPLE 
Steel Bunks and cut your Labor Turnover. SANITARY 














VO SVE ANY 4 
CHICAGO, USA 


Railway and Mill Supplies 
Shipped from Stock 
RAILS—BARS—SHEETS 


New and relay rails, track spikes, bolts, fish plates, push 
cars, hand cars, iron and steel bar's in rounds, squares 
and flats. Steel beams, channels, angles and square 
twisted reinforcing bar. Wire rope. Heavy hardware. 


Distributors for BIRD’S PAROID ROOFS 
FOR DRY KILNS—FACTORIES—WAREHOUSES 


OMA’ Quick 
IRON COMPAN Shipments 





Portland Lumber Meters 


PORTLAND PICKET. POINTERS 
Standard for 20 years 


ADDE & CO., PORTLAND, MAINE 





OUR “ALL-SEASON” 


COMBINATION DOORS 


ARE BETTER AND COST LESS 


Send us your mail orders with full confidence. We guarantee 
Satisfaction. All sizes and styles in stock for prompt delivery. 


HEATH LUMBER COMPANY 








“vy ALT A” Window and Door Frames K. D. 
Choice of Shrewd Dealers 
Yellow Pine Pulley Stiles —Casing and 


Sills Cypress or Spruce. Door Frames 
all Cypress or Spruce—except Oak Sill. 


The Malta Manufacturing Co, Utd 

















PROFITS 


Write today for our 
attractive Dealers’ pro- 
position and beauti- 
fully illustrated Cata- 
log of Garden Craft 
Furniture. 


The most attractive 
gq. line on the market 
bw at attractive prices. 
Large stock. Prompt 
shipment. High class 
materials and work- ° 
manship. Es 
Rose Trellis, Arbors, /& *(\.” ” Re 
2 House and Yard Decora- ~ -_# 
Retail Price $3.00 tions. Retail Price $1.50 


EXPRESS BODY CORPORATION 
GARDEN CRAFT Dept. 46 Lake St., CRYSTAL LAKE, ILL. 
An attractive side-line for high class salesmen. 


























